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ACTUARIAL CONVENTION 


AMERICAN INSTITUTE MEETS 





Common Method of Handling Sub- 
standard Business Criticised—Many 
Valuable Papers 





Substandard business was not disap- 
proved of but the methods commonly 
used by companies for handling this 
class of business were adversely crit- 
icised in a paper by R. M. Webb of the 
Kansas City Life before the American 
Institute of Actuaries in annual conven- 
tion at Chicago this week. It was evi- 
dent that the members of the society 
as a whole agreed with what he said 
as his paper met with greater applause 
than any other presented at the meet- 
ing and a special vote of thanks, the 
only one recorded, was given the 
author. 

Unfair Tax Imposed 

Limiting the plan on which sub- 
standard risks will be accepted, he said, 
imposes an unfair tax on the standard 
risks insured under the plan. The 
method may easily convert some one 
plan into a dumping ground for under- 
average risks, and should this plan 
offer a deferred dividend, the injustice 
to the unimpaired policyholders is in- 
defensible. The arbitrary extra pre- 
mium method, either permanent or tem- 
porary, is open to obvious objection 
while the rating-up plan reduces prac- 
tically to a permanent arbitrary extra 
premium. 

Lien Plans in Disfavor 

The various lien plans, Mr. Webb 
continued, which have been consid- 
ered practically ideal in application to 
impaired risks, still carry with them 
the necessity of a more or less arbitrary 
determination of extra mortality, be- 
sides being still very much in disfavor 
with the public. 

Suggests Better Way 

The form he suggested was the plac- 
ing of all substandard risks in one 
class separate from the standard. He 
argued that all standard risks were not 
equally standard, but it was necessary 
to treat them all as average. To get 
equity, however, these average risks 
should not be classed with the under- 
averaged. It would be fair, he thought, 
nevertheless, to put the various degrees 
of underaverage risks in the same class. 
To secure equity between these differ- 
ent grades of substandard he suggested 
rates, reserves and values of a certain 
Percent higher than those worked out 

Tom the American experience table. 
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SOUTHERN GETS FEDERAL 


SURETY COMPANIES MERGED 





Indianapolis Corporation Goes to Shel- 
ter After Tempestuous Career 
of Eleven Years 





Representatives of the ge | 
Company, F 
Union Sure’ t Chicago, who were 


ice 4 the time while the Federal 
Union is winding up. The roval of the 
deal was 


agents was secured before 
consummated. 

plan of closing up the Federal 
Union is as follows: The company will 
continue in business until the lability 
now on its books is run off, which it is 
estimated will be about ° ear and a half. 
Meanwhile, on June 15, i becomes prac- 
tically an underwriters A, &. of the 
Southern Sure for new Its 
agents will be en Soui...tn Surety pow- 
ers of attorney and ore, © but they 
continue to zt to Indianapo my 4 
their business will be ~~ upon b 
Federal Union people the lia ney 
will be assumed by the ‘Sone surety. 
As fast as — oe 5 see fit to trans- 


fer their —_ to the South- 
rs oi privileged to do so. 


ern Surety 

The Federal Union Surety of In- 

diana announced Tuesday its merger 
with the Southern Surety of St. Louis, 
With the Southern’s capital of $750,000 
and its $200,000 surplus, the Federal 
Union points out to its patrons that the 
Southern’s underwriting power is three 
«times that of the Federal Union. The 
latter’s business will be transferred to 
the Southern as rapidly as possible, but 
it is expected it will take about a year 
and a half to clear the books. No 
change is being made in the officers of 
the Federal Union or in the force, and 
affairs will go along the same as for- 
merly, to all appearances, the present 
offices in the Lemcke Annex being re- 
tained. The change in control takes 
place June 15. 

Cc. M. Abbott, vice-president of the Fed- 
eral Union, says the indications are that 
stockholders will realize $140 to $150 for 
each $100 share of stock It has been 
quoted in Indianapolis for several years 
around 560, in troublous times as low as 
30 and in good times up to 70. It is said 
that a few stockholders have been oer 
ing up all that was available recently 
at the market quotation. Financially, it 
is stated, the company was never in bet- 
ter position, its liabilities not exceeding 
$100,000 while its assets are $600,000. 

he company’s connection and discon- 
nection with the Amer’ nkers As- 
surance company is said ww ve largely re- 
sponsible for the complications that 
brought about the decisi... to wind up the 
company’s business. A more potent fac- 
tor, however, was the trouble following 

(CONTINUED OWN PAGE 324) 
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WATERWORKS MEN MEET 


GRISWOLD GIVES A PAPER 





Tells About the Progress of Standard 
Hose Couplings and Hydrant 
Outlet 





(From a Staff Correspondent) 

Louisville, Ky., June 5—With more 
than 500 members and visitors present 
the thirty-second annual convention ot 
the American Water Works Associa- 
tion is in full swing at the Seelbach 
hotel. Cities of the south are espe- 
cially well represented. Though the 
first day’s attendance was the largest 
ever recorded, many committee reports 
had to go over to the latter part of 
the week, owing to the absence of 
chairmen or other committee members. 
Owing to this fact there has been com- 
paratively little of interest from the 
fire protection or insurance standpoint. 

Paper by F. M. Griswold 

In this respect today’s feature was 
the paper by F. M. Griswold of New 
York, general inspector of the Home 
of New York, on “Progress of the 
Adoption of the National Standard 
Hose Coupling and Hydrant Outlet.” 
After recounting the relatively abor- 
tive efforts made from 1875 to 1904, Mr. 
Griswold showed that since the latter 
date the percentage of cities having 
standard couplings and outlets or those 
adaptable to standard as shown by re- 
ports fram more than 3,300 cities, had 
mcreased trom 70 to 80 percent. From 
this he deduced that with persistent 
effort another eight years should see 
success in this important, work. He 
also explained the technique of the 
change from an eight-thread or a 
seven-thread coupling to a seven and 
a half-thread. 

Owing to the absence of the chair- 
man of the committee on fire protec- 
tion that report has not been made. 

Visit the Water Works 

Tuesday afternoon the delegates and 
visitors were taken to the Louisville 
waterworks pumping station, where the 
new 30,000,000-gallon Worthington tur- 
bine was put in operation for the first 
time, a wonderfully small pump, whose 
tremendous capacity is sustained on 
4,000 pounds of coal an hour. With 
this installation the capacity of the 
Louisville station is increased to 72,- 
000,000 gallons a day. 

Interesting Exhibits Shown 

Manufacturers of waterworks sup- 
plies and equipment have a number of 
interesting exhibits of a fire protective 
nature in the large exhibit hall, chief of 
which are some fire hydrants with im- 
proved valve seats and a special attach- 
ment for the connection of sprinkling 
carts, designed to prevent water waste 
from the hydrant, or the damaging of 
the hydrant by knocking or dragging it 
out of che perpendicular. 

Gwinn Is Made President 

Election of officers this morning re- 
sulted as follows: Dow R. Gwinn, 
Terre Haute, Ind., president; Robert J. 
Thomas, Lowell, Mass., John A. Affieck, 
Harrisburg, Pa., George G. Earl, New 
Orleans, icatenn A. Leisen, Louis- 
ville, and Charles R. Henderson, Dav- 
enport, Iowa, vice-presidents; John M. 
Diven, Troy, N. Y., secretary-treasurer; 
H. E. Keeler, Chicago, Leonard Met- 
calf, Boston, and Leslie C. Smith, 
Cleveland, finance committee. Minne- 
apolis was selected as the place for the 
1913 convention. 





W. GB. Althouse—The former field man 
and Grand Rapids, Mich., local agent, W. 
L. Althouse, now residing in Los Angeles, 
is back in his old haunts this week. He 
visited Grand Rapids, Cincinnati and Chi- 
cago. He still retains his interest in the 
Grinnell-Row-Althouse Company agency 
at Grand Rapids, but is otherwise out of 
the insurance business. First he located 
at Los Angeles for the General Motors 
Company, but since has been interested in 
the oil flelds and timber lands. There 
is some talk of him getting back to his 
old worm with headquarters in San Fran- 
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CLEMONS GOES TO CHICAGO 





Becomes General Adjuster for the Fi- 
delity-Phenix Fire at Its West- 
ern Department 





W. H. Clemons of Cincinnati, ad- 
juster for the Fidelity-Phenix in Ohio, 
Kentucky and West Virginia, who is 
also used on special loss assignments 
in other fields, has been appointed gen- 
eral adjuster at the western department 
office in Chicago, succeeding A. §. Run- 
dall, who resigns to look after his per- 
sonal interests, finding office work too 
confining. 

Mr. Clemons was formerly connected 
with the old Firemehs of Dayton, 
which the National of Hartford rein- 
sured. He was in Ohio for the Na- 
tional and went with the old Phenix 20 
years ago. His chief work has been 
on losses. He was in charge of the 
Phenix adjustments at San Francisco. 
He is a very able man. 

Mr. Rundall started with the Phenix 
as assistant cashier in 1888 and was 
later transferred to the loss department 
under Judge Ostrander, succeeding him 
on his death as chief adjuster. Mr. 
Rundall has rendered faithful service 
and is an expert in his line. 





WILL CAPITALIZE ANOTHER 

Interests back of the American Union 
Fire, which plan to capitalize the Monon- 
gahela Underwriters Company, will capit- 
alize a similar corporation to take care of 
the agents of the California that can be 
given neither the American Union nor the 
Monongahela. The capital will be $200,- 
000 and the surplus the same amount. The 
American Union reinsured the eastern 
business of the California. 
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RATER AND THE CO-EDS 
HE GAVE THE GIRLS A TREAT 


Value of New, Small Moustache in In- 
specting an Altitudinous Institu- 
tion of Learning 





(CONTRIBUTED) 

A few days ago I found it necessary 
to inspect and rerate a small, decrepit 
vest pocket college in one of our small 
cities. I climbed the hill blithely, nay, 
almost exuberantly, thinking what a 
treat I would give the students by pre- 
senting them with a sight of my new 
and eyebrow-like moustache. The sec- 
retary gave me carte blanche and a few 
other classic articles the names of 
which I cannot now recall, and I start- 
ed in unattended. 

The first building entered was de- 
voted to art with a big A, piano baiting, 
violin annoying, china painting, and 
graining. Thinking that the china kiln 
might stand for a little good-natured 
familiarity, I went in to have a look at 
it. I had no sooner entered the door 
when a tall, willowy ceramic jumped up 
and came toward me as if I were the 
expected guest. She seemed to be the 
head ceramic of the department. 

He Was the Chimney Sweep 

I was preparing to disclaim all past 
acquaintance with the institution, in- 
cluding the leading pottery, when she 
saved me the trouble by exclaiming, 
“O, you’re the express man!” “You 
must be mistaken, lady,” I said. “I’m 
only the chimney sweep.” 

You know just as well as I do that I 
said no such thing. It isn’t anybody’s 
affair what I said—but that is what ! 
thought of when about half way to the 
next building. Poor as it is, it is scin- 
tillating compared with my real reply. 
Without committing myself I will say 
this much, that I left the place as quiet 
as a Carnegie library, and it wasn’t 
until I had gone nearly ten feet beyond 
the open door that the snickers thought 
best to manifest themselves, growing 
in chorus by platoons in echelon for- 
mation, so that my acute and cerise 
ears were enabled to keep me well in- 
formed as I rapidly dissolved into the 
isothermal line which bisects the cam- 
pus. 

Ladies Were at Home 

Feeling naturally elated at the hit I 
had made I was emboldened to inspect the 
main dormitory, a large, bald-headed 
building with two stoop-shouldered frame 
stories pushed up through the first and 
second, which were of brick. 

The ladies were gt home. 

I was met by a sweet, womanly, soft- 
voiced girl who had “lady” writ large all 


about her. She might easily have been a 
freshman, but 


My faith proved 
She discreetly pre- 
ceded me about fifteen steps and spoke 
some potent doxology to the co-eds where- 
by it was possible for me to follow on 
tip toe to minimize the offense. 


Encountered the Professors 


Then I encountered one of those young 
professors whose immense fund of knowl- 
edge impeded his mental processes. His 
wheels were clogged with learning. Large 
chunks of erudition clung to his mud 
guards. Connected with the scientific de- 
partment, he did not know what a pair of 
very large wires were for, and upon being 
asked if they were not power wires run- 
ning to some motor he ponderously in- 
formed me that the electricity came from 
the city plant. With infinite patien I 
explained to him in words monosyllabic 
and terse that I was dying to know 
whether there was a motor anywhere 
about the place. He then washed his 
hands of the whole matter, with evident 
relief from severe mental strain, by re- 
ferring me to one of the officials who 
might be found at the office, some blocks 
away. I left him without the usual for- 
malities and traced up the wires. A short 
while after that I caught sight of him. 
His lofty architecture was furrowed with 
thought and he looked at me as much 
4s _to say “What's it all about?” 

He belongs to that large class of people 
who never know what you ask them, no 
matter how much they ought to know, 
but will refer you to Bill Smith, who 
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lives six blocks south and two west, third 
house from the corner—you can’t miss it. 
To gather information under their direc- 
tion would boost the common stock of 
the shoe machinery trust. 

Proves Frame of Mind 

Being now in a large porous frame of 
mind I approached the other dormitory 
as a task not to be longer put off. This 
was a smaller one and played second 
fiddle to the main girl-cage. Here I found 
no one who would shoulder the respon- 
sibility of acting as courier, so I started 
upstairs with as heavy a tread as possible 
so that the lady thirsters for knowledge 
could get the wash into the dresser. 
Spying an open door and interpreting this 
as a favorable omen I looked in and saw 
@ more or less fair co-ed sitting near the 
window. Unreeling a few breadths of my 
choicest diction I politely informed her of 
the errand which made it necessary for 
me to invade the sacred precincts of the 
beautiful doll house, and added a neat 
hand-embroidered apology for so doing. 
Pausing at this juncture (there being by 
a lucky chance a first-class juncture near 
at hand), I awaited the usual gracious 
acknowledgment of my remarks, but only 
a dense silence could be heard, and even 
that was of meager proportions, punctu- 
ated by a squeak of a loose board being 
walked on by a fat girl in the next story 
above. I felt an irresistible impulse to 
take off my skates right there and run for 
the farming house, but I restrained it and 
detached myself carefully from the spot, 
to complete a very hurried inspection. 

Some of the Defects 

The cordial reception and evident wish 
to cooperate strengthened in my mind the 
growing determination to charge them 
with extremely deficient standpipe and 
hose, lack of sufficient chemical extin- 
guishers, poor city pressure, bad wiring, 
broken plaster, rubbish and inheritance 
tax. 

The next time I have to inspect a ladies’ 
dormitory I will avail myself of Hugo’s 
scheme (on which I am informed the 
copyright has lately run out) of using a 
knee cap and cow bell such as Father 
Fauchlevent wore around the Convent of 
the Little Picpus. 

This lesson should teach us that no de- 
pendence should be placed on a young and 
untried moustache. 





Changes in the Field 








J. E. Murphy 
J. E. Murphy, a local agent at Moline, 
Ill., has been appointed special agent 
of the Central National of Chicago, in 
Illinois. 





L. R. Dale 
L. R. Dale of St. Louis, who has been 
connected for some time with the 
agency of Charles L. Crane & Co., has 








been appointed special agent of the 
Newark Fire, in Missouri and Iowa. 
Iowa is thus taken from the field of 
Special Agent C. G. Beadell, of Minne- 
apolis, and Missouri from the field of 
Special Agent A. S. Jacobs of Chicago. 
Mr. Jacobs will likely make his head- 
quarters in Indianapolis to handle IIli- 
nois and Indiana. Mr. Dale is a brother 
of State Agent John F. Dale of the 
Phoenix of Hartford in Nebraska, and 
is a son of John Dale, veteran manager 
of the Aetna Life at Omaha. 





Thomas E. Allaire 

Thomas E. Allaire, special agent of 
the Central National for Ohio and 
Michigan, has resigned and has taken 
charge of the ordinary department of 
the Industrial Fire of Akron, Ohio. 
This company specializes on industrial 
fire insurance, but now is ready to ap- 
point agents for commercial business. 





J. M. Picton 
J. M. Picton, Nashville, Tenn., state 
agent of the American Central in Ten- 
nessee and Kentucky, has resigned and 
will shortly go with the Springfield in 
the two states as state agent. 





H. C. Tobey 
H. C. Tobey, who has been with the 
Rockwood Sprinkler Company in Mich- 
igan, has been appointed an inspector 
in the sprinklered risk department of 
the National of Hartford in the west, 
to succeed T. M. Luce. 





W. A. FORD AND B. BR. PLOTTS 

W. A. Ford, who has been special agent 
for the American in Iowa and Nebraska, 
will go into the Rockford office of the 
company as one of the chief examiners. 
Mr. Ford was formerly an examiner for 
the German of Freeport and followed the 
farm business through its reinsurance in 
the Royal and ultimate transfer to the 
American. Later he was put on the road 
B. R. Plotts of Atlantic, Ia., has been 
named as his successor. 





A. J. MURRAY 

A. J. Murray of St. Louis, special agent 
for the California and Sun of New Or- 
leans, before the latter company reinsured, 
has resigned as of June 15 and his field 
of Missouri and Illinois will be handled 
for the California by Ralph Taylor, who 
also has Indiana, Ohio and Tennessee. 





The Arizona legislature has defeated 
the measure intended to provide for a tax 
on all foreign insurance companies doing 
business in the state. 








SECURE CONTROL OF COMPANY 





Three Directors Purchase Enough 
Stock of Williamsburgh City To 
Have Say so as to Future 





New York, June 5—(Special)—The 
controlling interest in the stock of the 
Williamsburgh City Fire has been de- 
posited in the Mechanics Bank of 
Brooklyn,, awaiting transfer to the pur- 
chaser of the company as soon as veri- 
fication of the companys’ condition is 
completed. The buyer is not made 
known but it is said that the company 
will continue in buiness. It has assets 
of nearly three million and net surplus 
of nearly seven hundred thousand. 


George W. Chauncey, one of the di- 
rectors, is president of the Mechanics 
Bank and he is said to be associated 
with Chauncey Marshall and George 
H. Prentiss, two other directors in the 
company. The demand for stock dur- 
ing the past week pushed the shares, 
which have a par value of $50 up to 
$300. The deal is the same concerning 
which there have been rumors ever 
since the death of the president last 
year. These have been heard persist- 
ently again since the death of Secre- 
tary Vanderhoof, who went down with 
the Titanic. 





Fire Limits Extension 


Because of protests from aldermen 
of ream t yf wards the building com- 
mittee of the Chicago common council 
on Wednesday postponed action till 
Monday on the proposed extension of 
the fire limits. 





Amends Its Articles 
Indianapolis, Ind., June 5—(Special) 
The Sterling Fire, which has capital 

stock of $850,000, has amended its ar- 
ticles of incorporation to provide that 
the stock shall not be increased to 
more than $1,000,000. The amendment 
is made in order to permit the com- 
pany to enter Virginia without paying 
the excessive fee provided for com- 
panies that do not limit amount of 
stock. 





A second dividend, amounting to 20 per- 
cent, will be paid by the receivers for 
the Southern of New Orleans, the Dickson 
& Tweeddale company, that blew up @ 
couple of years ago. 











M. O. ROWLAND, Pres. 


Detroit National Fire Insurance Co. 


DETROIT 


HENRY J. GUTHARD, Sec’y 





Join the forces of a live, active, growing, strongly backed western 
company, progressive yet operating along sound lines. 
confined to Michigan, where we can render real service to our agents. 


Business 








MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD. 











4 


THE WESTERN UNDERWRITER. 


June 6, 1912. 








TO MAINTAIN IDENTITY 
HAVE PRIDE IN THE COMPANY 





Western Reserve Stockholders Reject 
General Agency Offer—Only 3 Per- 
cent Loss This Year 





At a meeting of the stockholders of 
the Western Reserve of Cleveland, on 
Monday afternoon, an offer from the 
Phyphers Brothers Company, local 
agents, to take over the control and 
operate the company was refused by a 
decided majority. This offer carried with 
it the proposal of a reduction in the 
capital stock by the surrender of 40 per 
cent of the par value of each share and 
the sale of a sufficient amount of new 
stock to bring the capital up to $200,000 
and the surplus to a like amount, the 
election of George Phyphers as secre- 
tary and general manager and the ap- 
pointment of the Phyphers Brothers 
Company as general agent for Cleve- 
land and Cuyahoga county. 

Would Not Change Name 

The feature objected to in this offer 
was the general agency proposition 
which the stockholders felt would de- 
stroy the identity of the company itself, 
so far as this territory is concerned. 
They felt that the company should op- 
erate its own office and be able to do 
business direct instead of through a 
general agency which would also nec- 
essitate an over-riding expense. Again, 
in a reorganization of this kind, it 
would be necessary to change the name 
of the companv somewhat and it was 
felt that this would weaken it in the 
eyes of the public and with the agents, 
whereas it is in position now to take 
care of the business offered it and fur- 
nish substantial protection. 

Losses Only 3 Percent 

The losses for this year to date have 
been only 3 percent of the premiums re- 
ceived, so it is not difficult to see that 
the company is in position to continue 
for the present and take up suck other 
plans as may be presented, which will 
be done. Several others have been 
mentioned and out of the considera- 
tion which has been given this matter 
will, no doubt, come something that will 
be satisfactory to all. Many of the 
large stockholders have pride in the 
Western Reserve as a Cleveland com- 
pany and will do all they can to main- 
tain it as it is. 

All the old members of the board of 
directors were reelected and in addition 
the following were added to the list: 
Cyrus Woodbury, state agent of the 
Queen; John G. Jennings, the Lamson 
& Sessions Company; Fred Rose, Dr. 
F. W. Daykin, Walter Widlar and 
Charles Gentsch. The board will or- 
ganize at a meeting to be called later 
on. 





The board of directors of the Oklahoma 
City chamber of commerce has given its 
unqualified indorsement to the bill now 
pending in congress to compile insur- 
ance statistics. The chamber has had a 
special committee at work for several 
weeks investigating conditions in that 
city. 





EXPERIENCED FIRE INSURANCE CLERKS 


WANTED 


Assistant Examiner $80.00; Map Clerks $65.00; Reinsurance 

Clerk $70.00; Cancellation Clerk $60.00. Also Clerks for 
work in accounting and Underwriting Dept. $35.00 

to $50.00. We the insurance line, No charge 

to no advance fee to employee. Call, write or 

phone at once Randolph 2171. 

V. G. TRUEBLOOD & CO., 19 S. La Salle Street, CHICAGO 














WESTERN 
W. N. JOHNSON, General Agent 





AGENTS EVERYWHERE 
DEPARTMENT, 76 W. Monroe St., ameCaeO. ILL. 





Insurance Compan 


PHILADELPHIA, PA. 
STATEMENT OF CONDITION JANUARY 1, 1912 
Cash Capital, . - ~ . $4,000,000.00 
Total Assets, - ~ - - 16,953,773.59 
Liabilities (except Capital) - - - 8,953,773.59 
et Surplus, > ad @ & 4,000,000.00 
Contingent Fund, - - - - o 303,900.64 
Surplus to Policyholders, - - ° « 8,303,900.64 


of North America | 























No Delay 
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INCORPORATED APRIL, 1905 


Mlinois Surety Company 


HOME OFFICE, 134 S. La Salle Street, CHICAGO 


No Red Tapeand “ WE ISSUESURETY BONDS” Literal Commissions 


WRITE TODAY 


Local Agents Wanted Everywhere 
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Attractive Contracts 











AFFECTS AUTOMOBILE PLANS) 
Fire and Marine Companies Now Will | 
Not Have to Comply with 
Casualty Act 








The special session of the Illinois 
General Assembly has passed House 
Bill No. 28, introduced by Mr. Ap- 
Madoc of Chicago, known as the auto- 
mobile bill. 

This act amends Section 1 of the 
present act governing the business of 
fire insurance by adding a sub-section 
which reads as follows: 

Section 1A. That all insurance com- 
panies authorized to transact the busi- 
ness of fire, marine or inland navigation 
insurance in this state may, in addition 
to the business which they are now 
authorized by law to do, insure automo- 
biles or other motor vehicles, whether 
stationary or being operated under their 
own power, against all or any of the 
risks of fire, lightning, wind storms, hail 
storms, tornadoes, cyclones, explosions, 
transportation by land or by water, theft 
and collision, upon ming with the insur- 
ance department of the state of [Illinois ; 
official notification of their purpose to do 
so; provided the same shall be clearly 
expressed in the policies. 

This act now goes to the governor 
for his signature, and it is generally 
understood that the executive will sign 
the act. In case this is done it will be- 
come a law July 1. - 

It will be remembered that during 
1911 Superintendent Potter held that 
fire companies operating in Illinois, un- 
less there was provision in their char- 
ters authorizing them to do so, had no 
authority to insert a clause in an auto- 
mobile policy providing against either 
theft or collision, unless the company 
was admitted in Illinois to do business 
as a casualty company, by complying 
with the provisions of the casualty act 
under which the business of insurance 
against theft or collision is done. 

The new measure is quite satisfactory 
to the insurance superintendent of II- 
linois, and Mr. ApMadoc and Senator 
Ettelson of Chicago, who had charge 
of the measure in the house and senate, 
as well as the fire insurance companies 
doing business in the state, are to be 
congratulated upon the passage of this 
legislation. 








The Reisch Indemnity Company 


(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Chicago Office, 1560-1564 Insurance Exchange 


Resources Exceed $4,000,000 | Dram-Shop Indemnity 








NORD-DEUTSCHE 


| Established 1857 


123 WILLIAM STREET 


Assets $650,294.07 


INSURANCE COMPANY 


Hamburg, Germany 
UNITED STATES BRANCH 
NEW YORK 


Surplus $461,238.84 
J. H. LENEHAN 


United States Manager 


Liabilities $180,055.23 








Surplus 





Capital Stock - . 
Total Assets - . - 


CAMDEN FIRE 


INSURANCE ASSOCIATION 


CAMDEN, NEW JERSEY 


$ 500,000 
2,561,497 
to Policyholders, 1,242,132 











responsibilities. 
You do not have 


Night watching is 
to duty. 
Night watching is 


carelessly to one side. 


NEW YORK 
178 Fulton Street 





A Watchman Without a Time Clock Is a Fire Hazard 


He is a quicksand, a mirage, a deception. He is to property what overcon- 
fidence is to an athlete—a weakness. 
Unless he reports to a time recorder he proves irresponsible. 


the watchmen were burned up—they were sleeping at their posts. NEWMAN’S 
WATCHMEN’S CLOCKS permit no naps. 


t _ The dial record of NEWMAN PORTABLE WATCHMAN’S CLOCK 
is a substitute for excitement—it compels strict attention. 


him some cronies—over goes a lantern, or a lighted match or “smoke” is thrown 


the watchman no time for cronies. 

A watchman without a time clock is a fire hazard. A watchman with a 
NEWMAN WATCHMAN’S CLOCK is the best protection obtainable for the hours 
of the night, wken most fires occur. 
recognize with a substantial reduction in rate. 

_ Insurance agents are serving their clients, gs their prestige and strength- 
ening their friendships by pointing these things out. 
holding that which they have by showing their customers how to reduce their rates. 
We can help you furnish your clients and prospects with data along these lines. 


NEWMAN CLOCK COMPANY 


Largest Makers Watchman’s Clocks in America 


Because he is ‘‘on the job” others shift their 


to cudgel your memory to recall a number of fires in which 
a tedious job with no excitement to inspire strict attention 


a lonesome job. The watchman is prone to gather about 


Then comes the fire. A NEWMAN CLOCK allows 


It is a protection that insurance companies 


hey are getting business and 


CHICAGO 


LONDON 
2 and 4 Whitechapel Road 1526 Wabash Avenue 
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AS VIEWED FROM CHICAGO 


EXPECTS SOME NEW MEMBEES 

Chairman E. G. Halle, of the West- 
ern Insurance Bureau, states that he 
thinks by next week the bureau will 
be able to announce some new mém- 
bers. It is now in correspondence 
with some nonaffiliated companies and 
the indications are that some of them 
will desire to become members. He 
has not yet appointed his committee 
to deal with the large cities, as the 
bureau is too much engrossed in af- 
fairs with the outside field. 

In the recent classification of com- 
panies published in this paper the Dixie 
Fire, through inadvertence, was given 
both as a bureau and nonaffiliated com- 
pany. It is a member of the Western 
Insurance Bureau. In the nonaffiliated 
company list the Columbia, N. Y., was 
given. This should be the Columbia of 
Ohio. 





” * . 
LLOYDS ARE LICENSED 

The following Lloyds were licensed 
June 1 by Superintendent Potter of 
Illinois: 

“Lloyds London Insurance Policy.” 
Welton group. Morgan, Lyons & Co., 
London brokers. Fred S. James & Co., 
Chicago, Illinois representatives. 

“Lloyds London Insurance Policy.” 
Welton group. Morgan, Lyons & Co., 
London brokers. Rollins & Burdick, 
Chicago, Illinois representatives. 

New York Fire & Marine Under- 
writers, New York City. Willcox, Peck 
& Hughes, attorneys. Robert L. Van 
Arsdale, Insurance Exchange, Chicago, 
Illinois representative. : 

» = a 
ZWEIG IS MADE ASSISTANT 

Benjamin Zweig of the Chicago local 
office of the Royal has been appointed 
assistant superintendent and will be 
given charge of office supervision. He 
has been on the street for a number of 
years and deserves this recognition cf 
faithful service. 

* * * 
WILL KEEP OPEN HOUSE 

Western General Agent Thomas E. 
Gallagher of the Aetna has sent out an 
invitation to the company’s agents and 
friends to make its new western office 
in the Insurance Exchange their head- 
quarters during the Republican presi- 
dential convention in Chicago or while 
stopping over en route to or from the 
Democratic convention in Baltimore. 
He asks that the Aetna office be made 
a bur au of information, a place for 
keeping appointments or having mail 
addressed and for making preliminary 
arrangements. 

* + 
JULY 1 SET AS DATE 

The joint agreement between the 
Western Union and the Western Insur- 
ance bureau will go into effect July 1, 
although the status of all agencies is 
fixed as to compensation as of April 6. 
The joint conference committee met 
last week and passed on a number of 
important matters that had been up 
to it. 

A subcommittee, consisting of four 
members of the conference committee, 
two each from the union and the bu- 
reau. companies, will be appointed by 
Chairman William S. Warren to rec- 
ommend to the joint committee rules 
of practice which will hereafter govern 
the two organizations. 

. . . 
AGENTS’ DELEGATE TO CONGRESS 

Clarence S. Pellet of Chicago, of the 
well-known firm of Critchell, Miller, 
Whitney & Barbour, was appointed by 
the executive committee of the Na- 
tional Association of Local Fire Insur- 
ance Agents to represent the organiza- 
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Moore, Case, Lyman ¢@ Hubbard 


INSURANCE EXCHANGE 


CHICAGO 





tion as delegate to the International 
Insurance Congress in session in Lon- 
don June 3-6. Mr. Pellet is at present 
traveling in Europe with his wife. 
* * * 
GORHAM IS MADE ASSISTANT 

Charles N. Gorham, state agent of 
the American of New Jersey in In- 
diana, has been appointed assistant 
manager of the western department at 
Rockford. Manager Sheldon will now 
have two assistants. Charles T. Sac- 
kett has been his assistant for some 
time but as the work is accumulating, 
Manager Sheldon felt the need of hav- 
ing two right hand men. 

Mr. Sackett has been connected with 
Mr. Sheldon for some _ twenty-five 
years, having begun as a clerk in the 
old Rockford Insurance Company. 

Mr. Gorham was clerk in the Forest 
City Insurance Company of Rockford; 
then cashier and then special agent for 
farm business. He then became spe- 
cial agent for the old Rockford and for 
six or seven years has been Indiana 
state agent for the American. He is 
president of the bureau field men’s club 
in Indiana and is a high grade man in 
every particular. 

Mr. Gorham will assume his new po- 
sition Aug. 1. He will have immediate 
charge of the farm, automobile and hail 
departments at the western office and 
will also have supervision over all 
classes of business in Indiana. M*r. 
Gorham is an expert farm man, having 
been schooled in the Forest City and 
then becoming superintendent of the 
farm department under Manager Shel- 
don of the American before he went 
into Indiana. As Mr. Gorham’s old 
home is in Rockford, he will be return- 
ing to his former haunts. 


- . 2 
TERMINAL ELEVATORS UNPOPULAR 
While terminal elevators furnish 


large premiums they are being watched 
very closely this year by underwriters. 
The Millers National has quit the class 
altogether after scanning its figures for 
ten years. Had it accepted the busi- 
ness last year a small amount of profit 
would have been made, but by no 
means enough to make a very big dent 
in the deficit that the company accumu- 
lated against the class. Two things 
are said to be responsible for the large 
number of fires. One is the age of the 
buildings. The timbers have become 
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Joszrn G. Hussett, M 
108 South La Salle Street, C 
I special hazards. ered and 


. r mer- 
cantile risks in all important towns in the tral 
West, St. Louis Inspects all classes 
hazards in Cook County. - ma 
enced men. References » idee 
ully answered. Ask those who use us, 


E. A. Bomar, President WABASH 274 


INSURANCE SYSTEMS and AUDIT COMPANY 


819 Insurance Exchange 
175 West Jackson Boulevard 


CHICAGO 





FIRE —- MARINE — CASUALTY — SURETY 
AUDITS — SYSTEMS — OFFICE ORGANIZATION 








® 


PROMPT LOSS SETTLEMENTS 





THE 


GIRARD FIRE & MARINE 


Insurance Company of Philadelphia 


W.E.ROLLO & SON, Managers 
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W. IRVING OSBORNE, President JAMES A. PATTEN, Vico-Pres. OTTO E. GREELEY, 


CALUMET INSURANGE COMPANY 


INSURANCE EXCHANGE, CHICAGO 


Capital Paid in, $400,000 Surplus Paid in, $400,000 
JAMES B. HOBBS, Pres. HENRY P, MAGILL, Genl. Mgr. 
PRANE M. RICB, Secy. 


CENTRAL NATIONAL 


FIRE INSURANCE COMPANY 


$523 Insurance Exchange, Chicago 


First Class Agents ted in Ohio, Indiana, Illinois, Michigan, Wisconsin, Minnesota, 
Gas Dedhatas down, Habensin, titteneent ond Ranann 
FARM DEPARTMENT 


Excellent Reinsurance facilities at disposal of deserving Agents, 
D. H. DUNHAM, President 


FIREMEN'S 


ASSETS $6,375,623.55 














A. H. HASSINGER, Secretary 


NEWARK, N. J. 


NET SURPLUS $2,808,679.70 
SURPLUS TO POLICYHOLDERS....................... $3,808,679.70 
Western Department 


CHARLES COLYER, Vice-President 
INSURANCE 
COMPANY OF 


ORGANIZED 1855 
CAPITAL $1,000,000.00 


s . ° P ‘ ‘ - 137 S. La Salle Street 
NEAL BASSETT, Manager 


Arkansas, Colorado, Illinois, Indiana, Iowa, Kansas, Kentucky, Michigan, Minnesota, Missouri, Montana 
Nebraska, Ohio, Oklahoma, Tennessee, Utah. Wisconsin, Wyoming, Province of Manitoba, Canada. 
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thoroughly dried out and the oldness 
of the structures both prevents and dis- 
courages cleanliness from dust. The 
other feature is the competition that 
the new fireproof elevators present. It 
is said that grain stored in a frame or 
ironclad elevator has to sell for nearly 
2 percent more than grain stored in 
fireproof structures because of the 
heavy insurance contribution to the car- 
rying charge. 
- 

BASEBALL STANDINGS AND RESULTS 

Results in last week’s games in the 
insurance baseball league at Chicago 
were: 


Spetnatelé 9, Aetna 9. 
orth America 9, National 5. : 
London & Lancashire 13, Fireman’s 
Fund 9. 
ueen 7, Hartford 3. 
he standing of the teams are as fol- 


lows: 
Won Lost Pet. 
4 1.0 


MOOT | 6 6:6 6:0 60 mecigce dee 0 00 
London & Lancashire.. 3 1 -75@ 
Springfield ............ 2 1 -666 

orth America ....... 1 2 -500 
MBOULNB cocccccccccseses 1 1 .500 
National .....ccccccces 1 2 .833 
Fireman’s Fund ...... 1 2 .333 
FIQNOVEr ..ccccccsccece 0 2 -000 
Hlartford ......seeesees 0 3 -000 


* * + 
HARD FOR OUTSIDERS 

It has been ruled that neither union 
nor bureau companies can accept re- 
insurance from any outside company. 
This will cause much embarrassment 
for a number of the nonaffiliated insti- 
tutions that have reinsurance contracts 
with bureau companies. It will be 
necessary for these to be terminated. 

Doubtless the outsiders will soon be- 
gin to feel the pressure in the agency 
field as_both union and bureau com- 
panies are pledged to get away from 
outside companies in view of the desire 
to keep the expense ratio down to the 
regular graded scale. 

The Connecticut and Glens Falls, 
which are represented in bureau agen- 
cies, can remain in them indefinitely if 
they care to, but this does not make 
them mixed agencies. The Connecticut 
and Glens Falls in such agencies can 
pay the union graded scale while the 
bureau companies can pay their maxi- 
mum scale. In such offices, therefore, 
the natural tendency will be for the 
two companies to gradually retire un- 
less they are so situated that they can 
command their proportionate share of 
business regardless of commissions. 
The two companies complain that in 
some instances bureau field men have 
told agents that they had to get out in 
a certain time, thus endeavoring to 
force discrimination against them. 

* * * 
SOME LOCAL EVENTS 


A. F. Dean, of Harding & Dean, western 
managers of the Springfield, who has been 
spending several weeks in California, has 
now returned to his desk. 

Secretary R. N. Trimingham of the Chi- 
x ° oo will sail on a trip abroad 

u % 

imen M. Drake of Critchell, Miller, 
Whitney & Barbour, Chicago, will take a 
trip abroad this summer. 





With Chicago Brokers 











The probability of reduction in Chi- 
cago brokerage commissions on fire in- 
surance brings brokers face to face with 
the same problem as fire agents in the 
smaller cities have been confronted with 
for several years, namely, a reduced 
income. That side liners are entirely 
to be weeded out is not among the 
probabilities. The regular brokers will 
have to look for new sources of in- 
come. 

At the present time workmen’s com- 
pensation insurance offers the best op- 
portunities to those who are willing to 
give the subject sufficient study so that 
they can present it forcefully and 
clearly. To those employers whose 
lines of business are covered by the 
law the cost of accidents is greatly in- 
creased. The employers must pay out 
this immense sum for accidents. Each 
may undertake to pay for accidents to 
his own employes and take chances on 
their coming in bunches and breaking 





or crippling him financially, or he may 
pay for them through the instrumen- 
tality of an insurance company, which 
will charge him a fixed sum for taking 
care of all of them. In either event 
the cost to him will be large, for the 
law has so decreed. This means large 
premiums from those who insure and 
even at low commissions the broker’s 
compensation will be liberal if he does 
a fair volume. 

A large part of the broker’s work 
now is to satisfy employers that the 
law actually has greatly increased the 
cost of accidents to them. This can 
best be done by concrete example. THE 
WESTERN UNDERWRITER proposes to fur- 
nish a good number of these for a time 
and brokers should use them. In addi- 
tion there will be found much other 
information in the casualty news de- 
partment and in the monthly “casualty 
supplement” of which brokers should 
take advantage. 

There are brokers in Chicago who 
are making several thousand dollars 
a year on their casualty business of 
various kinds. There are others who 
might be doing so if they would pay 
more attention to casualty insurance. 
It would be well for them to get started 
in this line before their income from 
fire insurance drops off, as it is in 
danger of doing. 

More employers are insuring than 
ever before now that the workmen’s 
compensation act is in effect. They 
do not want to take any chances. The 
brokers have the opportunity of work- 


ing up a fine line of business in this 
class. 
. . a 


William Bartholomay, Jr., broker with 
the L. & L. & G., is one of the leading fig- 
ures at the International Congress of In- 
surance Brokers and Agents in London 
this week. He attends as representative 
of the Insurance Brokerage Association of 
Chicago and was signally honored by 
being appointed chairman of the sessions 
to be held Thursday. The convention lasts 
four days. On Monday an English rep- 
resentative was in charge, on Tuesday a 
Russian, on Wednesday a German and 
Thursday Mr. Bartholomay wields the 
gavel. Various subjects of interest to 
brokers in all parts of the world came 
up for discussion and Mr. Bartholomay 
will return with a complete report to the 
Chicago organization. 

7 . ae 

An advertisement of the Corporation of 
Insurance Brokers &*Agents of London 
contains the following quotation from an 
article in Truth, which pictures a condi- 
tion which should exist in the large cities 
of this country and towards which the In- 
surance Brokers’ Association of Chicago 
aims. The quotation is as follows. 

“The board of trade has issued a license 
for the incorporation of the Association of 
Insurance Brokers & Agents; this means 
that in course of time people will consult 
registered and recognized brokers in the 
same way that they now, as a matter of 
course, apply for expert advice to doctors, 
solicitors, accountants, engineers, and 
others who are, in one form or another, 
certified as being qualified.” 

= . . 

The New York insurance department 
has placed Second Deputy J. J. Hoey in 
charge of a bureau to investigate brokers 
in New York. There are about 10,000 
licensed brokers in that state and a per- 
sonal investigation will be made to ascer- 
tain if the applicant is entitled to the li- 
cense. Many lawyers, clerks, property 
owners, etc., who are not principally en- 
gaged in the brokerage business under the 
law, or who are not trustworthy or effi- 
cient, will be canceled or renewals re- 
fused. A new law was passed at the last 
session of the legislature covering the 
licensing of brokers, for the purpose of 
eliminating a large number of persons who 
are not regularly or legitimately in the 
business, 


HOME FIRE INSURANCE CoO. 


WHEELING, WEST VIRGINIA 
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P. P. WIPPELL, State Agent, Illinois and Wisconsin,2127 Ins. Exchange, Chicago 
RAYNOLDS BARNUM, State Agt., Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, lowa, Nebraska and Minnesota, Omaha, Neb. 


Marsh & McLennan 


SURPLUS INSURANCE 


CHICAGO OFFICE 





Duluth London 





Minneapolis 9037-53 Insurance Exchange New York 








Cash Capital Fully Paid, $850,000.00 


Applications for local agen- 
cies, in the States of Ohio, 
Illinois, Indiana, Michigan, 
Minnesota and Wisconsin 
most cordially invited. 


JAMES F. JOSEPH, 








Surplus to Policyholders, $1,323.580.69 


TERLING 


—— FirEB — 
INSURANCE @MPANY 


Net Surplus, $473,580.69 


Home Office: 
115 N. Pennsylvania St. 
Indianapolis, Ind. 


Vice-President and Underwriting Manager 
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OHIO AND WEST VIRGINIA 


WILL MEET AT CEDAR POINT 


Ohio Field Organizations Will Have 
Their Annual Summer Outing and 
Gathering July 17-18 











Columbus, O., June 4—(Special)— 
Cedar Point was chosen today as the 
midsummer place of meeting of all the 
Ohio field organizations, viz., the Ohio 
Fire Prevention Association, the Fire 
Underwriters’ Field Club, the Ohio 
League and the Blue Goose. The ses- 
sions will be held for two days, July 
17-18. . 

Today the following committee was 
appointed on the fire protection and 
water supply of the Ohio State Fire 
Prevention Association: C. O. Wood, 
chairman, Home, N. Y.; C. F. Hinman, 
London Assurance; F. O. Evertz, elec- 
trical inspector, Ohio Inspection Bu- 
reau; J. B. Campbell, German Fire, 
Ind.; Paul E. Rudd, Aetna; D. C. Mor- 
gan, Reliance; George A. Yuncker, 
Royal; George T. Wilson, German; K. 
D. Weaver, Sun, Eng.; William Mank, 
American, N. J.; W. J. Beggs, Con- 
tinental; A. W. Jones, New Hampshire; 
D. M. Tanner, Citizens, W. Va.; H. W. 
Carey, Fidelity-Phenix, and G. L. 
Eiselstein, general inspector, Ohio In- 
spection Bureau. 





Business in West Virginia 
The American stock companies re- 
port $1,886,677 in premiums in West 
Virginia in 1911 with $1,146,952 losses 


paid. The foreign companies’ pre- 
miums were $610,100 with $318,500 
losses. 
The state leaders are: 
Prems Losses 
BER 4 i00 60s cvsceced $ 78,916 $43,361 
Continental ...ccccorcce 62,29 50,91 
Wee BEM. cacccconses 73,833 46,329 
Gee. Assets NM. Y.cccvs 109,465 70,689 
BEMPETOEE ccccvcccscees 38,237 83,595 
- "a Frere 125,468 85,606 
me. Co, TB, Bsesc caves 65,216 45,887 
WOGEIOGEL, CE. ccccceccs 137,582 20,064 
Phoenix, Eng. ........ 62,975 38,910 
BEE cwccetecnceccsens 65,368 36,497 


Effect at Hamilton, Ohio 

The increased installation of sprink- 
lers has hit Hamilton, Ohio, agents 
harder than any other city in the state. 
Over $5,000,000 of business has gone 
either to the mutuals or the Western 
Factory Association, following the in- 
stallation of sprinklers. At the pres- 
ent time the local agents are writing 
only one good sized special hazard, and 
a few smaller ones. The loss in pre- 
mium income has hit some of the agen- 
cies pretty hard, but new men keep 
coming into the business and seem to 
be able to do some premium getting. 


No Use for the Manual 

Lancaster, Ohio, is said to be the 
worst town in Ohio for rate-cutting. 
The manual is not even thought of 
when a risk is to be written. The 
question is “What have you been pay- 
ing?” and the one competitive argu- 
ment is, “I’ll write it for 5 cents less.” 
_ The innocent cause of the condition 
is probably Chief Chas. A. Landerfelt 
of the fire department. The chief, be- 
sides maintaining a good department, 
has been keeping close tab on build- 
ings, particularly cellars, and has kept 
all buildings in good condition. Last 
year the department responded to 22 
calls, and the loss was $10,630. The 
biggest Single item in this was water 
damage in a certain plant and this, he 
Says, was caused by sprinklers. In 
the twelve years he has had charge, the 
average annual fire loss has been $2,130 
on buildings and $8,500 on contents, 
which is about 80 cents per capita. The 
city is about to install additional mains, 
and 8 more fire plugs. 





Shawnee Fire Progressing 
Manager Kenjamin Allen of the pro- 
posed Shawnee Fire & Marine of Lima, 
Ohio, reports that the plans of the or- 





AGENTS WANTED IN OHIO 


“NATIONAL 


INSURANCE 
COMPANY 


or CINCINNATI 


ORGANIZED-1851- 


G. W. POHLMAN, JR., President 
E. A. WINTER, Secretary 











F. H. HAWLEY, Pres, 


Ohio Farmers Ins. Co. 


Organized 1848. 


W. E. HAINES, Sec’y. 


Reserve for Emergencies, . .$125,000.00 
. .$1,076,392.16 


AGENTS WANTED IN ILLINOIS. 


McCONNELL & HECOX, Gen’l Agents 
Insurance Exchange Building, 


F. H. HAWLEY, Treas. 


LE ROY, OHIO 


CHICAGO, ILL. 














MARS E. WAGAR, President 


CAPITAL 


Ghe 


Western Reserve Insurance Company 
e& CLEVELAND, OHIO 


8250,000.00 
J. EDGAR LYONS, Secretary and Treasurer 


An Ohio Company Operating in Ohio Only 

















Ohio Surplus Lines 


In Companies Authorized 
in the State 


The Agency with the Service 
THE POHLMAN AGENCY CO. 


1201 First National Bank Bldg. 
CINCINNATI 

















ganization are being favorably received 





in Lima and that it is expected to com- 
plete the preliminary organization at 
an early date. The company’s offices 
are in the Opera House block. The 
temporary officers are G. T. Brown, 
president; H. D. Grindle, secretary- 
treasurer, and Benjamin Allen, man- 
ager. 





Ohio Agency Appointments 
Aachen & M.—V. P. Snyder, Chicago. 
Amer. Union—G. P. Wohn, Defiance; J. A. 


American, N. J.—F. L, Thompson, Cleveland. 
Atlas, Eng.—H. H. Haning & Co., Athens; 
Coldwater ge , Coldwater; A. Ww. Landis, 
Covington; ny Favorite, Tippecanoe City; 
. R. Williams, Dennison. 

Boston—A. L. Seekerson, East Liverpool. 


Co., 
Commerce—C. E. Marsh, Delphos. 
Coml. Union, Eng.—Hauer & Clinger, Upper 

Sandusky; J. A. jut New Washington. 


Continental—E, 


rain, 


‘a hompson, West 
e. 

Fid.-Phenix—E, L. Thompson, West Lafay- 
ette 


tte. 

Phila. Und.—P. M. Driver, Lima; E. K. Ter- 
williger, Antwerp; H. F. Pickens, Crooksville; 
Clark’s Agency, Chillicothe. 

Firemen . T. Bauder, Cleveland; Ralph 
Phelps, Jr., Detroit. 

Germania—F, W. Ping and Eugene Wein- 
berger, Cleveland; H. L. Bigbee, Bellville. 

irard—Matthew Nelson and H. L. 
grass, Cincinnati. 

North Amer.—Hess & McLean, Amsterdam. 
State of Pa—W. B. Pi i 


Lafay- 


Snod- 


ease, Painesville. 
jefferson—L. H. Ackerman, Mt. Vernon, 
Springfield—1I. B Malvern; S. C. 
Mauger, Pataskala; W. M. Johns, Plymouth; 
R. D. Earle, Jackson Center; F. H. Dagley, 





. Wagner, 








KEYSTONE UNDERWRITERS 


OF PITTSBURG, PA. 
Underwritten by the following companies: 


German Fire Insurance Co. 


German American Insurance Co. 


Union Insurance Co. 
Western Insurance Co. 


All of Pittsburg, Pa. 
PDA cc55s senan ei cmaseaseds skenroawense 000. 
tt shih ie itindichci wn 466n0bkbdese.o0des 3,037 ,878.00 
Surplus to Policyholders.................0005 »488 082.00 
JASPER E. WILHELM gas, asens wean HENRY WACHTER 
8 Agent in and Ohio 


e, Ohio 


Manager 
218 Fourth Ave., Pittsburg 





OHIO STATE AGENCY 


The North River Insurance Co. Assets, $2,389,805 
United States Fire Insurance Co. set 1,046,940 
Empire City Fire Insurance Co. on 1,149,468 
The Nassau Fire Insurance Co. as 840,845 


The United States Underwriters Policy “ 


5,427,940 


For agencies of any of the above, address 
F. F. MURRAY, State Agent 


911 Commercial-Tribune Building 


CINCINNATI 


Long Distance Phone, Canal 190 











Southern Hotel 
Columbus, Ohio 





Insurance Men’s Official Hotel 
FIREPROOF 


Corner Main and High Streets 
J. R. DOWNEY, Manager 





(Western Underwriter on file in Reading Room.) 





HOTEL EUCLID 


Euclid Ave., Huron Road & E, 14th St. 
CLEVELAND, OHIO 


Five minutes walk from 
center of Insurance district 


EUROPEAN PLAN 
$1.50 Per Day and Upward 


FRED S. AVERY 
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CINCINNATI LEAGUE STANDING 


The following is the result of the Cin- 
cinnati insurance games of June 1: 

Blues, 14; Grays, 8 

Reds, 8; Browns, 3. 

Scheduled games for June 15: Blues vs. 

ds; Browns vs. Grays. 

As the Blues and the Reds will meet 
on the above date and as both teams are 
tied for first place, it is expected there 
will be a battle royal for the first place, 
and it ls expected a large attendance will 
result. Manager Stanley Boenker of 
the Reds, who was badly injured in a re- 
cent game, is again leading his team and 
is very confident that his team will slip 


one over on the “Blue Boys.” Manager 
Joe Rielage, of the Blues, is “saying 
nothing, but sawing wood.” “Joe” will 


be right on the job, and if his team does 
not pull the “Reds” from the first roost 
he wants to know the reason why. Joe 
is placing some confidence in his first- 
sacker, “Little Nadler.” 


LEAGUE STANDING 


Won Lost P. C, 
SN Dad neds leweicis one 3 1 -760 
hes thwiwaeas< ne 3 1 -750 
DT Seobhecoetscces 2 2 -5C90 
EAs cra ain6 000-4 0 4 -000 





THREE YEARS FOR $25 FRAUD 


A. F. Buffington was given three years 
in the West Virginia penitentiary on con- 
viction in the criminal court of Cabell 
county of obtaining money under false 
pretenses. He secured $25 from Albert 
Collins on the claim that he represented 
the agency of Blair & Buffington. 





OHIO NOTES 


John Cummings, of Columbus, Ohio, has 
taken the agency for the Sterling of In- 
diana. 

The Home Fire Association of Cincin- 
nati is understood to be again writing 
policies. N. R. Walker is the manager. 


B. W. Sayre, solicitor in Cincinnati for 
Carl Kleve & Co., has left that office to 
become connected with the nonboard 
agency of Stanley W. Spragens. 

William Sowards, of Cincinnati, state 
agent of the Norwich Union, has removed 
his office from the Commercial Tribune 
building to room 607 First National Bank 
building. 

Charles E. Sloueker, local agent at 
Hamilton, Ohio, last week took into part- 
nership T. A. Townsend, and the firm will 
operate under the name of Sloueker & 
Townsend. 

The Fire Underwriters’ Club of Cincin- 
nati is planning a summer outing to be 
held June 19. All the plans have not 
been perfected as yet, but the usual good 
time is anticipated. 

Premiums in Cincinnati are running 
very low and the companies are complain- 
ing of a falling off. Competition from 
the German and Sun Mutuals is said to 
be affecting the dwelling business, these 
companies having recently adopted the 
explosion clause. 

F. M. Jones of Cincinnati, state agent 
for the Sun of London, left Wednesday 
for a ten days’ trip to French Lick 
Springs. Mr. Jones suffered recently from 
»tomaine poisoning and fever and has 

ost 30 pounds in weight. His friends 
wish him a speedy recovery. 

Oldham & Oldham, with offices in the 
Blymyer building, Cincinnati, are reported 
to be soliciting surplus line business in 
the south. The firm consists of Oldham 
and his wife. He was formerly secretary 
of the Western of Ogden, Utah, a com- 
pany of unsavory repute. Oldham has 
also been connected with C. R. Chadwick 
of Cincinnati, the notorious surplus line 
manipulator. 


WEST VIRGINIA NOTES 
West Virginia has licensed the Im- 
perial Fire of Denver and the First Bul- 
garian of Rustchuk, Burgaria. 
The April report of the West Virginia 
fire marshal’s department shows a fire loss 





650 and valued at $1,648,647. 





WE REPRESENT ONLY 
FIRST CLASS COMPANIES 


Aetna, Counecticut, Massachusetts 
F. & M., Empire State Surety Company 


of $358,548 on property insured for $541,- | 


MICHIGAN AND INDIANA 


AUTOMOBILE THEFTS COSTLY 


Most of the Cars Are Recovered, But 
Small Articles Disappear—Port 
Huron’s Bad Luck 


Detroit, Mich., June 4—(Special Cor- 
respondence)—I said something about 
the joyriders some time ago. Stealing 
autos is as common now as owning 
one. Every man in Detroit who has 
civic pride owns, or claims to own, an 
auto. I don’t own one myself, but 1 
have a high-wheeled delivery car which 
was burned and repaired at consider- 
able cost. I can’t sell it, so when any- 
one asks me if I have an auto, of course 
I say yes. This is so I can be called 
classy, but I did not start out to tell 
anyone I owned a car. I heard from 
good authority that since Nov. 1, 211 
automobiles have been reported to the 
police as having been stolen from dif- 
ferent parts of the city. In May, fifty 
machines were stolen and all but two 
recovered; on May 7, eight machines 
were stolen. The police say that joy- 
riders are responsible for nearly all 
the automobile thefts and nearly every 
stolen car is found abandoned on some 
dark street where the thieves leave it 
when they finish their joy ride. There 
is hardly a night now but that one or 
more machines are reported stolen and 
it frequently occurs that machines are 
taken from garages and recovered by 
the police before the owner is aware 
that his machine is missing. The loss 
to the companies is considerable even 
though the car may be found. The 
owner claims the car has been abused 
and insists on having the engine over- 
hauled by an expert at 60c an hour. 
Even though there be no outward evi- 
dence of damage, the fact that the ma- 
chine has been run by others than the 
owner forces a cost for examination 
that amounts to considerable. Then 
the thefts cost money—extra tires, tool 
boxes and removable fittings are taken. 
Very few who engage in this kind of 
business are caught. I understand the 
automobile owners are going to organ- 
ize and make a business to catch and 
punish the joyriders and auto thieves, 
hoping to at least reduce their number 
and in time, making it obnoxious to 
tamper with another’s automobile. 











Fort Huron’s Bad Luck With Fires— 
Port Huron has had another big fire. 
Something is wrong with Port Heres. 
That is from a fire standpoint. They 
have a pretty good town, lots of good 


fire insurance agents and as good a fire 








H. R. SMITH, President 


BUSINESS CONFINED TO OHIO 


Richland Mutual Insurance Company 


MANSFIELD, OHIO 





R. SMITH, Secretary 





The Central Manufacturers’ 


VAN WERT, OHIO 


Mutual Insurance Company 


Organized 1876 





Cash Assets---$548,668.71 


Cash Surplus---$334,720.34 





H. V. OLNEY, Presidenl. 


Cc. A. L. PURMORT, Secretary 





CASH SURPLUS $181,951.76 


W.A. BOUNDS, President 


KNOX COUNTY MUTUAL INS. CO. 


MT. VERNON, OHIO 


ORGANIZED 1837 


BUSINESS CONFINED TO OHIO 


H. H. GREER, Secretary 











Columbus Endorsement Spreads 
Confidence Abroad 


Organized in 1903 


Ohio Underwriters Mutual Fire Insurance Company 


COLUMBUS, OHIO 


AGENTS WANTED 





Columbiana County 


Mutual Fire Ins. Co. 
Lisbon, O. 
1837 
Wm. M. Hostetter, Sec. and Treas. 


Ohio's oldest company doing a general 
business. 


Our contracts have been good for three- 





fourths of a century and are still good. 


Dayton Mutual Fire 
Insurance Co.,”Guio “ 


OHIO 
B. C. COLEMAN, Secy. 
Assets Jan. 1, 1912, $146,673.87 


Conservative and Careful Management 


AGENTS WANTED 
Address Home Office. 





ENDORSED AT HOME 


APPROVED ABROAD 


THE PITTSBURGH CASUALTY COMPANY 


PITTSBURGH, PENNSYLVANIA 
ACCIDENT, HEALTH, PLATE GLASS INSURANCE 
Surplus and Reserve to Policy Holders, $178,746 
Write for attractive Agency Propositions In Pennsylvania, Ohio, West Virginia and New Jersey 


JOHN M. BOGGS, Sec’y and Gen! Mas. 





WESTERN and 
ATLANTIC FIRE 


INSURANCE CoO. 
NASHVILLE, TENN. 


CAPITAL- - - - - - - $200,000.00 
NET SURPLUS - - - - $122,760.00 
H. H. RIMINGTON, Manager 


AGENTS WANTED IN OHIO 
C. A. ROWLAND, Special Agent 
21 S. Linwood Ave., - Crafton, Pa. 
OPERATING IN 
Pennsylvania, Ohio, eng ee ae 


aie vAlabeme, Louiciena 


Indiana, Illinois and Colorado 





Earls & Johansing OTNCinnats 











S242 William Street 


HUDSON UNDERWRITERS 


AGENCY OF THE 
Lumber Insurance Company of New York 
CAPITAL, $400,000.00 


NEw YoRE 





GERMAN FIRE 
INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 


WM. F. STIFEL, President 
F. RIESTER, Secretary 
S. W. RICE, Supt. of Agencies 


E. A. KEELER 
811 Brunson Bldg. Columbus, Ohio 
Special Agent for Ohio and Indians 


Cash Capital $200,000, Net Surplus $234,549.22 





Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. Security Ins. Co. 
Organized 1864 Organized 1881 





COMBINED STATEMENT 


Capital - + +  * $250,000 
Assets - - - : - 720,044 
Surplus to Policy Holders - 462,618 





F. A. ROTHIER, Prest. ADAM BENUS, Secty, 
R. HEINTZ, Asst.Secy. R. B. HEATON, State Agt. 





Park Building, 





We can give you the Best Agency Contract for all lines of 
Automobile Insurance. Write today. 


NEALE BROS. 


cf COMPANY 
Cleveland, Ohio 





Pittsbur g uo 
IRVAN NECKERMAN, Manager 


UNDERWRITTEN BY 
Allemannia Fire Ins, Co., of Pittsburg, Pa. 
Humboldt Fire Ins. Co.. of " 
National-Ben Franklin Ins. Co.. of . Pa. 
Teutonia Fire Ins. Co.. of Allegheny, Pa. 





nderwvriters 
Commonwealth Bidg., PITTSBURG, PA. 


COMBINED STATEMENT. JAN 1, 1912 
Capital, o ‘ . - 


Net Surplus, - - - = 1,692,150.11 
Assets, - - - r 7.278,471.40 
Surplus to Policyholders, - - 3,392,150. 


HOWARD STEPHENSON, F. 8. WESTMEYER, G. R. MANDERBACH, Special Agents 
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department as any town of its size, but 
when a fire starts, the companies pay 
the full amount of their policies. I 
suppose this is luck, but the kind that 
does not help companies in the insur- 
ance business to pay dividends. A good 
many years ago, long before some who 
read this were born, I lived in Port 
Huron and remember the first big fire 
they ever had. The old Huron house, 
a big house at that time, caught fire. 
No water works those days, no steam- 
ers, but Port Huron had old Silver 
Sides, the finest hand engine in the 
state, and Black river as the source of 
water supply. The fire was too far 
away from the water supply, so they 
used a smaller engine to furnish water 
for old Silver Sides. The stores closed, 
put before doing so gave up all the 
pails they had to anxious workers who 
sormed a pail brigade, passing water 
from the river to the fire. The fire 
acted then as it does today, quit when 


there was nothing more to burn. So’ 


long as we have towns we will have 
ures. Some will have luck and some 
won’t. Port Huron, it seems, won’t. 


Lawmakers’ Inconsistency—The state 
deaf and dumb school located at Flint, 
burned last week, with a loss of $400,000. 
The state carries its own insurance and 
is wondering now how to get the money 
to rebuild. The normal school at Ypsi- 
lanti, has some insurance on one part for 
which the citizens pay the premium. They 
are asking the state to insure the other 
parts of the school, fearing a fire would 
take the school away from the city. The 
state assuming risks on its property is all 
well enough when there is no fire, but the 
fires come, the buildings burn and then 
the case of we are sorry comes up, but 
that doesn’t pay the loss. The taxpayer 
g0es down into his jeans, says a very un- 
kind word about carrying no insurance, 
but pays just the same. The state is still 
betting it won’t burn. The law-makers 
make laws for the state they dare not ap- 
ply to their own business, hence, in Michi- 
gan, no state property carries insurance. 
In fact, Wayne county, outside of the in- 
sane asylum and the house of correction, 
is its own insurance company. Detroit 
carries no insurance on schools or public 
properties, including the buildings on Belle 
Isle and Palmer park. Some day there 
will be a loss and then perhaps they will 
pay for insurance. 
Otp Detroiter. 





Despair at Hope, Ind. 

Companies doing business in the 
town of Hope, Ind., are much exercised 
over conditions there. It is reported 
there has been a reign of lawlessness 
at Hope for some time. Business 
blocks, dwellings and barns have been 
burned, and the citizens are consider- 
ably worked up. Grizer Reed was ar- 
rested on June 1, and nine charges have 
been filed against him for arson, assault, 
trespass and planting dynamite. The 
arrest grew out of an investigation that 
has continued for several months, fol- 
lowing the destruction of the heating 
plant of the Hope school building with 
dynamite. 





Michigan Agency Appointments 
American—E, C. Lindsey, Litchfield; G. W. 
Hunn, Parma; W. A. Munroe, Monroe; Jennie 
Thomas, Pontiac. 
; Boston—Paul McEvey and Louis Genest, De- 
ror 

Caledonian—H. L. Schellinberg, Detroit. 
(alifornie-—Hamaell “* Langenburg, Lansing. 


Coml.. Union, Eng.—F. . Miller, Detroit; 
Soper & Miller, Marlette; W. H. Caple, Clare. 
etroit Natl.—C. Garrett, Kalamazoo. 


Fidel. Und.—R. 


Spode Iron River; W. 
J. Damson, Holland” 


Firemens—Graham & Magnam, Manistee; 
S._W. nnaee. Northville. 
Franklin—Frank Burt,. Capa 


New Hamp.—G. F. Beck, ‘Hillsdale; A. kL. 








CHARLES N. GORHAM 


Gorham is the well known 
Indiana state agent of the American 


of New Jersey, who will shortly 

assume the position of assistant 

of the company 
Rockf 


is a popular man 


ing president of the Indiana Field 
Club. 














Richmond, Stockbridge; W. T. Britton, Lansing; 
. Wa Sexton, Minneapolis, Minn. 
Imperial—W. G. Bednarek, Detroit. 
State of Ill.—Ralph Phelps, Jr., 
Allan McEwan, ah City. 
State of Pa.—F. Smith, Detroit. 
L. L. & G., Bag Willoce Gierk, Rich- 
mond; R. H. Hali, Detroit. 
London—F. E. ‘Andrews, 
Mich. Coml.—J. C. 


Detroit; 


New Baltimore. 
Shaffer, Gladwin. 


wea. Natl.—Robert Wandel, Grand Rapids; 
G. Seely, Detroit. 
Wieck -Ben Franklin—Robert Wandel, Grand 
Rapids; Frank Cody, D. D. Higgins and W. L. 
renz, Detroit. 
Northern, Eng.—Hammell & Longenburg, 
Lansing. 


Northern, N. xy: 2 Martin, Flint. 
North Rives Ennis, New York City. 





CUT DOWN THE INSURANCE 


The school board of Covington, Ind., 
in January reduced the insurance on the 
school building from $24,000 to $16,000 
for purposes of economy. The building 
burned May 30. The two-story brick 
structure cost $30,000. The fire started 
from unknown cause in the second story 
a few minutes after the pupils had been 
dismissed. 





INDIANA NOTES 


The prosecutor at Connersville, Ind., has 
announced a campaign against agents of 
unauthorized companies. 


The Indiana Inspection Bureau has 
made a rate of 17 cents on the sprinklered 
plant of the Ontario Silver Company, at 
Muncie. 

New rates have been made by the In- 
diana Inspection Bureau on coal proper- 
ties in the vicinity of Terre Haute, taking 
in the Hall & Zimmerman “Wizard 
Mine,” the Lower Vein Coal Company, 
Vandalia Coal Company, and Western In- 
diana Coal Company. 

The Fletcher Savings and Loan Asso- 
ciation is the name chosen for the merger 
of the German American Trust and 
Marion Trust companies of Indianapolis. 
The capital stock authorized is $1,500,000. 
The officers have not been chosen. Both 
companies have large insurance agencies. 





The First Bulgarian, of Rustchuk, Bul- 
garia, has been admitted to Michigan. 











DETROIT, MICH. 


Assets..................$1,372,882.79 


E. J. BOOTH 





M. W. O'BRIEN 
President 


THE MICHIGAN 


Fire and Marine Insurance Company 


HAS BEEN FURNISHING HONORABLE FIRE 
INSURANCE INDEMNITY FOR THIRTY-ONE YEARS 


It has paid $6,179,000.00 in losses. 


IT IS ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 


Vice-President ~ 


H. E. EVERETT 





E. P. WEBB 
Ast 








ag AGENTS! 
with 


are always glad to hel 


WE CAN HELP YOU 


your B SATISFIED CUS and Inventories of Sound Values made. Working with 
us brings you uy SATISEL STOMERS and obviates danger from competition. We 


as to forms. 


Write Us... THE POLICY HOLDERS S SERVICE & ADJUSTMENT CO. 
MAJESTIC 


J.R. ——-: President 
Fre Protection ENGINEERS 


DETROIT, MICH 
ADJUSTERS POR THE ASSURED 














Insurance 
Total Assets e ° 


F. D. Bennett, President 
B. L. Hewett, Asa’t Secretary 





FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 


Michigan Commercial 


Lansing, Michigan 


Surplus to Policy Sisters  —_ 


A. D. Baker, Secretary and Treasure 


Company 


$1,104,776.10 
482,759.67 


. . 


Robert Henkel, Vice President 
Ralph ‘Bawttnds. Ase‘t Secretary 


























GEORGIA LIFE INSURANCE (0. Casualty Department 


Surplus and Reserves to 
ia Insurance 


Policyholders over oe 000. 
t for Protection of Policyholders. Duly Authorized 


MACON, CEORGIA 
$225,000 Deposited with 


in Indiana to write all Lines of Casualty Insurance. Live Agents Wanted. 
GEO. M. COBB & C0., Gen’l Agts., Newton Claypool Bidg., INDIANAPOLIS 





ASSETS $1,083,959.55 


ORGANIZED 1853 


SURPLUS $523,622.54 


LOSSES PAID $9,593,145 


THE FARMERS’ FIRE INSURANCE CO. 


OF YORK, PENNA. 


W. H. MILLER, President 


A. S. McCONKEY, Sec’y & Treas 











ESTABLISHED 1870 


BIERCE 








Detroit Underwriters Company 


SUCCESSORS TO’ 


The Largest and Oldest General Agency in Our Field 


CAPITAL $125,000 


& SAGE 

















Whitney Office Building b, b DETROIT, MICH. 
STRICTLY FIREPROOF FRED’K H. WAY, President F. H. DOUGLASS, Sec’y 
GEORGE W. BANKS, Gen. Agt. 


itt BREVOORT 


Hotel 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison St., near La Salle 


One minute from the Insurance District 


The Patronage of aeeaae Men 
Is Solicited 


ORGANIZED 1858 


Williamsburgh City Fire 
Insurance Company 
150 Broadway, New York 


F. M. GUND, Manager Western Dept. 
FREEPORT, ILL. 


BRUMMEL BROS., Cook a Managers 
1501 Insurance Exchange, 





ORIENT 


INSURANCE 
COMPANY 


OF HARTFORD, CONN. 


CHARLES E. DOX 


MANAGER 


39 S. La Salle St., Chicago, Il. 





THE CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 





Cash Capital - - $300,000.00 
Reinsurance Reserve - 1,025,167.84 
Reserve for all other Liabilities 170,830.12 
Surplus to Policyholders - 644,584.61 
Total Assets - - 1,740,582.47 





STATE AGENTS: 
A. R. MARKS, Peoria, Ill., for Il. 
F. C. SECOR, Detroit, Mich., for Mich. and Ind. 
P.E. NORRIS, Columbus, Ohio, for Ohio. ¢ 
F. E. HOFFMAN, Jr., Sedalia, Mo.,for Kas. and Mo, 
A. E. CLARK, Des Moines, lowa, for lowa and Neb. 
E.G. FORD, Seattle, Wash., for Wash. and Ore- 
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IN ILLINOIS AND WISCONSIN 


JOINT MEETING IS ASSURED 








Field Club Will Be at Delavan Lake, 
Wis., Same Time as State 
Board 





Arrangements have been practically 
made for meetings of both the Illinois 
State Board and the Illinois Field Club 
on the same dates at Delavan Lake, 
Wis. Members of both organizations 
will leave Chicago Monday afternoon 
June 24 and each organization will hold 
sessions Tuesday and Wednesday. One 
joint session has been suggested, but 
no plans for such have been definitely 
formulated. It is also proposed that 
on Thursday the Illinois State Fire 
Prevention Association hold a meeting 
and possibly a Blue Goose gathering 
may be called for Wednesday evening. 
Such an arrangement would follow the 
plan adopted at Green Lake, Wis., by 
the Badger organizations last year and 
the program was very successful along 
those lines. 

This necessitates the abandonment of 
the lake trip to Ottawa Beach, Mich., 
originally planned by the Field Club. 
The responses to the announcement of 
this trip have not been as great as ex- 
pected and in view of the cooperation 
movement and the apparent approval 
of both union and bureau managers to 
the plan of holding meetings at the 
same time and place brought about the 
change in the Field Club plans. There 
is some talk now of both organizations 
going across the lake in 1913. 

There was no invitation and accept- 
ance business about this arrangement 
of meeting at Delavan at the same 
time. The plan was suggested to 
members of both organizations and met 
with hearty approval and enthusiasm 
from all. It was seen that this was the 
appropriate time for the field men to 
fall in line with the actions of the 
managers along lines of cooperation 
and it was felt that much could be ac- 
complished by a joint session. The 
field men will ask the joint conference 
committee to furnish some additional 
enlightenment on the agreement at the 


time of the meetings. P. Mac- 
Gregor, western manager of the Queen, 
and O. B. Ryon of the publici reau 


are among the scheduled speakers. 

Some special entertainment features 
are being planned by the state board. 
A committee consisting of 4 W. Mack 
of the Insurance Field, J. W. Hubble 
of the L. & L. & G,, and J. A. Murray 
of the Aachen & Munich has been ap- 
pointed to look after these features. 

Politics has begun brewing. There 
is a campaign on foot in Chicago to 
elect F. R. Holtfodt of the American 
Central, now vice-president, to the 
presidency and F. H. Burke of the Fire 
Association to the vice-presidency. 

It is reported that the union field 
men living in the southern part of IIli- 
nois are preparing a slate to present ‘at 
the annual meeting at Delavan. The 
rivalry between the northern and 
southern men appears to have taken 
on a little more life than usual and it 
is understood that an effort will be 
made to wrest the usual honors from 
the Chicago men. This will result in 
one of the first contests for officers 


R. P. Ockenga 


Freeport, Ill. 
Illinois General Agent 
German am Fire Ins. Company 
Baltimore 
Policy Holders’ Surplus $982,907.87 
Allemannia Fire Ins. Co., Pittsburg 
Policy Holders’ Surplus. - $802,437.20 
Commerce Insurance Co., Albany. N. Y. 
Policy Holder’ Surplus... $463,035.18 


Uodereainer bel Pennsylvania 





that the organization has had for sev- 
eral years. 





Meet at Superior June 10 
The Wisconsin legislative investigat- 
ing committee on fire insurance will 
hold its next meeting in Superior, Wis., 
June 10. The committee will hold its 
closing meetings in Milwaukee, proba- 
bly in August. 


DOYLE TAKES NEW POSITION 
Illinois State Fire Marshal Has Been 


Appointed Secretary of State 
to Fill Vacancy 











The state fire marshal of Illinois, C. 
J. Doyle, who organized the depart- 
ment and has done very effective work 
in getting it started and shaping up its 
activities, has been appointed secretary 
of state of Illinois by Governor Deneen 
and the new office was assumed this 
week. 

James S. Rose, the secretary of state, 
died a few days ago and Mr. Doyle was 
appointed to succeed him. Mr. Rose 
had been renominated for the office on 
the Republican ticket for the election 
in November, and Mr. Doyle will now 
go on the ticket. 

Last year Mr. Doyle was president 
of the State Fire Marshals’ Association. 
He has given the work of fire preven- 
tion and the prosecution of firebugs his 
close attention, and during his term of 
office in Illinois he demonstrated his 
ability. He is an orator and has made 
many public addresses on the subject 
of fire prevention since assuming the 
office of state fire marshal. 

Governor Deneen will not be in a hurry 
in making an appointment of state fire 
marshal to succeed Mr. Doyle. The office 
will be in charge of Chief Deputy Mor- 
gridge and Mr. Doyle will continue to 
act in an advisory capacity until his suc- 
cessor igs appointed. Governor Deneen will 
look Over the timber in the state in order 
to get a competent man who is in sym- 
pathy with the work of fire prevention. 





Woman of 80 Confesses Arson 

Two confessions within three days 
were secured by State Fire Marshal T. 
M. Purtell last week. In one, Louis 
Germanos, a Syrian at Beloit, admitted 
firing his confectionery store to recover 
insurance. A small fire was discovered 
in the place Thursday evening, May 23, 
and the next day Germanos applied for 
$1,000 additional insurance, making his 
total protection $5,000. The next Sun- 
day evening another fire damaged the 
building to the extent of $500. Ger- 
manos, who is 19 years old, was sent 
to the state reformatory for two years 
at hard labor. In the second case, the 
officials face the necessity of meting 
punishment to an 80-year-old woman, 
Mrs. Caroline Moore, of Plainfield, 
Wis., who confessed to Marshal Pur- 
tell and Deputy John F. Baker that 
she set her house afire to collect the 
insurance of $1,400. 





Wisconsin Agents’ Licenses 
Insurance companies operating in 
Wisconsin have received the following 
notice from Commissioner H. . 
Ekern: 


This department has, in the t and 
under certain conditions, allowed the va- 
rious companies transacting business in 
this state to return an unused agent’s 
license, and we have then or thereafter 
permitted another agent’s license to 
substituted in its place. The demands for 
such substitution include an increasing 
number which the department has been 
obliged to refuse, and, as the amounts in- 
volved are small and a little more care 
on the part of the companies will avoid 
loss in almost every case, you are hereby 
informed that, — July 1 next, when an 
agent’s licenSe has been received by us 
and the money for the same deposited 
with the state treasurer, no credit or 
substitution will be allowed for the same. 





Wisconsin Agency Appointments 


Aetna—Bertha M. —~— Marinette. 
Franklin—A. J. Egan, Highland. 


Pitts. _Und.—Theodore i? Madison; 
James Millar, Kenosha; mpton, <3 
9g Lawrence Stopfer, r Chippewa ‘alls; 
ton, Superior; H. avis, Anand; 
ouat an E. Kennedy, ‘Janesville: 


a 
R. % Chartier, ‘ausau. 





Policy Holders’ Surplus » $3,392,150.11 








Body Building Uphoistering 


AUTOMOBILE CONSTRUCTION CO. 
2637-45 Cottage Grove Avenue, Chicago 


Phones 4077 and 2066 Calumet 


CHICAGO’S LARGEST GENERAL AUTO REPAIR SHOP 
WE DO WORK IN ALL DEPARTMENTS FOR LEADING DEALERS 
SPLENDID STORAGE FACILITIES 
INSURANCE WORK A SPECIALTY 


Machine work 


Individual Fire Underwniters of 
St. Louis 


Will assist in carrying risks of good character 
and heavy value. Liberal acceptances. Prompt 
replies. Send full information with inquiries. 


St. Louis 





Painting 





Pierce Building 


THE SPALDING 


HEADQUARTERS FOR INSURANCE MEN 
DULUTH’S LEADING HOTEL 


Modern and up-to-date. $100,000.00 recently expended in improvements. European 
Plan. Cuisine of acknowledged excellence. Restayrant prices reasonable. Club 
Breakfasts, Club Luncheons. 


LEE HOTEL CO., Proprietors 
EDWIN H. LEE, Managing Director 


The Cleveland National Fire Ins. Co 


CAPITAL CLEVELAND, OHIO SURPLUS 
$1,000,000 ROCKEFELLER BLDG. $1,000,000 








We have a proposition for three or four high class stock 
salesmen with clean records. Come at once. 


344 Rockefeller Bldg. 
Anchor Fire Insurance Co. 


Des Moines, Iowa 
Cash Capital $200,000.00 
23 years in the field. Assets over a HALF MILLION 
Surplus to policyholders a QUARTER MILLION 
Losses paid $1,600,000.00 
Reliable agents wanted in lowa, North and South Dakota 


The Sovereign Fire Assurance Company 


OF CANADA 








Head Office UNITED STATES BRANCH 
Temple Building, TORONTO 55 John Street, NEW YORE 
H. S. WILSON, Managing Director 





G. Fritzsinger, Grand Rapids; F. D. Vaughn, pesler Lg . y. 
Marshfield; Osten Mathisen, Marinette. Coffin 
North Amer.—C. O. Gaarden, Spring Valley; e 


State of a—T. M a, Kenosha. 
lw. Mech.— aeger, Oconomowoc. Eschert, Chi ; A. 2. Luckey, Farmington; 
Natl. Union—C. %. Beglinger and A. B.| p, her Kirk, —e Dunla sate E , ack- 
Nerd Crandon, sonville; J. M. Goldstein, Biiseds: . W. Maher 
Deutsche—F. S. Symonds, Kenosha; and can & Jamison, Moline; W . R. Jones, 
G. Carter and O. S. Morse, Janesville; | Plano; J. W. McKown, Rossville; W. R. Bailey, 


Springfield; T. A. Burt, ‘Urbana. 

Svea—E. R. Byrne, ron N. A. Lar- 
son, East Moline, C. H. Schadt, Selvis. 

Stuyvesant—Meeker & Magner Co. and Rol- 
lins & Burdick Co., Chicago; E. J. and Ferdi- 
nand Abt, East St. Louis. 

Westchester—C. B. Wunderlich and F. L. 
Majka, Chicago; Wareham & Johnson, Taylor- 
ville; F. W. wns Wyoming; E. C. Groff, 
Barrington D. Syers, Blue Mound; E. J. 
United Amer.—W. H. Bartholomew, Elgin; woes Re Gordo; W. B. Stoddard, Colfax. 
W. J. McCallum and G. C. Clark, Evanston; msburgh City—H. M. Edom, Baylies Asa 
P. B. Kransz, Chicago; L. O. Diggins, Harvard; | Hathaway, Ridge Farm; S. K. Hughes, Cham- 
Emil Arnold, Woodstock. paign; Brannon & Pickering, Equality; F. M. 

Standard—Furner & Esckert, Austin; Thomas | Gund, prespert: . Barnes, Manchester; 
Moses, Hyde Park; W. D. Rathye & Co., Rav-| L. B. vin, Warren; W. L. Martin, Ashley; 


Hobbing A ened Madison. 
N. FE & —J. W. Moore, Watertown. 
Rec” * Wash HE O. Gaarden and M. F. 


Emerson, Spring ic’ Whitney Oconto; Walt 
q $ er 


Sterling—R. 
Hertshors Waukesha. 
Lioyd ds—L, i Seeger, Stevens Point; 


J. ae , Osceo 





Illinois Agency Appointments 





Imperial—H. L. Peterson, Sturgeon Bay; G. 





enswood; Joyce & Lutz, Oak Park; F. L.| O. L, Gehau he Brooklyn. 

Phillips, Aurora; Calendar Company, Peoria; Aachen & E. Russell, Hoopeston; Du 

L. A. Hattendorf, E. F. Marshall and C. E. | Fay A. Fuller, Beividere. 

Anderson, Chicago; J. H. Shurte, Downers Aetna—W. A. Martin, Earlville; F. J- 

Grove. Koemer, Putman; T. H. wee oo 
St. Paul—A. J. Mayer, Peoria; M. E. Bacon, | George Barton, Braceville; W. Sampons’ 

Oregon; D. B. Harwood, Bloomington; Arthur | Waynesville; C. H. Auten, Princeville, 
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Price, Lakewood; L. T. Deweese, Chatham; 
Aloysius McLean, Morrisonville; N. W. Tomb- 
lin, Aurora; H. F. Ream, De Pue; Spradley & 
Toole, Tennyson; Robert Rae and William 
Mayhew, Chicago. 

Agricultural—Appleton Bros., Berwyn; T. E. 
Long, Galesburg. 7 

Reade 0. A. Stoffels & Co., Chicago. 
Amer. Cent.—F. F. Fleming, Arthur; M. M. 
Hoose, Atlanta; G. A. Spriggs, Fairfield; Henry 
Lorton, Herrick; Basaway Morgan, Herrin; 
R. J. Railsback, Hopedale; E. C. mig, Minier ; 

. Gray, Morrisonville; E. M. url, Mt. 
Auburn; S. S. —— Moweaqua; Almond 
Nicholson, Sullivan; A. Crowl, Pana; F. A. 
Cone, Farmington; S. H. Keykendall, Carmi. 

American, N. J.—C. S. Smith, Fithian; W. 1. 
Baird, Jamaica; F. H. Maxwell, Macomb; Matt 

, Paris; G. A. Morgan, L. S. Fuller and 

° . Maurlless, Rockford; A. W. Hiser, 

ochelle; R. L. Catlett, Scottsville; G. A. Keas, 
Medora; F. A. Hildebrand, Monroe Center; 
Omer Harter, New Boston; F. M. Krummell, 
Donnelson; C. C. Kennedy, Hinckley. 

Amer. Union—G. F. Kantzler, Chicago. 

Buff. Ger.—J. H. Campbell, Monmouth. 

California—James Lewis, Galesburg. 

Calumet—J. S. Condit, Centralia; J. C. Bates, 
Charleston. 

Commerce—L. B. Allvin, Warren. 

Coml. Union Bag —-0. A. Eames, Kensi nm; 
H. Smiley & Co., lton; Grace & Collier, r- 
risburg. 

Concordia—A. L. Spurgeon, Ellis Grove; D. 
S. Horner, Kewanee; F. E. Murken, Mt. Ver- 
non, 

Connecticut—B. H. Chidester, Bushnell; W. 
H. Lett & Co., Park Manor; E. F. Smizer, 
Middle Grove; A. J. Loyd, Oquawka; R. E. Wil- 
son, Hoopeston; A. O. Lindstrum, Galesburg; 
Cc. C. Curl, Mansfield; E. R. Incward, Palmer. 

Continental—C. M. Eckard, Greenup; Phelps 
& Axtell, Harvard; Furner & Eschert, Austin; 
Harry Schenck, Elmwood; H. N. Larens, De- 
pue; E. P. Falter, Thomas Conran & Son and 
A. B. Halverson, Chicago; F. E. Pray & Sons, 
Austin; Le Roy Clifton, Rock Falls; M. R. 
Thackaberry and E, N. Peterson, Sterling;Frank 
Hosier, Buckingham; F. S. Boyer and Edward 
Unz, Reddick; Frank Heeter, L. A. Henry and 
Amos Hertz, Benfield; William Emme, 
kee. 

Dubuque—C. W. Helmig, Peru. 

Empire City—P. A. Hoyt, Joliet; R. McDole, 


Aurora. 
Pa.—J. E. H. Ganzer, Blue Isl- 


Farmers,’ 
and. 

Fire Assn.—G. C. Morton, Princeton; George 
Mewhirter, Yorkville; W. N. Potts; Elmwood; 
T. S. Benner, Bunker Hill. 

Fid.-Phenix—J. L. Almcrantz, Grand Cross- 
ing; M. E. Nichols, Maywood; Lind & Cron- 
stedt, Ravenswood; G. R. Hillstrom, Roseland; 
J. P. Johnson, Amboy; S. K. Kuykendall, Car- 
mi; W. A. Martin, Earlville; J. H. Lake, Effing- 
ham; Hitchcock Bros., Gilman; T. B. Carrell 
and C. B. Eckard, Greenup; J. A. Shaner, Lan- 
ark; G. G. Myers, Leaf River; J. H. Gibbons, 
St. Elmo; J. C. Quinn, Shelbyville; W. F. De 
Frenne, Prairie du Roches; L. A. Shawler, West 
—— H. L, Pitchford, Ashley; A. A. O’Kane, 

olo. 

Fireman’s Fund—C. W. Hink, East Moline; 
Coon Bros., Rantoul; Grace & Collier, Har- 
tisburg; Miss M. E. Nichols, Maywood; Wolf & 
Davis, Hinsdale. 

Franklin, Pa.—James Ross, New Philadelphia; 
W. H. Rigdon, Lincoln. 

Ger. Amer., Y.—A. G. Ross, Walnut. 

German, Ind.—A. M. Eggmann, St. Louis; 
B. L.. Rose, Fairbury; Nate Reed, Rantoul; J. 
M. Loring, Rushville; Stone & Jones, Watseka. 

Germania—J. E. Pettijohn, Augusta. 

_ Ham.-Brem.—W. H. Gardner & Son, Bloom- 
ington, 

Hanover—Bransfield & McFarland, Chicago; 
A. S. Potter, Maquon; P. C. Allen, Pittsfield; 
W. C. Bishop, Woodland. 

Hartford—Tracy & Kordowski, Jennings & 
Turner and Albert & Otto Thiele, Chicago; C. 
C. Linton, Ellsworth; J. A. Vent, Hammond; 
Aloysius McLean, Morrisonville; W. J. Ham 
ton, Morton; S. R. Nischwitz, Mt. Olive; D. 
N. Branburn, Nebo; C. M. Fleming, Noble; 
C. B. Flitcraft, Oak Park; P. C. Allen, Pitts- 
field; Fred Siegrist, West Hammond; T. A 
Gessner, Kenney; W. D. Sampson, Waynes- 
ville; O. E. Floyd, Vergennes; W. H. Lett & 
Co., Park Manor. 

Home—P. C. Allen, Pittsfield; John Sterren- 
berg, Crescent City; Elijah Lewis, Marion. 

State of Pa.—D.T. McClure, Chicago Heights; 
A. Schoenstedt Co., Joliet. 

State of IllL—S. Murlless, Rockford. 


ILLINOIS NOTES 


The losses at Mound City, Ill., continue. 
The last one of any size was the Com- 
mercial hotel. 

The Strehle-Hood Agency 
Harold Hood at Litchfield, Il. 
Strehle is the new partner. 


A Kankakee, Ill., newspaper reports that 
insurance companies have recently paid 
$160,000 for windstorm damage in the vi- 
cinity of Chatsworth. 


Everett Tanner, Illinois state agent for 
the Security and Reliance, is recoverin 
from an attack of throat trouble an 
rheumatism. He was taken sick while at 
the western department office in Rockford 


one. has been compelled to remain in that 


succeeds 
Joseph C. 





The police of Superior, Wis., are seek- 
ing one H. T. ke, who is alleged to 
have sold fake insurance policies to vari- 
Ous people, while he was employed as a 
solicitor. George Newhouse, whose home 
was lately burned, showed up at a local 
office with one of the alleged policies, and 
was informed that it was worthless. The 
— understand that Pyke is in the 
wes 


IN THE GREAT NORTHWEST 


IOWA, MINNESOTA, NORTH AND 
SOUTH DAKOTA 








WILL MEET AT CEDAR RAPIDS 





Annual Meeting of Iowa Association of 
Logal Agents to Be Held on 
June 25-26 





The Iowa Association of Local Fire 
Insurance Agents will hold its annual 
meeting at Cedar Rapids on June 25-26. 
President W. R. Weir and the Cedar 
Rapids agents have been at work on ar- 
rangements and the prospects for a 
good meeting are excellent. Among 
the speakers will be State Fire Mar- 
shal Ole O. Roe. 

This has been a strenuous year in 
Iowa in more ways than one. Consid- 
erable progress was made in getting 
local agents interested in better prac- 
tices, when the attorney-general went 
after some of the local associations, 
claiming that they were violating the 
law. The next few months will be hot 
politically. A new legislature will be 
elected. It is highly important that 
the leading local agents should, if pos- 
sible agree upon some program. If 
anything is to be accomplished in the 
way of securing better laws in Iowa, it 
ought at least to be started very short- 
ly—several months before the fall elec- 
tion. 

President Weir, speaking of the 
prospects of the meeting, says: 

“I believe our next meeting will be the 
largest ever held and we expect more 
state officials to attend than heretofore. 
The recent stirring up we have had has 
put life into our organization and brings 
to the attention of every agent that he 
must get into the band wagon if we are 


to accomplish anything in the legislature 
this coming winter.” 





American of Newark in Canada 

The American of Newark has ap- 
pointed the Canada Fire of Winnipeg 
as its general agents for Manitoba, 
Saskatchewan and Alberta. The com- 
pany has made a deposit of $50,000 at 
Ottawa, covering a license for the 
Dominion of Canada, and in addition 
to the other western provinces is to 
enter British Columbia through its San 
Francisco general agency. 





Loos Breaks Loose 


B. F. Loos of Des Moines, who has 
been more or less of a fire brand in 
the insurance camp, was plastering Iowa 
with circular matter promising to break 
down the “insurance trust” if nomi- 
nated and elected state auditor. He 
promised to reduce rates from 25 to 50 
percent, but in just what way he does 
not assert. With the present rate cut- 
ting proclivities in Iowa and with the 
stringent Blanchard anti-compact law 
in force it is difficult to see how Candi- 
date Loos can accomplish much more. 
It is a safe guess to say that he will 
have no chance to try any experiment. 





NEW BATES FOR TOWNS 

New South Dakota rate books have 
been issued for Bancroft, Dimock, Elkton, 
Harrisburg, Hartford, Hetland, Hudson 
and Ward. On account of favorable loss 
record, 33% percent discount from pub- 
lished rates is authorized for Elkton, 
Hartford, Hetland and Hudson. A réduc- 
tion of 25 percent is allowed for Ban- 
croft and Ward and 20 percent for 











M. C. TIFFT 


Insurance Law 
a Specialty 





901-2 Andrus Bldg. 
MINNEAPOLIS, MINN, 























Capital Stock - 
Liabilities - - 
Special Reserve Fund 
Net Surplus - 
Total Assets 


P. L. Hoadley, Pres’t. 





FIRE & TORNADO INSURANCE 


American of Newark 


Chartered in 1846 





CHAS. E. SHELDON 
Manager Western Department 
Rockford, Il. 


- $1,000,000.00 
- 5,081,886.03 
300,000.00 


- $9,344,434.55 
C. W. Bailey, Seo’y. 





























Dimock, all of the points being subject 
to the usual stop rates of 1% percent 
for frame, iron-clad or brick veneered 
buildings and contents; cement block 
building, 75c, contents, 90c; brick or 
stone buildings, 50c, contents, 70c; dwell- 
ings and public buildings being exempt 
from the application of above reductions. 





TIME FOR LOSS PAYMENTS 





Attorney-General Weeks Interprets the 
Sixty Day Clause in Fire 
Insurance Policies 





Attorney-General Weeks of Minne- 
sota has sent the following letter to In- 
surance Commissioner Preus regarding 
payment of fire losses: 


Your favor of the 25th, ult., in which 
you ask for the opinion of this depart- 
ment as to when, under the provisions of 
the standard fire insurance policy of this 
state, a loss is payable by the insurer, is 
before me. 

In answer to your inquiry, beg to ad- 
vise you that the supreme court had be- 
fore it, in the case of Produce Refriger- 
ator Company vs. Norwich Union Fire, 
91 Minnesota, page 210, the exact lan- 
guage of the present standard policy, so 
far as the question propounded by you 
OF a ae In that case, the court 
said: 

“The clear import of this language is 
that interest shall begin to run sixty days 
after the proofs are submitted (the sworn 
statement in writing of the insured), 
which the policy requires, shall be forth- 
with rendered to the company), unless the 
date such liability attaches is changed by 
submission to an award. * * * In the 
case of arbitration, the loss, as adjusted 
by the referees, becomes payable sixty 
days after the award is returned.” 

The matter contained in the parenthe- 
ses above is our own. 

It follows that under the terms of a 
poster. the insured is not under legal ob- 
ligation to pay until sixty days have 
elapsed after the serving of the sworn 
statement, in case the parties agree to 
the amount of loss; and, in the alterna- 
tive that they do not agree, then the com- 
pany has sixty days after an award has 
been returned in which to pay. 

In case the insurer delays the adjust- 
ment of the amount of loss by refusal 
to submit to arbitration, or otherwise un- 
reasonably delays an award, the courts 
would allow the insured interest on the 
amount he was entitled to recover from 
such time as the award with reasonable 
expedition should have been made, 





CONVICTION OF MAYOR UPHELD 

The supreme court of Minnesota has 
upheld the conviction of Dr. D. F. Dumas, 
of Cass Lake, Minn., of the charge of at- 
tempted arson. This was one of the fam- 
ous “arson ring” cases which were claimed 
to have been represented by a long string 
of fires through northern Minnesota. In 
the case under consideration, Dumas 
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1353-1355 Lemcke Annex, INDIANAPOLIS, IND.) 


OSCAR HADLEY, Pres. 


"FRANK I. GRUBBS, Secy. 


A new organization which makes forceful entry into the field by taking 
over the American Live Stock Insurance Company. 


AUTHORIZED CAPITAL $250,000.00 





Will have on deposit with Indiana Insurance 
dollars more money in securities than the law requires. 


ent thousands of 
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sought exemption on the ground that the 
evidence showed no attempt at arson, but 
merely preparation. This view was ap- 
eA held by the trial judge, who re- 
uctantly overruled a demurrer by the 
defense, stating that he did not wish to 
throw the case out of court, but on a civil 
case, he would have granted the demurrer. 
The supreme court did not give so much 
weight to the view, as the opinion was 
unanimous. There still remains a fur- 
ther right of appeal upon some other 
points, but the view of the prosecution is 
that the supreme court has practically 
ruled out all the points on which an ap- 
peal would naturally rest. The law per- 
mits a sentence of three and one-half 
years. Sentence may not be passed for 
some days yet. 





ARSON CASES IN MINNESOTA 

Frank Mason, of Minneapolis, who was 
arrested on a charge of attempted arson, 
was adjudged insane and was committed 
to the insane hospital. He attempted to 
fire the house in which his wife, who had 
left him, was living. 

Another case of attempted arson is seen 
in a fire which was discovered in a build- 
ing at 1115 Western avenue, Minneapolis, 
the second in a month. Both floors were 
unoccupied. The first floor was used for 
a pool hall until about a month ago, when 
a renewal of the license was refused. 
Bunches of burning rags were found 
thrust into a hole in the partition wall, 
the hole having been cut in the plaster 
and lath. 

James Barrett was held to the grand 
jury of Benton county on a charge of 
setting fire to his own_residence, follow- 
ing a hearing at Foley, Minn. It is claimed 
that a strong case has been made against 
him. 


GENERAL AGENCY DISCONTINUED 

By mutual consent the general agency 
of Leach & Rose for the Crum & Forster 
companies in the northwest, has been dis- 
continued. It was found that the field 
force of the Northwestern Fire & Marine 
could not handle their own and the gen- 
eral agency companies and new aryange- 
ments for the territory will be made by 

rum & Forster. 
e Western General Agent C. M. Roe, from 
the head office, will be in the northwest 
this week to make new arrangements. 








Minnesota Agency Appointments 

rient—E. C. Scott, St. Cloud. 

Re W. Natl.—P. Peterson, Albert Lea. 

Northern, N. Y.—C. A. Tincher, Owatonna; 
Gay Halverson, Thief River Falls; 
Vannet, Crookston. : 

Royal Exch.—J. C. Barrett, Faribault. 

U. §. Lloyds—Mary G. and J. H. Wolter, 
St. Cloud; McKenzie St. Clair, Le Sueur. 

Rotional, Ct.—J. J. Grems, Byron; W. E. 
Daily, Dexter. 

Aiecloon, N. J.—G. J. Flaa, Boyd. 

Teutonia, La.—W. H. Gary, Mankato. : 

Firemens—A. S. Bargh, Eveleth; Guy Ewing, 
Princeton. 

Milw. Mech.—T. H. Nolan and H. B. Con- 
stans, St. Paul. , 2 

Natl.-Ben Franklin—J. C. Kain, Breckenridge; 
E. H. Winters, Bemidji. , 

Pa. oe, ta ase, Winnebago; O. P. 
Comer, Howar ake. 

North Amer.—J. E. Madegan, poeple Lake; 
W. S. McCurdy, C. M. Bend, Lillie A. Rogers, 
Mary F. Bessonette and N 4 St 
Paul; Grant Seaton, Coleraine; E. S. ood- 
worth, Minneapolis. : 

Coml, Union, Eng.—E. V. Anderson, Morris- 
town, 

Security, Ct.—M, E. Monson, Elmore. 

Norw. Union—C. R. Gillespie, Stephen; K. 
S. Chase, Winnebago. 

Detroit—R. W. a Cuyuna. 

N. B. & M., Eng.—G. E. Harris and W. E. 
Wadena; L. F. Clark, Bellingham; 

Seaton, Coleraine; H. A. Hillstrom, 
Belleplaine; C. R. C. Blom, Milan; ; 
Catlin, Cottonwood. 


Northern, Eng.—A. Hoel, Gilbert. 

Springfield—Grant Seaton, Coleraine; O. P. 
Comer, Howard Lake; Henry Johnson, Lafay- 
ette; J. M. Wenger, ae ag > 

Ger. Amer., N. Y.—H. I. Bedell and F. H. 
Keyes, Internat’! Falls. 

Reverh—t. J. Richie, Little Falls. 

United Amer.—T. B. Jenks, Montevideo. 

Milw. Ger.—W. A. itt, St. Paul; J. E. 
Nelson, Albert Lea. 


IOWA NOTES 


Marvin & Cessna succeed Wilson & Mar- 
vin in the local agency at Grinnell, Iowa, 
J. T. Cessna having purchased the inter- 
est of Jarvis F. Wilson. 

John P. Montrose of Alverson & Mont- 
rose of Des Moines has a brand new boy 
whose name is Henry Alverson Montrose, 
named after his partner. 


Agents at Albia, Iowa, are calling upon 
companies for donations for the purpose 
of raising funds to properly clothe the 
volunteer fire department. Companies 
are refusing in accordance with the union 
rule which prohibits such expenditure. 


Porter, 
Grant 





Adams & Co. have been appointed sole 
— in St. Paul, for the Phenix Fire of 
rance. 





SEND FOR OUR PRICES ON 


POLICY LABELS 


The Westera Underwriter Ce., Chicage 


Minneapolis Fire & Marine Insurance Company 


STATEMENT OF CONDITION JANUARY 1, 1912 


Cash Capital- - - - = - 
Total Liabilities (except capital) 182,433.85 


$200,000.00 Total Assets - = = = = = $655,414.87 


Surplus to Policyholders - - 372,981.02 


WE DESIRE AGENTS IN ALL TOWNS IN THE NORTHWEST 


F. C. Van Dusen, President 


John D. McMillan, Vice-Pres. Alfred Stinson, Secretary 








THE WEST AND SOUTHWEST 


MISSOURI, KANSAS, NEBRASKA, 
ARKANSAS, OKLAHOMA, 
COLORADO 


EVIL RESULTS POINTED OUT 
Effects of Cut Rates by Companies 


and Agents on the General 
Business 














W. H. Steele of Hastings, Neb., has 
this to say about the demoralizing in- 
fluence of cut rates: 


I visited one of the best egencies in 
Nebraska the past week and as I was 
leaving the office noticed the sign of a 
new company on the wall and remarked, 

I see you have taken on another com- 
pany.” “Yes,” he replied, “I have, and I 
did not take it because I needed it, but 
corralled it to prevent trouble and de- 
moralization. The special told me he did 
not care anything about rates, but was 
after a premium showing, and knowing 
that there were agents in town who would 
start something if they had such a com: 
pany I just bottled it up to save trouble.” 

In nearly every town, in every line of 
business, you will find men who are in- 
capable of doing business along legitimate 
competitive lines, men who ignore the 
cost mark and must always resort to cut 
prices or some other underhand method 
to obtain business. 

I am very sorry to say that this class 
of men are entirely too well represented 
in the insurance field for the good of the 
business. 

When one who is a chronic failure is 
down and out, he usually goes into the 
real estate or insurance business because 
it is easy to get into and does not require 
any capital. The first company to drift 
to such an agent is likely to be one like 
the above mentioned. Old C. F. gets his 
supplies and starts out to solicit. Usually 
the first business he is able to jar loose 
is a small policy on some cut-rate risk 
which has been turned down by other 
companies. The policy is written at 1 
percent (the tariff being 2 percent), the 
daily report sent in, passed by the com- 
pany, and old C. F. has at last found a 
business not hampered with that night- 
mare, a cost mark. a 

Now, if the business stopped right here 
in the hands of the disreputable agent and 
cut-rate company it would not be so bad, 
but it does not. 

Mr. Jones, who has a good line of com- 
panies and a respectable business, has a 
large policy expiring on this same risk, 
written at tariff, and when he goes to re- 
new it he is told that he will have to re- 
new at 1 percent or lose the business. He 
writes the policy, sends a letter of expla- 
nation with the daily report, and too 
often the business is carried at the cut 
rate though it be unprofitable. 

There is another class of agents more 
dangerous to the business than the above. 
This is the sharp agent who wilfully dis- 
regards rates, cost mark and all reason- 
able underwriting rules in order to get 
business. 

I know of no better way to describe this 
agent than to cite a case in point that 
came to my notice this week. Meeting a 


Notice to Fire Insurance Stock 
Salesmen 


Wanted for the New England, Central and Western states, 
10 high class fire insurance stock salesmen. Leads furnished, 
with letters of introduction from bankers and business men. 
Liberal arrangements made producers. 


Address replies to 31-I, care The Western Underwriter. 
HAWKEYE & DES MOINES FIRE 
INSURANCE CO. 


DES MOINES, IOWA 


The consolidation of 2old and substantial lowa 
companies under a conservative management 
which has strengthened the licy contracts of both. 


H. R. HOWELL, President 
G. G. HUNTER, Vice-Pres. 
C. S. HUNTER, Sec’ 
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SEHCURIT WY 


Fire Insurance Company of Davenport, Ia. 
s.r. GILMAN, Pres’t M. Ce. HINSCH, Seo’s 
CASH CAPITAL $200,000 


This Company has had 28 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good company for the 
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Manufacturers Insurance Co. 


OF WATERLOO, IOWA 
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of the d?fferent fire companies, and I 
would like to know if the ........ Fire 
is all right.” I replied, “It is an old, 


strong company and its policy is all right. 
Now why do you inquire?” 

“Well,” he replied, “I have been paying 
1 percent annual rate on my frame hotel 
building for years and thought I was get- 
ting a mighty low rate. Some time ago 
the agent for this company came to me 
and offered to write it for a three-year 
term for 80 cents, and I let him try it, 
thinking it would be turned down, and 
when I learned it had been accepted I 
was afraid the company was no good.” 

I have talked with the agent who wrote 
this policy and he is incorrigible in the 
matter of cutting rates. He claims that 
selling insurance is like selling anything 
else—the man who can go into the mar- 
ket and buy his commodity at the lowest 
price can go out and undersell his com- 
petitor and get the business. 


There is no doubt that low rates are 
responsible for a great deal of over-in- 
surance, and over-insurance is certainly 
responsible for many of the fires. A man 
who has been carrying $1,000 on a prop- 
erty at a rate of $1.20 is easily persuaded 
to make it $2,000 when it can be had for 
the same premium. By writing $2,000, 
the agent gets the same commission which 
he got on the $1,000 and no more trouble 
to write the policy. While a reliable 
agent would not do this, there are enough 
who would do so to make considerable 
difference in the losses. 

I came across a case this winter where 
the policy had been increased to $1,500 
and the house could be built for $750. 

Another bad feature of this scramble 
for business, regardless of cost, has been 
its demoralizing influence on the people 
we do business with. 

I recently called on the owner of a 
large lumber concern where our agent 
had written a policy on a stock at fifty 
cents (the tariff being $1.95) and tried to 
show him the unreasonableness of such a 
rate. He replied, “There is no use in 
wasting further time on this subject as I 
have several policies in good companies, 
written at this same rate. I absolutely 
know that these very companies pay good 
- annual dividends to their stockholders, 

and you could not convince me that such 
business men as we have in the insur- 
ance business would lose sight of their 
cost mark. 

. - . 

He continued, “I have been running an 
independent yard for many years and 
have been paying full tariff for my insur- 
ance, while the line yard which I have to 
compete with has been paying a rate of 
fifty cents. I now realize that I have 
been paying the companies about 300 per- 
cent profit while my rich competitor has 
been paying about the right rate.” As his 
yard was rated at $1.95 and the line yard 
at $1.65, I did not have much of a show 
to work an argument on the difference in 
tariff, so I took up our policy and quit. 

The popular cry now is for state rating 
laws, and what do the people expect when 
insurance rates are put under state con- 
trol? They expect a reduction of rates 
regardless of the cost, and they have 
been getting it, as can be shown by the 
records of last year in Kansas and Texas. 
In Kansas the losses were 75 percent and 
a number of companies writing a general 
business had a loss ratio of 100 percent. 
In Texas the loss ratio was 68% percent, 
and it looks very much as if the losses 
would run higher this year. 

This is a rather discouraging situation 
for honest, conservative companies, doing 
business along legitimate lines, and the 
worst part of it is, they are not allowed 
to apply the proper remedy to relieve the 
situation, for in these states which have 
state regulation the authorities will not 
permit them to raise their rates to meet 
the higher loss ratio. 

They know that the people who expect- 
ed lower rates under state regulation 
would object. Of course they would, and 
the companies need never expect any re- 
lief from present conditions through state 
rating under political influence. 





Will Not Be Ready Until Fall 
The Missouri Actuarial Bureau, 
which figured on having the state re- 
rated so that the specific rates could 
be filed by July 1, finds that it bar- 
gained for too big a job and now it is 
said that the rates will not be ready be- 
fore Sept. 1 at the earliest. The work 

is being pushed as fast as possible. 





Shelbina Objects to Rates 

The Business Men’s Association of 
Shelbina, Mo., has requestea Superin- 
tendent Blake not to approve the new 
rates promulgated by the Missouri Ac- 
tuarial Bureau for that city. The new 
rates show reductions from the old 
book rates, but it is asserted that the 
old rates were cut from one-third to 
two-thirds, and that the new rates are 
considerably higher than those actually 
paid heretofore. A comparative list of 
the rates under old policies and the 
new rates on the same risks is being 





drawn up and will be presented to Su- 
perintendent Blake. 

There seems to be considerable re- 
sentment on the part of the business 
men because no credit was allowed in 
the new rates for the waterworks which 
Shelbina expects to have some day, 
plans for which have been drawn. 


Luncheon to M. C. Rathburn 


M. C. Rathburn was given a fare- 
well luncheon at the Blue Goose room 
at the Henshaw hotel at Omaha Mon- 
day by forty-six of his associates in the 
Nebraska pond of the Blue Goose. 
After a fine luncheon, there were re- 
marks of a complimentary nature to the 
honored guest, and then the presenta- 
tion, in behalf of those present, of a 
solid silver cigarette case, embossed 
with the emblem of the Blue Goose, by 
E. D. Marr of the New York Under- 
writers. C. U. Hendricksen of the 
Hanover, the most loyal gander, was 
toastmaster. Mr. Rathburn is leaving. 
the position of special agent for the 
Liverpool & London & Globe at Omaha 
to take a similar position with the 
company in Illinois. 








Freeze Out Mutual’s Creditors 

Though George L. De Lacy, re- 
ceiver at Lincoln for the Mutual Hail of 
Nebraska, would like to wind up the 
affairs of the concern, they refuse to 
wind. The district court appointing 
him ordered him to bring suit in equity 
against the members to raise enough 
funds to pay legitimate claims, and he 
did so, recovering judgment. But the 
supreme court reversed the district 
court, holding that suits should have 
been brought at law against each mem- 
ber individually. Mr. De Lacy ex- 
pressed to the district court the opin- 
ion that such proceedings would eat up 
judgments collected, because of large 
court costs and other expenses, and 
asked to have the affairs wound up 
without further ado, and the receiver 
discharged. Several creditors holding 
claims aggregating several thousand 
dollars have objected. They demand 
that strenuous efforts be made to raise 
funds to pay their claims. 


RATE SITUATION IN MISSOURI 

Managers report an improvement in the 
rate situation in Missouri outside of St. 
Louis. While many rates are reduced, yet 
the companies as a rule, are getting the 
new tariff. St. Louis is still in an unsat- 
isfactory condition, risks being written at 
various rates. The agents in Kansas City 
are getting the new rates. 





MISSOURI JUNE MEETING 

W. L. Maillot, secretary of the Missouri 
State Fire Prevention Association, has is- 
sued the call for the regular semi-annual 
meeting of the organization. It will be 
held in the Baltimore Hotel, Kansas City, 
June 15, with sessions at 10 a. m. and 2 
Pp. m. 





MOVE SUBAGENCY DEPARTMENT 

To concentrate the business in the west- 
ern department office and bring the agents 
into closer touch with the department, 
the subagency office of the Firemen’s of 
Newark at Topeka, covering Kansas and 
Oklahoma, has been discontinued and 
moved to Chicago. DeWitt E. Nye, who 
has been in charge for several years, hag 
been transferred to Chicago to continue 
his former duties. Losses for the terri- 
tory will be referred to General Agent 
G. A. Bailey at Topeka, who continues in 
charge of the recording agents of the two 
states. Special Agent J. B. Brinsmaid in 
Kansas and Special Agent Harry E. Ben- 
son in Oklahoma are not affected by the 
change. 





WRITING HAIL BUSINESS 

The American of Newark now is writing 
hail insurance in Oklahoma, thus joining 
the St. Paul in this class in the state. 
All the stock companies except the St. 
Paul ceased doing hail insurance in Okla- 
homa on account of the high loss ratio. 
The hail premiums in Kansas and Neb- 
raska this year have been considerable, 
but the business was cut up more than 
usual owing to there being more com- 
panies writing this class. 





Missouri Agency Appointments 


American, N. J.—P. W. Campbell, College 

ound; T. S. Wears, Lowry “a * 

Cent. Union—G. W. Clinton, Independence. 

Calumet—C. E. McWilliams, Chillicothe. — 

Phoenix, Ct.—L. B. Bell, Beulah; St. Clair- 
Garth Realty Company, Columbia; C. T. Ballew, 
Hale; Howell & Schnell, Lemonville; C. L. 


- The Indiana and Ohio 
Live Stock Insurance Company 
OF CRAWFORDSVILLE, IND. 

Organized in 1886 Cash Paid-up Capital $200,000.00 


Assets Almost a Half Million Dollars 


@ Producing agents wanted in all unoccupied territory where the company is 
writing business. It pays to sell live stock insurance if you represent the “Indiana 
and Ohio.” Promptness and fair dealing make it popular with farmers and stock- 
men. Our system of advertising is helpful to theagent. Write Home Office at once. 


INDIANA AND OHIO LIVE STOCK INS. CO. 
Crawfordsville, Ind. 


THE OLDEST FIRE INSURANCE COMPANY IN NEW JERSEY 


CHARTERED I6il. 


ly arte Sw ¢ 


INSURANCE CO. 


NEWARK N. J. 
If you would like to represent a company a hundred years 


old, with an absolutely clean record and modern under- 
writing methods, we should be pleased to hear from you. 


CARROLL L. DeWITT, General Agent ” *,4 3" CHICAGO 


JEFFERSON 


FIRE INSURANCE COMPANY 
OF PHILADELPHIA 

















ALEXANDER N. STEWART, President 
S. LAURENCE BODINE, Vice-President 
SAMUEL W. SCOTT, Secretary | 














e 
INSURANCE CO., LTD., 


(oF) 
YORKSHIRE o- YORK, ENGLAND 


Is now entering the Eastern States for Agency Business, appointing Representatives 
in the principal cities. and will soon be prepared to consider other territory. 


ESTABLISHED 1824 


The “Yorkshire” is the Oldest and Strongest of the English Fire Companies not here- 
tofore represented in the United States. 


Ample funds have been furnished for purposes of United States deposit and 
investment. 
FRANE & DU BOIS 


NEW YORK LIFE INSURANCE WILLARD S.BROWN&CO 





' WU. S. Managers AND TRUST CO. Metropolitan District Managers 
47 William St., New York U.S. Trustee New York 1 Liberty St. New York 
F.E KENNASTON, Pres. C. W. RANSOM, Vice-Pres JOHN H. GRIFFIN, Sec’y and Treas 


CONSOLIDATED 


Fire & Marine Insurance Company 
MINNEAPOLIS, MINN. 





JANUARY 1, 1912 
Ns es cnkdnndinedeakickse vad etun 
Liabilities (except capital).......... 
Policy Holders’ Surplus...............-e008: 
Net Premiums Received, 1911............... 
Net Losses Incurred, 1911.......... 


$362,410.27 
138,030.39 
224,379.68 
132,966.57 
76,201.77 
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Spencer, Reeds; H. C. Surbeck, Revere; S. F. 
is: 


Crossman t. ; G. W. Treece, Tyler; 
Richmond & Stevens, University City; W. F. 
Becker, Wien; Alexander-Duckett Insurance 


Agency, Williamsville. 
Connecticut—A, H. Mans, Schell City; B. J. 
See & Bros., Leonard. 
Cont. Assur.—L, E. Barclay, Monett. 
Fire Assn.—C. A. Hamilton, Hum » = 
Franklin—J. W. Douglas, Richland; oward 
“. Ash Grove. 
irard—F. S. Nise, 
Ham.-Brem.—C, E. 


Moberly. é 
Allen k Son, Harrison- 


ville; C. S. Stevens & Son, Garden City. 
Iowa State—D. H. Middleton, Tina. 
& L. N. Y.—J. P. Gabriel, Nevada; 


L. 4 
Ww. B. Stambaugh, Sedalia. 


Lon. Lanc.—Sappenfield & Felken In- 
ourence Agency, Sikeston. 
ilw. 


ech.—Fair & Tague, Gallatin, 
Northern, Eng.—W. A, Buel, Versailles. 
Pa. Fire—Owen Hoover, Clinton; G. 
Burham, Milan; C. E. Latimer, Frankford. 
Reliance—W. N. Richardson, Gallatin; C. E. 
McCarty, Kansas City. 7 
Royal Exch.—Allen & Hart, Windsor. 
Springfield—E, F. Nebel, High Hill; L. J. 
Fariss, Warrenton; C. L. Stewart, Rush Hill; 
G. A. Willis, Camden Point; '. Golden, 
Jonesburg; G. J. Blattner, Wright City; iy E. 
Cornish, Brookfield; William Ward, Ethel; W. T. 
Reighley, Farber; A. B. Hale, Laddonia; J. E. 


Mantiply, Frankford; C. E, Dickson, Mead- 
ville; H. E. Warren, Grain Valley; C. E._ Gib 
bany, Albany; W. E. Maiden, Brimson; J. L. 
Dunn, Clever; Charles Ousley, Crocker; Breid 
& Hoffman, Union; G. W. Lentz, New Point. 
Sun, La.—F. S. Fox, Sedalia. 
Sun, Eng.—W. J. Bradford, Belton, 
Wmsburgh City—C. V. Goodson, Macon; 


Schuyler Andrews, Lamar. 





Kansas Agency Appointments 


Farmers Alli—E. W. White, Garden City; 
F. D. Harnbaker, Darlow; H. W. Livingstone, 
Liberty. ‘ 

American, N. J.—S. B. Hamilton, Colony. 

Connecticut—W. A, Snyder, Arkansas City; 
D+ Johnson, Ellinwood; J. ad Weaver, Wake- 
eld. 

Continental—A. J. Kloutz and H. F. Hoel, 
Cottonwood Falls. 

Equitable—W. C. Teats and D. J. Fry, Iola. 

Fid.-Phenix—J. H. Kennedy, Garnett; A. J. 
Kloutz and H. F. Hoel, Cottonwood Falls. 

Franklin, Pa.—H. F. Kline, Wakeeney. 

Germania—C, E. Adams, Liberal. 

North Amer.—J. L. Craft, Macksville; H. i 
Arnold, Sterling; G. C. Mitchell and O. F. 
Brane, Winfield. 

Natl.-Ben Franklin—J. W. Buchana, Chanute; 
Frank Maher and C. E. Miller, Parsons; W. S. 
Hannum, Cherryvale. 

New Hamp.—Pat J. McGinley, Frontenac; 

Pleasanton. 


J. W._ Kraushaar, 
N. W. F. & .—Herman Boy, Hill City; 
George Bigss, Stockton; ey 4 McClung, Jewell 
i . N. Stein, Midhurst; B. H. Pierce, Burr 


sity: Ss 
Oak. : 

Fire—L. E. Doty, Burlingame; V. S. 
Runyon, Burr Oak; F. A.“ Lane, Jamestown; 
. . Graft, Oakland; L. L. Carlile, Meade; 
A. E, Stone, Fowler; Benoni Hoffhines, Larned. 

Prov. Wash.—B. Hoffhines; Larned. 
Reliance—J. H. Batka and H. F. Wright, 
Wichita, 

Security, Ct.—C, E. Adams, Liberal. 
Springfield—Clarence Ericson, Cleburne; A. L. 
Goble and R. W. Harris, Riley; A. L. Hybsha, 
Bluff City: V. S. Runyon, Burr Oak; E. H. 
Howard, Ionia; J. J. Cox, Beagle; L. W. Bat- 
man and J. N. Bracken, Greensburg; C. W. 
Burger, estphalia; - Smith, Liberal; 
G. Davis, North Branch; George Butier, 
Rush Center; A. H. Young, Alexander; Wil- 
bur Smith, Lost Springs; C. A. Baird, Agenda; 
. . Oberholser, urdick; I. H. dell, 
Parkersville; C. F. Sundahl, Solomon; Peter 
Broderson, Council Grove; - D. Randall, 
Minneapolis; Mrs. N. A. Debere, Caney; D. 
Samson, Quinter. 


MISSOURI NOTES 


The Glens Falls has taken over the busi- 
ness of the Concordia in nine towns in 
southeast Missouri, where losses have been 
heavy. The reinsurance was effected 
through State Agent W. E. Walker of the 
Glens Falls. 

Fire insurance companies report heavy 
losses in St. Louis during the last month 
or so, which serves to keep up the bad 
record of that city. Companies are not 
in any mood to reduce rates in St. Louis 
with the prevailing high loss ratio. 


OKLAHOMA NOTES 


The Oklahoma Pharmaceutical Associa- 
tion is working on a plan for mutual fire 
insurance, to take in only druggists who 
are members of the association. 

The Oklahoma department has _ been 
notified of the arrest near Perry of N. F. 
Wallace, an agent of the Union Mutual 
of Enid, on a charge of soliciting insur- 
ance without a license. The Union Mu- 
tual, which has been involved in a large 
amount of litigation with the insurance 
commissioner, has not been issued a li- 
cense for the current year. 


COLORADO NOTES 


The Colorado business of the New 
Brunswick Fire outside of Denver has 
been reinsured in the German of Pitts- 
burgh, both companies being represented 
in the Cashman & Davis general agency. 








P. B. Hamlin, recently appointed spe- 
cial agent for the Fidelity-Phenix for 
Kansas, has been spending a couple of 
weeks in Chicago getting a line on his 
new duties. He returned to Topeka, Kan., 
early this week to begin active work in 


KENTUCKY AND THE SOUTH 


BALANCES HARD TO COLLECT 


Difficulty is Growing in the Kentucky 
Field—May — Period of 
redit 











Special agents in Kentucky are com- 
menting on the fact that the difficulty 
of securing prompt payment of bal- 
ances by local agents is increasing, in- 
stead of diminishing, although unusual 
efforts have been made during the last 
few months to improve conditions in 
this respect. It has been suggested 
that if the regulations regarding the 
payment of balances in the usual sixty 
days were to be so stringently enforced 
that the agents would realize that it is 
necessary to keep their balances paid 
up in order to continue to represent 
their companies, they would take the 
steps required to secure earlier settle- 
ment of premium accounts, delay in 
paying which is the cause of tardiness 
on the part of the local agents. It has 
also been suggested that the time limit 
might be reduced from sixty \to forty- 
five days with good results, as com- 
panies which allow the shorter period 
for the settlement of accounts have 
less difficulty in getting action than 
most of the others. 





Expect Record Attendance 
Those in charge of the arrangements 
for the semi-annual meeting of the 
Kentucky board to be held at Torrent 
next week, predict that the attendance 
will be the largest in the history of the 
board as at present constituted. 





PROSECUTE THE APPALACHIAN 


C. M. Joseph, deputy insurance commis- 
sioner of Tennessee, has announced that 
at the instance of the department indict- 
ments have been returned against the of- 
ficers of the Appalachian Insurance Com- 
pany of Bristol, Va., on the charge of 
operating in Tennessee without a license. 
An interesting feature of the situation is 
that Bristol, Va., is a part of Bristol, 
Tenn., and both states are usually named 
in designating the city. This fact may 
complicate the prosecution of the case, 
although the department has indicated 
that it will be fought to a finish, as an 
example to those who are attempting to 
do business without securing a license 
from the Tennessee department. 





BECOMES MANAGER FOR KENTUCEY 

James V. McGoodwin has been appoint- 
ed manager of the Globe Surety for Ken- 
tucky. His headquarters will be in Louis- 
ville. Mr. McGoodwin has been connected 
with the local agency of Glover, Bloom, 
Coons & Jones, of Louisville, who are gen- 
eral agents of the Globe Surety of Ken- 
tucky. His appointment does not inter- 
fere with the general agency of Glover, 
Bloom, Coons & Jones, and Mr. McGood- 
win will report to them, although his au- 
thority as manager is complete. 


KENTUCKY NOTES 


The North River, which has been with- 
out a special agent in Kentucky for sev- 
eral months past, will probably make no 
appointment until September. It is un- 
derstood that at that time George Day 
will be sent from the home office to look 
after the Kentucky territory. 

The Kentucky Inspection Bureau has 
announced that W. B. Triplett, who has 
been assistant inspector at Owensboro, 
has been transferred to Ashland as branch 
manager, to succeed W. B. lis, who 
went to Paducah to become inspector 
there. J. I. Watson, who has been as- 
sistant chief clerk in the Louisville office, 
has been made assistant to Branch Man- 
ager H. C. Bean, at Owensboro. 


TENNESSEE NOTES 


The Tennessee Trust Company, which is 
being organized in Nashville, has an- 
nounced that it will have a fire insur- 
ance department and that it will be in 
charge of Carey E. Folk. 

The plan originated in Kentucky some 
time ago, of organizing a local fire pre- 
vention association following a town in- 
spection by the state organization, was 
followed last week by the Tennessee Fire 
Prevention Association, which met at 








Fayetteville. 
John E. Oliver, state fire marshal of 
Tennessee, has recommended that the 


unishment fixed for conviction of arson 
Be changed from five years’ imprisonment 
in the penitentiary to from one to five 
years. He is of the opinion that many 
convictions could be secured if a milder 
unishment could be inflicted, especially 
n cases where comparatively small losses 





the field. 


are invol 








HEAD OFFICE 
FOR UNITED STATES 


100 WILLIAM STREET 
NEW YORK 





Phoenix Assurance Co., Ltd. 


OF LONDON 


WESTERN DEPT. 
175 WEST JACKSON BLVD. 
CHICAGO 


FIRE-USE & OCCUPANCY-TORNADO 





The United American Insurance Co. 
FRANKFORT, KY. 


CHAS. W. BELL, President CHARLES E. DEXTER, Sales Manager 








Backed by the Substantial Interests of the Blue Grass State. 





If you have sufficient pride in a Home Institution to rejoice in its 
progress, you are invited to join our sales force. 





THE CENTRAL UNION 


FIRE INSURANCE CO. 


of KANSAS CITY, MISSOURI 


Surplus to Policyholders Jan. Ist, 1912 . .... 





$450,000.00 





JOHN G. EDWARDS, President—C. W. GOOD, Vice President 
P. H. YOUNG, Vice President—E. R. DURHAM, Secretary and Treas. 


PRODUCING AGENTS WANTED in Illinois, Missouri and Kansas 





VALUABLE SERVICE OF A 
SPEEDOMETER. GIVEN 


“An automobile auditor,” that’s what 
some clever chap has called the speedom- 
eter and no word could better describe 
the many practical uses that wonderful 
instrument can be put to. The popular 
impression, however, is that a speedom- 
eter is used only for telling speed and 
distance traveled. The speed indicator 
will often prevent the autoist from run- 
ning faster than he should where traf- 
fic regulations make it unwholesome 
for him to do so. Nearly every state 
or city has passed stringent laws for 
speed transgressors, with penalties run- 
ning as high as $200. It is surely more 
economical to purchase a speedometer 
than to pay a heavy fine. 

For the practical autoist, however, 
the man who wants his car to give him 
all the service he has paid for, the 
speedometer, in conjunctién with its 
odometer feature, has many other ap- 
plications, which we believe it is well 
to set down in black and white for an 
unsuspecting public. 


First of all, the “Automobile Auditor” 
will pay its cost many times over in a 
year, for instance, by backing your claims 
for rebates on tires which many manufac- 
turers guarantee to cover a certain num- 
ber of miles. In the event they do not 
last the mileage guaranteed, a pro rata 
allowance is made on the next purchase. 
Now, can any car owner guess the num- 
ber of miles the tires have run? This 
guess often has the result to make him 
pay full price for a new tire, while he 
had a substantial rebate coming to him, 
had he but known it. The correct method 
would be to make a memorandum of the 
date the tire is put in use, also the mile- 
age recorded by the odometer. Then, when 
the time comes to replace the tire, ex- 
amine the odometer and note if you have 
covered as many miles as the guarantee 
calls for. ‘ 

By the same simple process, your odom- 
eter will save you considerable money 
on the gasoline you burn. The filling of 
your tanks is generally left to others and 
you have no means of knowing if you get 
the full amount of fuel you are paying 
for, unless you check it up now and then 
with your odometer. 

The odometer will also audit your en- 
gine efficiency, by permitting you to keep 
it tuned to a point at which you get 
maximum efficiency with a minimum fuel 
consumption. Test it now and then with 
an odometer, and make certain your en- 
gine consumes a quantity of gasoline pro- 
portionate to the number of miles the car 
has covered. 

The same instrument will audit your 
battery service and help you determine 
which make of battery gives you longest 
service. 

Another and more important thing: 
when the time comes to purchase a new 
car to replace the old, it is well to know 
if that make of car gives you the service 





it should. The odometer will help you 





INSURING STATE BUILDINGS 


Big Loss at Flint, Mich., Brings Up 
Question—Losses for Ten Years 


The destruction by fire of the Michi- 
gan state school for the deaf at Flint, 
Mich., with a loss estimated at $300,000 
to $400,000, again draws attention to 
the practice of states carrying no in- 
surance on public property. Many 
states have suffered heavy losses by fire 
in recent years and the lack of insur- 
ance means that a long time must 
elapse before the property can be re- 
placed. If insurance were carried the 
work of reconstruction could be begun 
at once. 

Inventories on file in the auditor 
general’s office at Lansing show the 
value of state property in Michigan to 
be $19,984,258. Auditor General Fuller 
contends that the premiums for a 
single year, under ordinary conditions, 
would almost equal the losses by fire 
and storm during the last decade. The 
total of such losses to state property 
since Nov. 7, 1902, amount to $175,663, 
or, excluding damage to driveways, 
which would not be covered by insur- 
ance, to $168,055, exclusive of the loss 
at Flint. No doubt Mr. Fuller consid- 
ers that large losses cannot occur “un- 
der ordinary conditions,” but when a 
state capitol burns with a loss of mil- 
lions of dollars, it is quite immaterial 
whether conditions were “ordinary” or 
not. 











determine if you will be justified in pur- 
chasing another of the same kind. 

“Joy riding” is nearly an impossibility 
with car supplied with a speedometer, as 
the first unauthorized use of the machine 
will show on the odometer. 

Now, in touring, particularly in un- 
known territory, a gg agelteny penned 
is an absolute necessity. The road maps 
give the turns as so many miles, or parts 
of miles. From a given point the odometer 
tells you just when that mileage has been 
reached; no fear that you will turn down 
a@ wrong road. 

Few realize to what extent speedometers 
are now used. Many car manufacturers 
supply them as standard equipment, as 
part of the car, which means that the 
speedometers must be manufactured in 
tremendous quantities. Perhaps one of 
the largest, if not the largest, speed- 
ometer factory in the world, is located in 
Chicago, manufacturing the Stewart 
Speedometer, which requires a factory oc- 
cupying four acres of floor space and 
necessitates over 500 employes, with an 
output of over 1,500 per day. In this 
branch of the industry as well as in other 
lines, service is an important feature. The 
Stewart Speedometer company has eleven 
branch offices across the country in all 
—o cities from Boston to San Fran- 
cisco. 
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Timely Comments on Hazards 
Protective Devices and 


Kindred Topics 
NEWS OF FIRE PREVENTION 


ONSIDERING the absence of 

large cities, where firebugs are 
supposed to germinate most rapidly, 
West Virginia is said to have as many 
incendiaries to the square inch as any 
state in the union. And Fire Mar- 
shal Ellison has had good success in 
reducing incendiarism and arson in his 
state, but in spite of this he says clean- 
ing up and other means of preventing 
fires is responsible for the reduction in 
the fire loss of the state. During the 
first year his department was in exist- 
ence the daily fire loss was $4,741. In 
the seventeen months following that 
first year the waste has been reduced 
21.8 per cent. Marshal Ellison ascribes 
the reduction rather to the removal of 
hazards. With this figure and similar 
data which he is now preparing he has 
started gunning for the establishment 
of fire prevention day in West Virginia. 
He says the prevention of fires starting 
is most important in the state because 
of number of towns having frame rows. 





New Ordinances at Oklahoma City 

The city commissioners of Oklahoma 
City have adopted a series of ordinances 
which are expected to aid very mate- 
rially in fire prevention work. One of 
them provides for the offices of fire 
warden and assistant fire warden. 
Neither of the new officers will be 
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named until after July 1, and in the 
meantime one of the police captains 
will be designated to look after that 
work. 

The commissioners have also adopted 
a new building ordinance, given more 
help to the building commissioner and 
electrical inspector, to see that the or- 
dinances are enforced, and have passed 
a very stringent ordinance in regard to 
the storage and sale of explosives. 

Judge J. T. Highley, commissioner 
of public safety, who has charge of the 
fire department, is urging the purchase 
of another auto chemical, and also 
wants a substation established at Tenth 
and Linwood streets to protect the 
western part of the city. 





CAN NOT ADVANCE THE FUNDS 





Cities Have No Power to Repay Citi- 
zens Who Furnish Money for 
Equipment 





City Attorney A. C. Strong at Sioux 
City has handed down an opinion to 
the effect that the city cannot enter 
into an agreement to reimburse the 
Commercial Club of that city or kin- 
dred organizations for the purchase of 
fire apparatus or to pay the salaries ot 
firemen. This opinion is attracting 
much interest in Iowa where just at 
present there is a big movement on 
for better fire fighting equipment in 
the cities. Unfortunately the latter for 
the most part are short of funds. The 
Sioux City business men had expected 
to advance the money for improved 
fire equipment there and permit the 
council to repay them when the next 
tax apportionment is made. This plan 
was looked upon with favor in Des 
Moines also, but the ruling of the city 
attorney that a city which has reached 
the limit of its legal indebtedness can- 
not go deeper has called a halt. 

This question will be taken up soon 
when a number of the mayors from 
various cities in the state will meet to 
agree upon measures which will be 
sought at the next legislative session 
next winter. 

The Greater Des Moines committee, 
the Commercial Club and the East Des 
Moines Commercial League have nam- 
ed members of a committee which is 
planning to improve conditions in Des 
Moines. An expert to tell how to in- 
crease the water pressure has been 
recommended. 

There is objection in some quarters 
to the delay that will be caused by the 
employment of another expert, which is 
unnecessary, since the report of Engi- 
neer E. R. Townsend was made only 
recently. 





Globe Is Branching Out 

Fire insurance men are interested in 
the organization of the Globe Automa- 
tic Sprinkler Company, which has its 
headquarters in Cincinnati and which 
has purchased a factory site on Read- 
ing road. The company has been in- 
corporated for $1,000,000 capital, the 
incorporators being J. G. Schmidlapp, 
A. B. Gould, W. R. Koehler, Edw. Sen- 
dor, Ben B. Dale, R. F. Balke and A. T. 
West of St. Louis. Mr. West repre- 
sents some of the wealthiest men in 
St. Louis, who have taken stock. A. B. 
Gould is president and general mana- 
ger and Walter R: Koehler secretary 
and treasurer. The company will estab- 
lish branch offices in the east, west and 
south, all reporting to the head office 
in Cincinnati. Insurance men are look- 
ing with favor upon the introduction 
of automatic sprinklers and now in- 
variably recommend them to their cus- 
tomers as the means of reducing the 
fire waste. The Globe has been in 
business for some time with a small 
plant, but has not done all its own 
manufacturing. It will now have a 
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fully equipped plant and will take its 
place among the three or four large 
sprinkler concerns of the country. 





Mayor Baker Takes a Hand 

Mayor Newton D. Baker of Cleve- 
land states that an advertisement for 
bids for the machinery for the new 
high-pressure pumping station will be 
published at once and that the bids will 
be received some time this month. He 
expressed himself as thoroughly inter- 
ested in seeing this improvement com- 
pleted and that he would unite with the 
director of public safety in giving it 
his personal attention. This will be 
very satisfactory to the insurance peo- 
ple of the city, as they have been anx- 
ious for a long time to see a pumping 
station built for the gridiron system of 
mains which has been in operation for 
some years on pressure from the fire- 
boats. The money for the station has 
been ready all along, but for some 
reason the whole matter got side- 
tracked and seemed difficult to resur- 
rect again. 

The new station will give the con- 
gested retail and manufacturing sec- 
tions in the downtown districts an ex- 
cellent special service and it is hoped 
that in the near future the system may 
be extended to the manufacturing sec- 
tion to the east and the lumber yard 
district in “the flats.” 





Will Inspect Bloomington, II. 
The Illinois Fire Prevention Associa- 
tion will hold its next meeting at 
Bloomington, June 12. A town inspec- 
tion will be made and a public meeting 


held. 





CLOSE INSPECTION AT DULUTH 

The Minnesota fire marshal has been do- 
ing good work in the way of inspecting 
and condemning shacks in Duluth re- 
cently. The city, having numerous saw- 





mills and cheap lumber in the earlier days, 
has run to frame construction, and has 
many old structures which are serious 
dangers to larger and better construction. 
The water front has many frame struc- 
tures, while in the older part of the busi- 
ness section there are a number of shacks. 
There were some eighty-seven structures 
marked for close inspection in Duluth, 





PIREPROOF BUSINESS CARDS 
Just to go all the preventionists one bet- 
ter, Frank A. Foster, local agent at Lud- 
ington, Mich., has broken in with a fire- 
proof business card. The kind he sends 
in by the office boys now is made of 
aluminum. 





INSPECT PUBLIC BUILDINGS 

A new member of the staff of the Wis- 
consin department, to be known as the 
fire prevention inspector, and whose duty 
it will be to investigate conditions in pub- 
lic buildings, city, county and state, with 
a view of decreasing the fire hazard, will 
soon be appointed. At the request of Her- 
man L. Ekern, Wisconsin commissioner of 
insurance, the state civil service commis- 
sion will hold an examination on June 8 
for candidates for the position, which will 
pay a salary of $75 per month. Qualifica- 
tions of a mechanical engineer are re- 
quired. The new official will report the 
risk and recommend the necessary 
changes. The state buildings are insured 
in the state insurance fund, the privileges 
of which were thrown open to counties 
and other political bodies by a new law. 





WANTS SHAFTS PROTECTED 

As the result of a recent fire in the St. 
Charles hotel in Milwaukee, Building In- 
spector Ringer of that city has started a 
movement for the fire proofing of eleva- 
tors. He has announced that he will pre- 
pare an ordinance and ask its passage by 
the Milwaukee common council, requiring 
that all shafts be enclosed in either wire 
glass or other fireproof material. Mr. 
Ringer is not certain that he can influ- 
ence this class of municipal legislation, 
but he is determined to exert all the influ- 
ence that he can. “Unprotected elevator 
shafts are menacing features of buildings 
which are afire, especially in the early 
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stages, and I think every one of them 
should be protected and the public is en- 
titled to it,” said Mr. Ringer. 


FIRE PROTECTION NOTES 

The Columbus, Ohio, city council has 
authorized $5,000 for the purchase of new 
fire plugs to be used along waterworks 





extensions. 
The city of Austin, Minn. has made a 
request of the Minnesota State Fire Pre- 


vention Association for an electrical ordi- 
nance, which will be furnished. 


A new pump with acapacity of 1,000,000 
gallons a day is now being installed in 
the water han’ gE at Carroliton, Ky. The 
plant is owned by the municipality. 


The city council of Sterling, Ill., has 
voted’ to purchase an automobile fire 
truck, and the fire and water committee 
has been instructed to receive bids on it. 


Dayton, Tenn., has begun the construc- 
tion of a water works system, bonds for 
which were authorized at the last session 
of the legislature. It is expected that the 
plant will be in operation by September 1. 


Companies are pleased to learn that the 
commissioners of St. Cloud, Minn., have 
been induced to give City Fire Marshal 
Magnuson sufficient assistance so that he 
can now devote a large part of his time 
to the work of the fire marshal’s office, 


Unless the Gamewell Fire & Telegraph 
Alarm Co., of Chicago, accepts a payment 
of $1,000 upon the competition of the in- 
stallation of the fire and police signal 
system at Madison, Wis., and waits for 
the balance until next January, Madison 


will not get this improvement until next 
year. 

The establishment of a municipal elec- 
trical inspection at Milwaukee was op- 
posed by H. E. Bloomer, electrical inspec- 
tor of the Milwaukee board, who spoke at 
a recent noonday luncheon of the Mil- 
waukee Electrical League. Mr. Bloomer 
claimed that such a bureau conflicted with 
the inspection work carried on by the lo- 
cal board. 


The Indianapolis board of public safety 
has fixed July 1 as the date for begin- 
ning the civil service rule for the ap- 
pointment of members of the fire depart- 
ment from an eligible list. Rules similar 
to those in force in the government civil 
service will probably be promulgated. Ex- 
tra fire alarm boves have been ordered 
for the factory districts by the Anderson, 
Ind., board of public works. 


ACTUARIAL CONVENTION 
(CONTINUED FROM PAGE 1) 
Some lives are substandard because of 
family history, personal history, occu- 
pation, travel, residence, weight, height 
and so on, while others had combina- 
tions of these deficiencies. Some im- 
pairments also increase with age while 
others diminish. All these things must 
be taken into account in classifying the 

risk according to rate. 
Tllustrates Proposed Rates 

To illustrate the tables he proposed 
should be used he presented a complete 
set worked out at 150 percent of the 
American table. Similar tables at other 
percent to take care of the various and 
varying degrees of substandard risks 
may be computed. 

x. W. Buttolph in the Chair 

The annual meeting of the Institute 
was called together Tuesday morning 
at the Hotel La Salle by President H. 
W. Buttolph of Indianapolis. In his re- 
marks opening the session he said the 
society had just completed a good year 
and that a still better one was in pros- 
pect. During the year one associate 
was admitted on examination and two 
fellows without examination. He hoped 
the number of contributing members 
could be increased and that they could 
be interested in availing themselves 
more of the opportunities presented 
through membership. One death, that 
of Nels Nelson of the Scandia Life, had 
occurred in the membership and appro- 
priate resolutions were adopted in his 
memory. These were prepared by F. 
A. Draper of Chicago. 

Several Committee Reports 

The report of the treasurer showed 
the association to be prosperous. Sixty 
books and 40 pamphlets were added to 
the library in the past six months, mak- 
ing the total 225. The report of the 
education committee by C. H. Beckett 
of Purdue University laid out a course 
of study for prospective members, 
other than those who were taking ac- 
tuarial courses at university. These 
prospects are found largely among the 








ployes in life insurance offices. It was 
pointed out that special courses are 
now being given at New York Univer- 
sity and the Universities of Michigan, 
Illinois and Wisconsin. 
Some Valuable Papers 
A number of papers, very valuable to 
those interested in actuarial science, 
were presented. J. C. Seitz presented one 
on a gain and loss exhibit prepared 
on the statement of the Virginia de- 
partment. This showed how such an 
exhibit could be prepared with the 
least amount of mathematical labor 
and where the necessary information 
is secured from the office records. A 
new cummutation column for dis- 
ability benefits on ordinary life poli- 
cies was the subject treated by Lucius 
McAdam. Because of the large num- 
ber of companies adopting such clauses 
and the long study the author has 
given the subject, the paper was given 
minute attention. Mr. McAdam spoke 
on a similar topic a year ago and that 
paper was dsicussed at the meeting. 
Discussions of 1911 Papers 
Now that so many income policies 
are being placed on the market there 
was special interest in the paper of 
E. W. Hyde on the reserve value of 
reversionary annuities. J. P. Bower- 
man presented two papers, one on net 
premiums on 25, 30, 35 and 40 year en- 
dowments according to the American 
experience table on the 3% percent 
modified preliminary term basis, the 
other on correspondence respecting 
logarithmic tables to ten places. On 
the latter subject he tested such tables 
and tables to five places on $1,000,000 
compounded for 200 years and founa 
the five place tables to be off about 
$470,000. He admitted the severity of 
the test and said that for many pur- 
poses the five place tables were all 
right. Written discussions of papers 
presented a year ago were given by 
J. C. Seitz, H. W. Buttolph and V. 
M. Kime. Many others participated in 
these discussions. 
New Officers Elected 

O. J. Arnold was elected president 
for the ensuing year and J. C. Seitz 
was chosen to succeed himself as sec- 
retary. There was a contest between 
Cc. B. Carr and W. S. Wynn for the 
vice-presidency with Mr. Wynn the 
successful candidate. D. F. Campbell 
was elected treasurer and E. R. Carter 
librarian. By election to the vice- 
presidency Mr. Wynn became a mem- 
ber of the board of governors and 
resigned the place on the board to 
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TOTAL LIABILITIES $2.496,304.53 | 
POLICY HOLDERS SURPLUS $3,229,504.81 


WESTERN SPECIAL AGENTS—M. 5S. 
Moore and F. S. Chase, Terre Haute, Ind.; 
George K. March, Hillsdale, Mich.; D. C. 
Zercher, Kansas City, Mo.; C. W. Krueger, 
Omaha, Neb.; A. T. Bailey, Denver, Colo.; 
A. W. Jones, Columbus, Ohio; A. D. Yea- 














teachers of mathematics and the em- 


ton, Oshkosh, Wis.; E. J. MacDonal1, Min- 








which he had been chosen two years 
ago. T. W. Appleby was selected to 
complete the unexpired term. Mr. 
Carr was elected to the board for three 
years. E. O. Dunlap and R. M. Webb 
were nominated for the other place 
on the board and Mr. Webb retired 
in favor of Mr. Dunlap. 

Banquet and Entertainment 
Tuesday evening a banquet was held 
at the Hotel La Salle. Many of the 
members had ladies with them at din- 
ner and other entertainment was pro- 
vided for the women in the form of a 
theater party Tuesday afternoon. 
Those present were as follows: 


Fellows: L. A. Anderson, Wisconsin 
department; T. W. Appleby, Federal 
Life; O. J. Arnold, Illinois Life; C. H. 
Beckett, Purdue University and Lafay- 
ette Life; J. P. Bowerman, Southern 
States Mutual of Charleston, W. Va.; H. 
W. Buttolph, independent, Indianapolis; 
D. F. Campbell, Armour Institute; C. B 
Carr, American Central; H. R. Corbett, 
independent, Chicago; = R. Carter, Na- 
tional Life, U. S. re A. Draper, inde- 
pendent, Chicago; E , 4 Dunlap, Pittsburg 
L. Dr. J. N. Emery, independent, 
Des Moines: E. W. Hyde, Columbia Life, 
Cincinnati; V. M. Kime, American Central; 
Lucius McAdam, U. S. Annuity & Life; 
M. McNeil, Lake Forest college; J. H. 
Nitchie, independent, Chicago; B. R. 
Nueske, independent, Chi cago; H. L. Rietz, 
og yo of 7’ J. ‘Seitz, Secur- 
Life, Chicago; B. J. PE any Illinois 
L fe; R. M. Webb, Kansas City Life; W. 
S. Wynn, State Life, Indiana. 
Associates: W. E. Brimstin, Federal 
Life; R. B. Coit, Security Life & Annuity, 
Greensboro, N. C.; G. L, Stayman, Re- 
serve Loan Life; J. P. Sullivan, Farm- 
ers & Bankers, Wichita, Kas. 
Representatives of contributing mem- 
bers: H. G. omen, International Life, 
St. Louis; Dr. W. F. Weese, Central Life, 
Ottawa, [Ill.; T. D. Truesdell, Missouri 
State; Edward B. Raub, Indianapolis Life. 





Insurance Brokers Meeting 
New York, June 5—(Special)—The 
International Congress of Insurance 
Brokers & Agents opened a three-days’ 
session at London, Eng., yesterday. 
Among the American representatives 
are: F. G. Collins, New York; John 
Ackert, chairman legislative committee 


New York Fire Brokers’ Association, 
who read a paper yesterday favoring 
licensing and registration; and W. 
Bartholomay, Chicago, who presided 
at the afternoon session. The Con- 
gress adopted a resolution favoring a 
“well considered scheme of state li- 
censing and registration of insurance 
brokers and agents for the prevention 
and abolition of abuses which exist.” 
C. §. Pellet of Chicago and R. R. 
Shaw, son of A. F. Shaw of Chicago, 
were present. 





HOTCHKISS TO GIVE ADDRESS 


Annual Meeting of the Insurance In- 
stitute of America Will Be Held 
Next Week 








The program for the fourth confer- 
ence of the Insurance Institute of 
America, which is to be held in the as- 
sembly room of the New England In- 
surance Exchange, Boston, next week, 
Tuesday and Wednesday, includes an 
address on “Insurance Education,” by 
W. H. Hotchkiss, ex-superintendent of 
insurance of New York. This will be 
given at the formal dinner Tuesday 
evening, given by the Insurance Li- 
brary Association of Boston to its 
members and their guests, the dele- 
gates to the meetings of the institute. 

The program is: 

TUESDAY, JUNE 11 
Forenoon Session, 10 A. M. to 12:30 P. M. 


1. Presentation of credentials. 

2. Roll call. 

3. Address of welcome, the Insurance 
Library Association of Boston. 

. Response and address, chairman of 

the Insurance Institute of America. 

5. a. Reading of minutes of last con- 
ference. b. Report of secretary-treasurer. 

6. Reading of correspondence. 
» ama and elections to mem- 
ership 

8. Reports of delegates on activities of 
their organizations since last conference, 
especially recounting experiences in (1) 
endeavors to increase membership, (2) 
educational offerings, lectures and in- 





struction preparatory to institute exami- 
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Every fire insurance man wants to see it find its way into oblivion, 


and thereby reduce the $200,000,000 annual fire loss of this country. 
Stamp out this criminal! You can, in time, if you 


Advocate the Use of Safety Matches 


the World 
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Give Them Away With Your Ad. 























These matches can be struck only on the side of the box a which 
they are packed and the stick of the match is specially impregnated 
so that no smoldering ember is left when the flame is extinguished. 


They can be labeled on the top of the boxes with any wording you want 
at a total cost of less than one-half a cent a box. 


Each box contains about 70 matches so that your ad. is seen over 
140 times for the small sum of one cent. Order by these numbers: 














Be. oBAseS White Stick Safety Matches (with your ad. on every box). $6. 20 
0 gross (1440 boxes). Weight, packed for shipment, 50 pounds............... .... 

2 gross - packed for shipment, 100 p $11.90 
30 gross (4320 boxes . Weight, packed for shipment, 150 p 17.10 
50 gross (7200 Weight, packed for shipment, 250 pounds..................-.-.. 26.00 
No. 8BA450 White Stick Safety Matches (without your ad.). 4 Cc 
1 gross (144 boxes) a 

Per case, 50 gross (7200 boxes). $22.50 
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nations, (3) publications, (4) social and 
miscellaneous activities. 
1. San Francisco. 
Pittsburgh. 
Philadelphia. 
Pacific. 
New York. 
Memphis. . 
Hartford. 
Cleveland. 
. Chicago. 

10. Boston. 

Discussion. 

Adjourn for lunch 12:30—Delegates the 
guests of the Insurance Library Associa- 
tion of Boston. 

Afternoon Session, 2 P. M. 

9. Report by D. N. Handy, committee 
chairman. a. Index of current insurance 
literature. b. Annual volume of insur- 
ance literature. 

Discussion. 

10. Unfinished business. 

Adjourn 5 p. m. 

Evening, 8 P. M. 

Formal dinner by the Insurance Library 
Association of Boston to invited guests. 

Address on “Insurance Education,” by 
William H. Hotchkiss, ex-superintendent 
of insurance of New York state. 

WEDNESDAY, JUNE 12 
10 A. M. 


11. Report by E. R. Hardy, committee 
chairman insurance examination. 

Discussion. 

12. Election of officers for the ensuing 


year. 
13. New business. 
14. Adjournment. 


L. A. Tanner of Chicago is president. 


OOH TE GOK 





State Rates in Constitution 

The Ohio constitutional convention 
which completed its business June 1 
proposed amendments providing for 
the regulation of insurance rates by the 
legislature; providing that practically 
all of the provisions of the workmen’s 
compensation law be placed in the con- 
stitution, and taking off the limit of 
$12,000 for damages to be allowed in 
cases of accidental death. Such parts 
of the new constitution as may be 
adopted at the special election will go 
into effect on Jan. 1. 





Harding Wins in Iowa 

Des Moines, Iowa, June 5—(Special) 
—W. L. Harding of Sioux City won 
a sweeping victory for the nomination 
of lieutenant governor of Iowa over C. 
C. Vanlaw at the primaries Monday. 
Harding was supported by insurance 
interests to a man. Vanlaw was op- 
posed because he championed the 
Blanchard anticompact law which 
Harding has repeatedly sought to have 
repealed. 

State Auditor J. L. Beakley was 
nominated for auditor by approximate- 
ly 20,000 over his nearest opponent. 





Fire Business in Canada 

The annual report of tne Canadian 
insurance department at Ottawa shows 
that the total fire premiums in Canada 
in 1911 were $20,572,182, a gain of near- 
ly $2,000,000. The report shows that 
British companies received $11,199,301 
in premiums and paid $6,181,816 in 
losses; Canadian companies, $4,730,461 
premiums and $2,519,462 losses; Amer- 
ican companies, $4,642,420 premiums 
and $2,235,881 losses. The total insur- 
ance loss in Canada last year was $10,- 
927,159, the largest since 1907. 





Judgment on Stock Deal 
Judgment for $5,000 against the now 
defunct Farmers & Merchants of Lin- 
coln was given the past week by the 
district court at Lincoln in favor of 
William C. Dunkin. During the last 
days of the company, before it went 
under, and while it was insolvent, he 
was induced to invest $5,000 in stock, 
under alluring promises of solvent con- 
dition, able management and large divi- 
dends. He will be permitted to file his 
judgment with the receiver as a claim 
against the assets. 





SEABOARD FIRE REINSURANCE 
The Seaboard Fire of Norfolk, Va., has 
een reinsured in the German American. 
The company was organized in 1895 and 
was licensed only in Virginia and North 
Carolina. Its premiums last year amount- 
ed to about $70,000. It had a good agency 
plant and an exceptionally fine local busi- 
ness in its home city. Officers of the 
company have formed the firm of Good- 
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Up-to-date Insurance Agents indorse Automatic Sprinklers 


he Globe Automatic Sprinkler Co. 


Executive Offices, Fourth Floor First National Bank Bldg. 


A. B. GOULD, President 


Manufacturers, Engineers and Contractors 


CHICAGO OFFICE—801 Association Bidg. 


ST. LOUIS OFFICE—1025 Pierce Bidg. 
MINNEAPOLIS OFFICE—17 Fifth St., N. E. 


CLEVELAND OFFICE—404 Cuyahoga Bldg. 
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METAL WINDOWS=METAL DOORS 


AND FOR ALL USES 
OUR advice on the improvement of risks is FREE to YOUR customers 


VOIGTMANN & COMPANY 


445-459 WEST ERIE STREET 
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business as agents for the German Amer- 
ican. 





News About Companies 
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AUTO-GARAGE LONG 
DISTANCE GASOLINE 


PUMPING OUTFIT| 





Pire—P. H. Sexton and 
the organizers of the 


stockholders of the company a quet. 
The representative stockholders from all 
parts of Montana were present and enthu- 
siasm prevailed over the promptness with 
which the organization of the company 
has been effected and the stock sub- 
scribed. The laws of Montana require 
that at least $200,000 of stock be sub- 
scribed before a license shall be issued 
to an insurance company to write busi- 
ness. Although stock was first offered 
Oct. 1, 1911, Messrs. Sexton and Lloyd 
were able to report to the stockholders at 
the meeting a total of nearly $300,000 in 
subscriptions, or $100,000 in excess of the 
amount required. 

At the board of directors’ meeting definite 
steps were taken toward commencing busi- 
ness and it is expected that within a few 
weeks the company will be in the field. 
On the board of directors are some of 
the strongest and most influential bank- 
ers and business men of the state and in 
the distribution of the stock a foundation 
has been laid for business by securing 
the largest property holders and leading 
citizens in the seve communities 
throughout the state to invest substantial 
amounts in the company’s stock. 

The board of directors at its meeting 
made provision for the investment of the 
——-* capital, and favored the policy 
of placing practically all the capital, sur- 
-_plus and policy reserve in farm loans in 
Montana thereby promoting agricultural 
development and improvement of the 
farms. The promotion of this com- 
pany has been in the hands of Montana 
men exclusively. No outside promoter or 
stock salesman has been employed. 
Messrs. Sexton and Lloyd, who have had 
charge of the distribution of the stock, 
have been residents of Montana for over 
twenty-five years, and the organizers, of- 
ficers and directors are all bonafide resi- 
dents and property holders in the state. 
It therefore has none of the features of 
a promotion scheme, but on the contrary 
represents legitimate effort for a strong 
home company, entitled to patronage on 
its merits, and free from the objection- 
able practices that have characterized the 
promotion of so many insurance com- 
panies throughout the west. 

o 


- - 

Peoples National—The insurance depart- 
ments of New York, Pennsylvania, Massa- 
chusetts and North Carolina have com- 
menced a joint examination of the Peoples 
National of Philadelphia. The inquiry 
into the condition of the company is be- 
ing made through the committee on exami- 
nations of the National Convention of In- 
surance Commissioners, of which Insur- 
ance Commissioner Young of North Caro- 
lina is chairman. The examination will 
be conducted on behalf of the outside 
states by R. A. Elmer for New York, 
Joseph Froggatt for North Carolina and 
S. H. Wolfe for Massachusetts. 

. * +. 

Oklahoma Fire, Oklahoma City—The 
Oklahoma department has made public 
the report of its recent examination of 
the Oklahoma Fire. The financial state- 
ment shows an excess of liabilities over 
assets of $143,294. This excess of lia- 
bilities over assets is regarded as the 
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company’s maximum insolvency on Feb. 


29, 1912. It does not seem possible, says 
the report, that the liabilities could be 
reduced by the most successful resist- 
ance of claims and a release of the stock- 
holders’ contribution liability more than 
about $43,000. 

The total ledger assets, including $200,- 
000 for real estate, are shown as $265,928 
and nonledger assets $742. The exam- 
iners deducted over $140,000 as non- 
admitted, including $100,000 for over- 
valuation of real estate, $12,896 on agents’ 
balances, and $22,498 on past due prem- 
ium notes, leaving total admitted assets 
of $122,589. 

The liability for claims unpaid, in- 
cluding both resisted and unresisted, is 

iven as $47,062; unearned premiums, 

78,020, and other liabilities, $43,801, mak- 
ing the total liabilities, except capital, 
$168,833, and total liabilities including 
capital of $100,000, $268,833. 

The examination covers a period of four 
years and two months. Of the net prem- 
ium income for the period, $275,412, only 
$197,393 appears to have been earned, and 
the earned premiums exceed by only $563 
the amount disbursed for commissions 
and losses. Robert Galbreath, the presi- 
dent, owns 38,995 of the 4,000 shares of 
the company’s paid-up capital. 

Commissioner P. A. Ballard is sending 
out the following circular letter in reply 
to all inquiries regarding the present 
status of the Oklahoma Fire: 

“Replying to your recent inquiry re- 
garding the Oklahoma Fire, have to ad- 
vise that upon a recent examination of 
their affairs, as provided by our law, they 
were requested to cease writing business. 
They agreed to do this on April 18, 1912, 
and we wrote them on April 23 to liqui- 
date the affairs of the company. They 
were given ninety days, from above date, 
to do this, as provided by law. 

“The company advise that their adjust- 
ers are settling all losses as promptly as 
possible and that they are paid in cash. 
Outstanding policies should be forwarded 
to the company for cancellation.” 





Illinois Agency Appointments 

North Amer.—Mrs. Lizzie W. Smiley, Alton; 
Wiuiam Sutton, Kempton; E. A. Bentz, Sailor 
Springs; T. S. Benner, Bunker Hill. 

L. & L. & G. N. ¥Y.—W. H. Gardner & 
Son, Bloomington. 

Niagara—O. S. King, Mason City; W. A. 
Thomas and H. J. Leach, Morris; C. M. Connor, 
Toledo; C. A. Tucker, Villa Grove; E. C. Cleve- 





land, Wheaton; Robert Rae, Wilmette; Leigh & 
Gahn, -—— City; Fannie R. Morris, Metro- 
polis; C. A. Spence, Assumption; James Miller, 
Ava; J. R. Perry & Co., Lind & Cronstedt, 
Vensal Gustaveson, J. G. Carlberg, L. Bocke, Ma- 
her & McDonald, A. E. Husted and G, H. 
Spaulding, Chicago; Lettie K. vouns, Coal City; 
G. W. Gwin & Son, Effingham; . L. South, 
Hammond; F. J. Shattuck, Lemont; 

L. & L. & G., Eng—J. W. shempeen, Mont 
Clare; P. E. Zimmerman, Oak Park. 

London—J. T. Brown, Cairo; Robert Howard, 
Mattoon. 

auech. & Traders—F. W. Soady, Pekin; J. J. 
Douglas, Hillsboro; F. R. Smediey & Co., Cham- 
paign; D. L rham & Son, Kankakee. 

Metropolitan—T. A. Holm, Oak Park; Duel & 
O’Shay, Rockford, 

Mich. F. & M.—E. E. Habecker, Danvers. 

Milw. Mech.—J. N. Cole & Co., Chicago 
Heights; M. Eckard, Greenup; R. D. Weitzel, 
Harvard; M. J. Wendell, Latham. 

Nassau—C, E. Hodgson, Rock Island. 

j National, France—The Schoenstedt Agency, 
oliet. 

National, Ct.—W. E. Kruse, Mt. Olive; Brady 
& Buckley, Chicago. 

Newark—Tobias & Hook, Peoria. 

New Hamp.—Robert Haentze, Sr., Rich. 
Thomas and O. H. Hage, Irving Park; H. C. 
Theurman, Grant Park. 

Niagara-Detr. Und.—D. B. Harwood & Co., 
Bloomington; F. J. Holt, Blue Island; Fred L. 
Pfaff, Centralia; A. B. Steuben, De Kalb; H. E. 
Weeks, Joliet; Brown Bros. & Musgrove, Law- 
renceville; M. Duryee, Oak Park; L. A. La 
Voil, Quincy. 


Fire Association of Philadelphia 


Office, 407-409 Walnut Street 
Organized Sept. 1, 1817 
E. C. IRVIN, President 
THEO. H. CONDERMAN, V. P. 


M. G. GARRIGUES, S. and Treas. 
N. KELLY, JR., Asst. Sec’y. 


Incorporated March 27, 1820 
Charter Perpetual 


Losses paid since organization 





A aie 35,000,000 
eT rere 750,000 
ss Wena dheands aneves 8,767,555 
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OHIO DEPARTMENT 

THE present condition of the insur- 
ance department of Ohio is a disgrace 
to the administration of Governor Har- 
mon. Instead of attending to the busi- 
ness for which the people of Ohio pay 
him his salary, Superintendent E. H. 
Moore has spent the major portion of 
his time for several months past in 
boosting the presidential aspirations of 
the governor. The important insur- 
ance department has been practically 
without a head and the demoralization 
which follows such a condition is 
strongly in evidence. 

If the Democrats in power in Ohio 
have no higher aims, “good politics” 
alone ought to dictate to them the ur- 
gent need of putting the insurance de- 
partment again into the condition wf 
efficiency which characterized it under 
several previous Republican adminis- 
trations. Whether Governor Harmon 
receives the presidential nomination or 
not, the Democrats will put forth every 
effort to carry the state this year and 
they cannot afford to labor under the 
handicap of a continued record of poor 
service in this important department. 

Superintendent Moore sought the 
congressional nomination in his dis- 
trict and failed to secure it. Now it 
is said the man who beat him will re- 
fuse to run. Mr. Moore may yet se- 
cure the nomination in that event, al- 
though now he is said to aspire to.suc- 
ceed Governor Harmon. In either 
event he has prospects of being very 
busy in politics. Deputy Superintend- 
ent BrumpauGH already has received 
the Democratic nomination for Con- 
gress in the Columbus district. So he 
also will have his hands full outside 
of his official duties. 

Does Governor Harmon propose to 
allow the insurance department to run 
both headless and neckless all this 
summer and fall? Does he propose to 
have every Republican paper in Ohio 
pointing to such inefficient administra- 
tion as a sample of Democratic rule? 
If he does he is less of a politician 
thai: he has been given credit for. 
For the good of their party, if not 
from any sense of duty to the state, 
these officials, Moore and Brumsaucu, 
ought to resign and leave the way clear 
for the appointment of men who have 
time to attend to their official duties. 

There is one member of the HaRMon 
administration who has done it special 











credit and by his capability and strict 
attention to his duty has been a source 
of strength. That member is Jonn W. 
Zuser, state fire marshal. 
lawyer, as clean cut as a die. He has 
proved thoroughly efficient in an office 
difficult to administer and he has ac- 
quired a valuable acquaintance with the 
insurance business. We believe he 
would restore the Ohio insurance de- 
partment to the high place it used to 
hold. 

Representing in an unofficial way the 
great insurance interests, this paper 
feels justified in urging upon Governor 
Harmon the patent fact that the com- 
panies which pay Ohio more than a 
million dollars a year are entitled to 
have in the offices of insurance super- 
intendent a competent man who will 
be at his desk a sufficient amount of 
his time to transact the urgent and 
important business of his department. 





MICHIGAN’S EXAMPLE 

It is the custom of the state of Michi- 
gan to carry its own fire insurance on 
its public buildings. The school for the 
deaf at Flint, Mich., burned some days 
ago and naturally there was -no insur- 
ance. Now the institution cannot be 
rebuilt until there is an available sum 
to meet the cost of construction. This 
fund will not be available until the 
legislature meets next year or a special 
session is held to appropriate the re- 
quired amount. This must be collected 
from the tax-payers and put in the 
hands of the state treasurer before 
building operations can begin. 

This shows one of the inconveniences 
of a state carrying its own insurance 
unless it has an insurance fund avail- 
able for emergencies. 

While it costs something to pay pre- 
miums each year to insurance com- 
panies, yet it is the cheapest in the end. 
It is usually the case that it is very 
inconvenient for public buildings to be 
burned as other quarters have to be 
sought and there is need for prompt 
action. 

A loss can soon be adjusted by in- 
surance companies and the work of re- 
building begun without much delay. 
As it is, Michigan is in a pretty pickle 
because it will be many months before 
the school for the deaf can be recon- 
structed. 


CHILLY CHILLICOTHE 

It’s chilly down in Chillicothe, Ohio. 

They haven’t had a real fire there— 
well, since Hector was a pup. Nothing 
to radiate heat, which the scientists say 
is energy, to the insurance business. 
If you want to know the fire record of 
Chillicothe you have to hunt up the 
“oldest inhabitant.” There hasn’t been 
any fire record during the last two 
decades. The chap who is still eulo- 
gizing Blaine and can’t get disgusted 
with either the ex-president or his ex- 
protege, can, if he curries his dome 
some, remember a fire in the town. 
Since ’95 there hasn’t been a graduate 
of the high school who knew who 
Promethus was. 

It sure is chilly for the insurance 
agents. Indemnity is getting to be as 
popular as booze and ballet dancers at 
a Methodist picnic. 

Why, one agent has had one com- 
pany for twenty-seven years and never 





He is a good }. 





Personal Side of the 
Insurance Business 


Fred W. Offenhauser, of Texarkana, 
one of the best known insurance men 
in the Arkansas-Texas field, has just 
been honored by having conferred 
upon him the thirty-third degree of the 
Scottish Rite. He was tendered a 
brilliant banquet by the thirty-third 
degree Masons of Texarkana. 





Former Governor Richard Yates of 
Illinois, who resides at Springfield, has 
been employed as special counsel for 
the insurance department of _Illinois, 
taking the place of O. B. Ryon, who 
is in charge of the publicity bureau of 
the Western Union. 


Rudolph Belcher, for many years an 
examiner in the western office of the 
Phenix and Fidelity-Phenix Fire, will 
be married, June 12, to Miss Kathleen 
Leigh, of Chicago. 


Charles E. Rawson, president of the 
Des Moines Life until it was recently 
sold to the National Life, U. S. A., of 
Chicago, is dead at Des Moines, Iowa. 
Mr. Rawson, who for years was prom- 
inent in the middle west in insurance 
circles, had suffered from a long ill- 
ness. He was 63 years old. 


John W. Vokoun of the Chicago lo- 
cal agency of Munger, Vokoun, Wet- 
more & Witherbee, died last week and 
was buried Monday. He was born in 
Austria in 1870 and came to Chicago 
when he was a small boy. At the age 
of fifteen he entered the office of Mun- 
ger, Ebbert & Co. He became diligent 
in business, was strictly attentive to 
his duties, worked up a good line of 
customers and later became a member 
of the firm. He has never been in 
rugged health. 

Charles A. White, head of the Iden- 
tification of America, was given a pleas- 
ant surprise on Wednesday morning 
last week. Upon arriving at his office 
he was greeted by the entire office 
force, who presented him a handsome 
loving cup, engraved as follows: “Pre- 
sented to Charles A. White by his em- 
ployes on the occasion of his forty- 
fourth birthday, May 29, 1912.” T. H. 
Evans read the presentation address, a 
copy of which, signed by all the donors, 
was given to Mr. White. 


Former Western Manager W. J. Lit- 
tlejohn of the North British, who has 
been confined for many months in the 
Presbyterian hospital, Chicago, has 
now gone to his home in Evanston, 
Ill., being considerably improved in 
health. He takes a spin to Chicago 
every day or so, and while he can not 
navigate quite as well as in the old 
days, yet his general condition is good. 

S. J. Rosenblatt, the star producer in 
the Chicago office of the State Life of 








given it a loss. Another agent recently 
reported a small loss and the company 
replied, “Go ahead and pay it. We 
have been taking premiums out of your 
town for thirty-two years and this is 
the first time we have ever had to pay 
out any money.” -. 

The agents say they need a fire. But 
that’s old-fashioned advertising. Why 
not break into the comparative col- 
umns of the NationaL Fire Protection 
Association? It hunts all over Con- 
tinental Europe for low loss records 
when Chillicothe, right at home, goes 
almost unnoticed. Some of the “See 
America First” preachers had better 
preach to the fire prevention preachers. 





“SomE agents, like some roosters, are 
always crowing—but what’s the use?” 





Indiana, is greatly interested. in the 
small parks and play grounds of Chi- 
cago. He is chairman of the donation 
committee of the small park commis-. 
sion, which has charge of the small 
parks, play grounds, bathing beaches 
and street planting. There are four 
aldermen on Mr. Rosenblatt’s commit- 
oS and four other citizens beside him- 
self. 


Miss Dorothy Redfield, daughter of 
General Agent George E. Redfield of the 
Farmers of York at Chicago, was seri- 
ously injured on Decoration Day near 
her home in Wilmette, Ill, by a fall 
from a horse. 


George A. Gilbert of Chicago, the 
pioneer liability underwriter of Illinois 
and probably of the entire west, on 
June 1 celebrated the twenty-fifth an- 
niversary of his entering the service 
of the Employers’ Liability Assurance 
Corporation, Ltd. The corporation had 
entered the United States a year ear- 
lier, 1886. It had- written its first em- 
ployers’ liability policy on a stamping 
works at Milwaukee and had estab- 
blisheu a few offices in the east when 
Mr. Gilbert became connected with it. 
He had been in the accident business 
for eight years at that time as a local 
and special agent in Illinois. 

At first he was the corporation’s 
sole western representative and had 
charge of entering it in several states. 
Later he secured a definite territory as 
resident manager.and has built up one 
of the company’s largest agencies. 
Samuel Appleton, the present United 
States manager, and Edmund Dwight, 
general agent at New York, are the 
corporation’s only representatives in 
this country longer in its service than 
Mr. Gilbert. Since entering the busi- 
ness Mr. Gilbert has seen the premium 
income from liability insurance grow 
from nothing to nearly $40,000,000 a 
year. 


W. E. Hill, Illinois state agent for 
the London Assurance, is looking up 
rents in Washington, D. C., getting lit- 
erature on steamship lines connecting 
with the principal capitals of Europe 
and South America, and investigating 
the cost of military uniforms, such as 
ambassadors wear. If Champ Clark 
shouldn’t succeed Bill Taft all this 
knowledge will go for naught because 
it was Champ who once said, “If Willie 
Hill ever wants anything he can have 
it.” “Willie” hasn’t decided definitely 
whether he will want it but he believes 
that in times of political war he should 
prepare for peace. You see Candidate 
Clark left Kentucky when he was ad- 
mitted to the bar and landed in Louis- 
iana, Mo., where Mr. Hills father was 
in the lumber business. Mr. Hill was 
also in the common council and took 
notice of this energetic young Ken- 
tuckian when casting about for a city 
attorney, when that office was filled 
by appointment by the council. Mr. 
Hill’s choice went through and Champ 
Clark was given a start in life. Then 
the -council ordered a _ revision of 
the city ordinances and on motion 
of Mr. Hill the city attorney was given 
a fee of $150 for this extra work. The 
money was mighty welcome in those 
days to the struggling young Clark. 
Mr. Clark hasn’t forgotten that and he 
hasn’t forgotten the son of his early 
benefactor. Mr. Hill, Jr., remembers 
helping the boy-across-the-street build 
fires in Mr. Clark’s room when he 
boarded across from the Hill home 
and he also remembers going to school 
to Mrs. Clark before she was married. 
He remembers her and he remembers 
a spanking that she gave him when he 
was in the fifth grade. Mr. Hill met 
Mr. Clark on a train a couple of 
months ago, a late train in a country 
where there was no lunch counters. 
The former had provided himself with 
a double lunch and, shared it with Mr. 
Clark. It was just twenty-four years 
after he had jbeen Mr. Clark’s host at 
a dinner of *possum and sweet pota- 
toes. 
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LIFE INSURANCE SECTION 








NEW OFFICE IN CHICAGO 


NEAR ITS CHIEF BUSINESS 





North American Life Is Now a Full 
Fledged Western Institution 
With Fine Equipment 





On Wednesday of last week the 
North American Life, which reorgan- 
ized under the Illinois laws and suc- 
ceeded to the North American Life of 
Newark, issued its first policy from its 
new home office in Chicago, in the 
North American building, State and 
Monroe streets. 

Notwithstanding the work incident 
to moving and getting the consent of 
the policyholders to the change, the 
company expects to write about $1,000,- 
000 more insurance this year than 
last. It has its eye set at $10,000,000. 

The company will be a fine adjunct 
to the home offices in Chicago, as it is 
a clean-cut institution in every way 
and its officers are high grade men. 

The home office has been established 
in a commodious suite of offices on the 
seventeenth floor. Next to the home 
office will be the Chicago and Illinois 
general agency of Knox & Swirles. 

Officers of the Company 

The officers of the North American 
Life are: 

President—J. H. McNamara. 

Vice-president—James H. Prentiss. 

Second vice-president—Thomas M. Knox. 

Third vice-president—Albert Schurr. 

Secretary—W. P. Kent. 

Treasurer—D. J. McNamara. 

DO. .. cn ena of agents—O. B. Over- 
Medical director—Dr. J. H. Stowell. 
Assistant medical director—Dr. O. M. 

Knox. 

Actuary—wW. O. Morris. ; 

Third Vice-President Schurr will con- 
tinue to reside at Newark and will have 
charge of the eastern business. 

Board of Directors 

Of the board of directors, eight out 
of eleven are western men, within easy 
access of Chicago. Five of the direc- 
tors reside in Chicago. The board of 
directors consists of: 

T. J. Fleming, of Milwaukee. 

. M. Kerr, of Pittsburgh. 

. M. Knox, of Chicago. 

. J. McNamara, of Columbus, Ohio. 

. H. McNamara, of Chicago. 

. B. Overesch, of Lafayette, Ind. 

. H. Prentiss, of Chicago. 

. G. Powell, Jr., of Lexington, Ky. 

Ibert Schurr, of Newark, N. J. 

. P. Kent, of Chicago. 

T. S. Swirles, of Chicago. 

Dr. Stowell, the medical director, is 
also medical director of United States 
Annuity & Life of Chicago and will 
serve both companies. 

Secretary Kent brought twelve em- 
ployes from the home office, they being 
heads of the various departments. This 
will bring all the active officers, with 
the exception of the third vice-presi- 
dent, to Chicago or near by, and will en- 
able the company to transact its busi- 
ness with greater convenience. 

Entered in Many States 

The company, under. the Illinois char- 
ter, is now licensed in all the states in 
which it was operating under the New 
Jersey charter. It is licensed in New 

ersey, Connecticut, Rhode Island, 

Pennsylvania, Ohio, Indiana, Michigan, 

West Virginia, Kentucky, Illinois, Wis- 

consin, Kansas, Oklahoma and Iowa. 

It is now preparing to enter Minnesota 

and will make it one of its big states. 

Already the company has written 
about $3,000,000 paid-for insurance so 
far this year. Of the $20,000,000 on its 
books Dec. 31, about 17,500,000 was 
Tepresented in the field adjacent to 
Chicago, thus showing that the com- 
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pany was wise in becoming a Chicago 
institution. 
Company’s Financial Exhibit 

On Dec. 31 the admitted assets of 
the company were $1,357,576, and pol- 
icyholders’ surplus was $634,642. It has 
increased its surplus each year since it 
started. It has a premium income of 
$550,000 and a total income of over 
$600,000. It earns 5 percent on its en- 
tire invested assets. 

The North American Life is a well 
managed and successful company and 
with its home office in the center of its 
territory will grow with greater ease 
and more rapidly. 





KEEN CANVASS ON WOODMEN 





Three Life Insurance Men Made a 
Record in Greenfield, O., Following 
Disbanding of a Lodge 





There has been more life insurance 
written in and about Greenfield, Ohio, 
during the past month or six weeks 
than during any similar period in its 
history. The local lodge of Woodmen 
got “weak on its pins” and broke up, 
and three companies have been making 
a killing. N. T. Spiker, district man- 
ager of the Mutual Life, whose head- 
quarters are in Washington, C. H., has 
been spending most of his time in 
Greenfield, and with some local assis- 
tance, has been writing a lot of busi- 
ness. 

Special Agent Gray of the Cincinnati 
office of the Mutual Benefit, has his 
automobile with him and is scouring 
the country. D. T. Hiser, general 
agent of the Midland Mutual at Green- 
field, is the third man sharing in the 
killing. The men say the business is 
all the better for the severe competi- 
tion. The former lodgemen are being 
educated out of the fallacies of assess- 
mentism in a way that could never be 
accomplished by one man. 

N. T. Spiker is a young man who 
will soon be filling a big place in life 
insurance. Until last year he was prin- 
cipal of a school in an up-state Ohio 
town, writing a little insurance for the 
Mutual Benefit. Superintendent Con- 
dict got hold of him about the middle 
of the year, and he started in in Fay- 
ette and surrounding counties. It 
took him a few months to get really 
started, but this year he expects his 
personal writings to equal $200,000, 
and to produce $400,000 from his ter- 
ritory, which is not so bad for rural 
territory. 





Chicago Men to Meet 

The June meeting of the Chicago 
Life Underwriters Association will be 
held on the 14th. At that time Super- 
intendent F. W. Potter of Illinois will 
give an address on the laws of the state 
as they affect the agents. The mem- 
bers will discuss the benefits of the 
association and how greater good can 
be derived from association work. 


Delegates and alternates to the na-_ 


tional convention will be appointed. 
The meeting will be held at the new 
Hamilton Club. 





Rebate Suits Dismissed 

A few weeks ago a suit was brought 
against the Rockford Life, down in 
Illinois on a rebating charge. The 
company did not know anything about 
the conditions that led up to the suit, 
but the outcome indicated that there 
was no merit to this case as it was 
dismissed at the cost of the plaintiff. 

The Rockford Life has not engaged 
in rebating and does not countenance 
such action. 





United States Annuity and 
Life Insurance Company 


Chicago, Illinois 


Provides assistance for individual solicitors, District and State Managers 
in building up a profitable connection. 


Now is a favorable time to secure a direct contract. Liberal policies, 
large dividends, good commissions, first and renewal. 


Write 
William T. Smith, Secretary 


Home Office - - - - McCormick Building 














Founded 1868 
National Life Insurance Company 


OF THE 


United States of America 


ALBERT M. JOHNSON, Prest. 
HOME OFFICE 
National Life Bldg., Chicago 





The Emblem of Sound Insurance 


The Company that Gives Agents Every Consideration 


- Honorable and Industrious Men, with or without experience 
in Life Insurance, are selected as Field Representatives for 
this Company. There are few companies as substantial and 
none with more desirable contracts for the right men. Our 
Policy contracts are the most attractive issued. Address 


communications to 
ROBERT D. LAY, Secretary. 


Chicago’s Oldest and Strongest Company 
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_ Chicago’s Finest Hotel “en 


ERNEST J. STEVENS, Manager LaSalle at Madison Street, Chicago 
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ts WHERE INSURANCE MEN MEET o 
‘ Hotel La Salle ranks first among Chicago #s 
‘ hotels for its service, elegant equip- fF 
‘ ment and ble accommodations. Lo- [a 
ve cated at the center of the insurance }'s 
district it is the most convenient stop- [xf 

ping place for the busy man. “ 

RATES: Mg 

ONE PERSON . 


Room with detached bath «+ « 
Room with private bath «+ « 
TWO PERSONS 
Room with detached bat™ « « « $3 to $5 per day 
Room with private bath « « « « $5 to $8 per day 
Connecting rooms and suites as desired 


All rooms at $5 or more are the same price 
for one or two persons, 

Hotel LaSalle gives more for the 

you pay than any other hotel in Chkese 
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CENTRAL LIFE INSURANCE. CO. OF ILLINOIS 





OTTAWA, ILLINOIS 


THERE MAY BE WORK WITHOUT SUCCESS; BUT THERE IS NO 
Real SUCCESS WITHOUT WORK. Our Men are successful. Are You? 
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SECURITY 


NON-PARTICIPATING 





ATTRACTIVE TERRITORY 


LOW RATES 


MEN OF CHARACTER AND ABILITY CAN GET DIRECT CONTRACTS AND LIFE RENEWALS 
WITH THE 


LIFE INSURANCE COMPANY OF AMERICA 
W. O. JOHNSON, President 

HIGH GUARANTEES 
Company Has Over $1,000,000 of Surplus 
LIBERAL CONTRACTS 


DISABILITY PENSION PROVISIONS 


WRITE TODAY FOR TERMS 
S. W. GOSS, Vice-President, The “Rookery,” Chicago 











BEST IN THREE YEARS 


FINE INDIANAPOLIS MEETING 





Life Association Reaches High Notch 
in Attendance, Program and 
Amount of Business Done 





The Indiana Association of Life Un- 
derwriters, Monday noon, hela the best 
regular meeting it has had for three 
years, in attendance, program and 
amount of business done. This was 
due largely to the appointment of a 
chairman of the entertainment commit- 
tee who believes in working at the job 

-after he accepts the position. John I. 
Harden is the man. 

After the luncheon, at the Hume- 
Mansur roof garden, Frank P. Manly, 
vice-president and general manager of 
the Indianapolis Life, gave a talk on 
“The opirit of Cooperation.” State 
Auditor William H. O’Brien and Sam- 
uel V. Perrott, actuary for the depart- 
ment, made short talks. I. Pinkus, gen- 
eral agent of the Northwestern Mu- 
tual, was elected a member of the ex- 
ecutive committee of the National as- 
sociation. 

Remodel the Constitution 

A resolution was adopted that the 
constitution and by-laws of the asso- 
ciation be remodeled and rewritten, 
further action to that end to be taken 
at the next monthly meeting. For that 
meeting an effort will be made to in- 
duce some one of the leading life men 
of Chicago to come and take the lead- 
ing part. 

Delegates and alternates to the na- 
tional convention were elected as fol- 
lows: 

Delegates—I. Pinkus, Northwestern 
Mutual; E. G. Ritchie, Indianapolis Life; 
J. J. Price, Berkshire; George 8S. Brew- 
ster, Hartford; E. E. Flickinger, John 

._ Hancock. Alternates—H. J. Walker, 
American Central; George R. Wilson, 
State Life; W. A. Hungerford, Travelers; 
W. R. Brown, Connecticut Mutual; L. M. 


Hexter, Northwestern Mutual. 


Mr. Manly’s Address 
In his address Mr. Manly spoke in 
part as follows: 


There never was a time when business 
men in all lines so generally recognized 
the importance of working together for 
common ends. The effort is toward the 
conservation of energy, the elimination of 
waste and the promotion of greater effi- 
aneney. In no line is there a larger need 
for the “get together” spirit than in life 
insurance. Competition is receiving too 
much attention in this line, real coopera- 
tion not enough. We have to create a 
demand for what we have to sell, there- 
fore the great importance of a united 
front. The big men in the business are 
together, the Association of Life Insur- 
ance Presidents, the American Life Con- 
vention, the National Life Underwriters 
Association, the Actuarial Society of 
America, the American Institute of Ac- 
tuaries, the Association of Life Insurance 
Examiners. These are all for a single 
purpose, the betterment of the business of 
life insurance, the improvement of con- 
ditions as they affect all concerned; com- 
panies, home offices, field representatives 
and policyholders. 

Field Men Help Each Other 

The field man has heavy burdens but 
they can be made lighter and his efficiency 
greatly increased by a strict observance of 
the spirit of cooperation. As field men 
We need to broaden our horizon, and look 
with more charity on the representatives 
of other companies. I always considered 


the square, honest life insurance agent my 
coworker, 
policy, 
easier 


not my competitor. Every 
roperly placed by him, makes it 
or me. He works up business, 





creates impressions, starts men to think- 
ing and the next man closes the contract. 

Much work is harmoniously done by the 
larger associations, but the local asso- 
ciations do not work with the same single- 
ness of purpose. 

Pavorable Public Opinion 

The constant pressure for business has 
a tendency to engender petty differences 
and jealousies and often unfair competi- 
tion instead of a broad and wholesome co- 
operation. There is such a big field for 
us to work in; there is so much common 
ground for us to stand on; there is so 
much constructive work to do, that it is 
a shame that our energies should be 
weakened and divided in tearing down in- 
stead of building up. The life insurance 


agent still needs all the favorable public | 


opinion that he can get and the sooner 
he throws off his fighting armor against 
other agents and other companies, the 
more popular will he and his business be- 
come. We can stand firmly together in 
defending the institution of life insur- 
ance, in raising its standards and in 
eliminating the company crook and the 
agency crook, the class of men who, for 
personal gain, have been exploiting, un- 
der the good name of life insurance, pro- 
motion schemes and gold bricks. 
Knocking is Poor Salesmanship 
The agent who resorts to unfair com- 
petition does himself the most damage. 
The slandering of others does not 
strengthen him. Knocking all kinds of 
policies, except the one he sells, is poor 
salesmanship; it is harmful waste of time 
and energy. What does the average pur- 
chaser of life insurance care whether your 
company is a mutual or a stock concern? 
Talk life insurance; if nonparticipating, 
grow eloquent over its benefits and guar- 
antees; don’t spend energy and useless 
verbiage condemning the participating 
plan. The man who grows strong in the 
life insurance business is slow at con- 
demning other companies and agents. He 
recognizes that there is a variety of poli- 
cies to suit a variety of conditions. He 
does not condemn the agent who sells an 
endowment policy, because, perhaps, that 
was the one that just fitted the case. 
Neither does he get purple in the face, 
condemning the term policy. 
Effect on the Patron 
Unpleasant little arguments, 
orally, in circulars or in the public press, 
concerning the kinds of companies and 
the kinds of policies do not strengthen the 
confidence of your patron or of the gen- 
eral public in life insurance, and your 
patron may decide that all companies and 
all policies are good to keep away from. 
It is a poor and sorry agent, represent- 
ing a poor and sorry company, if he can- 
not find enough good things to say about 
his own company and its policies without 
resorting to vilifying other companies and 
policies. The agent who cannot find in- 
spiration in the great benefits of life in- 
surance and the history of these fine in- 
stitutions had better quit the business for 
the good the business. If he cannot find 
an outlet for his energy, in industriously 
spreading the gospel of life insurance, he 
will never be missed from its ranks. 


Hubbard in the West 

Ralph K. Hubbard, well known in life 
insurance circles as the former comp- 
troller of the Provident Savings Life, 
is visiting the west in behalf of A. M. 
Best & Co., of New York, who issue 
insurance reports. Mr. Hubbard is the 
compiler of the life reports. 
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—es 


YOU ARE WANTED 


_in Michigan, where we have over one hundred active, pushing 
stockholders scattered over the state to help you get the business. 


Liberal Policy Contracts Good Commissions 


; WRITE TODAY 
THE PREFERRED LIFE INSURANCE COMPANY 
OF AMERICA 
Grand Rapids, Michigan 
- ~ 7 - . Secretary and General Manager 











W. A. WATTS - 


Reliable Life Assurance Company 


We want State Managers, Field Superintendents, District 
Managers and General Agents. We have fine contracts 
to offer men of character and ability. : : : Address 











401 to 417 PENNWAY BUILDING INDIANAPOLIS, INDIANA 














1906-1912 


Six Years of Uninterrupted Success 


TOTAL ASSETS OVER $650,000 
INSURANCE IN FORCE MORE THAN $8,000,000 


Most attractive contracts for Life Insurance repre- 
sentatives either as General, District or Local agents. 


OPERATING IN OHIO ONLY 


If you desire alliance with a wide-awake, up-to-date 
life institution, write us. 


Dr. W. O. THOMPSON, President. B. F. REINMUND, Secretary. 
COLUMBUS, OHIO 


A COMBINATION *337° 


Ordinary Life Commercial Casualty 
Industrial Life Industrial Casualty 


THE NEWEST IDEAS IN UP-TO-DATE PROTECTION 








An old line stock company desires the services of THREE SPECIAL TRAVELING 
AGENTS on salary and commission to appoint agents on all lines. 

A home for life to the man who loves success and prosperity. Give references, which 
will be held strictly confidential. Territory:—Ohio, Michigan, Wisconsin, Indiana 
Pennsylvania. Address 52-D, care The Western Underwriter. 








Liberal Life Insurance Company 


JAMES J. DAVIS, President 


HIS Company is managed by men who have demonstrated their ability as organizers. 


ANDERSON, INDIANA 
W. H. HINTON, Secretary and Actuary 





President Davis 


is Supreme Organizer of The Loyal Order of Moose, an organization that has had a phenomenal growth 
under his leadership, an enthusiastic membership of nearly half million, composed of the best citizens 


of their communities, who want to see this company succeed. 


If you can appreciate what kind of backing 


this is, and want to sell life insurance in a state where less than 12% of the insurable population are insured 
in a legal reserve company, address home office. 
























June 6, 1912. 


THE WESTERN UNDERWRITER. 


21 











O 





INDIANA 








D. W. PLACE, President. 


DISTRICT MANAGERS 


Experienced life insurance men who are Personal Producers and Good Organisers can secure 
contracts that mean something for the future as well as for the present. 


LOCAL AGENTS 


Young men with energy, who desire to engage in the life insurance business, can secure pay- 
ing contracts while learning the business, with assurance of advancement as fast as they can 
measure up to the requirements. 


CONSERVATIVE LIFE INSURANCE CO. OF INDIANA 


sOUuUTH BEND, INDIANA 
J. W. FITZ GIBBON, Vice-Pres. and Gen’l Manager. 
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PLAN FOR OLD MEMBERS 
WANT THE RATES RESTORED 





Young Men’s Mutual Life of Cincin- 
nati Holds an Important Meet- 
ing on Subject 





An interesting situation developed in 
the Young Men’s Mutual Life Associa- 
tion of Cincinnati on Monday night of 
this week when a meeting was held, in 
accordance with a call sent out 30 days 
ago to vote on the increase of rates, 
or rather the restoration of old rates, 
of members who have passed the age 
of 65. This action was taken by a vote 
of 327 to 161. The Young Men’s Mu- 
tual is some 35 years old and has about 
1,200 members, with nearly $150,000 in 
cash surplus. It is believed to have a 
fairly adequate schedule of rates up to 
age 65. The rates change every five 
years and the premiums or assessments 
are payable six times a year. 

Few New Members Entering 

The association has not been taking 
in new members very rapidly, due to 
the fact that it has no active manager. 
The only regular salaries paid are those 
for office employes, and an office is 
maintained in the First National Bank 
building. It would appear that the as- 
sociation is solvent and while the step- 
rate plan, even with changes coming 
every five years, is unpopular, the as- 
sociation is probably able to carry out 
its contracts indefinitely, provided the 
healthy members do not show a ten- 
dency to drop out as the rates increase. 

To Restore Rates on Older Men 

The meeting Monday night was 
merely for the purpose of restoring the 
proper rate on the members of 65 or 
over, who have been given special rates 
owing to the prosperous condition of 
the surplus. The rate for ages 60-65 1s 
$37.20,per year and those over 65 have 
been allowed to remain in at this rate. 
The Tegular schedule, however, would 
require between 65 and 70, $54.90 per 
year and between 70 and 75, $84 per 
year. By allowing the members over 
65 to remain in at $37.20 per year for 
$1,000 of insurance, the surplus natu- 








rally began to go down and it was to 
remedy this that the restoration of the 
proper schedule for the older ages was 
proposed. 
In Harmony with Mutual Spirit 

To allow the older members to pay a 
smaller amount, the difference being in the 
nature of a dividend, compensating them 
for their long years of membership, was 
commendable and in harmony with the 
true spirit of mutuality, but now that the 
association feels the need for these extra 
funds, these special favors to older mem- 
bers are withdrawn. The step-rate or 
term plan of insurance is no longer as 
popular with the public as the old line or 
legal reserve plan. The experience on 
term business of the old line companies 
with regard to the mortality record has 
been unfavorable for the reason that 
while there is no inequity in the proposi- 
tion members are disinclined to pay the 
advancing rates and each year’s premium 
payment is a harder burden than the pre- 
vious one. 

Different Factors Enter 

The earning power of older persons is 
also apt to decrease, and a man who in 
middle age might have been very well able 
to pay a high premium, even though his 
need of insurance would not be so great 
as when he should grow old, often finds 
the natural premium at the older ages 
more than he can carry. There is also the 
interest factor to be reckoned with, as by 
starting young and paying in a reserve the 
interest earned on the reserve helps to 
reduce the natural premium in old age. 
Life insurance in a company like the 
Young Men’s Mutual, is supposed to be 
less of a “business proposition” than in 
some of the old line companies. The 
spirit of the organization is more nearly 
to equalize misfortune. In an old line 
company the “profits” would have been 
paid to all the members alike, whether old 
or young, in the form of dividends; in the 
Young Men’s Mutual these profits were 
distributed generously to the older mem- 
bers who had the hardest burdens to 
bear. But the meeting Monday night 
showed that little of this feeling remains. 

Old Form Passing Away 

The form of life insurance which the 
Young Men’s Mutual Life represents is 
passing away and giving way to the more 
scientific and fore-handed legal reserve 
system. . Melish, who is also secre- 
tary of the Knight Templars & Masonic 
Mutual Aid of Cincinnati, acted as chair- 
man of the Young Men’s Mutual meeting at 
Memorial Hall, and he with H. T. Atkins, 
president of the Atkins-Pierce Company, 
and J. C. Ernst, president of Covington 
Street Railway Company, are the directors. 
The average age of the members has gone 
up from 37% to 52 years in 10 years. 
There are 121 members between 65 and 70 
years of age, 71 from 70 to 75 and 15 from 
75 years, upward. 





“There is a difference in the man who sees 
an opportunity and one who seizes it.” 


ADDRESS BY A PREACHER 
URGES LIFE CONSERVATION 





H. Percy Silver Tells Work That 
Agents and Companies Can Do 
to Prevent Disease 





In an address before the monthly 
meeting of the Kansas Association of 
Life Underwriters last Monday at To- 
peka, Chaplain H. Percy Silver, secre- 
tary of an Episcopal missionary board, 
urged an annual physical examination 
of life insurance policyholders. 

“In the army the men must be ex- 
amined once a year. I believe it would 
be a splendid thing if holders of life 
insurance policies might be examined 
by a competent physician as often. I 
am sure it would conserve life, and 





would materially assist in reducing the 
death rate. 
Interest Should Mot Cease 

“When you have written a man for 
life insurance your interest in him 
should not cease. Your interest should 
just begin. As long as he lives he is 
contributing to the companies. When 
he dies it is your companies who be- 
come the contributors. It is to your 
interest to see that the man who takes 
life insurance lives longer. When he 
dies you lose a good customer. Many 
men have troubles they know nothing 
about. There are troubles with the 
kidneys, valvular trouble of the heart, 
and even the great white plague begins 
in a way that none but an expert may 
detect it. These diseases, many of 
them, readily yield to treatment if dis- 
covered in time. An expert examina- 
tion would discover them, conserve the 
life of our people, and I believe would 
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BOTH WAYS 


AND 


CRISS CROSS 


That’s the Way We 
Are Working Ohio 











HERE are good companies and poor com- 
4 > jes, young companies and old companies. 

There & none better or stronger, offering 
better inducements and ities to reliable 
life insurance men thr the Ohio Valley, 
than the OHIO NATIONAL LIFE of 
Cincinnati. Backed by 3100 influential stock- 
holders, with a capital of $500,000 and a net 
surplus of $250,000, with a home office manag 
ment comprising experienced and enterprising life 
insurance men, this cas pnd is prepared to give 
the best service and home office helps com- 
bined with absolute security. 

We wish to place three important general 
agencies covering some of the best territory in 
Ohio and Kentucky, within the next month. An 
experienced and reliable life insurance man con- 
templating a permanent connection in which he 
can build up under favorable conditions an in- 
come for life can do no better than to investi- 
gate the OHIO NATIONAL LIFE, already 
one of the leaders in the writing of new 
business in its home state. 


The greatest life insurance state is Ohio, and the home company offering the greatest opportuni- 
” ties combined with absolute solidity is the OHIO NAL. 


NATIO 


Write today for our proposition 


Mitchell Building 


We write Monthly Payment Health and Accident 


Cincinnati 














Convince yourself, by these figures— 


Net cost of five Twenty Payment Life Policies, issued in 1899 at age 
39 for $10,000, one in the Union Central and four in leading old line 


companies all more than 40 years old. 


Union Central 2 3 4 5 
Reserve 4% 3% 4% 4% 4% 
Premium $ 377.80 $ 412.60 $ 393.00 $ 393.00 $ 388.00 
Total net cost, 1911 4107.60 4313.70 4313.70 4426.90 4457.00 
Excess over U. C. 206.10 206.10 319.30 349.40 
Averagenet costfor13years 315.97 331.82 331.82 340.53 342.84 
Excess over U. C. 15.85 15.85 24.56 26.87 


“It pays to work for the Union Central” 
For open territory address Jesse R. Clark, Pres. or Allen Waters, Supt. of Agents 


Che Union Central Life Insurance Co. 


OF CINCINNATI 


“Net Premium Rate Lowest of Alli’’ 
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pay well from the standpoint of the 
companies carrying the risks. 
Longevity Could Be Increased 

“You life insurance men have a 
splendid chance to do a great service 
te your companies and to yourselves. 
It would be the breadwinners who 
would be affected, for it is the great 
throng of breadwinners whom you in- 
sure. And thus suffering and privation 
would be saved the dependent families 
and the health and longevity of the in- 
dividuals would, I am sure, be ma- 
terially benefited.” 

Chaplain Silver said he did not intend 
to preach a sermon, but he took a life 
insurance text. It is found in First 
Timothy, 5:8, and reads, “If any pro- 
vide not for his own and especially for 
those of his own house he hath denied 
the faith and is worse than an infidel.” 

Work of the Agents 

“You men are urging providence for 
dependent families. I am told that you 
are philanthropists. You are responsi- 
ble agents and are doing a great work. 
Man frequently has to be reminded of 
his duty, especially in this age of 
spenders. 

“In a way you are trying to do much 
the same as the church is trying to do. 
You are trying to devise saving means 
for dependent persons. We are trying 
ta devise saving means for dependent 

ife.” 

The speaker advocated an examina- 
tion of the teeth, especially of children, 
declaring that it would save hundreds 
of sour-faced dyspeptics, and also 
would have a tendency to lengthen life. 
He concluded by saying he wished that 
some of the “sticktoitiveness,” energy 
and perseverance displayed by life in- 
surance men might be emulated by 
workers in the church, declaring that 
if such was the case the church might 
go forward in its mission of carrying 
food to the hungry, clothing to the 
naked and salvation to the sinners with 
much greater results. 


Sells Is General Agent 

J. B. Sells, who has been acting as 
field supervisor for the Franklin Life 
in Illinois, has been appointed Chicago 
general agent, to succeed George H. 
Babcock. Mr. Babcock has taken a 
field position with the Franklin in de- 
veloping its Illinois business outside of 
Chicago. 








May Take Finnish Mutual 

The Preferred Life is negotiating 
with the Finnish Mutual Life of Han- 
cock, Mich., with a view to taking over 
the company: Secretary Watts and Ac- 
tuary J. M. Emery of the Preferred vis- 
ited Hancock last week to complete the 
deal, which now awaits only the ap- 
proval of the Finnish Mutual policy- 
holders. The latter concern had about 
$400,000 insurance in force at the end of 
1910. The Preferred will enter Wiscon- 
sin and Minnesota if the deal goes 
through and will print policies in the 
Finnish language. 





Old Mutual Life Man Dead 
Major William H. Lambert of Phila- 
delphia, one of the old agents of the 
Mutual Life, died this week, after a 
connection of forty-six years with the 
Mutual. He became agent of the com- 
pany in 1866 and was made a partner 





Spend Your Vacation 
in Colorado 


The climate is glorious and business good 
Top Contracts, Bonus 
and Renewals 


Write for 


The Capitol Life Insurance Co. 
of Colorado 


‘in the general agency in 1872; general 
agent in 1887; manager in 1901 and, in 
1907, became’ one of the trustees of 
the company. He practically retired 
from active business some years ago, 
but he incorporated himself and lived 
on his renewals, which are estimated 
to amount to something over $80,000 
annually. 


OLD OFFICERS FORCED OUT 


Entirely New Management Now in 
Control of Affairs of State Mutual 
of Georgia 


There has been a _ general house 
cleaning in the State Mutual Life of 
Rome, Ga., President C. R. Porter and 
most of the officers and directors be- 
ing out. The new officers are: 

President, Judge John W. Maddox; 
vee orem. Thompson +e treasurer, 
E. Walter; secretary, A. C. Wadsworth: 
A>. manager, J. C. O'De i, former 
agency manager and vice-president of the 
company. 

his move was made at the instiga- 
tion of the William A. Wright, comp- 
troller general and ex-officio insurance 
commissioner of Georgia, who was not 
satisfied with the manner in which the 
company’s affairs have been handled 
under the former management. 

The newly elected officers and direc- 
tors have been selected from the most 
prominent men in public and business 
life in the state and their association 
with the company means an honest, 
conscientious and vigorous administra- 
tion of the company’s affairs. 

At a meeting held in the head office 
of the company and which was at- 
tended by the comptroller general in 
person, the following directors were 
chosen: 


Judge John W. Maddox, _ex-congress- 
man, judge of superior court, Rome. 
Judge Maddox was born June 3, 1848, 
in the county of Chattooga, Ga.; received 
@ common school education; enlisted in 
the service of the Confederate states at 
the age of 15, and served as a private 
until the end of the war between the 
states; read law in Summervile, Ga.; 
admitted to the bar at the September 
term, 1877, and practiced law there till 
1886; elected county commissioner Janu- 
ary, "1878; elected to the state legislature 
October, 1880; and reelected in 1882; 
elected to represent the forty-second 
senatorial district in 1884; elected Judge 
of Superior Court, Rome circuit, in No- 
vember, 1886, and reelected Novem- 
ber, 1890; resigned that office Sep- 
tember, 1, 1892, to accept the Democratic 
nomination for Congress; elected to the 
fifty-third congress as a democrat; re- 
elected to the fifty-fourth, fifty-fifth 
fifty-sixth, fifty-seventh and fifty-eighth 
Congresses; appointed judge of the su- 
perior court, Rome circuit, 1908, and elec- 
ted in 1910 for four years. 

Thompson Hiles, capitalist, Rome. 

E. D. Walter, former banker, Rome. 
Mr. Walker was cashier of the National 
Bank of Brunswick from 1896 to the fall 
of 1909, when he resigned to go to Jack- 
sonville, Fla., to organize the Fourth 
National Bank of that city. He was 
made the cashier of that bank after the 
organization and served it in that capac- 
ity until May 15, 1911, when he resigned 
to become connected with the Cooperative 
Agency Company, of Rome, Ga., in the 
a be of secretary and treasurer. 

Keller. peaetgert. Cherokee Na- 
tional Bank om 

J. A. Glover, alot Simpson Grocery 








' comatey. Rome, Ga. 


Nixon, cotton factor, Augusta, 


G. W. Lowden, fruit and oyster dealer, 
Savannah, Ga. 

BE. H. Mason, president, National Bank 
of Brunswick, Ga. 

i. Sullivan, president, Towers-Sulli- 
van Manufacturing company, Rome, Ga. 





Striking Argument of Agent 

W. A. McPherson of Boonville, while 
talking life insurance to a prospective 
policyholder, was stricken with heart 
failure, fell from his chair and died in 
a few minutes. Life insurance men are 
quite skilful in making arguments. but 
this one was about the most striking 
that has ever been offered by an agent. 
—Springheld (Mo.) Leader. 





T. F. Ruhland Has Resigned 
T. F. Ruhland, who was elected pres- 
ident of the Chicago & Mid West Life, 
which is organizing, with Chicago as 
headquarters, has resigned and will 
probably go with a company already in 





THOS. F.DALY, President, DENVER, COLO. 


the field. Mr. Ruhland consented to 














“EQUITABLE” 


ADVANTAGES 


Some of the Good Things Enjoyed 
by Equitable Representatives : 


The backing of one of the largest and strongest 
financial institutions in the world. 


A Participating Company. 


A Prompt Paying Company. 

Of the 5,089 domestic death claims paid by the 
Equitable during 1911, 5,035, or nearly 99% were 
paid within one day after receipt of “Proofs of 
Death.” 


A Company whose policies are standard con- 
tracts, drawn to conform to the insurance laws 
of New York and other States. 


A Company issuing every desirable form of in- 
surance, including Corporation Insurance, In- 
come Insurance, Employe Insurance, Home 
Purchase Insurance, Joint Life Insurance and 
a large variety of Annuities. 


A Company sufficiently large and strong, and 
with ample facilities to insure applicants for 
large amounts under a single policy. 


A Company whose policyholders include the 
world’s Captains of Industry, whose indentifi- 
cation with the Equitable is in itself an en- 
dorsement. 


A Company which insures women at the same 
premium rate as men. 


A Company whose canvassing documents are 
comprehensive, adequate and attractive. 


A Company engaged in a broad “conservation of 
life’’ movement—aiming to lengthen the lives 


‘of its policyholders as well as insuring them. 


The Society has openings in practically every 
Western State for energetic agents of character 
and ability. Address 


H. L. ROSENFELD, Insurance Assistant 
to the President 


THE 
Equitable Life Assurance Society 
of the United States 


165 Broadway NEW YORK 
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THE GEM CITY LIFE INSURANCE COMPANY 


DAYTON, OHIO 
Franklin T. Betts, Pres. and Mgr. of Agencies 
We want live men in Ohio, Indiana and Michigan. 
to start with a Live Young Company, write us at once. 
R. T. Betts, Vice-Pres. and Supt. of Agents 


F. F. McGinnis, Secretary and Gen. Counsel 


If you are a live wire and want 
Good Contracts to live men. 











act as president of the temporary or- 
ganization. He is a field man of con- 
siderable experience. 


NORTHWESTERN AGENTS PLAN 








Annual Meeting of the Association 
Will Be Held at Home Office 
July 16-17 





The Agency Association of the 
Northwestern Mutual Life is arrang- 
ing a splendid program for its annual 
meeting at the home office July 16-17. 
Charles F. Junod of Omaha is chair- 
man of the committee on program. 
This association has been meeting for 
the last thirty-five years. Last year 
374 were in attendance. The program 
so far as it has been prepared is: 


Tuesday Morning, July 16, 10 o’clock. 
Address of welcome—George C. Mark- 
ham, president of the company. 
Response—L. Keiter, president of 
the association. 
Presentation of Prizes—H. F. Norris, 
superintendent of agencies. 
Tuesday Afternoon, 1 o’clock. 
Progressive Luncheon Conferences— 
Hotel Pfister. 
Creative Soliciting—Franklin Mann, I. 
Kaufmann. 
Options “A,” “B” and “C’—James F. 
Oates, Ralph H. Hobart. 
Business Insurance—E. B. Stinde, L. W. 
Mack. 
Tuesday Evening, 6:30 o’clock. 
Beef Steak Dinner—Auditorium. 
Wednesday Morning, 10 o’clock. 
“The Qualifications of an Agent”—F. A. 
Griswold, Hartford. 
Ten-Minute Talks 
“Northwestern Administration’—Morti- 
mer B. Parker, Cleveland. 
“Interesting the Young Unmarried Man” 
—C. H. De Lano, Chicago. 
“The Monthly Income Policy’”—Charles 
Pittsburgh. 
M. A. Carroll, Oshkosh. 
“Interesting the College Student’—H. 
F. Brown, Ames, Iowa. 
“Life Insurance Measuring Sticks’— 
Edwin S. Jewell, Chicago. 
Wednesday Afternoon, 2 o’clock 
“The Disintegrating Fraternal and As- 
sessment Societies’”—Unassigned. 
“Clearing House” Discussion—Percy H. 
Evans, second assistant superintendent of 
agencies. 
Memorial Address on J. W. Skinner—G. 
A. Dimoc, Kalamazoo. 
Closing Address—H. F. Norris, super- 
intendent of agencies. 


W. Scovel, 
“Golf’— 





Union Central Not Interested 

A report published that officials of 
the Union Central Life are interested 
in the organization of a banking and 
trust company, which is expected to oc- 
cupy the southeast corner ground floor 
of the new Union Central building at 
Cincinnati, when completed, seems to 
be ill-advised, so far as the insurance 
company is concerned. A number of 
Prominent Cincinnati business men are 
discussing the advisability of organiz- 
ing such a bank, and if successful, have 
in contemplation the location suggest- 
ed, but it may be stated authoritatively 
that the plans, as outlined, do not in- 
clude the domination or even the active 
Participation of the Union Central or 
any of its officials or directors. 





Will Have Insurance Support 


Although the Kansas Association of 
Life Underwriters at the meeting last 
Monday at Topeka, refused to endorse 
the candidacy of S. E. Barber, Kansas 
manager for the Aetna Life, for state 
senator, the members present to a man 
agreed to support Mr. Barber in his 
fight for election to the Kansas senate. 

In the course of a conference re- 
garding the candidacy, H. O. Garvey, 





Kansas manager for the Massachusetts 
Mutual, declared that the lax insurance 
laws in Kansas cost Kansas people at 
least $1,000,000 a year in premiums for 
insurance that is found to be worthless. 
He said that the insurance business 
should be represented by a man who is 
thoroughly conversant with the busi- 
ness, to secure a “square deal” in legis- 
lation. 

It is regarded likely that every in- 
surance interest, including life, fire and 
casualty men, will be friendly to Mr. 
Barber, regardless of politics. He is 
announced as a Democratic candidate 
for state senator for Shawnee county. 





WRITES ANOTHER GROUP RISK 


Equitable Life Places $700,000 Policy 
at St. Louis on 250 Employes 
of Corporation 


The Equitable Life of New York 
has closed another policy on its group 
plan, the employes of a big St. Louis 
corporation being covered. The cor- 
poration has insured 250 of its em- 
ployes, including every one from the 
president down to the scrubwoman. 
The blanket policy is for about $700,- 
000. It insures each employe for two 
years’ salary. That is, if a man’s salary 
is $2,500 a year, he is insured by the 
corporation for $5,000. If an employe’s 
salary is more than $5,000, he must be 
examined by a physician before a policy 
is issued on him in excess of $10,000. 
Otherwise no physical examination was 
required, but beginning last Monday 
every person who is employed here- 
after by this corporation must undergo 
a physical examination before he can 
get upon the corporation’s payroll. If 
the Equitable rejects the applicant, the 
company will not employ him. 

The blanket policy is issued to the 
corporation, and then each employe is 
given a separate certificate, in which 
the beneficiary of his own selection is 
designated. As long as the employe is 
with the corporation his life is in- 
sured for double the amount of his 
year’s salary, but when he quits the 
concern his certificate is canceled. 
Later the certificate is made out in fa- 
vor of the employe’s successor. 

It is understood the corporation will 
pay about $15,000 a year for the $700,- 
000 blanket policy. The premium is 
paid monthly. 

Mark C. Meltzer, general agent of 
the Equitable at St. Louis, was former- 
ly the Equitable agent in New York 
City, and is one of the company’s spe- 
cialists in writing group contracts. He 
has been working upon this contract 
for six weeks and announces he ex- 
pects to close blanket policies on a 
number of other corporations soon. 











Cincinnati Agents Outing 

The June outing and meeting of the 
Cincinnati Life Underwriters Associa- 
tion will be held at the Ohio Boat Club 
June 14th. A special private car leaves 
the Sycamore street station at 3 p. m. 
The baseball game will start at 4 p. m. 
and the teams will be captained by J. 
S. Drewry of the Mutual Benefit and 
E. R. Ferguson of the Mutual Life. The 
dinner will be at 6:15 and will be fol- 
lowed by a business meeting. It is 
understood the association will make 
strenuous efforts to increase its mem- 





Citizens Union Life Insurance Co. 
1106 Engineers Building CLEVELAND, OHIO 
Chas. P. Wickham, Fr., President and General Manager 


This company is in the process of organization and the stock is being placed on a 
basis that will assure the success of the ae me after it starts writing business, There 
is room for more stock salesmen who can p stock at a fair margin of expense. We 
employ only high-class men whose references are first-class. No stock is soid through 


misrepresentation. 
Address the President 


Mr. Agent! 


Do you want the best for your- 
self? Then— 


No. 3 











See Next Underwriter 
JOSEPH STOUT, President. 


SOUTH BEND LIFE ASSURANCE COMPANY 
SOUTH BEND, INDIANA 








OVER $2,000,000.00 INSURANCE IN FORCE 
WANTED—A FEW MORE STOCK SALESMEN 
OF PROVEN ABILITY 
ONE OF THE BEST PROPOSITIONS EVER OFFERED 


STOCK SALESMEN 


The Universal Life Insurance Company 


CHARTERED UNDER LAWS STATE OF OHIO 


We can use men of character and ability on liberal commission basis—w 
direct with Company—no fiscal agencies or promotion sthemen. Te 


DEPARTMENT ORGANIZATION AND DEVELOPMENT 
Swetland Building CLEVELAND, OHIO 
























BBN. 

WAKE URDS 
nies NA 

SELL LIFE INSURANCE fore Comes Wha, Moen Knows the Agent's Needs 


Western Life Indemnity Company “diac” 


Gen. Geo. M. Moulton, President J. L. Mitchell, Genl. Agency Manager 


AGENTS WANTED 


Our liberal and attractive policies, Home Office assist-" 
ance and co-operation have made our Agents and our Com- 
pany successful. We are now licensed in Illinois, Indiana 
and Kentucky, and want reliable and producing agents 
to grow and prosper with us who want to make money. 


You will find our policies and rates among the best. 
Ask us why. 


The Intermediate Life Assurance Company 
EVANSVILLE, INDIANA 
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bership to 100 during President Stern’s 
administration. 


PHOENIX MUTUAL’S MEETING 
Cc. E. Fish of Boston Was Elected 


President of the General Mana- 
gers’ Association 











The General Managers’ Association 
of the Phoenix Mutual Life held its 
annual meeting at Atlantic City last 
week and elected C. E. Fish of Boston 
as president, E. R. Putnam of Pitts- 
burgh, vice-president, and W. A. Waite 
of Detroit, secretary-treasurer. Presi- 
dent Holcombe could not be present 
owing to the death of his mother. 

There were present from the home 
office: Second Vice-President and Ac- 
tuary A. A. Welch, Assistant Actuary 
Kaufman, Superintendent of Agencies 
C. S. Miller, Manager of Agencies Win- 
slow Russell, Assistant Manager of 
Agencies Thurman and Charles W. 
Burpee of the educational department. 
President George L. McDonald of Lou- 
isville presided at the different sessions. 

Fish of Boston responded to 
the welcome address by the mayor of 
the city and President Holcombe’s ad- 
dress was read by Mr. Welch. There 
were various addresses of interest and 
the question box was quite a feature. 

Many ways of securing agents were 
discussed and the best methods to hold 
agents also received attention. The 
banquet occurred Friday evening with 
H. H. Kohn of Albany as toastmaster. 
The speakers on the list included 
United States Senator William A. 
Smith of Michigan, United States 
Treasurer Lee McClung (who is a di- 
rector of the Phoenix Mutual), Mrs. 
Florence E. Shaal of the women’s de- 
partment of the Equitable, Boston, 
Vice-President Welch, Manager Jules 
Girardin of Chicago and Rudolph 
Muenter of the Thule Insurance Com- 
pany of Stockholm, Sweden. 

The loving cup, offered by Manager 
Kohn for the agency making the best 
showing, was awarded to Manager 
Welles of the Connecticut department. 

Memorials were adopted on the death 
of J. B. Bunce, formerly president of 
the company, and M. V. B. Bull, veter- 
an manager, of Albany, N. Y. 





State Leaders in West Virginia 

The following companies led in West 

Virginia last year so far as new or- 
dinary business is concerned: 

New 

Business In Force 

Conservaive, W. Va.$1,275,639 $ 1,696,475 

Equitable, N. Y...... 1,875,457 156,262,537 


John Hancock ...... 1,058,789 6,216,347 
Metropolitan ....... 1,409,316 5,176,771 
PEUCORS ccccccccccee 1,083,324 8,296,103 
N. W. Mutual....... 1,007,100 6,589,909 





Another Rebate Case Tried 

The rebating case brought by A, <. 
Wegner of Chicago, against the Colum- 
bia National Life, came up in the muni- 
cipal court of Chicago this week, and 
argument will be made June 15. This 
was an old case that was won by de- 
fault against the Columbian National a 
few weeks ago, but was re-opened on 
petition of the company. 

It seems that when W. R. Luke was 
manager of the company in Chicago, he 
had an agent, S. G. Reizenstein. The 
Columbian National received a letter 
from a man named Goggin who was 
operating for Mr. Wegner. Goggin 
took out a policy, promising to send 
a check and the policy was delivered. 
He sent a check for 50 percent of the 
premium, claiming that this discount 
had been offered fim. Mr. Luke was 
called to Chicago as a witness for the 
company and testified that he wrote 


STOCK SALES MANAGER 
Ty ee 
The International Security 
Company of America. 

















The Detroit 


the proper tools and equipment to 


cian 


Majestic Building, Detroit. 
You are hearing about this Company these days, and why? Because we are keeping abreast of the times. 
Our new men are marching with us, keeping step all along the line, from the president on down. 
Active operations of this company date from March Ist, 1911. We paid for over a million and a half 
our first year. Out of sixty-nine companies operating in Michigan during 1911, only seven wrote as much 
business during the year as the Detroit Life did in eleven months. This record proves that our men have 


Why not take a general agency contract direct with the home office and grow with a growing company, 
whose management believes that the agents make the company, and not that the company makes the agents? 
INSURANCE WRITTEN TO APRIL ist, OVER $2,800,000. 


Life Insurance Company 


get results. 


M. E. O’BRIEN, President 


+ 











This Great Showing is Due to 


601-619 Nicholas Bldg. 





OVER $3,000,000 WRITTEN FIRST YEAR 


PREMIUM INCOME OVER $100,000 


Our Liberal Policy Contracts 
Our “Gingery” Agency Organization 
The “‘Open-door”’ policy of our Home Office. 


THE TOLEDO LIFE INSURANCE CO. 





General agency contracts direct with Home 
Office, with very liberal commissions and re- 
newals in Ohio, Michigan, Kentucky and West 
Virginia. 

Write giving experience and references 


WILBUR WYNANT, President TOLEDO, OHIO 











Goggin that the premium would be 
received only on condition that it 
would carry the policy for the time 
allowed by the remittance sent in. 
Goggin testified that he never received 
such a letter. 





HITS OVERZEALOUS AGENTS 


Auditor Darst of West Virginia Com- 
ments on Illegitimate Competi- 
tion in Life Insurance 


In his May bulletin, Auditor J. S. 
Darst of West Virginia roasts the over- 
zealous agent and the twister. Under 
the title of competition he says that re- 
ports on file at his office show the 
limits of legitimate competition are 
sometime exceeded by the too zealous 
or unscrupulous. He further says: 


We believe in competition of the proper 
kind; we are in sympathy with the agent 
who honestly believes his company the 
best in the world and who proclaims it 
accordingly; but we do not believe him 
justified in telling a prospect who is con- 
sidering a policy in another company 








this company is a “fake,” or worse, and 
that by taking its policy he is throwing 
away his money. 

We are opposed to the quarreling of 
local agents when it takes the form of 
raiding each other’s business. The agents 
accomplish little good for themselves or 
— companies, and the public pays the 


There is room enough in this state for 
all, and the reputable agent should not 
lower his standard by a resort to such 
questionable practices. If he cannot get 
business without resorting to deceit he 
had better try something else. 

We want just treatment for our citizens. 
Insurance is a difficult subject and its fine 
points are not well understood by the 
average man. His lack of knowledge 
should not be taken advantage of. 

If our present hopes are realized we will 
in another year have a law that will clear 
the field of some of these objectionable 
types of agents. The insurance commis- 
sioner should be vested with authority to 
revoke the license of any agent who has 
proven himself unworthy of the confidence 
reposed in him. The position of agent 
is a responsible one; the future happiness 
and welfare of many depend upon the 
honesty of his conduct; the incompetent 
and dishonest must be weeded out. 

A bill intended to accomplish this pur- 
pose was introduced at the last session of 
the legislature. Unfortunately, it was 
given an unfriendly reception by the com- 
mittee to which it was referred and noth- 
ing more was heard of it. 


Tribute to J. W. Stevens 
The Illinois Life agents, in their 








Grand Forks, N. D. 


tribute to their president, James W. 
Stevens, produced 1,239 applications 





licensed to do business in this state, that j; 


LEADS IN THE WEST AND SOUTHWEST 


MISSOURI STATE LIFE 


ST. LOUIS, MISSOURI 


E. P. MELSON, President 
Our agents say we have the Best Selling Policies on the market. Their 
record proves it. The Company is writing a million a month. 

TO THE RIGHT MEN we are giving General Agency Contracts 
IN THE FINEST TERRITORY IN THE LAND 


‘That mean a competency if properly handled. We have the Age, the 
Experience, and the Backing. WRITE TODAY! 








YOU Mr. Lite Insurance Man— 


. Are looking for better things, for op- 
portunities to increase your income. 
0, There is a demand for Moderate Priced 
: Protection on the Reserve Fund Plan of 

the Merchant’s Life Association of Burlington, Ia. Hence: 
Many Prospects, Good Income. Good Contracts for 
Producers. Drop us a line. Let’s talk it over. 











THE KIND OF CONTRACTS 


That Made the Old General Agents Rich 


Do you want to better your condition in the Life Insurance 
Business? One of the oldest Life Insurance Companies in 
this country (not doing business in New York), wishes to 
contract with live General Agents in the following states: 


Arkansas, Colorado, Indiana, Iowa, Illinois, Kansas, 
Michigan, Minnesota, Missouri, Nebraska, Ohio and 
Oklahoma. 

Liberal contracts to the right men. Address 177#QOs 
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he - 26546 = ee em Um ie os 


Beeoonm ses sews sews, 











June 6, 1912. 











THE WESTERN 





UNDERWRITER. 25 














during May, amounting to $2,644,000. 
This is the total examined business and 
it is the greatest May the company has 
had. It shows the vitality and capacity 
of its splendid agency force. 


CLUB MEMBERS ENTERTAINED 


Big Writers Are at the Home Office ot 
the State Life This Week 
In Indianapolis 

The State Life of Indiana is enter- 
taining at Indianapolis today and to- 
morrow (Friday) the eighteen men on 
its honor roll, the members of its $100,- 
000 and $200,000 Club. These men 
qualified during 1911 for the warm re- 
ception they are getting at the home 
office, by writing the stipulated amounts 
of paid-for annual premium business. 
S. J. Rosenblatt, Chicago, is president 
of the $200,000 Club and G. B. Ford, 
Dallas, Tex., president of the $100,000 
Club. The other members are W. W. 
Admire, Detroit; N. H. Gardner, De- 
troit; G. W. Van Laningham, Lincoln, 
Neb.; John Hurst, San Francisco; W. 
T. Owen, Ruston, La.; E. R. Robinson, 
Lonoke, Ark.; C. V. McCraw, Atlanta; 
C. W. Carr, Ft. Deposit, Ala.; W. A. 
McGillivray, Enterprise, Ala.; V. L. 
Stanton and Jesse Strickland, Way- 
cross, Ga.; G. Witherspoon, Cin- 
cinnati C. E. Winters, Lima, Ohio; C. 
H. Wright, New Martinsville, W. Va. 
The program includes a reception at 
the home office this morning, followed 
by a luncheon at the Hume-Mansur 
garden; a baseball game this afternoon, 
dinner at the University Club, and at 
8 o’clock a business meeting. Friday 
morning a sight-seeing trip in and 
around the city, luncheon at the Coun- 
try Club, and in the afternoon more 
auto rides, with the Army Post as the 
objective point; Friday evening a ban- 
quet at the Claypool hotel, where a 
flow of soul will accompany the feast. 
In the absence of State Auditor Wil- 
liam H. O’Brien he will be represented 
by his actuary, Samuel V. Perrott. H. 
C. Martin, editor of Rough Notes, 
Frank D. Stalnaker, banker; President 
H. W. Bennett and Counsel Charles F. 
Coffin of the company and Messrs. 
Rosenblatt and Ford will be other 
speakers. 


Pyle Made President 
Henry Pyle has become president of 
the National Life Association of Des 
Moines. He was formerly secretary 
and mariager. 





READING MUTUAL TO QUIT 

Having failed in the project to reor- 
ganize the Reading Mutual Life of Penn- 
Sylvania on a stock basis the directors 
have voted to reinsure the entire business 
in the Home Life of Philadelphia. Agency 
Director J. C. Maginnis, who is respon- 
sible for the good volume of business ac- 
quired by the Reading Mutual, which has 
& premium income in excess of $100,000 a 
year, will go to the reinsuring company 
and a number of the directors will prob- 
ably become stockholders. The expense 
of the Reading Mutual has been high and 
it was the principal stumbling block in 
the program of those who endeavored to 
stock the company. 


TO ORGANIZE KANSAS 

President Howard C. Boone of the Cen- 
tral States Life of St. Louis will go to 
Kansas about the middle of June to or- 
ganize an agency force in that state. He 
will appoint several general agents. The 
company entered Kansas some time ago, 
but has postponed active work in the state 
until now. The Central States reports 
$1,500,000 of written business up to May 
31 this year. This is an increase of $600,- 
000 over the same period last year. All of 


the business is drawn from Missouri and 
Illinois, 





OXLAHOMA NAMES DELEGATES 
The Oklahoma Association of Life Un- 
derwriters has named its delegates and 
alternates to the annual convention of 
the National association, which is to be 

held in Memphis, Oct. 14-16, as follows: 
Delegates—J. C. Clark, C. M. Pemberton, 
. N. Dyre and C. 8S. McGaughey, of Okla- 
oma City, and J. R. Schultz, of El Reno. 
Alternates—C. C. Day, W. C. Gunter, W. 


ARTHUR F. HALL : 
1st Vice-Pres. and Gen. Mgr. 


The history of the life insurance business proves that the permanently successful agencies have NOT 
been built up on large first year commissions with salaries and i 


We are anxious to talk with men who already have records for successful work. To such we will give 
an eet the LINCOLN EIFE. ‘Then if you think the New York 1 P 

bitrarily. First look up the record of the . en if you e New York Insurance Press was right 
ar it said “The Liscota Life is in the hands of men who know how,” write (confidentially if you desire) for our proposition. 





Experience is a Good Teacher 











advances against renewals. 
THEY HAVE BEEN BUILT ON 


Continuous and Non Forfeitable Renewals 


Agent’s Contract that 7s a sure enough contract—one we cannot cancel 


WALTER T. SHEPARD 
3rd Vice-Pres. and Mgr. Agencies 


Ln GE 


FORT WAYNE, INDIANA 








Western Life Companies 





Report of Their Activities and 
Progress 











Home Mutual Life, Topeka, Kan.—This 
company ranked fifth among sixty-five old 
line companies writing business in Kansas 
last year. The strength of the agency 
force has been increased materially in the 
last few weeks, and the outlook at this 
time is most encouraging for a very pros- 
perous year. The business of the company 
is increasing more rapidly at this time 
than at any time in its history this far, 
with the prospect of closing the year with 
more than 100 percent increase in vol- 
ume of business | reported last year. 


Central Life, Tll—The company is plan- 
ning to erect a handsome five-story home 
office building next year. The growth of 
the company makes new quarters neces- 
sary. It hopes to celebrate its occupancy 
of its new home by having $10,000,000 in 
force. 

. A 7 

Kansas City Life—President J. B. Rey- 
nolds has just returned from a visit with 
the Colorado agency of the Kansas City 
Life, Allen & Pryor, and while on this 
trip visited the insurance department of 
Wyoming, filed the application and an- 
nual statement of the company and re- 
ceived a license to transact business in 
the state of Wyoming. President Rey- 
nolds also announces that the month of 
May was a new high record month in 
point of new business for the Kansas 
City Life, ee applications for the month 
being $2,221,850.00. 

It broke all previous high records in 
the production of new business during 
May. The amount of applications submit- 
ted for the month was in excess of $2,- 
250,000—an increase of approximately 
$500,000 over any previous single month’s 
business. ee 


Bankers Reserve, Freeport, TL—Insur- 
ance issued to June 1 is just double the 


amount issued in the same period last 
year. Policy claims paid to date aggre- 
gate $27,500 and the association is proud 
of its record in never having scaled down 
or compromised a claim. 


Parmers & Bankers, Wichita, Kan.— 
James P. Sullivan, the secretary-actuary, 
is taking his vacation this month, and 
the various department managers, F. R. 
Fenn, Salina; J. R. Holmes, Lawrence; 
William T. Johnston, Wichita; have taken 
it upon themselves to manage, what they 
call, “Sullivan Month.” It is their inten- 
tion to write $500,000 of business in honor 
of Mr. Sullivan during June, for which 
they have gotten out special applications. 

The three different departments will 
contest for a loving cup, to be retained 
by the department securing the largest 
amount of business, and in each depart- 
ment there will be nine individual prizes 
to the agents producing the largest 
amount of business. The prizes are so 
arranged to encourage the many new 
men who are joining the agency force 
of the Farmers & Bankers Life from the 
first of June. The slogan for the month, 
from the application which also bears his 
photograph, is “One-half Million for Jim.” 

* . 2 

Peoria Life—Its written and examined 
business for May was over $500,000 of 
good, clean country risks, chiefly in Illi- 
nois. The company is making a fine show- 
ing and getting competent agents. 


Life—This was 


Ruehlmann secretary. 





West Virginia Rebating Case 
E. E. Clarke of Huntington, W. Va., 
a former agent of the Pacific Mutual, 
failed to appear in court in Logan 





county when the trial on the charge of 




















































Honest Contract, sold by Honest Men, by Honest Methods 
N Permanent connection for desirable agents 
to sell life insurance 
NEAL BROWN, President 
WILLIAM A. FRICKE, Vice-President and General Manager 


INSURANCE COMPANY 
AUSAU. WISCONSIN 

















REPRESENT & WESTERN COMPANY 
The Reserve Loan Life Insurance Co 
INDIANAPOLIS 


Operates under the Compulsory Deposit Law or maa 
Reliable Agents Wanted. Address 


CONTINENTAL 


Casualty Company | 





Assurance Company 
H. G. B. ALEXANDER, PRESIDENT 


We have some very desirable territory in the middle western 
states to be assigned to high class life men. 


Are you interested ? 
All forms of Life Insurance. 


CONTINENTAL 


Casualty Company Assurance Company 


Continental Building 
1208 Michigan Avenue, Chicago. 


Great W estern Life Assurance Co. 


TERRE HAUTE, IND. 


Backed by the best in Indiana 


We are ready to receive applications for agencies 











Address, Agency Department 
Odd Fellows Bldg. - - Indianapolis, Ind. 


ASK OUR MEN 


if they are entirely satisfied with the treatment 
accorded them by the HOME OFFICE. 


ENTIRELY NEW * “2. oo = 


specializing upon. Investigate this 














Address ARTHUR O. MAIN, Gen. Man. of Agencies 
Commercial Life Insurance Company 





INDIANAPOLIS, INDIANA 
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rebating was called at the last term. 
His bond was forfeited and a scire 
facias, which reduced to American 
means a writ to go out and bring into 
court, was awarded against him and his 
bondsmen. 


JOHNSTON HAS HIS LICENSE 
Chicago General Agent of the Hart- 


ford Is Now Restored to Full 
Privileges 











H. B. Johnston of Chicago, general 
agent of the Hartford Life, whose li- 
cense was revoked early in the current 
year by Superintendent Potter of IlIli- 
nois on account of a decision of the 
supreme court of that state holding Mr. 
Johnston guilty of violating the anti- 
rebate laws applicable to life compa- 
nies, was relicensed by the Illinois of- 
ficial on June 1. 

While the penalty provided for a 
violation of the antirebate law is man- 
datory, in that it compels the insur- 
ance superintendent to revoke at once 
the license of the offending agent, yet 
there is nothing in the law with refer- 
ence to a restoration of the license, or 
a relicensing of the agent. Superin- 
tendent Potter holds that inasmuch as 
the law is silent in this regard he has 
discretion in the matter of whether or 
not the offending agent should be re- 
licensed. 

Mr. Potter further holds that he does 
not think it is the intention of the law 
that the offending agent shall be de- 
prived permanently of the right to 
make a livelihood in the business of 
life insurance, and in line with his hold- 
ing he has relicensed Mr. Johnston. 

Many of the life men who have in- 
vestigated the case do not think that 
Mr. Johnston was guilty of wilful re- 
bating. He does not conduct a rebat- 
ing office. The company was found 
guilty and the superintendent under the 
law had to cancel the license of the 
agent. Mr. Johnston himself did not 
handle the application, but the remit- 
tance went through his hands and 
hence he was held as technically guilty. 





Reliance Supervisor in Ohio 

I. C. McNeill, former superintendent 
of the Superior, Wis., public schools, 
on June 1 became supervisor of all the 
agents and agencies for the Reliance 
Life in the state of Ohio, with offices 
at Columbus. Mr. McNeill entered the 
insurance field two and a half years ago 
as a soliciting agent, after resigning the 
superiniendency of the Memphis, Tenn., 
schoo!s. 





‘Wysong Made Secretary 

O. B. Wysong has been elected sec- 
retary and treasurer of the Peoria Life, 
succeeding Warren Sutlirf, resigned. 
Mr. Wysore has been in the banking 
business ac Fithian, Ill., for a number 
of years, but will give his entire time 
to the Peoria Life. 





Places Another Group Policy 

The Equitable Life of New York has 
closed another group policy covering 
all the exnployes of a concern. It is is- 
sued to a St. Louis company with 232 
employes, each of whom is insured for 
$2,000, the premium being paid by the 
employers. 





Stevens Gives a Dinner 

Vice-president R. W. Stevens of the 
Illinois Life tendered a dinner at the 
Hotel La Salle Wednesday evening to 
the ageats who produced $362,000 o} 
business in honor of President James 
W. Stevens’ birthday. Among the 
speakers were J. D. Cleveland and 
John W. Postgate. 





PICIIC OF EQUITABLE AGENTS 

Seventy-five Arkansas agents of the 
Equitable of New York on May 31 par- 
ticipated in the unique diversion of a pic- 
nic at Benton, thirty miles from Little 
Rock. The picnic was ar in honor 
of the visit of Courtenay Barber, of Chi- 
cago, and Dr. T. H. Rockwell of New 
York, medical director of the uitable, 


who were the guests of W. E. Bilheimer, 


the state agent, last week. On Saturday 
an insurance school was held, and Mr. 
Barber delivered an address on “Life In- 
surance Salesmanship.” Dr. Rockwell also 
spoke, and there was a banquet at 2 
o'clock at the Hotel Marion. 





DRE. PHILPOTT’S NEW COMPANY 


Robert J. Williams, one of the pro- 
moters who has been assisting Dr. C. H. 
Philpott of Des Moines in the formation 
of a new life insurance company in that 
city, has been in Des Moines for several 
days. Mr. Williams has conferred with 
associates in Chicago and St. Louis and 
it is said that arrangements satisfactory 
to himself and Dr. Philpott were agreed 
upon. Both men stated that definite an- 
nes are not yet ready for publi- 
cation. 





GET CENTRAL KENTUCKY 

W. A. R. Bruehl & Co., of Cincinnati, 
general ents of the Home Life, have 
had central Kentucky added to their terri- 
tory and have appointed Oscar O. Frakes, 
formerly with one of the smaller com- 
panies, and Robert Childers, ex-county 
clerk, general agents at Williamstown. 
They will also establish agencies at Lex- 
ington and other points. 


RULES ON DISAPPEARANCE 

The Indiana appellate court refuses an 
appeal of the Metropolitan Life from a 
judgment in a lower court for the amount 
of an industrial policy on the life of 
Michael Broderick, who disappeared from 
Indianapolis and was last heard of in St. 
Louis in 1903. Hearsay evidence was 
introduced to prove that Broderick had 
been drowned in St. Louis. Some points 
passed on by the court were: (1) A com- 
plaint for life insurance on one who has 
disappeared must allege the death of the 
insured; there can be no recovery unless 
the jury find that the insured died. (2) 
The statute relative to five years’ absence 
of a person has no application to suits 
for life insurance. (3) The common law 
rule relative to presumption of life and 
death is still the law of Indiana in suits 
of life insurance. (4) Circumstances may 
raise a presumption of death short of five 
years. (5) Hearsay evidence which is 
incompetent and could be excluded on 
objection, where allowed to be intro- 
duced without objection, will support a 
verdict. (6) The fact that a stranger’s 
brother told him that insured had been 
drowned in St. Louis (the brother’s in- 
formant since dying) was wholly incom- 
petent but being allowed without objec- 
tion, its weight was for the jury. 


PROTEST FROM METROPOLITAN 

The Metropolitan Life has brought suit 
in the superior court at Indianapolis to 
recover $1,656.81 which it was forced to 
pay the state. Under the law a foreign 
company must pay the state every six 
months a tax of $3 on each $100 received 
in premiums, less the amount paid in 
claims and expenses. 

For the six months preceding Dec. 31, 
1911, the company paid the state $20,- 
323.96, but the auditor demanded $1,656.81 
additional, threatening to revoke the 
company’s license if the amount was not 
paid immediately. The money was paid 
under protest. The plaintiff says that it 
would have received $55,227.08 in pre- 
miums, the amount on which the auditor 
collected $1,656.85, but this sum of money 
was given to policyholders in deduc- 
tions, bonuses and dividends, and _ that 
the company never received any of the 
$55,227.08. For this reason the plaintiff 
says it should not be taxed on that 
amount. 


LIFE APPOINTMENTS 
Ohio 


Amer. Cent.—O. E. Stultz, Mt. Cory; F. J. 
Wagner, Defiance; M. A. Crist, Cincinnati. 
Amer, Assuri—A. D, Graham, Prospect. 
Conn. Genl.—L. B. Goldsmith, Columbus. 
Equitable—I. T. Wilcox, Ashley; H. 
Harper, Ridgeway; P. F Stelmases i, Lorain; 
Henry Horning, Mansfield; L. P. Walker, New- 


port, pe 

Fidel. Mut.—Newel McNeal, Williamsport. 

Hartford—W. L. Hostetter, Peoples; Myers 
& Wilbur, Ashtabula; G. A. Davis, New Phila- 
delphia. , 

ome—A. H. Summers, Springfield. 

Mich. State—F. H. Mutchler, Lima; A. H. 
Bernard, Coldwater. 

Mutual, N. Y.—E. B. Whitcomb, Niles; L. H. 
Harper, Washington C. H.; Forest Stultz, Rich- 
mondale; Clarence Greer, Dayton. 

National, a & rs. M. J. Howell, 
Toledo; W. H. West, West Milton; G. E. 
Lahr, Cuyohoga Falls; F. B. Andrews, Ports- 


mou 

New York—P. J. Grottron, Fremont; Noah 
Garno, North Baltimore. 

N. W. Mutual—J. P. Gomph, Toledo; D. B. 
Beers, Ashtabula. 

Pacific Mut.—C. C. Hamilton, Ashtabula. 

Pitts. L. & T.—W. C. Northrop, Lima; A. D 
Hill, Youngstown. 

rov. L. & T.—F. H. Richt, Cincinnati. 

Reliance—Seth Hayes, Cleveland; W. J. Mc- 
Donald, Bellaire. 

Security Mut.—Mr. Florence McCarthy, Iron- 
ton; E, Upp, Lorain. 

State, Ind.—H. M. Westerman, Continental. 

State Mut., Mass—J. D. Cox, Lima. 

Travelers—W. J. McDonald and Bright & 
Brownlee, Columbus; L. L. Frost, Toledo 

Royal Union Mut.—W. Ka 

Travelers—A. F. Eck 
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A GENERAL AGENCY IS OPEN IN THE STATE OF 


ILLINOIS 
For one of the best Old Line Companies in America 


Address §9-S, Care The Western Underwriter. 











ROLAND 0. LAMB, Pres. WALTON L. CROCKER, 3rd Vice-Pres. and Secy. 
Issues the most desirable form of Life, Endowment, Term and Installment 
Policies. Annual Dividends. Cash Paid Up 


and Paid Up Values. 


The most liberal conditions of any policy in the market. 


INSURANCE 4 See our policies and terms before here 
OF BOSTON MASSACHUSETTS! Excellent agency contracts await good men. 
ROBERT K. EATON J. ©. CAMPBELL 
Superintendent of Agencies, Stags Renas Ber Ste cat Wont Teatate 
Agee Hartman Building, Columbus, 0! 





@ If you will carefully con- 
sider the field, the company 
and its policy contracts, you 
will be more than favorably 
impressed with 


“Insurance 


—or else you’re the type of 
agent we're not trying to 
interest. 


Operating only in Wisconsin. 
Home office at Madison. 





Will Buy 


50 American Bankers Ins. 
10 Amer. Druggists’ Fire 
25 American Fire 
10 Central Life (Ottawa) 
3 German American Ins. 
100 General Founders 
10 Globe & Rutgers 
50 International Life 
25 Marquette Life 
25 Midland Casualty 
5 North American Life 
50 Old Line Life 
100 Prudential Casualty 
5 U.S. Annuity & Life 


DUDLEY A. TYNG & CO. 


Specialists in Insurance Stocks 


29 So. La Salle St., Ground Floor, Chicago 





THE EQUITABLE LIFE OF IOWA 


offers, as helps to selling its policies, (which are liberal 
and up to date) 


Moderate Premiums, Highest Interest Earnings and 
Low Mortality Experience, resulting in 


LOWEST NET COST 








See Official reports or other publications 


A history of Conservative and Econ 
Years; Deposit of Full Reserve to Secure 


omical Management for more than Forty 
Policies, etc. 


These are effective helps with intelligent prospects. 
Separate Territories to Agentsex=—=1LONG CONTRACTSaxsae= FAIR TERMS 





JOHN C. HOYT, President 








Hartford Life Insurance Company 
Chartered forty five years 
THOMAS F. LAWRENCE, Vice-Pres. and Secy. 


Modern, Liberal Policies. Low Rates. Participating or Nonparticipat- 
ing, Dividends annual or deferred. x 


Nearest to self-sellers ever put upon the market 
For best agency contracts address the HOME OFFICE, HARTFORD, CONN. 


Values based upon Full Reserve. 
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THE WESTERN 
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Gevciand; G. C. Fowble, Cincinnati; H. J. Van 
n. 


United States—A. D. G 
Reserve Loan—Jacob Wolf, 


State, Ind—C. S. S 


Prospect. 
leveland. 
weeney, 


Michigan 
+ O. Carsons, Grand Rapids; L. B. 
n. 


Aetna—J. 
Southard, a 

Conn. Genl.—H. J. Guthard, Detroit. 

Detroit—E. B. Ruddock, Flint; M. P._Me- 
Inerney oit; Herman Liljegren, Iron- 
wood; j. R. Evans, Menominee; Charles Cave, 
Harrison; Robert Sommers. Levering. 


Federai—D. E. Wilson, Saginaw. 


Rapids. 
1. Bankers—E. P. Shankwiler, Detroit. 


i E. Bradley, Gra ling; 
B omer; M. A. Cro > 
Howard City; T. A. Thompson and C. M. Emer- 
son, Saginaw. 

Mich. State—H. R. Davenport, Justin; E. L. 
Dake, Evart; C. W. Beach, Sloomingdale; C. D. 
+ a ates A Joseph; c. A. Jennings, Lawrence; 


aherty and C. L. Lovejoy, Detroit; 
H. F. Boehler, Grand Rapids. 
Mutual, N. Y.—A. P. Ballou, Chicago, IIl.; 


B. C. Case, Flint. 

Mut. Benefit—A. W. Waters and F. C, Camp- 
bell, Detroit; J. L. iller, Lansing; R. F. 
Sweeney, Niles. 

National, U. S. A.—M. B. Falls, Saginaw. 

New_ York—H. H. Bishop, Oshkosh, Wis.; 
Jacob Rajala, Ishpeming. 

North Amer., Can.—T. J. McElgunn and 
C._P. Skene, Detroit. 

Northern, Mich.—J. M. Martzowka, Saginaw. 

N. W. Mutual—J. F. ee ag Stambaugh: 
Byron Mullen, Norway; G. E. Gani 
City; . wis, arion; M. N. Mendel- 
sohn, Detroit; Charles Salassa, Calumet. 


Old Colony—Thomas Nichols, Detroit; J. V. 
Quirk, Jackson. 

Old Line—A. P. Smith, Escanaba; R. R. 
Kimball, Escanaba. 

Peninsular—W. D. Riggs, Mason; F. A. 


Lonergan, Saginaw. 
Penn Mut.—W. L. Roeser, Saginaw. 
Phoenix Mut.—E. F. Vanderlip, Detroit. 
Preferred—H. S. Waring, Tecumseh; C. 
White, Plainwell. 
Prov. L. & T.—S. P. G. Lindsay, Philadel- 
phia, Pa.; W. H. Goodson, Detroit. 


Reliance—Roy Huffman, Davison; W. E. 
Lovelace, Grand Rapids. 

Scandia—O. A. Johnson, Muskegon. 

Security Mut., N. Y.—R. L. Finch, H. E. E. 
Freeman and S. L. Utley, Detroit. 

Travelers—C. J. in, Birmingham; Rosa 


Meyerfeld, Bassett & Smith and Winter & 
Henderson, Detroit; Fred Eldred, Kalamazoo; 
A. J. Scully, Dunkirk, N. Y. 

ich. State—Charles Miller, Remus; J. P. 
Lex, Spring Lake; G. J. Lanshaw, Lakeview; 
Fred Kuhn, Vicksburg; Clarence Buer, Dorr; 
Glenn Powers, Jackson; I. H. Gore, Traverse 


ACTUARIES 
H. *: 20trours 








CONSULTING 
ACTUARY 


Hume Building 
INDIANAPOLIS, IND. 


ONALD F. CAMPBELL ' 


NSULTING 
SeTuaRy 


856 Peoples Gas Building 
Telephone Randolph 1520 3 


CHICAGO, ILL. 


FR J. HAIGHT 
Consulting 
Actuary 


Hume Bldg. 
INDIANAPOLIS 








ard, Reed’ 





J H. NITCHIE 
- ctuary 
1219 Associatl Building 
elephone 9 S. La Salle St. 
tral 739 CHICAGO 





T 
Cen 

B R. NUESKE 

e CONSULTING 
ACTUARY 

2116 Pirst National Bank Buflding 
38 S. Dearborn Street 

Telephone Randolph 2520 
CHICAGO, ILL. 


City; F. H. Rice, Detroit; W. A. Brown, 
Almena. 

Union Mut.—H. M. Eason, Detroit. 

hag Natl—F. S. and Joseph Gauthier, Es- 


canaba. 
Mut. Ben.—O. L. Asher, Battle Creek; H. 
B. Horning, Vassar; G. A. Clow, Alma. 

New Eng. Mut—G. A. Johnson, Traverse 
City; F. L. Hughes, Adrian; J. F. Mullins, Ish- 
peming. 

New York—F. R. Eaton, Kalamazoo; W. H. 
Watkins, Indian River. 

North Amer., Ont.—A. W. Rich and J. J. 
Andre, Detroit. 

Northern, Mich—E. N. King, Manistee. 

Old Colony—H. G. Haines, Kalamazoo; W. 
W.. Brady, Detroit. 

Pacific Mut.—A. F. Boucher, Detroit. 

Peninsular—W. T. Ferguson, Detroit. 

Penn Mut.—E. M. Carpenter, Flint; D. M. 
Trumble, Durand; Nicho Britz, Houghton; 
F. W. Davis, Hancock. 

Preferred—B. 3 Milburn, Olivet; M. M. 
C. Russ, Lake Odesea; J. 


Rapids. 
T-—-Fred Clerihue, Detroit; S. K. 
Rothchild, Detroit. 

Reliance—Mrs. L. Rodgers, Halladay & Cum- 
mings, H. O. Warren and J. A. Cummings, 
Battle Creek; B. E. Boutell, Bay City; A. A. 
Stoddard, Muir. 


Travelers—L. H. Howse, Brown City; H. C. 
" ich 


wrence, essa; Goodri nsurance 
: 7a” Detroit; H. W. Lyndall, Grand Rap- 
ids. 


Jr., Hustisford. 
Central, Ia.—A, H. Thorpe, Madison; N. W 


Kellogg, Milwaukee; W. J. McCallum, ‘Neenah; 
Ww iller, Merrill; D. acCormick, 
Wausau; B. F Dougherty, F. Gore and 


. C. Laughton, La Crosse; W. C, Condit, Rock 
Im; H. Becker, Dubuque, Ia. (for Wis.) 
New Engl. Mut.—William Guttman, Mani- 
towoc; W, B. Bowen, Oshkosh; F. B. Finnegan, 
New Richmond; E. B. R 


w. 


Indiana : 
Anchor—J. L. Smith & Co., Bedford; G. B. 
Russell, Hartsville. 
Equitable, Ia.—O. C. Weyl, Economy. 
Mut. Benefit—J. H. Brink, South Bend; Ed- 
ward Roth, Crawfordsville. 
Union Cent.—F. D. Connor, Indianapolis. 
Minnesota 
New Engl. Mut.—J. E. Goldenberg, Chisholm. 
Mut. Benefit—G. T. Englund, McIntosh. 


Travelers—E, Lydon, Kellogg; C. A. 
Horton, Morris. 

Prov, L. & T.—Lee Brown, Monterey. 

Equitable, N. “7 B. Sullivan, St. Paul. 

National, U. S. A.—M. t- Barry, Goodhue. 
” Mut., Mass.—C. G. Laybourn, Minneap- 
olis, 


Cont. Assur.—R. S. Miller, Minneapolis. 


New York--O. B. Ekaman, Roseau; > 
Robson, Duluth; J. L. Pryor, Detroit; C. A. 
Peterson, Tenney; J. G. Kotchevar, Ely; Ray 


Gore, Childs. 

Aetna—A. J. Nelson, Mankato; H. B. Tuttle 
Fairmont; A. I. Swenson, Lanesboro; O. A 
Nettelstadt Campbell. 

Dakota Mut.—C. F. Carl, Ortonville; Theo- 
dore Wilson, Marietta. 

Central, Ia.—O. O. Kendall and W. H. Dean, 
Minneapolis; W. A., Pofahl, Waldorf. 

N. W._Mutual—J. M. Freeman, Olivia; Frank 
Mann, Brownton; W. hinners, Osakis; 
D._ J, Schroeder, Mountain Lake. 

Pacific Mut.—Samuel Watson, Winona; V. E. 
Patnaude, St. Paul. 


Kansas 


Aetna—W. L. Forbes, 
Rucker, Baxter Springs. 
American, *Ia.—G. P. 
Amer. Cent.—W. R. an, Kansas 
, Kan—L. L. and M. B. Cox, 


0. 
Neb—W. C. Travis, Pleasanton; 
W. W. Wolford, Pawnee City; G. W. Smith, 
Eureka; R. S. Harrington, Emporia. 

Bank Sav. Natl., an.—A. H. Warner, 
Garden Cy 

Central, n.—E. Beadle and W. S. Hite, 
Fort Scott. 

Central, Ia.—H. P. Wetzel, Wichita. 

Continental, Utah—G. W. Loop, Clay 
.Germania—W. J. S. Black, Topeka: 
Fitch, Overbrook, 

Hartford—E. L. Sturges, Kansas City, Mo.; 
J._N. Turner, Fort Scott. 

Illinois—R. J. Engel, Alden. 


G &. 
Middaugh, iY 
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GETS TWO GOOD MEN 

E. E. Hollingsworth and Charles M. 
Kennedy, formerly representing the Kan- 
sas City Life as general agent at Livings- 
ton, Tex., have been appointed general 
agents of the United States Annuity & 
Life of Chicago. They have been very 
successful producers of business and will 
give the Chicago company high service in 
their locality. 


NASHVILLE ELECTION NEXT MONDAY 

The annual meeting of the Nashville 
Association of Life Underwriters will be 
held next Monday evening. The associa- 





youn F. ROCHE, F. A. S. 


SALESMEN WANTED.—The best Acci- 
dent Insurance for Business and 
Professional Men, on same plan 
as he Go debanan 
tions. a year. 
Good Commissions. Write J. 

R. Jones, Sec’y, ¢ 





tion has completed the first year of its 
existence, and has fifty members. Dele- 
gates to the national convention to be 
held in Memphis in October will be 
elected, as well as officers for the ensuing 
year. J. W. Smither, now president, has 
stated that he will not stand for reelec- 
tion, and it is expected that Vice-President 
W. H. Eaves will be advanced to that post. 


LIFE NOTES 


A. D. Hindman, formerly auditor of the 
American Life of Des Moines, is now vice- 
president. 


June Smith was appointed manager of 
the Lexington, Ky., office of the Connecti- 
cut Mutual Life. 


The National Life, U. S. A., has been 
licensed to do a life, health and accident 
business in Delaware. 


The Missouri State Life, St. Louis, and 
the Gem City Life, Dayton, Ohio, are 
applicants for admission to Indiana, 


The Oklahoma department has just 
completed examinations of the Oklahoma 
National and the Jefferson Life, both of 
Oklahoma City. 


Mathew Nelson, until recently smoke 
inspector of Cincinnati, has gone into the 
life insurance business and is now with 
the Mutual Life. 


The National Life of Des Moines is 
establishing a state agency for Texas. G. 
W. Fowler, who has had a wide insurance 
experience in the state, is to have charge 
of this office at Dallas. . 


The Superior Order of the Degree of 
Honor, Sioux City, Iowa, and the Su- 
preme Court of the Daughters of Colum- 
bia, Chicago, are the latest fraternals to 
be admitted to Indiana. 


Colonel F. L. Morrell, Chicago manager 
of the Manhattan, has been sufféring from 
a@ severe attack of neuritis. He has been 
at Mudlavia for three weeks, but has 
returned home showing no improvement. 


C. W. Hooven, Anderson, Ind., who has 
been prominent in merging gas plants in 
that part of the state, has resigned from 
the syndicate he represented to devote all 
his time to his duties as president of the 
Liberal Life. 


The delegates to the convention of the 
Independent Order of Svithiod, held in 
Minneapolis last week, voted to adopt the 
schedule of rates recommended by the 
National Fraternal Congress, without a 
dissenting vote. 


Paul L. Woolston of Denver, consulting 
actuary, who has been assisting the Okla- 
homa department:in the examination of 
home life insurance companies, finished 
his work in Oklahoma this. week and left 
for Galveston, Tex. 


Life insurance men report business in 
more satisfactory shape in Indiana than 
it has been for several years. The anti- 
rebate law has been a blessing to the 
companies, putting life insurance on a 
— basis and doing away with the 
akirs. 


H. E. Sharrer, Ment aggre of the 
Employes Life, & Casualty of Hammond, 
Ind., has just returned from a month’s 
trip to California. The company is mak- 
ing fine progress and is becoming well 
established in Indiana and adjoining ter- 
ritory. 

In its new home office building at Cin- 
cinnati, the Union Central Life will have 
elevators capable of remarkable speed. 
Some of them will be able to raise 2,500 
pounds at the rate of 700 feet per minute. 








A novel feature will be telephones in all 
passenger elevators. 

The new office building of the Southern 
National Life of Louisville will have 
twenty-five stories instead of twenty, as 
originally planned, and will be the tallest 
building in the south. It will be on an 
unusually small site, 68x45 feet in dimen- 
sions. Its cost will be $500,000. 

William P. ——-—_ % assistant cashier 
of the Northwestern Mutual Life of Mil- 
waukee, has been appointed cashier of 
the company to succeed John W. Du Four, 
who died recently in Los Angeles, Cal. 
Mr. Behling will be succeeded as assistant 
cashier by Joseph E. Birkhaeuser. 

The Travelers’ life and accident de- 
partments at Toledo, Ohio, under 
Baker, manager, have made an increase 
in business of 33% percent over corre- 
sponding months of last year. This rec- 
ord was due to an increase in organiza- 
tion and real hard work with the men. 

H. M, Leonard, for four years manager 
of the Bank Savings National Life of 
Topeka, Kan., has been elected a member 
of the board of directors of the Home Mu- 
tual Life of Topeka, and has assumed the 
active management of the latter company. 
Mr. Leonard 4s a well known life insur- 
ance man. 

Owing to the absence of President George 
L. McDonald, of the Phoenix Mutual Life, 
who is attending the general agents’ meet- 
ing of the company, the annual meeting 
of the Louisville Association of Life Un- 
derwriters, which was to have been held 
last Monday, has been postponed until 
next Monday. 

Samuel W. Sturm of Cincinnati, former- 
ly secretary of the Fechheimer-Kiefer 
Company, clothing manufacturers, has 
gone into the life insurance business with 
the Mutual Benefit. J. 8. Drewry, man- 
ager of L. D. Drewry & Co., state agents, 
predicts that he will become the largest 
writer of business in Cincinnati. 

W. P. Bspy, formerly wih the Pruden- 
tial at Cleveland, has been appointed man- 
ager of the Federal Life for Summit 
county, Ohio, for both the life and acci- 
dent branches. He has taken offices in 
the Akron Savings & Loan building, 
Akron. Superintendent of Agencies 
Charles P. Wofford visited Akron and 
made the appointment. 

W. A. Smith, former manager of the 
Mutual Life in Fargo, N. D., was tendered 
a farewell banquet at Fargo last week, by 
friends in the company. All the agents, 
field and office staff were present. Mr. 
Smith has been promoted to take charge 
of the Seattle offices. He was presented 
with a handsome silver loving cup by 
the Fargo office and by the field club with 
a silver serving tray. 


The St. Louis office of the Mutual Life 
has written policies of $50,000 each on the 
lives of O. A. Field, president, and W. A. 
Lippman, secretary and treasurer, of the 
Jesse French Piano Company, which has 
its headquarters in St. Louis. The policies 
were written for the protection of the 
concern against business loss which it 
would sustain if the officers died. Field 
is 25 years old and Lippman is 30. 

President George B. Ide of the Home 
Life of New York was in Cincinnati the 
other day as a guest of the general 
agents, W. A. R. Bruehl & Co. Applica- 
tions for one or more policies from six- 
teen agencies throughout the state were 
handed President Ide in honor of his visit. 
A luncheon was given him at the Busi- 
ness Men’s Club, which was attended by 
‘the local medical directors and others. 
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SPEND THE SUMMER IN MINNESOTA 


The Most Prosperous Portion of the U.S. 
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THE TWIN CITY LIFE INSURANCE CO. 
Andrus Bldg., Minneapolis, Minn. 
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you. Ask for details. 





The Conservative Life Insurance Company 


Wheeling, West Va. 


Clem E. Peters, Secretary and Treasurer 
Cc. E. Flanagan, Actuary 


Home of the Multiform Policy 


You Ohio and West Virginia agents, investigate this pop- 
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TRYING TO SELL STOCK 
PLAN OF AMERICAN BANKERS 





Milwaukee Casualty Company Offers a 
Queer Looking Proposition to 
Manufacturers in Illinois 





John L. Hamilton, banker and manu- 
facturer of Hoopeston, IIll., since re- 
tiring from active participation in the 
affairs of the Illinois Manufacturers’ 
Casualty, recently incorporated, has be- 
come general manager of the American 
Bankers Casualty of Milwaukee and is 
sending his friends in Illinois some in- 
teresting literature. As shown in his 
remarks before the Illinois Manufac- 
turers Associatjon on various occasions, 

r. Hamilton’s dominating idea on 
casualty insurance is that the casualty 
companies are making all kinds of 
money. He is now seeking subscrip- 
tions to the stock of the American 
Bankers Casualty, to be conducted on 
a plan under which the policyholders 
will share in these tremendous profits. 

Expense Limited to 20 Percent 

By the terms of the stock subscription 
blank of the American Bankers Casualty 
the subscriber promises to pay $20 a share 
for stock of a par value of $10 a share 
on condition “that 15,000 shares... shall 
be subscribed within a reasonable time 
from and after the date hereof, with cost 
of organization limited by law.” The 
Wisconsin law is quoted providing that 
“no sum shall be used for commission, 
promotion and organization expenses on 
account of any share of stock of this cor- 
portion, in excess of 20 percent of the 
amount actually paid upon separate sub- 
scriptions for such _ stock.” In other 
words, if the full 15,000 shares are sub- 
scribed the promoters may use’ not to 
exceed $60,000 of the $300,000 for which 
the stock would be sold. Should they see 
fit to go to the limit, the stockholders 
would own a little casualty company with 
$150,000 paid-up capital and $90,000 net 
surplus, for which they had paid $300,000. 

Tilinois Laws Interfere 

On May 25 Mr. Hamilton sent out to 
Illinois people a letter, in part as fol- 
lows: 

“The laws of Illinois require the organi- 
zation of two separate and distinct com- 
panies to insure all the casualty risks of 
manufacturers, as was recommended by 
me at this meeting and it being a de- 
cided advantage to the manufacturers that 
all casualty risks be carried by one com- 
pany, also that there may be as little de- 
lay as possible to meet the urgent neces- 
sity for a regularly chartered company to 
cover all lines of casualty risks, in which 
the manufacturers are interested we have 
acquired the charter of the American 
Bankers Casualty Company of Wisconsin 
and desire to have this corporation ready 
to commence business within sixty days; 
also change the name to the American 
Bankers’ and Manufacturers’ Casualty 
Company.” 

Mr. Hamilton also states that it is pro- 
posed to have the company’s principal 
offices in Chicago, 

Provisions of Illinois Law 

What is meant by “all the casualty risks 
of manufacturers” is not quite clear. 
Presumably Mr. Hamilton refers both to 
the casualiy and surety risks. Illinois has 
separate iaws for the organization of cas- 
ualty and of surety .companies and he is 
probably right in saying that the organi- 
zation of two companies would be neces- 
oaey in order to carry both classes of 
risks. 

However, the American Bankers Cas- 
ualty, with $150,000 capital, could not be 
admitted to Illinois to transact either lia- 
bility or surety business. Under the IIli- 
nois law a company must have at least 
$200,000 to enable it to write liability in- 
surance and it must have at least $250,000 
captial to enable it to engage in the surety 
and fidelity business. o do both these 
classes of business it must have not 
less than $450,000 capital and if its char- 
ter authorizes it to write a number of 
casualty lines it must have still more capi- 
tal than this. 

Authorized Capital $300,000 

Although the stock subscription blanks 
mention ony 15,000 shares at $10 each, 
par value, Mr. Hamilton says in his let- 


ter: 

“The authorized capital of this com- 
pany is $300,000, divided into 30,000 shares 
of the par value of $10 each, which we 
are selling at $20 per share thereby creat- 
ing a surplus to be used as a working 
fund, and the capital and surplus being 
sufficient, will permit this corporation to 


qualify and do business in any state. No 
casualty company can be a success with- 
out a surplus about equal to its capital. 
Under the ruling of the Illinois insurance 
department a casualty or casualty and 
surety company of another state cannot 
be admitted to Illinois until its author- 
ized capital is entirely paid up. Neither 
can it be admitted unless its paid-up capi- 
tal is at least equal to the amount that 
would be required if it were chartered to 
do the same lines of business under the 
laws of Illinois. A company with a broad 
casualty and surety charter cannot get 
into Illinois on less than $600,000 paid-up 
capital. Nor can it be admitted to do 
such of its lines in Illinois as its capital 
would entitle it to do if it is chartered 
to do additional lines. In other words an 
outside company with $300,000 authorized 
capital, all paid up, would probably be 
admitted to Illinois to do accident and 
health, plate glass, liability, burglary and 
automobile property damage insurance if 
those lines were all its charter authorized 
it to write, but if the charter authorized 
other lines also, it would not be admitted 
to write even these lines under the law 
as construed by the insurance depart- 
ment. 
Looks Out for Policyholder 

Here are two interesting paragraphs 
from Mr. Hamilton’s letter. 

“You have undoubtedly read the plan I 
submitted to the Illinois Manufacturers’ 
Association, which is briefly, to write the 
risks at the established rates classified as 
to hazard of occupation and risk assumed, 
pay the losses and expense of manage- 
ment, set aside a sinking fund and legal 
reserves, as required by law, together with 
an amount not exceeding 10 percent of 
the net cost of each line of hazard as 
earnings on the cash investment. The 
earnings on the sinking and legal reserve 
funds accruing to the benefit of the policy- 
holder, the result of which will ultimately 
provide such insurance without further 
payment of premium as is successfully 
done in foreign countries. 

“This company, being organized with a 
capital stock, plans to reverse the policy 
heretofore pursued by casualty companies, 
by permitting the policyholder share in 
the unused portion of the premium re- 
ceipts each year, after paying losses, man- 
agement expense, setting aside the legal 
reserves, sinking fund and a limited earn- 
ing on the capital invested and makes this 
virtually a regular charter mutual com- 
pany in which the _ policyholders are 
equally interested in its success with the 
stockholder. It is of the utmost im- 
portance to the success of the company 
that the capital should be kept down to 
a minimum amount necessary to qualify in 
any state and yet successfully carry on 
the business of the corporation, thus sav- 
ing in taxes and dividends, that must be 
paid, which will naturally accrue to the 
benefit of the policyholder as well as the 
stockholder. 

Should Appeal to Philanthropists 

Mr. Hamilton may know what this means 
but it is not intelligible to an insurance 
man. The stockholders apparently are 
going to receive as returns on their in- 
vestment an “amount not exceeding 10 
percent of the net cost of each line of 
hazard,” whatever that means. Out of the 
premiums are to be paid the losses, ex- 
penses of management, legal reserve and 
“sinking fund.” The policyholders are 
to receive the earnings on the legal re- 
serve and “sinking fund,” which are the 
chief—and often, the sole—sources of 
profit to stockholders. The loss claim- 
ants and the officers and employes are 
to be given their dues and the policy- 
holders are provided a definite source of 
revenue, but the stockholders are to get 
“not exceeding” something. To a philan- 
thropist this ought to look good. 

As to Promotion Cost 

Finally Mr. Hamilton says: 

“If personal solicitation can be elimin- 
ated the organization expense will be re- 
duced at least 15 percent and surplus in- 
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creased. It is the desire of the organizers 
to complete it with a minimum expense.” 

Assuming that the 15 percent referred 
to means 15 percent of the total amount 
paid in by stockholders, it appears that 
the promoters hope to organize the com- 
pany = 5 percent expense, which would 
be a low figure, but that if they cannot 
do that they will be obliged to forego 
this saving of 15 percent, in which event 
the stockholders may expect to see about 
one-fifth of the money they put up used 
in getting a concern started which when 
going does not propose to give them the 
returns usually given stockholders, but 
to divert the best source of profit to the 
policyholders. 





LUTHER HEADS NEW COMPANY 





Chicago Man Has Been Elected Presi- 
dent of American Mortgage In- 
surance Company 


H. A. Luther, superintendent ot 
agents and head of the industrial de- 
partment of the North American Acci- 
dent of Chicago, has been chosen pres- 
ident of the American Mortgage Insur- 
ance Company, which is now being or- 
ganized under the South Dakota laws, 
but with home office in the Federal Life 
insurance building, Chicago. It will 
have $1,000,000 capital stock. - 

The purpose of the company is to 
guarantee the purchasers of real estate 
mortgages against loss of interest or 
principal. The company will operate 
in the central western states and will 
confine its attention chiefly to farm 
mortgages. A lawyer or loan man will 
be appointed for a prescribed district 
as the sole agent of the company and 
the company will furnish the money for 
the purchase of mortgages and will 
sell them to insurance companies 9r 
others that desire them, and a policy 
will be issued indemnifying the pur- 
chaser against default. 

W. J. Loftus, well known in the in- 
dustrial accident field, has been ap- 
pointed the organizer of the agency 
staff and he will secure a corps of 
agents along the same lines as the in- 
surance companies follow. 

Mr. Luther will divide his attention be- 
tween the North American Accident and 
the American Mortgage, and will keep as 
close a hold as ever on his department in 
the North American. 

Vice-President R. R. Koch is president 
of the American Assurance of Philadel- 
phia. The secretary is D. B. Ellis, an at- 
torney at Elgin, Ill., who has loaned con- 
siderable money for the Connecticut Mu- 
tual Life. A number of insurance men 
appear on the board of directors, which 
consists of C. F. Sturhahn, United States 
manager of the Rossia of St. Petersburg; 
W. C. Scheide, United States manager of 
the Balkan National of Bulgaria and the 
Prussian Life of Berlin; B. M. Carvalho, 
United States manager of the Fire Re- 
insurance Company of Paris; E. L. Hearn, 
vice-president of the Casfalty Company 
of America; W. H. Sale, United States 
manager of the International Reinsurance 
Company of Vienna; Montague, a 
Boston attorney, who is vice- erent of 
the Equitable Accident, and . Lyons, 
a capitalist at Vermillion, S. Dd. 

Many of the directors are in close touch 
with the insurance companies which are 
large purchasers of farm mortgages. With 
the mortgages guaranteed, the insurance 
companies will be able to realize a higher 
rate of interest on their invested assets, 
as there will be no chance of loss. 

The company expects to be in opera- 
tion within thirty days and will have its 
capital paid up in a year’s time. 








To Hold Other Conventions 
The first conference of eastern man- 
agers of the American Surety in New 
York two weeks ago was so satisfac- 
tory that it has been decided to hoid 
a similar meeting in Chicago in the 


WANTED 


By Liability Company 





Superintendent for 
Liability Department 


Address 6/-M 
Care The Western Underwriter 





fall, at which the western and Pacific 
coast managers will be brought to- 
gether. It is also planned to have all 
the United States and Canadian man- 
agers meet in New York in the spring 
of 1913. 





Surety Plans of Globe 
Kennedy Owen, superintendent of 
the fidelity and surety department of 
the Globe Indemnity, spent part of last 
week at the western department office 
at Chicago. The company is now being 
examined by the treasury department 
preparatory to doing government busi- 
ness and also by examiners for certain 
courts which require examination be- 
fore accepting a company’s bonds. It 
is getting certificates of authority and 
powers of attorney filed in the various 
courts and will be ready for active busi- 
ness very shortly. As far as possiblé 
the company is placing its surety de- 
partment in the same agencies as its 








casualty department, but places it with 
other agents where necessary. 





PROTECTS LIQUOR DEALERS 





Retailers Indemnity Company of Grand 
Rapids Defends Damage Suits 
and Pays Judgments 





The Retailers Indemnity Company 
(not incorporated) of Grand Rapids, 
Mich., under the general management 
of H. A. Brink, is now doing a lively 
business in the issue of bonds protect- 
ing retail liquor dealers against loss 
through damage suits under the liquor 
law of Michigan. Its plan is the same 
as that of the Reisch Indemnity Com- 
pany in Illinois, except as the differ- 
ence in state laws makes some varia- 
tions necessary. 

The Retailers Indemnity Company 
has in the hands of trustees $40,000 and 
in addition to this turns over to the 


trustees 50 percent of all premiums col- 
lected. At the present rate of income 
the trustees will have in their posses- 
sion $75,000 by the end of the year. 


It is the policy of the indemnity com- 
pany to handle claims as employers’ lia- 
bility companies handle theirs. When 
claim for mages against one of its as- 
sured is made the case is immediately 
investigated by its attorneys. If it has 
merit, a settlement is effected if possible; 
otherwise it is fought. At the end of 
its first four months in business not a 
claim against one of its assured remains 
unpaid. Every meritorious claim was set- 
tled for less than the cost of a law- 
suit. 

The Michigan law is severe on liquor 
dealers as it provides for the collection 
from them of both actual and exemplary 
damages by one who has been injured by 
their furnishing intoxicants to one upon 
whom the injured person was dependent. 





Get Improved Service 
New Amsterdam Casualty agents in 
Illinois get better service under the 
new arrangement by which George N. 
Wright, formerly of Kankakee, be- 
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CASUALTY INSURANCE 


LIBERAL CONTRACTS TO LIVE AGENTS! 


EDERAL |NIONURETY 





E ES NEXCELLED 


SURETY BONDS 


AGENCY DEPARTMENT 


FEDERAL UNION SURETY COMPANY, INDIANAPOLIS, IND. 





ECURITY 

















$100,000.00 
Deposited with 
State of Indiana 





EVER 


W. R. SANDERS 
General Manager 


GOOD AGENTS WANTED—OHIO AND INDIANA 


LIBERAL FLAT RENEWAL COMMISSIONS 


BEST SELLING CONTRACTS ON THE MARKET TODAY 


MONTHLY PREMIUMS 


ACCIDENT 
DISEASE 


ACCIDENT anno ILLNESS 


MONTHLY BENEFITS 


PAYS MAXIMUM LIMIT 
ACCIDENT 24 MONTHS 


AMERICAN LIABILITY CO., 


ILLNESS 12 MONTHS 








: Cincinnati, Ohio 








Capital $1,000,000.00 


We are paying our local agents well. 
ARKANSAS, Little Rock, Arnold Raines 


INDIANA, Indianapolis, H. H. 
ei Topeka, ‘Chactes Ww. Bn 





J. L. a iy Vice-Pres. and General Manager 
McMILLAN Vice-Paesident 
FRANK MEAD, Vice-President 


& Co. 
COLORADO, Denver, Leonard C. Jones Eldridge Agency 
CONNECTICUT, New Haven, James E. Wheeler. 
ILLINOIS, Chicago, F. A. Benen, Corn wow Bank Bidg. 


-EQUITABLE SURETY COMPANY 


ST. LOUIS, MISSOURI 


JAMES E. SMITH, President 


Select and write our General Agent nearest you for an appointment. 


NEBRASKA, Omaha, Har 

NEW YORK, New York C 

OHIO, Cincinnati, Babbitt 
Clark & 


OHIO, 
OHIO, 
OKLAH 


ALEX MURDOC 
WALTER 


Phelps 
OKLAHOMA, Oklahoma City, Wiliams ‘ Giterbacke 
RHODE ISLAND, Providence 


Surplus $260,000.00 


Via Seoetient and Engineer 
TOHN S. Ss. BATES. Treasurer 


ry S. p, Bene 
a x McConnell & Co. 
Kellogg 


Cleveland, 
saree ot? 
MA, Muskogee, E. J. 























5 A. A. Dority ‘ Henry W. Stiness 
MICHIGAN, Detroit, W mne & Kinsella TEXAS, Dallas, I. Reinhardt ek Son 
MINNE ESOT , Minnea Hood & Penny TEXAS, H Shelton & 
MISSOURI, Kansas Gee allace Insurance Agency WISCONSIN, waukee, Baad” Agency Co. 
CT ANTE perenne ne 
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BENEFITS c. =. Brackett, Pres. s 1000.00 Cc. Ww. Rasy, Sec. & Treas. WANTED 
Paid for Traveling Death Benefit Payable on Every Risk District Agency 
Accidental OOSIER SNASUALTY SVOMPANY _ Manacer in 
Injury, Sick- ONORABLE LEAN-CUT ONSCIENTIOUS lllinois, Michi- 
ness and S OURTEOUSLY gan, Indiana 
Death from Sie ee. Boe ONSIS TENT OMMISSIONS and Pennsyl- 
any cause. $100.00 Funeral Benefit INDIANAPOLIS Monthly Payment Plan vania. 











comes state agent, with headquarters in 
Chicago. Mr. Wright has been special 
agent in the state. All agents in IIli- 
nois, except in the immediate vicinity 
of Chicago, have reported to New York 
and have had their policies written 
there. Now they will report to Chi- 
cago and the company’s branch office 
will issue the policies. 





NEW TRADING STAMP PROJECT 


C. H. Ferguson, Chicago Life Insur- 
ance Man, Plans to Give Insur- 
ance for Face of Coupons 








Insurance trading stamps which will 
give term life, health and accident in- 
demnity for their face value, are to be 
put in the field by a company now being 
promoted by C. H. Ferguson, a well 
known life insurance man of Chicago, 
and L. M. Rutledge of the same city. 
To issue both the stamps and insurance 
the Merchants Industrial Company is 
being organized with a capital of $10,- 
000 and a contract to carry the risk has 
been entered into with the States Acci- 
dent of Chicago, which, under the 
amended laws of Illinois, can write dis- 
ability insurance with a funeral benefit. 

The stock of the trading stamp com- 
pany is being sold at one and a half to 
give the concern a working surplus and 
more than a third has been subscribed. 
As soon as one-half is paid in the com- 
pany will begin operations. For the 
present business will be confined to 
Chicago and stamp contracts will be 
entered into only with outlying and 
suburban merchants. Department 
stores will probably not be taken. The 
stamps will be in 5 cent units and are 
to be pasted into regular stamp books. 
The filled pages of these are to be 
turned in between the first and fifth of 
every month, together with the policy 
and the face value entered as so much 
insurance for one year. For example, 
insurance registered in August will be 
added to that registered in July, but 
the July entry will expire in July the 
following year and the August entry in 
August. 

To handle this business a half size 
policy has been prepared by Mr. Fergu- 
son and copyrighted. For accidental 
loss of life it covers the principal sum; 
for total loss of time, not less than one 
week, nor more than 100 weeks, 1 per- 
cent of the principal sum per week; for 
confining illness 1 percent of the prin- 
cipal sum for not less than one week 
for more than 26 weeks, and for nat- 
ural death 10 percent of the principal 
sum. As the law limits the funeral 
benefit granted by accident companies 


WANTED 


By Liability Company operating in thirty 
States, competent and experienced 





Claim Adjuster 


to take charge of department. 
Address in confidence, stating . ex- 
perience, qualifications saliteoy dalek 
Ss2-N + 
Care The Western Underwriter. 


to $100 the principal sum of a trading 
stamp policy cannot exceed $1,000. 





Members Object te Des! 

Since it has become generally known 
that the grand master workman, the 
grand medical examiner, and a member 
of the finance committee, of the A. O. 
U. W., jurisdiction of Nebraska have 
become interested in the organization 
and promotion of the Nebraska Work- 
men’s Accident Association, the rank 
and file in the various lodges, begin- 
ning with the one at York, are adopting 
resolutions of protest. They assert that 
their grand officers are bartering the 
good name and influence of their or- 
ganization for the returns to be derived 
from their privately owned accident 
association. 





HAS STIRRED UP A RUMPUS 





Publication of Whitney’s pcqument 
Against Interinsurers Causes Em- 
ployers to Look into Subject 





Since the publication in THe WeEst- 
ERN UNDERWRITER two weeks ago of an 
argument that is being sent out by 
Frank E. Whitney, liability man with 
the W. C. Stephenson & Co. agency of 
Topeka, Kan., opening a fight on inter- 
insurers’ exchanges and reciprocal un- 
derwriters, Mr. Whitney has received 
from employers who are carrying, or 
are considering carrying, some sort of 
interinsurance policy, requests for fur- 
ther information. Some of the concerns 
attacked have also written J. C. Ad- 
derly, secretary of the Millers Mutual 
Casualty of Chicago, one of the con- 
cerns mentioned by Mr. Whitney, took 
exception to being classed with inter- 
insurers. He also forwarded a lengthy 
argument favoring mutual insurance, 
and pointing out the difference between 
mutuals and interinsurers. 


The fight in Kansas promises to be an 
interesting one, and the moral support at 
least of the state insurance department 
has been promised in the war on inter- 
insurers. It is likely that, in the near 
future, warrants for the arrest of solicit- 
ors who represent reciprocal concerns will 
be asked on the ground that they are 
soliciting insurance without a _ license 
from the state, this being the manner of 
attack advised by the insurance depart- 
ment at the present time. Later, if the 
interinsurers continue in business, action 
against any whose place of business_is 
in Kansas may be brought, charging vio- 
lation of the state insurance law. 

“% be a fight to a finish,” Mr. 
Whitney, who has started the move, de- 
clares. “I don’t believe they will stand 
up and fight very long. I think rather 
they will not show much aggression, the 
laws of the state being distinctly against 
them. But that remains to be seen. Our 
point of attack just now will be from the 
point of interest of the insurer. I am 
sure the average employer, for instance, 
when the matter is called to his atten- 
tion, will see the vast difference between 
reciprocal and old line insurance—between 
nothing and something real and tangible 
—and will decide against the reciprocal, 
wild cat insurance schemes.” 





New York Offices Merged 
The seven offices of the North Amer- 
ican Accident in New York City have 
been centralized in one large depart- 
ment at the corner of Liberty and Wil- 
liam streets, in the heart of the insur- 
ance district. George L. Forrest, who 


as manager of the Chicago city office, 
built up the largest industrial accident 
and health income in the city, has been 
All of the old gen- 


placed in charge. 





eral agents in 


ew York continue, but 











Wanted 








man. 











Personal Health and Accident 
One who is a personal 
producer to take charge as Man- 
ager of Chicago office of an old 
established stock company. 

Will pay good salary to man 
who can furnish references and 


show his ability. 
cAnswer 60-L, 


care The Western Underwriter 
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New England 
; ); Casualty Company 


BOSTON, MASS. 
CORWIN McDOWELL - - President 


Fidelity and Surety Bonds, Liability, 
Automobile Property Damage, Burglary 
and Theft, Accident-Health Insurance. 


Reliable representatives wanted in unoccupied Territory. 


Wm. J. DOYLE, General Agent, 701 National Life Bldg., Chicago, Ill. 


SEELEY & COMPANY, General Agents— } 


Colman Bldg., Seattle, Washington 
Board of Trade Bldg., Portland, Ore. 





WANTED SALESMEN—To handle the 
best Accident Insurance for business men 
on the same plan as the Traveling Men’s 
Associations. $5,000 Policy, $9.00 a year. 
Write Ernest W. Brown, Sec’y-Treas., In- 
ter-State BUSINESS Men’s Acc., Observ- 
atory- Bldg., Des Moines, Iowa. 





SALESMEN WANIED—Health Policy for busi- 
ress men $10.00 first week, $25.00 next 26 
weeks. Same plan as Traveling Men’s 
Associations. Cost $10.00 per year. Good 
Commissions. Write R. A. RIDGWAY, 
AMERICAN CASUALTY EXCHANGE 
Dwight Bldg. KANSAS CITY, MO. 
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are under the supervision of Mr. For- 
rest. Fred Gifford, who has completed 
twelve years of service in the Chicago 
office, has been made manager of the 
Chicago department. 


SCHEDULE RATING PROPOSED 
President Treat Evolves System from 


Experience of American Credit- 
Indemnity Company 











President E. M. Treat of the Ameri- 
can Credit-Indemnity has worked out 
of the experience of his company a sys- 
tem of schedule rating for credit in- 
surance which he has submitted to his 
agents and also to the other credit in- 
surance companies for their views. The 
system suggested by Mr. Treat has 
been outlined as follows: 


The new schedule divides into five 
groups all lines of trade according to 
their profits. These groups practically 
reflect the normal margin of profit in the 
various lines of trade within each, based 
on a table of averages. A fixed percen- 
tage of profit is assigned to each group. 
Group No. 1 contains chiefly oe a of 
raw materials; group No. is largely 
manufacturers; group No. 3, jobbers, ac- 
cording to the line of business; groups 
4 and 6, wholesalers, according to lines 
of business and the terms of credit as 
to time which — in each. The fol- 
lowing scale of profits measured on the 
net value of the annual sales has_ been 
assigned to the different groups: Group 
No. 1, 5 percent; No. 2, 10 percent; No. 
3, 15 percent; No. 4, 20 percent; No. 5, 
25 percent, and over. 

Two general axioms govern the new 
system. One is that the lower the profit 
the higher the coverage. The other is 
that the higher the profit the higher the 
initial loss. The initial loss is a certin 
specified percentage of the annual sales, 
which is taken as the normal credit losses 
of a business and which the company 
does not insure, the excess over this 
amount being the insurable portion of 
the credits. The graded policy is ar- 
rived at by adjusting the insurable por- 
tion according to the profits in the line of 
trade insured. The purpose is to reim- 
burse the assured to the extent of the 
actual loss sustained, less the profits, 
placing him as do all lines of casualty 
insurance in practically the same position 
as though e sale of merchandise on 
which a loss occurs had never been made. 

Under the old system the initial loss 
was variable for each risk insured. The 
new plan fixes it according to groups, 
group 5 having the highest initial loss 
and group 1 the lowest. A reduction in 
initial loss has been made possible under 
this system on many risks. 

It is proposed that $30 bond be issued 
to cover losses on debtors having a capi- 
tal rating of $35,000 and upward and a 
first credit rating according to the mer- 
cantile agencies’ reports. The $40 bond 
takes in all capital ratings down to the 
lowest having a first credit rating. The 
$50 bond takes in all capital ratings hav- 
ing a first and second credit rating. For 
classes not oe eine | to any of these 
an $80 combination bond is provided, 
which combines regular credit ratings and 
off credit ratings. 

The group classification embraces 229 
lines of trade. In group 1 there are 144 
lines of trade; in group 2 are thirty-two 
lines; in group 3 are twenty-five lines; in 
group 4 are twenty-two lines, and the re- 
mainder are in group 5. 





State Business Booming 
Phybro Facts, the little paper pub- 
lished by the Phypers Brothers Com- 
pany, Cleveland, Ohio, thus comments 
on the Ohio workmen’s compensation 
bureau and the business it is doing: 


“The number of philanthropically in- 
clined employers of labor in this part of 
the state, who are accepting state insur- 
ance, seems to be increasing by leaps and 
bounds—at least at the rate of one or so 
every few weeks. We understand there 
are now a whole dozen Cuyahoga county 
companies contributing to the state fund. 
Considering the fact that there are only 
Several dozen thousands of employers in 
this territory, the percentage seems about 
right. Until the state protects its as- 
Sured from suits for damages and until 
their rates get somewhere within reason, 
the little remark of Abe Lincoln in regard 
to ‘fooling all the people’ will continue 
to apply.” 





Chicago Local Office Opened 

The Chicago local office of the Royal 
Indemnity got into its quarters at 
915-17 Insurance Exchange this week. 
Resident Superintendent Herpst took 
to the new office about eight of the 
employes from the western department 
office. Others will be employed in the 
office of the Chicago claim and inspec- 
tion departments at 1685 Insurance Ex- 
change. This provides for practically 


all those connected with the western 
department except those who go to 
New York. Most of the western 
agents are now reporting to the home 
office and within a very short time the 
western department will be entirely 
wound up. 

The Chicago local office for the pres- 
ent will have jurisdiction over Cook, 
DuPage, Lake, Will, Kankakee, Kane, 
McHenry and Kendall counties. 





HOUSE AMENDS MUTUAL’ BILL 


Measure to Broaden Illinois Mutual 
Liability Law Changed to Let in 
Interinsurers 








Springfield, Ill, June 5—(Special)— 
The employers’ liability bill passed the 
house with section 13%4 amended to 
permit interinsurers and reciprocal un- 
derwriters to do this class of business, 
provided they can satisfy the insurance 
superintendent that their plan of busi- 
ness and financial strength will enable 
them to fulfill their contracts with the 
insured. 


Section 13% was added to the Ap 
Madoc bill for the express purpose of 
preventing interinsurers and other such 
concerns, except regularly chartered 
stock and mutual casualty companies, 
from writing employers’ liability or 
workmen’s compensation insurance in 
the state. This section, as printed, 
reads as follows: 

“Section 13% except as herein provided, 
no insurance business of the kind pro- 
vided for in this act shall be transacted 
by any other than a legally incorporated 
company authorized to do such business 
under the laws of Illinois, or by such 
corporations as are authorized to do such 
business in the state.” 

The liability bill referred to is the 
one broadening the scope of the pres- 
ent mutual law so as to permit em- 
ployers of different classes to organize 
one mutual, whereas the present law 
permitted only those engaged in the 
same line of manufacturing or mining 
to organize a mutual, thus barring out 
contractors and merchants and even 
those engaged in manufacturing and 
mining in lines in which too few were 
engaged to have the requisite amount 
of payroll. 





One-Third in Mutual 

The report of the Employers’ Mutual 
Liability of Wausau, Wis., shows that 
396 employers of the state have ac- 
cepted the provisions of the compen- 
sation act during the eight and one- 
half months that it has been in force, 
that 138 are policyholders of the mutual 
and that 13,500 employes in the state 
are coverea by insurance in the com- 
pany. The company has increased the 
number of its directors from fifteen to 
eighteen. 

A hearing will be had on June 5 on 
the first application by an employer for 
adjustment of a claim under the Wis- 
consin workmen’s compensation law. 
Robert L. Evans, an employe of the Wis- 
consin Granite Company, on Oct. 19, was 
struck by a flying stone from a blast at 
the quarries of the company, the blow 
fracturing his leg so that amputation was 
necessary. The company admits its liabil- 
ity and already has paid weekly compen- 
sation and hospital account. It asks that 
—— be made and liability deter- 
mined. 





Talk of Agents’ Organization 

Success of the Casualty Underwrit- 
ers Association of Chicago in dealing 
with the delicate situation arising out 
of the workmen’s compensation law of 
Illinois becoming effective has added 
considerably to the sentiment in favor 
of giving agents more jurisdiction over 
local affairs. Some company executives 
have in the past recognized the ability 
of agents to handle certain matters bet- 
ter than company organizations can. 

Now there is some talk of an effort 
to get the casualty agents to organize 
along lines similar to the organization 
of the fire agents. The companies rec- 
ognize that the assistance of the agents 
is needed in defeating inimical legisla- 





tion. This assistance can be made 































































Referring to the 
cAmerican «Assurance Company 
OF PHILADELPHIA 
Extract from Report of Committee of In- 
surance Commissioners on examination of 
Health and Accident Insurance Companies 

made during 1911. 


“Its methods in adjusting claims of the policy- 
holders are so different from those noted elsewhere 
in this report as to entitle it to the hearty com- 
mendation of this committee, which is here cheer- 
fully given.”’ — 


CITIZENS TRUST & GUARA 
COMPANY OF WEST VIRGINIA 


Parkersburg, W. Va. 
Becomes Surety on Bonds 
- $641,357.46 


Anestablished company operating in West Virginia, Ohio and Kentucky. 
Offers exceptional service and liberal contracts to desirable agents. 


National Fidelity and 
Casualty Co. 
OMAHA 


MEANS “The best of everything for both 
Assured and Agent.” 








TY 


W.G. PETERKIN 
President 


J. H. KNAPP 
Secretary & Treasurer 





Assets - - - 








Get the Agency 
KANSAS CITY CASUALTY COMPANY 


INCORPORATED 1909 
Cc. J. SCHMELZER, Pres. S. L. LONG, Sec’y. 
CAPITAL $250,000.00. SURPLUS TO POLICYHOLDERS OVER $350,000.00 
Writing Fidelity Bonds, Surety Bonds, Burglary, Plate Glass, Steam Boiler, 
Employer's, Public, tors, Teams, Elevator and General Liability, Physicians’, 
” and Druggists’ Liability and Personal Accident and Health Insurance. 


A clean and ably managed Company. 
New and attractive policies. 


Offers attractive contracts terri in Missouri, Arkansas, K. . 
Neale Tern Welougee ant wthe! Seams? 7 a 


ADDRESS AGENCY DEPARTMENT, Kansas City. 


American Automobile Insurance Company 


LAWRENCE B. PIERCE, Chairman of the Board 
CHAS. W. DISBROW, President 


Pierce Building, St. Louis, Mo. 
ALL KINDS OF 


INSURANCE ON AUTOMOBILES 


Fire, Theft, Collision, Property Damage 
and Liability 


PACIFIC SURETY COMPANY 


Betcblished 1885 
All forms of Liability Insurance, including Automobile liabil- 
ity; Plate Glass; Personal Accident and Health. Best and 


most liberal “Death and Dismemberment” policy. 
Liberal Commission and prompt attention paid Agents. Desirable Agents wanted In the State, 


Pacric URETY 
ERFECT WAFETY 












































E. P. FATCH & CO., General Agents for Lilinois 
2017 Insurance Exchange, 
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more. effective through organization, 
and organizations gain strength from 
being given responsibility. 


Decision in Washington 

The supreme court of Washington 
state has upheld the contention of the 
insurance department that companies 
licensed in that state cannot do two 
classes of business. The test case was 
brought by the Aetna Life, which had 
been writing life and liability insurance 
in the state. The insurance department 
ruled that it would have to give up one 
of these lines. 

The decision also affects the Fidelity 
& Casualty, and Maryland Casualty, as 
the department rules that these com- 
panies can not do liability on one hand 
and boiler and fly-wheel on the other. 








8ST, LOUIS AUTOMOBILE RATES 


New rate manuals on automobile insur- 
ance for St. Louis were issued last week 
by the insurance companies, says the 
Giobe-Democrat, with the result that the 
rates on two classes of automobile insur- 
ance have been lowered. The new rates 
went into effect June 1. 

On automobile property damage a re- 
duction of about 265 percent was made. 

he rate is now 25 percent of the auto- 
mobile liability rate. The liability rates 
were lowered last January, and a reduc- 
tion on property damage to maintain the 
old 25 percent ratio is now made. 

On automobile fire and theft insurance 
the companies have ordered a cut from 2 
percent to 1.75 percent for all electric 
automobiles, including trucks and deliv- 
ery wagons. A further reduction to 1.50 
percent is given if the insured agrees to 
eliminate the valued policy clause. 





SURETIES MUST PAY 

Judge Smith McPherson of the federal 
court has entered a decree ordering the 
Empire State Surety and the Illinois 
Surety each to pay $8,579 and several per- 
sonal sureties to pay $3,431, being their 
pro rata shares of the loss of $20,590 sus- 
tained by Carroll county, Iowa, on ac- 
count of the failure of the First National 
Bank of Carroll in 1908. These parties 
were sureties on the bond of the county 
treasurer, who wrongfully deposited $25,- 
801 of county funds in the bank shortly 
before its failure. The first decision was 
adverse to Carroll county, but this was 
reversed by the circuit court of appeals. 





TWO MONTHS EMBEZZLEMENTS 
Press notices and dispatches, as_ col- 
lated by the bonding department of the 
Fidelity & Casualty, indicate, for the 
months of February and March, 1912, the 
following defalcations: 
February March 








Banks and trust co’s..$114,600 $ 12,700 
Beneficial associations. . 3,229 29,549 
Public service ......... 33,002 11,854 
General business ...... 279,239 359,018 
Insurance companies... ...... ,700 
Transportation co’s.... Bee . vcgane 
Court trusts .....cecee | eee ee 
Miscellaneous ......... 6,980 12,918 

WON. 60.0460 cecenes4 $452,090 $428,739 





QUESTION OF DEPENDENCY 

The Ohio Liability board of awards has 
referred to Attorney-General Hogan, the 
question whether a mother who can lend 
her son more than $400 in two years is de- 
pendent on that son for support. The case 
comes up on the first death claim Ohio has 
been called upon to pay. -Harry BE. Shaf- 
fer, a young mechanic of Paulding, making 
$10.50 a week, was killed. He was married 
and both the widow and the mother filed 
claims. The fact came out that the 
mother during the period of two years had 
loaned the son $400, while in her petition 
for relief she says that she was dependent 
upon him. 





BANK GUARANTY PROJECT 

A million company to guaranty bank 
deposits and write fidelity and surety 
bonds is being promoted in West Virginia. 
Auditor Darst has authorized the incor- 
poration of the Depositors Guaranty & 
Surety of West Virginia. The stock is 
being offered at $10 with a par value of 
$5. Half the premium goes to surplus 
and half to expenses. George Hook, cashier 
of the Germania Half Dollar Savings 
Bank of Wheeling, is trustee to accept 
money received for stock. The projected 
company’s attorney has given the auditor 
permission to examine the company at any 





time during its organization. 








COST OF 
COMPENSATION 





Actual Examples of Liability Set- 
tlements and Probable Cost of 
the Same Accidents under the 
New Illinois Workmen’s Com- 
pensation Law, Showing why 
Rates are Higher 




















That the labor unions in Chicago are 
instructing their members as to their 
rights uncer the compensation law was 
illustrated a few days ago. A workman 
had his finger crushed by a stamping 
press. Amputation at the first joint was 
necessary. He was kept from work elev- 
en days, entitling him to four days’ com- 
pensation as well as the cost of amputa- 
tion, which was $5. When the liability 
claim man proposed settlement on this 
basis the workman said, “Section 5 for 
yours.” The claim man had entirely over- 
looked in this case that Section 5, Subdi- 
vision C, provides for compensation for 
any disfigurement of the face or hands, 
to be decided, if necessary, by arbitration 
within specified limits. he matter was 
satisfactorily adjusted by the payment of 
$50 for disfigurement. When asked how 
he came to be so familiar with the law, 
the workman said his union had held a 
number of meetings recently and the 
law was discussed at all of them. 

Under the old liability law he would 
have been entitled only to first aid, as 
there was no liability on the part of the 
employer because of contributory negli- 
gence. + ee ae 


An errand boy employed by a printing 
establishment at $3.50 a week found the 
door of an elevator shaft unfastened and 
opened it for the purpose of looking down 
to see where the car was. The car, 
which was above him, descended, struck 
him on the head and killed him. His 
family was dependent upon his wages. 
One of the liability companies will pay 
the family $5 a week, the minimum under 
the Illinois law, until it shall have paid 
a total of $1,500, the minimum for a 
death claim whwre dependents are left. 
Under the old liability law the family 
probably would have received nothing, as 
the boy was guilty of contributory negli- 
gence. 





Sprinkler Leakage Conference 

The Sprinkler Leakage Conference 
held a meeting last week at the office 
of the Aetna Life in New York. The 
session was devoted to the discussion 
of the proposed extension of the ter- 
ritory of the conference and in a gen- 
eral way certain features of the present 
policy forms. Action on the points 
raised was deferred until the next meet- 
ing. The meeting was attended by rep- 
resentatives of the Aetna Life, Royal, 
Maryland Casualty, United States Cas- 
ualty, Liverpool & London & Globe, 
Rhode Island Fire, American Lloyds, 
North British & Mercantile, Phoenix 
Assurance, Hartford Fire and the New 
York Underwriters. 





TAKES THE ILLINOIS SURETY 

The Detroit Insurance Agency has taken 
the general agency of the Illinois Surety 
for Detroit and considerable other Michi- 
gan territory. The agency has a regular 
surety department and has a good volume 
of business on its books. Secretary 
Charles E. Schick made the appointment 
after spending several days going over 
the Detroit situation carefully. 





MANY CONTRACTORS IN TROUBLE 
Contractors dealing with New York 
state and with New York city appear to 
be having much trouble. Representatives 
of surety companies on the bonds of 
Shanley-Morrissey, Inc., contractors for 
several sections of the barge canal around 
Mechanicsville, N. Y., met the other day 
and discussed taking over the contract, 
as the contractor is in trouble. It is said 
a dozen other contractors on the same 
canal have been in difficulties also. Part 
of this is ascribed to red tape and part to 
the change in the New York liability laws 
after the contracts were let. These 
changes greatly increased the contractors’ 


liability and the state refused to make 
them any allowance for the added ex- 
pense. It is reported that at least twen- 
ty-five contractors on the New York city 
aqueduct have failed. 





HEAVY EXCISE LOSSES 

How many companies, if any, will re- 
tire from the Excise Reinsurance Asso- 
ciation at the end of the present bond- 
ing year, Oct. 1, is a question. This is 
the organization through which the 
surety companies handle the excise bond 
business of New York. As stated in The 
Western Underwriter two or three weeks 
ago, the association has found it neces- 
sary to assess participating companies be- 
cause of heavy losses. The assessment of 
May 16 amounted to $50,000, and it ap- 





pears probable that further assessments 
amounting to $250,000, will be necessary 
during the year, in addition to using $160,- 
000 present loss reserve fund to pay 
losses. 

The following companies are mem- 
bers: American Bonding, American Sure- 
ty, Bankers Surety, Federal Union Sure- 
ty, Fidelity & Casualty, Illinois Surety, 
National Surety, Pacific Coast Casualty, 
United States Fidelity & Guaranty and 
United States Guarantee. 





MAY BE STRONG IN TEN YEARS 


The Iowa State Automobile Insurance 
Company of Grundy Center, Iowa, which 
was chartered last fall to write auto- 
mobile liability on the mutual plan, has 
just got around to electing officers. A 
local paper says that since that time 














A Hardy Perennial 


Native to the fruitful soil of Illinois, deeply rooted and cultivated by 
a capable and conscientious directorate, 


Clover Leaf Casualty Company 
Jacksonville, Illinois 
is assured of permanence and growth. 


The cy contracts of this sturdy organization are attractive to 
men of racter and ability. 
F. H. ROWE W.C. BRADISH ~ Cc. Y. ROWE 
President Vice-President Secretary 




















A. P. CLIFFORD & CO. 


EXPERIENCED INSURANCE SOLICITORS WANTED 
SPLENDID OPPORTUNITY 
ESPECIALLY LIBERAL PROPOSITION 
TO ACCIDENT AND HEALTH SOLICITORS OF EXPERIENCE 


Grand Forks, N. D. 





Pe ECURITy 
| sa Y 


\ Cc _) 





only stock company confini 


APITA , 
¢ . Insurance. This means se 


$125,000 


\SECURITY CASUALTY CO. 
INDIANAPOLIS 
W. Morton HARR10TT PRESIDENT 


ACompany up to the minute in its methods, ideas aad policies. The 
ng itself to Industrial Health and Accident 


E. E. GRIFFITH MANAGER 


ice to the agent and policyholder. 

















Cash Capital $150,000 





Insures Men or Women—all 








INCOME INSURANCE 


‘Something 
Aime Accident-Health Policy °7202is)” 
MIDLAND CASUALTY COMPANY, Chic 
$25 Weekly income for ) Costs only 


or Sickness $10 
$5000 Death by Accident) per year. 


No Medical Examination required. 
Write for sample policy and full particulars. We are now appointing agents. 
CHAS. A. WHITE, Mgr. Registration Dept., Ins. Exchange, Chicago 















ago. tl. 

Deposited with Insurance Lept., 000. 
$15 income for ) Costs oni: 
eS $6.00 uf 
$2000 Death by Accident) per year. 

16 to 70, at the same low cost per year. 








A FEW FIRST-CLASS STOCK SALESMEN 


(NO GRAFTERS NEED APPLY) 
CAN FIND A PROFITABLE CONNECTION WITH 
The Equitable Bank Depositors Guarantee Company 
of COLUMBUS, OHIO 
A HIGH CLASS PROPOSITION FOR HIGH CLASS MEN. 














Attention 


Recent examination by the Insurance Departments gave this 
company a most excellent bill of health and it is therefore entitled 
to the confidence of the insuring public. 
day final proof papers were received at Home Office. 
policy holders and insurance commissioners are satisfied. Some 
territories still open in Indiana, Michigan and Pennsylvania. Write 
E. C. Bowlby, general manager, for particulars. 


Workingmen’s rruave Association 
Benton Harbor, Michigan 


97% of all claims paid on 
Our agents, 








*Federal’? Praised 


Sf the “Federal,”" ond 

of the “Federal,” an te the followi 

- £. care we quo’ e following from 
1. “An examination of several thousand dis- 

ability claims indicates that the company’s adjust- 

ments are fair.” 





necessary delay."’ 


Examinery eapeconating Insurance Commission- 
ave completed a rigid examination 


2. “Correspondence is answered without un- 


3. “Proof blanks are promptly furnished and 

ae ing of proofs is — Sy ot ent t 
. “Chai are promptly disposed and in 
the event of death, fio tow are made to bene- 
ficiaries a minimum of red tape or expense." 
i residing abroad are treated 


7. A Detroit newspaper, one of the 
Commissioners, says: eed ths Company the 
Federal) goes so far as to recognize the moral as 
well as the technical law in its settlements with 
og ene i a pnd that 
the ittee was happy to call attention to the 


Agents Wanted. 


commendab! 

panies” (Federal and 

ers and examiners only prove our oft-repeated 
statements that the “Rederal”™ gives everyone a 
square deal. 


IAberali Contracts. . 


FEDERAL CASUALTY COMPANY, - Detroit, Mich. 


Assets 8325,000.00 


le condition found in these two com- 
Such words of 
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H. B. Kelly, the secretary, has been get- 
ting applications, and that the applica- 
tions to date run up to a quarter of a 
million dollars. It states that the in- 
tention at first was to make the com- 
pany a county mutual, but the demand 
from outside for insurance was so great 
the promoters decided it was better to 
make a state association of it. As $2650,- 
000 in applications, with “five and ten” 
limits, would mean twenty-five policies, 
the overwhelming nature of the demand 
is apparent and justifies the prediction 
of the local paper that in ten years the 
company may easily be the strongest 
mutual in Iowa. 





NIGGARDLY WITH WORKMEN 


States Spend But 19 Cents Per Worker 
to Prevent ary Says Edson 
. Lott 


New York, June 5—(Special)—Ed- 
son S. Lott, president of the United 
States Casualty, today addressed the 
International Association of Factory 
Inspectors at Washington, D. C. 
Among other things he said: 


The wage earners in American fac- 
tories are returning to the country in net 
added wealth an average of $629.58 per 
year, and in appreciation of this the va- 
rious states appropriate an average of 
nineteén and nine-tenths cents per work- 
er for conservation of life and limb, and 
of this less than one-half is expended 
for actual factory inspection and acci- 
dent prevention. In the coal mines of 
the United States the increase of men 
killed and injured, though the increase of 
number employed was but 16 percent in 
1910 over 1905, was 63 percent in Penn- 
sylvania, where the most liberal appro- 
priation for inspection is made. In the 
same period fatal accidents decreased 7 
percent. Accidents are not due to in- 
efficient inspection, but to lack of in- 
spection. In twenty-three states having 
seven million industrial workers only 
404 state factory inspectors are em- 
ployed, or 17,344 workers per inspector. 
In New Hampshire there is one inspector 
for 80,000, in Texas two inspectors for 
650,000 workers, in Louisiana 40,000 
workers and no inspectors at all. 











DOING A FINE BUSINESS 


A. Duncan Reid, vice-president of the 
Globe Indemnity, arrived in Chicago yes- 
terday for a short stay. He says the 
thing that is troubling that company most 
is to take care of its business satisfactor- 
ily. as the volume taxes the ability of 
the home department offices to handle it. 
The company is getting a fine classifica- 
tion, less than a third being pure em- 
ployers’ liability business. As yet the 
agencies in several of the large cities 
have just begun or just about to begin 
writing, so the volume is likely to grow 
rapidly in the near future. The Chicago 
office in the first five months of the year 
has written over $16,000 in burglary 
Premiums, mostly local business. 





NEW AUTOMOBILE RATES 


New automobile rates have been made 
effective June 1. Instead of having three 
classes of cities with different rates, 
there are now but two classes. New York 
and Chicago constitute one, and the rest 
of the country the other. In each state, 
however, a number of counties containing 
the more important cities are designated 
and the remainder of the state is given 
a discount on liability insurance from the 
regular rate for class 2. Commercial ve- 
hicles since April 15 have been divided 
into five classes instead of three, as for- 
merly, and under the new rates a reduc- 
tion is made on the liability rate on one 
of these classes consisting of certain 
kinds of trucks. No change is made in 
rates on private pleasure cars. 





HALL GOES TO NATIONAL LIFE 

J. D. Hall, secretary of the Illinois 
Casualty, has resigned and accepted a po- 
sition with the National Life,, U. S. A., 
as executive special agent, working ou 
of the home office at Chicago. 





GRAY BECOMES GENERAL AGENT 

Paul W. Gray, superintendent of the 
liability department in the western de- 
partment of the Royal Indemnity, will 
become general agent of the company in 
St. Lovis on July 1. 





CASUALTY APPOINTMENTS 
Kansas 


1g Co. of Amer.—G. L. Hettick, Williams- 


urg. 

Globe Sur.—J. M. Stricker, Garnett; B. J. 
Sheridan, Paola; C. E. Eklund, Chanute; Sher- 
hin Williams, Syracuse; N. B. Armstrong, 


b 


Grt. East. Cas—H. E. Koepke, Spivey; G. 
S. Den Danville; E. J. Benham, To = 
Grt. West. Acci.—H. A. Pe le, Morrowville. 


Lloyds Pl. GlL—W. D. Blackwell in; 
John Kelly, Jamestown. ee eer 
mic Prot.——L. B. McMahan, Atchison. 
Travelers—Elmer Brown and G. F. Painter, 
Caney; C. Ashcraft, Williamsburg; C. H. 


dia; W. L. Manson, Attica; J. Martin, Gales- 
burg; C. F. Booth, Englewood; A. W. B. Nel- 
fer Mound Valley; George McKinley, Hum- 


t. 
Mo. Fid. & Cas.—C. S. Speelman, Lawrence; 
C. A. McMullen, Mound City; Ella Peddicord, 


Wagego; A. S. Drane, Atchinson; E. K. Suy- 
dam and i; N. Joerger, Leavenworth. 
U. S. Fid. & Guar.—W. N. Bendure, Os- 


wego; E. C. Crow, Cimarron; W. B. Ford and 
Foy Weisharr, Oskaloosa 
Bus. Men’s Acci.—G. 
ville, Mo. 

Cont. Cas.—J. O. Brown, Fort Scott. 

Genl. Acci.—W. B. Black, Belleville. 

Grt. West, Acci.—J. C. Remfry, Mankato. 
Kansas City Cas.—Wade Warner, Goodland; 
W. B. Brown, Hutchison. 

Maryland Cas.—J. F. Farley, Eldorado; S. J. 
Hudson, Jr., Fredonia; J. J. Hockney, Welling- 
ton. 

Mass, Bond.—H. W. wale, Concordia. 

Mo.. Fid. & Cas.—Lewis Rogers, Hiawatha. 
Natl. Fid. & Cas.—T. J. Hudson, Fredonia. 
Natl. Sur.—E. L. Chapman, Great Bend; Ed- 
win Potts, Oswego. ’ 

mi... J. Fid. & Pl. GL—R. H. Smith, Mul- 

Try. 

N. A. Acci—A. R. Baker, Clay Center. 

N. W. Live St.—J. B. Fleming, Hamilton; 
John Bauer, Burdette. 

Standard Acci.—H. P. Doty, LaHarpe. 
vo. & C . Breinyer, McPherson. 


B. Daughterty, Mary- 


Union H. & Acci.—G. A. Florence, Wichita; 
R. W. Rothrock, Wellington. 

U. S. Fid. & Guar.—E. P. Burris and F. B. 
Burris, Chanute; S. C. Thorpe, Lakin; J. \ 


Carr, Larned; E. L. Keller, Pratt; H. E. Walter, 


Syracuse. 
. S. H. & Acci.—S. E. Smith, Wichita. 
Western Cas. & Guar.—J. H. Howe, Parsons. 


Frankfort—Luse & Hardie, Anderson. 

a . Acci.—H. Maxwell, Greencastle; 
D. E. Stone Real Estate Agency, Union City. 

Standard Acci.—E. E. er Marion; R. W. 
Shaffer, Greencastle; Guy Bell, New Albany. 


Wisconsin 


Aetna Acci. & Liab—F. R. Crumpton, Su- 
perior. 

Cas. Co. of Amer.—S. T. Ritchie, New Lon- 
don; F. W. Gamm, Watertown. 

Cont, Cas.—G. A. Kuehn, La Crosse. 

Emp. State Sur.—John Zens, Kenosha. 

Equit. Sur.—E. R. Burke, La Crosse. 

Fid. & Dep.—C. H. McDonald, Wittenberg; 
J. C. Morgan, Wausaukee. 

Genl. Acci—Theodore Zillmer and A. F. 
Zentner, Milwaukee. 

Sur.—James Murray, Waukesha, 

Mass. Bond.—Herman Osthoff, Elkhart Lake. 

Natl. Sur.—A. P. Tomkins, Ashland. 

N. A. Acci.—G. I. Buck, Racine; T. J. Wil- 
eox and C. W. Dinger, Eau Claire; E. V. 
Whiton, Janesville. 

Minnesota 


Standard Live St.—G. W. Massy, Little Falls. 

Mo. Fid. & Cas.—H. I. Tharaldsen, Madison. 

Fidel. Acci.—W. E. Utley, Virginia; Charles 
Tanner, Aurora. 

Aetna Acci. & Liab.—E. A. Davis, Minneap- 


olis. 

Midland Cas.—C. S. Dailey, Bemidji; H. K. 
Hayes, St. Paul. 

Mass. Bond.—W. A. McGlennon, Clear- 


. Fidel.—L. C. Simons, St. Paul. 
Maryland Cas.—J. O. Grove, Glenwood. 

Ps 7. Fid. & Pl. Gl.—O. H. Tollefson, Janes- 

ville. 


Standard Acci—J. P. Ross and A. O. Bierce, 
Cas.—E. M. Schau and G. M. 
~~ 
atl. Cas.—Vincent Menzies, Roosevelt. 
Standard Live St.—W. J. Norby, Lake Park; 


D. Davidson, St. Peter. 
Fid. & Dep.—Oscar Rollefson, Montevideo; 


L. T. Buchler, Waseca. 
Ocean Acci.—F. A. Larson, Willmar. 
Cont. Cas.—Carl Schonhardt, Greenwald; 


A. A. Peterson, Braham. 
Pac. Coast Cas.—C. E. Shepard, Minneapolis. 
Ohio 


Aetna Acci. & Liab.—C. T. Gray, Cleveland. 

Consol. Cas.—A. A. Walp and C, W. Laskey, 
Toledo. 

Empire State—J. A. Damann, Cleveland. 

Empl. Liab—A. St. C. Bevis, Cincinnati. 

Fed. Cas.—Wiley Davis, Bedford. 

Fid. & Dep.—J. M. Thomas, Columbus. 

Genl. Acci—O. W. Baum, Akron; H. E. 
Rench, Troy. 

Globe Indem.—E. B. Fisher and Hopkinson- 
Burrage Co., Cleveland. 

Grt. East, Cas.—A. H. Dengate, E. A. Welsch, 
Elyria; C. Wehnert, Cleveland; B. E. Allen, 
Portsmouth; E. W. Williamson, Delaware. 

Hartford S. B.—R. L. Cooper, Cleveland. 

Ind. & O. Live St.—T. M. Lynn, Zanesville. 

Midland Cas.—W. C. Pepple and R. H. Bar- 
rett, Lima; J. H. Bale, Delaware; W. L. 
Baker, Portsmouth; T. M. Miller and S. V. 
Wilcutts, a 
Cas.—C. B. Claudy, Byesville. 


Natl. 

N. A. Acci.—J. C. Glashan, Caldwell; D. H. 
Kimberley, Cleveland; S. D. Hoshal, Cincin- 
nati. 

Ocean Acci.—W. H. Hall, Salem. 

Prud. Cas.—E, Brenneman and M. O. 


Frazer, Orrville. 
Standard Acci.—Guy Bell, Dayton. 
Southern Sur.—M. G. Spaulding, Ashtabula; 
W. L. Hime, Magnolia. 
Travelers—W. J. McDonald and Bright & 
Brownlee, Columbus. 
i Hummel, Toledo. 


Union Cas.—A., £ 
U. S. Cas.—J. B. Hoffman, Chillicothe. 
U. - S. Acci.—E. H ixon, Cincin- 
nati; C. A. Crawford, Mansfield, 
Michigan 
‘he 
Johns; 


S. Cow- 
E. F. 


_ Equit. Sur.—J. W. Donlon_ and 

ing, Flint; W. I St. 

Percival and S. A. . Huron. 
Peoples H. & M. Prince, Mason; 





mF Junction City; J. R. Forbes, Concor- 


Edward Spear, Jackson; O. D. Clement, Muske- 





American Accident 
Insurance Company of Lincoln, Nebr. 


Health 40°" "Paiicy‘an cary sclers * Accident 
Write Home Office for an Agency 
The METROPOLITAN CASUALTY 


INSURANCE COMPANY, OF NEW YORK 
Formerly The Metropolitan Plate Glass and Casualty Ins. Co, 
EUGENE H. WINSLOW, President 








PLATE GLASS 





Tae §=POLICIS eee 
the Most Approved Forms ALONZO G. BROOKS, Assistant Secretary 


RELIABLE AND ENERGETIC AGENTS WANTED 


AMERICAN INDEMNITY COMPANY 


Manhattan Building, CHICAGO 
The Pioneer Health and Accident Company of Illinois 


Issues a full line of attractive policies which provide a Natural Death Benefit, $1,000.00 
Travel Death Indemnity, and an Increasing Indemnity for a prolonged illness, which 
are features not offered by our competitors. 


Agents wanted in Illinois. Liberal Renewal Contracts to ‘‘business getters.” 


After 
NOTICE ctu operation ve are 
changing to Stock Basis. Excellent proposition 


to Stock Salesmen. p B Beso, President, - 
622 Metropolitan Bidg., Minneapolis. 


MIDLAND CASUALTY COMPANY 


“SQUARE DEALING” OUR MOTTO 
The fairest agency contracts, the highest possible commissions and 
the most liberal policy contracts, both commercial and industrial, 
backed by a deposit of over $100,000 with the Illinois Department 
and capital and surplus of over $200,000. 


Licensed in Illinois, In Mi West Virginia, Pennsylvania, Kentucky, Minnesota, Mississ- 
ippi, Texas, Colorado, por a mony ennessee, California, New Jersey, Missouri and South Dakota. 
The only Company organized and doing business under the Casualty Laws of Illinois. 


HOME OFFICE, 901 Insurance Exchange, CHICAGO 
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The American Credit-Indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 








BE. M. TREAT, President 


Insures manufacturers and wholesalers against Excessive Annual Loss through 
Insolvency of Customers. We can always use a few high-class solicitors. 


415 Locust St., ST. LOUIS, MO. 302 BroadwayZNEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1140 Marquette Bldg., CHICAGO 

















M. L. GARRETT, President W. L. TAYLOR, 2d Vice-Pres. & Gen’] Manager 
KEITH McCANSE, Sec’y and Asst. Treasurer 


Missouri Fidelity & Casualty Co. 
Capital and Surplus $375,000 Springfield, Missouri 
A Middle West Company writing Fidelity, Surety, Plate Glass, Accident, 
Health, Steam Boiler, Liability,and Industrial Accident and Health Insurance. 

BEGAN BUSINESS MARCH 1, 1911 


Net Reserve to Policy Holders, . . . . . . $372,971.68 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 
New and Attractive Policies. LiberalCommissions, Correspondence Solicited. 
INSURANCE 


UNION CASUALT COMPANY 


HOME OFFICE—UNION CASUALTY BUILDING 
S. E. Corner Sixth and Walnut Sts., Philadelphia, Pa. 


GENERAL AND SPECIAL AGENTS WANTED 


For Southern Ohio * 
or Southern Ohio apply comparly’s offices, 314-815 Mercantile Library Building, 


For Northern Ohio, apply company’s offices, Williamson Building, Cleveland,’ Ohio. 
Highest Brokerage Paid. Most Liberal and up-to-date Policies Written. 

















M Elevator Insurance 
Sein, [INSURANCE] Sci 
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a Heights; J. W. Sutphen, Pt. Huron; B. H. 
fictoud’ Ada; R. M. Redick, Petersburg; R. T. 


‘oi Hermansv 
Gat. East. Cas —T. Nichols, Lansing; W. R. 
i Reed, Lansing; G. R. 


I ur.—I. E. Bush, Ontonogon. 
Lloyds Pl. Gl—Little & Toate, Mt. 
Clemens. 


Loyal Prot.—F. W. Clark, Albion; T. W. 
shaw, Adrian; J. E. Hoiton, Fennville. 
Mass. Bond.—Gogebic Insurance & Real Es- 
tate Co., Bessemer. > 
idland Cas.—S. D. Wilson, Munising; C. L. 

Fox, Bay City; W. F. Bobier, Pt. Huron. 
we... See oseph Stotoe, Detroit; Fred 

udgett, Peto ° 

N. A. eck —C, - Brook, Sault Ste. Marie. 
Ridgely Prot.—Adelbert Harford, Pittsford. 
Standard Acci.—W. A, Smith, Trenton. 
Trav. Indem.—Winter & Henderson, Detroit; 
Fred Eldred, Kalamazoo. s 

U. &. & Acci.—H. McClintoch, Detroit; E. J. 
Knapp, Albion; N. N. Badger, Battle Cree : 
{; t. wai. Nashville; O. R. Jenkins, Port- 
and; F, A. Hildebrand, Coldwater. 

Hoosier Cas.—M. B. Randall, Harbor Beach. 

U. S. Hospital—A. F. Tice, Flint. 

Workingmen’s Mut. Prot.—N. B. Patterson, 
Berrien Springs; L. C. Johnson, Buchanan; 
Elmer Like, Plainwell; H. Bowles, Grand 
Rapids; Ira Moore South Haven; Clark Glover, 
Galien; Frank Olds, Battle Creek; Nelson Moll- 
hagen, Benton Harbor. 
ia Cas.—H. L, Spooner, Fremont; 
Bates, Allegan; L. Bloss, Swartz 








CASUALTY NOTES 


The General Accident has just been ad- 
mitted to do business in California. 

The Prudential Casualty of Indianapolis 
has been admitted to West Virginia, 

The Toledo Life has been licensed to 
write health and accident in West Vir- 
ginia. 

President T. J. Falvey of the Massa- 
chusetts Bonding is expected in Chiicago 
next week. 

The General Accident has been admitted 
to Arkansas, Cochran, Thomas & Co. of 
Dallas, Tex., being general agents for 
that state. 

Yeggmen who robbed the Keystone State 
bank at Keystone, Okla., got away with 
$1,328. The bank was insured for $5,000 
with the Ocean Accident. 

A Cincinnati newspaper says it is under- 
stood the Title Guarsuaty is contemplating 
opening a regular branch office in Cincin- 
nati with a salaried manager in charge. 

The office of the Casualty Underwriters 
Association of Chicago was opened at 
1116 Insurance Exchange on Monday. Mrs. 


Tnsurance Attorneys 











Frederick A. Brown 
5 N. La Salle Street, 
Chicago 





AVERILL & TURNER 
Suite 416 American Central Life Building 
Indianapolis, Ind. 
INSURANCE LAW 


NORRIS & McPHERSON 
Attorneys and Counsellors 
721-729 Mich Trust Bldg., Grand Rapids, Mich 
Special Attention to Fire Insurance Litigation 








FRED W. KELSEY 
Attorney and adjuster for Prudential Casualty 
Company in Joplin Mining District 
JOPLIN, JASPER COUNTY, MO. 
BURKETT, WILSON & BROWN 
Lawyers 


802 First National Bank Building, Lincoln, Neb. 
General Practice—Special Attention to Insurance Law 


William Otis Badger, Jr. 








Tnsurance Atty. for Best’s Ins. 
Losses Reporting Agency 
NEW YORE 





Charles W. Pattison 


Insurance Counsellor 
1605-6-7 Williamson BidZ., Cleveland, Ohio 
Long Distance { Central 104-W 

Telephone Main 61 





ROBERT A. BLACE 
Gerke Bidg., 128 E. Sixth St., Cincinnati 


Attorney-at-Law 
INSURANCE LAW 


M. A. Griffiths, assistant secretary, is in 
charge. 


The Kansas City Casualty been li- 
censed in Arkansas and J. A. has 
been named as state agent. 

The southern 
Accident, James A. lainey, announces 
the appointment of Carrington & 
Son as general agents, for all at 
Memphis. 

©. C. Stubblefield, originator of the 
Bankers’ Credit Insurance Company, of 
Lawton, Okla., has been selling stock in 
Arkansas and announces that he will lo- 
eate in Benton county. 


The Nebraska department is investigat- 
ing the Overland Life & Accident, based 
on information tending to show that its 
business has been conducted along lines 
considered as objectionable. 


Joseph A. Dam formerly in the 
brokerage business in New York, has been 
appointed general agent of the Empire 
State Surety for northern Ohio, with of- 
fices at 110 Engineers building, Cleveland. 

Judge Masterson, in district court at 
Houston, Tex., has issued a permanent 
injunction restraining the city from re- 
quiring $1,000 bonds from journeymen 
plumbers as a condition to securing li- 
censes. 

President Corwin McDowell, of the 
New England Casualty, has announced 
today the appointment of Grego & 
Appel, agents for fidelity and surety lines 
for the State of Indiana, with headquar- 
ters at Indianapolis. 

J. D. Sickels, formerly a special nt 
of the United States Health & Accident, 
and later a special representative of Spo- 
kane, has been appointed special agent 
of the factory department of the National 
Life, U. 8S. A., for Indiana, 

The Burglary Insurance Underwriters’ 
Association at its meeting last week de- 
cided that on three-year residence policies 
the rate shall be three annual premiums 
less 10 per cent, instead of two and one- 
half times the annual premium. 

The Travelers has purchased a large 
black of stock in the City and Connecticut 
River banks of Hartford. Sylvester C. 
Dunham, president of the Travelers, is a 
director and vice-president of the Nation- 
al Exchange Bank of that city. 

Paul W. Gray has been appointed gen- 
eral agent of the Royal Indemnity at St. 
Louis for the southwestern portion of Il- 
linois and the middle eastern part of Mis- 
souri. E. R. Cowen & Co. will remain 
_—- Indemnity agents for the city of St. 

ouis. 


Judge Collier of the superior court at 
Indianapolis has ordered the distribution 
of $60,250 to 116 subscribers to the capi- 
tal stock of the Automobile Insurance 
Company of Anmicrica, the affairs of which 
ove une wound up by the receiver, John 

. Hall. 


The city attorney of Bloomington, IIl., 
has been instructed to present to the city 
council an ordinance providing that build- 
ers of cement sidewalks be required to 
give license bonds to guarantee that they 
will clean up premises after completing 
contracts. 

According to dispatches from Spring- 
field, attorneys for the Illinois Manufac- 
turers’ Association and of the state labor 
commission are arranging for the aring- 
ing of a friendly suit to test the consti- 
tutionality of the 
compensation law. 


J. E. Johan, who has been district man- 
ager for the North American Accident at 
Green Bay, Wis., for eleven years, has 
been appointed branch office manager at 
Milwaukee with supervision over the en- 
tire state. Mr. Johan has removed his 
family to Milwaukee. 


The annual meeting of the Wisconsin 
agents of the Time Insurance Company 
will be held on June 21-22, when about 
seventy-five delegates will be_ there. 
There will be a business session, but the 
convention will take on a recreational 
character in the main. 


The Maryland Casualty, as successor to 
the Bankers Surety, has threatened to 
take to the federal courts a case started 
against the Bankers in the Douglas county 
(Omaha) district court. State Auditor 
Barton of Nebraska says he will revoke 
‘the Maryland’s license if it does so. 


The American Encaustic Tiling Com- 

pany of Zanesville, Ohio, the largest con- 
cern in the world engaged in this line 
of business, has placed its employes un- 
der the protection of the state employers’ 
liability fund, paying into the state treas- 
ury for that purpose $985 as its first 
semi-annual premium. 
Brown & Mann of Kansas City, general 
agents of the Massachusetts Bonding for 
a considerable field, have relinquished all 
their territory except Kansas City, Mo., 
and Kansas City, Kan. Mr. Byers, who 
has handled the company’s business in the 
office for some months, will shortly re- 
turn to the home office. 


Following the decrease in its capital the 
Empire State Surety is now undergoing 
a joint examination by the New York de- 
partment and the Treasury Department. 
The examination was undertaken prompt- 
ly in order to facilitate the company in 
its financial plans, which include the in- 
crease of the capital to $500,000. 


Illinois workmen’s 





Accountants who have been checking up 
the $10,000 shortage of Henry Reusch, 





wi 
the $5,000 bonds of the Title Guaranty & 
Surety in force for the several years. 
Again trouble is threatened in the Burg- 
lary Insurance Underwriters’ Association 
on account of an attempt to enforce a rule 
prohibiting reinsurance relations between 
members and nonmembers. One company 
frankly states that as a matter of com- 
pany policy it cannot consistently be a 
— of an association having such a 
rule. 


. L. P. Eldridge, special agent of the 
Ocean Accident, is at present doing a big 
accident business for the corporation in 
and around Chicago. He writes only ac- 
cident and health insurance and works 
mostly among bankers and other men of 
large means. He was formerly of the 
Eldridge & Jones Agency Company of 
Denver, general agent of the Ocean for 
the Rocky Mountain district, but sold out 
his interest on account of his health. 


Columbus (Ohio) city councilmen, tired 
of jumping on the mayor, are now doing 
the war dance on the bonding companies. 
Councilmen assert that they cannot see 
the use of bonding policemen when they 
have to be reimbursed with the people’s 
money if damages are found against them 
for false arrest. They say the bonds 
seem to be just to give the surety com- 
pany $6 or $7 of the policeman’s money, 
for which neither he nor the people re- 
ceive benefit. 

In a case in which the American Surety 
company was interested, the Indiana ap- 
pellate court decides that the wife of 
@ man who has been so depraved by drink 
that he has killed another and has been 
sent to prison can sue and recover on 
the bond of the saloonkeeper who fur- 
nished him the liquor. The fact that 
plaintiff is at the same time suing on 
the bond of another saloonkeeper cannot 
affect her right to recover judgment. The 
local option law of 1908 did not ex- 
tinguish the rights of action in such coun- 
ties as voted dry. 

The Indiana supreme court decides that 
there is no law in the state under which 
a wife may recover damages from any 
person that negligently injures her hus- 
band without killing him. gas en- 
gine exploded and destroyed a man’s eye- 
sight. From the owner of the engine the 
man’s wife demanded $10,000 for loss of 
his support. The lower courts decided 
against her and she appealed. The court 
pointed out, however, that a husband may 
recover damages if through the negli- 
gence of another his wife is injured and 
he loses her services. 


Dakota Casualty, Sioux Falls—The com- 
pany secured its license to begin business 
on ~_ 29 and immediately started with 
over 325 applications on hand. 


SOUTHERN GETS FEDERAL 


(CONTINUED FROM PAGE 1) 
the action of the Treasury Department at 
Washington in withdrawing the privilege 
to do government business from the Fed- 
eral Union and notifying its agents by 
circular to that effect. Rival companies 
have never let up in their use of that 
circular and have seen that it was widely 





.company and for several years 





distributed in every field in which the 
Federal Union was Lys 3 

he Federal Union was incorporated in 
1901 and was formed by the merger of 
two companies in process of organization. 
The organizers were financial men and 
not surety men and they made some very 

mistakes in underwriting. Du the 
period of rate demoralization it suffered 
as other companies did. C. M. Abbott, 
the Lal my gn gp and general manager, 
is recognized as a capable executive and 
underwriter, but he did not control the 
he was 
by the interference of other 
ad authority but not techni- 
cal knowledge of the surety business. 


Becent Hard Luck 


In the last two years the control has 
changed hands several times. The com- 
pany made a mistake in going into the 
accident, plate glass and burglary insur- 
ance business in which it did not build 
up a large enough volume to amount to 
much, Within the t few months sev- 
eral of the insurance departments have 
been after the company. In spite of all 
the hard luck Mr. Abbott has continued 
to work away to put it on a sound basis. 
It was stated a few weeks ago that only 
one suit against it was outstanding. The 
present stockholders agreed to a cut in 
the capital and sale of new stock in order 
to strengthen it and its latest statements 
have been very much more favorable than 
those for several years past. 

The Southern Surety is a strong com- 
pany. It was organized in Oklahoma in 
1907 by interests which controlled a 
string of . Much of its business at 
first was judicial and it exercised actual 
control over the states through its asgo- 
ciated banks. For three years its loss 
ratio was negligible. In 1910, largely by 
reason of a reduced premium income, its 
loss ratio went up to 77 percent, but in 
1911 it dropped to 32 percent. Last year 
it moved its executive offices to St. Louis, 
absorbed a company which was being or- 
ganized and increased its paid-up capital 
to $750,000. Shortly afterward it rein- 
sured the accident and health business of 
the Phoenix Preferred Accident of: Detroit 
and engaged extensively in the industrial 
disability business. It has entered many 

tional states and its surety agency 
plant has been greatly strengthened by 
the labors of Frank B. Wilber, superin- 
tendent of agencies, who formerly held 
the same position with the Bankers’ 
Surety and is one of the best agency men 
in the country. 

The Southern has a very strong direc- 
torate, consisting of about forty men, who 
represent large interests in St. Louis, 
‘Kansas City, central Missouri and Okla- 


homa. 
Attacked by Big Ones 

The Federal Union has never been free 
from attack by certain eastern companies 
since its organization and it was the boast 
of the president of one of the companies 
that he was going to put it and all the 
other “small companies” out of business. 
Mr. Abbott says that when he left New 
York to go to the Federal Union, the 
Broadway crowd said, “We'll give you six 
months.” He has been with the Federal 
Union about six years. The company suc- 
ceeded in weathering the attacks of its 
competitors, but was not able to continue 
to “buck against” the United States gov- 
ernment. 
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POINTERS 


FOR LOCAL AGENTS. 





“Pointers for fond Agents” is a book of 256 
pages, con all the data t —y has ap- 
peared in this -- a more six years, 
thoroughly clasaified | and naenea for quick 


g $2.00 per copy. 


For sale by 
The Western ‘onderwr iter, 


Question—Is it legal for an office as- 
sistant of a duly authorized agent to 
sign the name of the agent where the 
assistant has the auditor’s certificate 
to solicit for the company? 

Second. Would it be legal for the 
assistant to sign the agent’s name 
where he held power of attorney? If 
so, in what way should: he sign? 

Third: In what way can an assistant 
use facsimile stamp in signing policies 
so that it would be legal? Is a power 
of attorney necessary and would initials 
below stamp be sufficient witness? 

Answer—There is a legal proverb which 
says, “delegated powers cannot be dele- 
gated.” This means that an agent can- 
not give to another the powers which 
his principal has given to him. There 
is absolutely no way in which an agent 
can give another power to sign policies 
unless the company authorizes such 
delegation of his powers. This does 
not mean that the company will always 
disclaim liability on policies signed by 
the agent’s clerk without its authority, 
but the careful agent does things the 
— way and signs the policies him- 
self. 


Speaking of instructions to agents re- 
cently, a well known state agent 
made the assertion that line sheets are 
usually of little value and that it is 
better for agents to use their judgment 
after they have had a heart-to-heart 
talk with the field men. The principal 
objection is that agents will adhere 
strictly to them and that no differences 
will be made in the amount of the line 
on good and bad risks, whereas, if the 
agent is left to represent the company 


Want Column 


Two dollars per insertion of five lines. 
Additional lines, 40 cents 
each per insertion. 


CHICAGO BROKERS will find it to 
their nal 














with the NATIONAL LIFE INSURANCE 
8S. A. Facilities as a whole un- 
equaled by any other tty Try _ 
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FOR RENT—Private office with telephone 
Service. Apply to Frank Rosenblum, 
room 666 Insurance Exchange, Chicago. 
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1535-39 Insurance = Chicago 
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1937 Insurance Exchange, CHICAGO 
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in this matter, he will distinguish in 
this matter, as in others, and the com- 
pany will receive the benefit of his 
judgment. A prohibited list, applicable 
to the territory in which the agent 
operates, he said, may be a good thing, 
as it will often save the trouble of can- 
celling, but a general review of the 
situation will almost always put an 
agent in position to select his risks for 
his companies. 


Question—Will you please inform me 
who writes cleaning and dye house 
risks. 

Answer—If your own companies will 
not help you out on a cleaning and dye 
house risk as an accommodation, we 
do not know how you can place it. A 
Chicago broker who specializes on dif- 
ficult lines was unable to suggest a way 
to take care of it. The companies fear 
the gasolene and benzine hazard in 
such risks. 


Question—We have an assured who 
uses a great many iron castings, which 
he purchases from various foundries. 
He owns the patterns himself and sends 
them to the foundries when he places 
an order for castings. He wishes to 
insure them wherever they may be, 
whether at the foundries, in transit, or 
stored in his own factory. Do you 
know of any companies that will write 
them? 

Answer—Patterns are undesirable 
subjects of insurance. A risk on pat- 
terns is always easiest to place with 
the companies that have the other in- 
surance of the assured. No doubt you 
have tried them, and if they will not 
issue such a policy on patterns as you 
desire the only recourse seems to be 
London Lloyds. You might refer to 
any Lloyds agent. Your proposition is 
one that will have to be submitted to 
London. 


Question—Will you kindly advise us 
as to how the Illinois laws apply in 
the following case: 

Assured (A) gives an order to broker 
(B) to insure A’s property. A pays 
the premium to B, who is a broker not 
representing any companies and B fails 
to turn it over to the insurance com- 
panies that wrote the risk. What re- 
course have the companies for collect- 
ing this premium, and do the Illinois 
laws hold B as agent for the insured 
or for the companies? 

Answer—The following quotation 
from the Insurance Digest, vol. v, p. 73, 
probably answers your question regard- 
ing collection of premium by a broker, 
so far as Illinois is concerned: 

“It is a familiar rule that where an 
insurance company has delivered its 
policy, the delivery is prima facie evi- 
dence that the conditions in the policy 
providing that the insurance shall not 
take effect until the premium is paid, 
are waived, and an intention to give a 
short credit for the premium will be 
presumed. 

“In the payment of insurance pre- 
miums the important thing is the pay- 
ment of the money, and if it be paid 
to and accepted by one who is ap- 
parently authorized by the company to 


receive it, the payment is sufficient 
whether it be in conformity with the 
terms of the policy or not. The deliv- 
ery of a policy to a broker apparently 
clothes him with authority to receive 
the remium. 
h vs. State Mutual Fire (Ill. Ap. 

Ct.), 24 Chicago Legal News, p. 276.” 

The courts of some states hold that 
the question of the broker’s authority 
to receive the premium on behalf of 
the company is a matter to be decided 
by a jury, which, of course, is not much 
better than the flat ruling of the Illinois 
court. 


Question—A loss was recently ad- 
justed total, policy covering $500 on 
dwelling and $100 on household furni- 
ture in dwelling. The real property 
was mortgaged to a building and loan 
company, New York standard mort- 
gage clause attached to policy. There 
was no incumbrance on the furniture 
covered under second item of policy. 

The mortgagee refuses to sign the 
receipts, and is holding out to make as- 
sured pay the whole $600 on the mort- 
gage, the property having depreciated, 
so that mortgagee is not satisfied with 
the security, if it only receives the $500 
which the insuring company is paying 
on the building item. Can mortgagee 
force the assured to apply the furniture 
indemnity on the mortgage, unless they 
attach money due on that item, and can 
assured assign the $100 due for furni- 
ture item to other creditors? 

Answer—Where an insurance policy 
covering dwelling and furniture is part 
of the collateral for a mortgage loan 
and the mortgage clause is attached to 
the policy; it is the opinion of a promi- 
nent adjuster here that the mortgagee 
can collect the entire sum payable un- 
der the whole policy, up to the amount 
of his lien on the property. That is to 
say, in case his claim calls for $600 he 
can collect the amount payable not 
only on the dwelling loss but on the 
furniture as well up to this amount. 





MISCELLANEOUS NOTES 


Albert R. Hosford, superintendent of 
the loss department of the Royal in the 
west, was in Chicago yesterday on his 
way to California on a pleasure trip. 

After a great deal of agitation by news- 
papers and business organizations, the 
Louisiana state rating board has ordered 
a 25 cent reduction on all special hazards 
in New Orleans, on the ground of im- 
proved fire protection. 


Twenty-five fire companies have joined 
in suit instituted at Erie, Pa., against the 
Erie Railroad for alleged hindering of 
the fire department at Union City, Pa., by 
a freight blockading the crossing, result- 
ing in the destruction of the Standard 
chair factory. Damages asked are equal 
to the amount of insurance paid by each 
company. 

The fire prevention committee of the 
National Board has finished its inspec- 
tion of the conflagration conditions of the 
plant of the Norfolk Warehouse Corpo- 
ration at Norfolk, Va., and Southern 
Railway terminal at Brunswick, Ga. The 
report recommends the building of a fire 
wall, new door installations, establish- 
ment of open spaces, fire pumps and 
standard hydrant system, discontinuance 
of oil lamps and heating stoves, use of 
locomotive spark arresters and increase 
of number of fire pails. At Norfolk 36,- 
000 bales were found subject to a single 
fire on account of lack of fire walls. 








The Highest Class of Surplus Insurance 


FRED. S. JAMES & CO. of NEW YORK have secured the exclusive 
representation in the United States of the following high-class English 
Companies for SURPLUS BUSINESS: 


Central Insurance Co. of London 
Northwestern of Liverpool 


Liverpool Victoria Insurance Corp., Ltd. 


Essex & Suffolk Equitable of England 
Legal Ins. Co. of London 
Gresham of London 
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COLORADO 
CHARLES FEF. ™ 
801 Gas & Electric B 
Territory: Mountain field and Black Hills. 
(Also consulting underwriting authority.) 
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aS es @trmert 
ureau 
GEORGE siete Qianacer. 
ILLINOIS 
H. M. HUFE 
T héne Wa 
ADJUSTER OF FIRE LOSSES 
ILLINOIS 


EDWARD ‘I. GIYT ARIE 
ea Buil » Mattoon 
Bell Telephone 165 
Adjuster of Fire Losses for Companies 
INDIANA 
I. H. ODELI, 

110 Upper Second St., Evansville 
Adjuster of Fire and Inland Marine Losses 
INDIANA 

rr mi. JONES 


yne 
FIRE AND "AND AUTOMOBICE LOSSES 
Northern Indiana and Ohio and Southern Mich. 
INDIANA 
M. V. MoGILLIARD 

336 American Central Biag. Indiana apolis 

Long Distance 'Phone, Main 871 
Indiana, Ohio, Mich., Ill. and Kentucky 
IOWA 
IOWA ADJIUSIMEN'T CO. 
206-8 Des Moines Life Bldg., Des Moines 

H. H. MeGUIRE, Manager 


KANSAS 
ALEX. 8S. HENDRY 
McPherson 
_Adjustments—Field Work—Inspections 
KANSAS 


WARREN ADJUSTMENT ¥ BURRAU 
3B. B. Warren, Manager and Adjuster 
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MICHIGAN 
JONUN ROWSON 
401 Ashton Bldg., Grand Ba 
Long Dist. Phones: "Bell 110; Cit. 1279 
JUSTER OF FIRE LOSSES 
MICHIGAN 
ALLEN OC, FP RINK 
Kalamazoo 
FIRE AND AUTOMOBILE LOSSES 
MICHIGAN AND NORTHERN INDIANA 


MICHIGAN 
WRIGHT 


ww. s. 
10 Harlow Block, ene 
Telephone 700 
ADJUSTMENTS AND INSPECTIONS 
MICHIGAN 
PHILLIPS & VWRIGuNT 
903 Sixth St., Port Huron 
Telephone 636 
ADJUSTMENTS AND INSPECTIONS 
MICHIGAN 
FRED. B. SPEAR 
Bay Ci 
Phones: Office 112, House 499 
ADJUSTER OF FIRE LOSSES 
MINNESOTA 
INO. B. LEE CO. 
15 North Fourth St., Minneapolis 
ADJUSTER OF FIRE LOSSES 























MINNESOTA 
CH ri wt gt A. STARK 
404 West First St., Duluth 


458 “ie hones 458 
Minn., Northern Wis, Northern Mich. 
MISSOURI 
CHARLES A. WALSH 
717 American Trust Bldg., Kansas City 
ADJUSTER OF FIRE LOSSES 
NO. DAK. AND NORTHERN MINN. 
Ae GG. SCHUIL/TUEISG 
Grand Forks, H. D. 
GENERAL ADJUSTER 
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1304 Bank Bldg., Pittsburgh 
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COMPANY 
LARGEST 
ILLINOIS 


INSURANCE IN FORCE 
OVER 


$60,000,000.00 


WANTS GOOD MEN 
WILL PAY THEM WELL 


FEDERAL LIFE 


INSURANCE IN FORCE - ~- $20,000,000.00 
CAPITAL, SURPLUS AND RESERVES 3,000,000.00 


An enterprising, progressive, 12 year old Life Insurance 
Company issuing all standard forms of term, non-par- 
ticipating, annual and deferred dividend policies. 

Accident and Health Department just being inaugurated. 

Exceptional opportunities tor men of ability desiring to 
form PERMANENT connections. If interested address 

ISAAC MILLER HAMILTON, President 


CHICAGO 








The Wir stern and Southern 
Y .° surance Company 


Jj. ; ” CINCINNATI, OHIO 
The La + ~g "tl Company West of the Alleghenies 
Ale: »; t d Forms of Ordinary $500 to $10,000 

he Te ad ¥ SIX YEAR PERIODS 
i801 1803 Py ty 826 me8,001,83 9626116 
1899 401,717 10,881,961 2,051,558 
1905 1,824,295 31,739,266 6,245,918 
911 6,122,365 56,060,715 12,703,247 


Branch Offices in all the larger cities in Ohio, Indiana, Kentucky, West Virginia and Western Pennsylvania 
AGENTS WANTED 








INVESTIG 


Our New Commercial Accide: : de Poli- 


cles. Increased Indemnitie; e niums. 
The General Accident ‘## iat, 2s UTAaNce 
Corporation, Ltd. 


KELLY & NORIE-MILLER, U. S. MG.,S. 
(A. E. HUTSON, Dept. Manager) 56 John Street, New York City. 








ANY a good field man is working up against a stone wall. 


He has the ability and experience but not the opportunity to 
advance. We have General Agencies open for the right men. 
Our low participating rates (practically down to non-par.), Double 
Indemnity and Total Disability features and Income Option, form a 
strong combination. For information, address 


PITTSBURGH LIFE AND TRUST COMPANY 
HOME OFFICE, PITTSBURGH, PA. 
W. C. BALDWIN, President. HOWARD S. SUTPHEN, Director of Agencies. 


‘*Pre-eminence in Benefits to Policyholders” The Watchword 


THE MUTUAL LIFE 


Insurance Company of New York 





Paid TO Policyhoiders in 1911... ... 2.0.2... .cccccscecccenss com $57,353,726.13 
Received FROM Policyholders in 1911. ...............ccese-eeeee 56,582,183.20 
Excess of Payments over Receipts. ............+-seceeseeseeeees .. $1,771,542.93 
Ne DE Fairs and ire Kaiveis’ pwndesacse.cseebttteusd $13,631,857.72 
Apportioned for Dividends in 1912. ...............--.eeeeeee 15,146,685.72 


Mutual Life Agents Make Most Money BECAUSE Mutual Life Policies Sell Most Freely 
For terms to producing agents, address 


GEORGE T. DEXTER 


34 Nassau Street Qnd Vice-President 


NEW YORK, N. Y. 








THE STATE LIFE INSURANCE COMPANY 


INDIANAPOLIS 
Not the Oldest Not the Largest 


NINE MILLION DOLLARS 
Deposited with the State of Indiana for the Sole Protection of Policyholders 


OUR COMPLETE PROTECTION POLICY 
Protects against Natural Death, Doubles the Payment in the event of Accidental 
Death. ovides for Suspension of Premiums without Forfeiture in the event 
of Total Disability. 


THE MOST DESIRABLE POLICY FOR ALL AGES 


Good Territory and Address CHARLES F. COFFIN 
Remunerative Contracts for 2nd Vice President 


Men Who Can “Do Things”’ 1231 State Life Building 


Just the Best 





HIS C which grant the insured COMPLETE PROTECTION against 
all the vaversities * Becing life or health, and which provide Indemnity for 


DEATH FROM ANY CAUSE 
PERMANENT TOTAL DISABILITY 


DISABILITY RESULTING FROM “ANY ea GKNESS OR ANY ACCIDENT 


The Columbian National Life Insurance Company 
BOSTON, meee eo ae 
ARTHOR E. CHILDS, President WM C. JOHNSON, Vice Pres. and Gen. Mgr. 

















HOME LIFE’S PROSPEROUS YEAR 


The fifty-second annual i creenens of Oe eee hs een Se sa Se 5. Ide is 





Crenaeat, Canes Hat The entepes y he et @ most qoary Gogeetenant., 
seen on Deseaber St. 1911, was $105, Bo, guint $100°914,008 ber 
$1, 1910—a tn ga 803. 792 for the twelve months. ts of the company are reported 
at ¥ as ‘ont ith "299 on December 21, 1! 1910—the increase for the year 
th ting to $1 121. After the payment of 
of $2,810,000, w includes dividen: (more than $484,000) 
of over $1,088,000 to the reserve fund, the rae a acres oT Sea an 2" 
above the sum of $2,435,269 which is reserved for deferred 


$1,863,494 over and above 
—"*The Com'l & Fin'cl Chron.” 1-27-12 

For Agency in Ohio, Apply to W. A. R. BRUEHL & SON In Other Territory Apply te GEO. W. MURRAY 
4th Nat. Bank Bidg,, Cincinnati Bupt. of Agts., 256 Broadway, New York, N. Y. 


NEW POLICIES 
NEW RENEWAL CONTRACT 
Both Worthy An Inquiry 


Scranton Life Insurance Co. 
SCRANTON, PENNA. 

















THE OHIO STATE LIFE 


of Columbus 
4) Offers you an attractive Agency Contract if you can 
*‘deliver the goods”” 
Latest and Best in Life, Health and Accident Policies 
Correspondence confidential **Let’s get together’’ 
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HE action of the Prudential, in fur- 

ther reducing its rates, is indica- 

tive of the purpose of the large 
nonparticipating companies to keep 
their rates down to the net rates of the 
participating companies. The policy of 
the Prudential has been to furnish in- 
surance at the lowest possible cost and 
it would not be surprising to see a 
bonus in the way of voluntary dividends 
an to the old nonparticipating policy- 

olders. 

The Prudential now has joined the 
class of companies allowing a disability 
rider, charging an extra premium for its 
use. The company now has a full 
equipment of ordinary, intermediate and 
industrial policies. One of its new 
forms of policies is the premium reduc- 
tion, written on the ordinary, twenty- 
payment life and twenty year endow- 
ment plan. There is a larger premium 
the first year and after that, it is con- 
siderably reduced. Evidently smaller 
renewals are paid on this policy. 





Life insurance men are glad to see 
the insurance departments taking action 
in warning the public against twisters 
and abstracters. Commissioner Clay- 
ton, of Colorado, is out with a very 
forcible bulletin, advising people not 
to allow agents or so-called experts to 
induce them to change from one com- 
pany to another if the company is re- 
liable and he states that it is not de- 





sirable to change from one policy con- 
tract to another in the same company. 
He takes the ground that any change 
will result in financial disadvantage if 
a person is insured in a good company. 
He calls attention to the fact that if 
advice is given to change a policy, it 
usually means that the agent or twister 
will get another commission on the 
new policy. This, of course, does not 
refer to the conversion of term insur- 
ance to a higher priced plan, but is con- 
cerned with the regular forms of poli- 
cies. 
The Colorado department feels that 
if a man takes out insurance in a good 
company, he should keep it up, on the 
same plan unless there is some actual 
need for a change. If there is need of 
a change, it takes the position that the 
company in which the man is insured, 
can do better by him than any other 
company. 





As time goes on, and people are bet- 
ter educated to the facts, they are be- 
coming convinced that there is little 
need for any more life insurance com- 
panies but that the wise position now 
to take, is to build up those already or- 
ganized, along safe and sound lines. 

Although many of the younger com- 
panies have made mistakes during their 
organization period and many are still 
having their struggles, yet most of them 
are shaping up along more conservative 





lines and getting their expense ratio 
down to a normal basis. Naturally the 
expense of getting a plant established 
and hiring agents, is not a light one 
but if the officers and directors are 
honest and intelligent, they will be able 
gradually to strike a natural gait. 

Many of the newer companies have 
achieved considerable success and have 
drawn to their ranks, agents of stand- 
ing and honor, which would be a credit 
to any company. Newer western com- 
panies are performing a service that 
many of the older ones can not, and 
are interesting people in insurance that 
could not be reached by the greater 
companies. 

Many of the agents in the smaller 
companies do a rural business and many 
farmers and people in small towns have 
become stockholders and taken out in- 
surance. A 





Life men often calculate just how 
much they can add to their business 
by working with their old policyhold- 
ers. Often young men are insured who 
can not at their time of life afford to 
pay for much insurance. Later on as 
they grow in business stature and in- 
come, they can add to their line. Agents 
make a mistake if they overlook this 
source of adding to their annual pro- 
duction. One prominent manager gives 
it as his opinion that a live salesman 





can add from $500,000 to $1,000,000 to 


his production during a ten-year period 
by watching 100 young men to whom 
small policies have been sold and then - 
adding to their lines as their circum- 
stances will permit. 

Most life insurance salesmen are bas- 
ing their talk now not on the face of 
the policy, but the income that is de- 
sired per year or month to maintain a 
family. By getting the income to $50 
a month or whatever sum is desired, 
it makes a tangible proposition. A sum 
like $5,000 or $10,000 looks rather large, 
but reduce it to a monthly income and 
it diminshes. Then the attention is 
being centered on something more def- 
inite. 





A correspondent writes THe West- 
ERN UNDERWRITER as follows: 

“In the territory in which I am sell- 
ing insurance there is considerable talk 
regarding the reliability of assessment 
and fraternal insurance companies, and 
the rates which they charge for their 
protection. As to the M. W. A. rates, 
which go into effect Jan. 1, 1913, a 
great many of their members believe 
that these rates cannot be deviated 
from; they also believe that they have 
some form of legal protection which 
guarantees their insurance contracts 
with their order.” 

It is perhaps needless to tell the life 
insurance agents of the country that 
the rates of fraternals and assessment 
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A NEW FIDELITY BOND 
FOR INSURANCE COMPANIES 


EXCEEDINGLY LIBERAL——STRIKINGLY BRIEF——NO AMBIGUITIES 
IT GUARANTEES ADEQUATE PROTECTION 





to General Agents). 


It is continuous in form. - 
It allows fifteen months after its termination in which to discover loss. 
Issued in Individual or Schedule Form. 
For further information and a copy of the bond, apply to nearest Agent, 
Branch Office, or to Soliciting Division, 100 Broadway, New York. 


American Surety Company 


It meets a long-felt want in the Insurance Field. 
It covers Officers, Employes, General Agents, Sub-Agents, (or Sub-Agents 


OF NEW YORK 


THE LARGEST SURETY COMPANY IN THE WORLD 
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CAPITAL AND SURPLUS OVER $6,000,000 


BRANCH OFFICES AT LARGER CITIES 


OVER 10,000 AGENCIES ELSEWHERE 
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companies are not permanently and 
definitely level through life. Such com- 
panies always must have the safety or 
assessment clause to be employed in 
case of excessive mortality. Policy- 
holders of such companies are always 
subject to extra assessment if there is 
a deficit. The legal reserve companies 
carry a reserve to meet the contin- 
gency. There can be no change in the 
rates of such companies. They realize 
the increasing mortality of later years 
and provide for it. A policyholder 
pays more for his insurance during the 
earlier years than is sufficient, but much 
less after the line has been crossed. 
His reserve takes care of the future. 
All companies other than those on the 
old line plan are subject to change in 
rate if the mortality increases beyond 
the point provided for in the present 
premium income. 

Under the new Modern Woodmen 
plan there is a reserve provided for ac- 
cording to the table of mortality 
adopted. The table provides for twelve 
assessments a year. If the mortality 
goes beyond that provided for, extra 
assessment will have to be made to 
take care of it. 





The Puritan Life of Providence is a 
new company, and, as we understand 
it, confines its operations to the little 
state of Rhode Island. We do not hap- 
pen to know any one connected with 
the company, but, judging from its 
statistics, it is well managed and can 
be used as an example by new com- 
panies that are attempting to cover 
the entire country. 

It has increased its surplus each year 
since it started. In 1907 it showed 
$107,650 surplus; next year it was $139,- 
000; in 1909, $157,000; 1910, $173,000, 
and on Dec. 31 last it was $188,000. 

Likewise there is a similar healthy 
condition in its expense of manage- 
ment. In 1908, when it was fairly under 
way, 
$39,000 and last year it was $33,000. 

It has increased its insurance in 
force in a moderate way each year and 
now has $1,801,596. 

Many of the newer companies show 
increasing management expense and 
decreasing surplus. The Puritan Life 
seems to have an excellent policy and 
evidently is guided by men who know 
their business. 


A LIFE INSURANCE JOURNEY 

An old couple, who had grown tired 
of New York Life, decided that it would 
be to their Mutual Benefit to become 
Travelers. They had lived in Manhat- 
tan forty years, and now wanted to 
know something of the National Life 
of the U. S. A. One friend recom- 
mended the Berkshire region; another 
thought they might try Pittsburg Life 
& Trust to avoid the smoke. They 
placed no Reliance on this advice, but 
thought it would be to their Imme- 
diate Benefit to leave the Metropolitan 
center on a Northwestern course to- 
ward Niagara. From Niagara they sent 
a Postal to all at Home. They had 
led a Conservative Life for Prudential 
reasons. They were afraid of microbes 
and had a veritable Germ mania. In- 
stead of judging American Life by 
Northern Life at the Falls, they 
thought it would be. more Equitable 
to visit the Western States, the Golden 
State, San Francisco, the Pacific, and 
the West Coast generally. They trav- 
eled through the Central States, stop- 
ping to see friends who were Bankers 
of Lincoln, Neb.; Farmers & Bankers 
of that vicinity, and certain Presbyter- 
ian Ministers. 

Having studied Occidental condi- 
tions, they returned. through the South- 
ern States near the border line of the 
Two Republics, keeping in Texas for 
greater Security—Niagara Life Cur- 
rent. 








Indifference is expensive when it de- 
fers life insurance. Only short-sighted- 
ness can explain lack of appreciation 
of its sound protection. 


the management expense was 


NEEDS OF THE BUSINESS 


WHY THE PEOPLE ARE PREJU- 
DICED TODAY 





Public Should Have Life Insurance 
Reduced to Dollars and Its 
Story Told Plainly 





*BY WILLIAM H. HOTCHEISS 

The bickerings of competition are 
not all passed; they are much less. The 
quality of salesmanship has not yet 
reached the ideal; but it is more manly, 
more effective. The home office and 
the field are not always in that accord 
which reunions and conventions appear 
to show, but in recent years there has 
been a drawing together and a rec- 
ognition of mutual dependence. Law- 
makers have not ceased from trou- 
bling, but their interest is not so keen 
as it was a while'ago. After a cata- 
clysm which was needed and, there- 
fore, severe, the life insurance world 





of a profession and that those who held 
the state’s licenses must measure up 
to a proper standard or lose them. 
Doubtless this association of yours 
performs similar work. While you are 
striving against each other to secure 
the prospect’s signature on the dotted 
line, you can—and probably do—strive 
together to make the line between 
proper and improper competition 
straight and clear. You thus have both 
the producing and policing functions, 
With proper cooperation from your de- 
partment your police duty should be 
easy; for the rebater now has no 
place in this profession of yours, and 
you only can drive him out. 
What the Public Requires 

When I say that life insurance is at 
last at peace, do not misunderstand the 
generalization. The public still de- 
mands of your companies those returns 
and that conduct which such com- 
panies’ trusteeship of the public’s funds 
ethically requires. The time was when 
new policy clauses and unusual benefits 
were large factors in field competition. 
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NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


Minneapolis, Minnesota 


LEONARD K. THOMPSON, President 


at 








Organized 1885. 


$5,487,737.82. 








DISTINCTIVELY ‘Westen Company. 


holders and beneficiaries over $11,000,000. 
With admitted assets (December 31, 1911) of 
Insurance in Force, $27,- 
806,369, and a Surplus over and above all 
liabilities of $335,271.37. 


Bc opportunities for Live Men in all that 

splendidly prosperous and progressive section 

of our country lying west of the Mississippi. 
E. S. MILLER, Supt. of Agents. 


Having paid to policy- 
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has settled down, been readjusted to 
new conditions and, alone of the fields 
of insurance save the marine field, 
seems again—relatively speaking—at 
peace, and as a consequence, construc- 
tively at work. 
Work of the Associations 

Not the least of the agencies that 
have wrought together to this end is 
that chain of great associations which 
makes up the National Association of 
Life Underwriters and the Life Under- 
writers’ Association of Canada. Dur- 
ing my incumbency in the New York 
department the branches of the Na- 
tional association in the Empire State 
were immensely helpful both in fur- 
thering proper legislative proposals 
and in the detection and professional 
outlawry of the rebater. We had a 
working agreement, those associations 
of earnest underwriters and the depart- 
ment—and it worked. 

Should Measure Up To Standard 

For, somehow, we agreed that life 

insurance soliciting was a good deal 


*Mr. Hotchkiss, who was formerly New 
York insurance superintendent, read this 
paper before the Life Underwriters’ As- 
sociation of Quebec it its recent banquet 





in Montreal. 





Your policies now read pretty much 
alike. Not many decades ago trick set- 
tlements were resorted to that profits 
and surpluses might be increased. Such 
things would now fatally discredit a 
management and stir the supervising 
department to action and publicity. In 
very recent years a principal talking 
point has been “prompt payment and 
few or no questions asked,” in short, 
“satisfying service.” 
Competition Will Turn on Cost 

Some still argue that service is the 
prime test of a company’s worth to its 
assured. But with, in most cases, com- 
pany solvency as assured as is the gov- 
ernment’s, with the policies of all com- 
panies giving practically the same ben- 
efits, with loss payments differing in 
promptness by but hours, or, at most, 
a few days, the competition of the fu- 
ture will, in my judgment, turn largely 
on cost. Unless present signs are 
wrongly set, this decade in life insur- 
ance will be one of so-called dividends. 
Prestige and service will help, but the 
fittest to survive in the long, hard race 
will be the company whose dividends 
are largest when measured against the 
same premium. 

Just how far this demand will carry 





you it would be folly to predict. “Net 
cost” and “dividends” are words full 
of portent and suggestion in these 
times. Executive and field men should, 
therefore, be forehanded in proper 
economics before their hands are 
forced. As I shall suggest later, the 
people, at least those on our side of the 
line, are beginning to take command of 
their government, and in doing so, of 
its creatures, the corporations of pub- 
lic service. 
Met Cost Full of Suggestion 

This public interest in the cost of 
your commodity becomes a menace to 
insurance as a system in the arguments 
adduced therefrom by those who in- 
sist that insurance be taken over by 
the state. Say they: “What is there in 
life insurance that government may not 
furnish it, instead of these corpora- 
tions? The expectancy of life has been 
reduced to a mathematical formula. 
Medical examinations under govern- 
mental regulation would be as accurate 
and reliable. Salaries of state officials 
are much less. Agents could be hired 
on a salary, rather than on a commis- 
sion basis. The state being the insurer, 
surpluses would be unnecessary. In 
short, why pay the heavy distribution 
and safety charges which now. make 
premiums high? Let the state do the 
business and the people have insurance 
at net cost.” No argument could be 
more popular, more plausible. Indeed, 
as you know, the mother country has 
already started down the road, under 
the leadership of Lloyd-George; while 
one of our states is now writing life 
insurance contracts. 

State Insurance Condemned 

Here we might, perhaps, with profit, 
turn aside to discuss the increasingly 
important question of state insurance, 
and thus record the momentous rea- 
sons why,no American commonwealth 
should embark thereon. At a gather- 
ing of trained insurance men this 
scarcely seems necessary. Of all the 
insurance schemes yet proposed, state 
insurance, while in the abstract prom- 
ising the most, will, in my judgment, 
profit the people least. But it can be 
escaped only by satisfying that public 
that performance cannot square with 
prophecy. The duty of so satisfying 
the public, of educating that public in 
the facts, is, I take it, the highest duty 
of the insurance men of the present 
generation. 

Should Educate the Public 

Let us, on this occasion, consider, 
therefore, not state insurance, its folly 
and the means whereby we show that 
folly, but as your president has so ap- 
propriately suggested, “the problem of 
educating the people to a reasonably 
sympathetic knowledge of what insur- 
ance is and does.” That great task 
once accomplished, the rest will be 
easy. 

Why educate the people as to in- 
surance? Because they possess less 
accurate knowledge of insurance than 
they do of any of the other great nec- 
essities of life. Why to a sympathetic 
knowledge? Because the people are 
not only weotng in sympathy for, but 
fairly chock-a-block with prejudice 
against insurance, the insurance com- 
Panies, yes, even insurance agents. All 
of which has, of course, been said be- 
fore, but in these days of militant pop- 
ular opinion, iteration and reiteration 
of insurance truths are needed. 


Why Prejudice Exists 

Why prejudice? Because of the er- 
rors, or worse, of insurance at a time 
when the public conscience had not yet 
been aroused. Because insurance has 
negligently failed to take the people 
into its confidence. Because insurance 
in its contact with the masses of 
the people, is content usually to 
rest its case on advertisements of 
bigness — long lines, nay, lanes of 
figures, showing great accumula- 
tions, but little else. Hence, from 
envy, perhaps hatred, too, and, surely, 
some malice, the average man thinks 
of insurance as an instrument of 


finance, hated finance, rather than what 
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it really is, a practical, even if profit- 
making, beneficence. 
Should Use Plain Stories 

A speaker recently suggested that 
the money spent by insurance in bla- 
zoning bigness be devoted to insurance 
tracts, written in terms of dollars, not 
millions, plain stories of the necessity 
and good works of our insurance sys- 
tem. That speaker was a wise man. 
Could his suggestion be followed, it 
would help allay prejudice. 

Why was it that when Burns and his 
men went to the Ohio capitol to detect 
legislative grafting they picked an in- 
surance bill as the plant through which 
to place their marked currency? Be- 
cause, for decades, the public believed 
—prejudice—and the corrupt legisla- 
tor has known—foresight—that insur- 
ance money came easy and went the 
same way. The public’s knowledge of 
insurance has been cynical, as was the 
detective’s, rather than sympathetic. 
To enterprises, as well as to individuals, 
questioned repute and ostentatious 
prosperity bring with them many ills. 
Is it not about time for a concerted 
campaign that people may at least be 
able to distinguish between sensation 
and substance? 

Too Busy Getting Business 

Why the crass ignorance of what in- 
surance is and does? Because insurance 
has been too busy getting business. 
Who ever read his policies? Not I, 
surely, even after I had a glimmering 
official knowledge of what prom meant. 
Did any one ever attempt to tell me 
what they meant? No, save as point- 
ing out how much more they meant 
than the other fellow’s. A legislator, 
in a speech, not a year ago, called at- 
tention to the wide gap, many millious 
of dollars, between the yearly premium 
receipts of a great life company and 
the yearly payments to policyholders, 
and then split the air with his ora- 
torical thunderbolts about the way that 
company was plundering the people. 
He had overlooked the millions of 
those premium receipts yearly set aside 
as reserves. The point is, however, 
not this legislator’s prejudices and ig- 
norance, but the other fact that there 
was not a man on that floor who knew 
enough of elementary insurance to 
bring out the fact, explode the sensa- 
tion and prevent the increase in popu- 
lar prejudice which resulted from the 
published account of that speech. The 
people’s representatives know no more 
of insurance than the people them- 
selves. Insurance, the proper teacher, 
has thus far made default as school- 
master and guide. 

Active at the Wrong Point 

But insurance has not merely been 
negative. It has too long been active 
at the wront point, in the wrong way. 
The shrewd cynicism of Burns, the de- 
tective, in this Ohio case is justified by 
the amazing comedy developed on a re- 
cent investigation of a great insurance 
company paying without question $20,- 
000 to a legislative agent for getting 
passed an insurance bill which could 
easily have been had without money 
or without price. The wrong point and 
the wrong way interpreted are the 
State capital and cash. I grant that, 
until recently, these seemed the only 
Point and the only way. But in our 
Present times insurance money can be 
more profitably spent elsewhere. 

How to Overcome Ignorance 

How, then, shali the default thus 
made these. many years by insurance 
be opened? In the same old way, the 
same long way, the same hard way. By 
the education of the people in what in- 
surance is and does. Facts of conced- 
ed truth, without reservation even 
where trade secrets are involved, stat- 
ed in plain language, spread by every 
Possible agency, the school book, the 
newspaper, the magazine, at public 
meeting, in private therings, the 
home office furnishing the facts and the 
funds, and the field the missionaries 
and the teachers. Perhaps this is not 
the occasion to outline a comprehen- 
Sive plan for the doing of this great 
work. But that it must be done thor- 





oughly, entertainingly and convincingly 
should be apparent to every student of 
the insurance times in which we live. 
vs. a Proposition 

Pending political tendencies make 
such a campaign more than ever nec- 
essary. The significance of our pres- 
ent political contest has not, I’m sure, 
been missed by the citizen-subjects of 
Canada. A witty speaker has declared 
that the issue in the republican party 
is between a personality and a propo- 
sition. His comment proves his feeble 
grasp of what is being decided, yet 
suggests the outcome of the contest. 
For when have we Anglo-Saxons failed 
to follow, almost to deify a personal- 
ity? But, really, what is it that now 
absorbs the attention of the millions of 
our electorate, quite regardless, too, of 
party affiliation? It is whether the 
party which freed the slaves fifty years 
ago shall itself experience a “new birth 
of freedom” from blind partisanship 
and the fetters of party convention and 
party committees. 

Plain People Are Winning 

Returns thus far indicate that eman- 
cipation has been won. The plain peo- 
ple of the United States are at length 
coming into their own. After many 
years theirs is the government and the 
power and the majesty thereof. They 
may not push their new found privi- 
leges so far as hereafter to legislate 
directly, but in the coming era of popu- 
lar, not political, rule, the middlemen, 
be they legislators—the agents, shall 
we say?—or be they just bosses, the 
brokers of bills and jobs, will have less 
to say about insurance laws and in- 
surance supervision. The people, not 
their representatives, must therefore 
now be seen and shown. So much the 
greater need, then, in the coming era 
that insurance go to the people, of pop- 
ular education as to what insurance is 
and does, 





GERM OF IDLENESS 

Don’t let the germ of idleness get 
into you. Don’t look on idleness as a 
luxury. Don’t cultivate a love of ease. 
The man who pities himself because 
he has to work and shrinks from grap- 
pling the waiting task is in for a hard 
time in accomplishing anything or be- 
coming anybody worth while.—Stand- 
ard Bulletin. 





Are You a Leader? 

Are you one of the big items in your 
town? Does the efficiency of your serv- 
ice reach out and compel the admira- 
tion of all those who do business with 
you, and invite all those who don’t, 
but should? 








THE AGENCY OF THE 


RELIANCE LIBRE 


IS PAYING FOR OVER 


ONE MILLION PER MONTH 
OF 


properly written and carefully selected business. No stock selling, board 
or re-insurance schemes. No contracts made by correspondence. A 
personal interview can be arranged for in most any state by addressing 


RELIANCE LIFE INSURANCE COMPANY 
PITTSBURGH, PA. 


WANTED FOR ILLINOIS 
General Agents of good character to sell our stipulated premium original lew cost life 








policies. ual premium after the first year, $1000.00 policy: 
ie, ciasatnewsaesendbdeindon sassensseseeesnens s10.70 one ag Deseee= 
30.00 on life insurance 
MERCHANTS RESERVE LIFE COMPANY 
C.L. HENDRICKS, President 


9 S. LA SALLE STREET CHICAGG, ILL. 


THE NEW POLICIES AND RATES ARE NOW READY 


The State Mutual Life Insurance 
Company of Rome, Ga. 


Has just put on the market a most complete line of new life policies. They include 
Monthly Income, Guaranteed Premium Reduction and Full Premium Return Policies and 
they carry all of the new features such as Total Disability and Double Indemnity. The 
rates are lower and the contracts more liberal than those heretoforeissued by the Company. 
Our agency contracts are an innovation in life insurance. The commission basis is 
scientifically calculated so as to give the agent all the business will stand. 
We have good contracts and good territory for good men. 
Apply now to 
C. R. PORTER, President, Head Office, ROME, GEORGIA 











CARRY ALL THE 


LIFE INSURANCE 


YOU CAN AFFORD 
Your Family Is Entitled to Its Full Protection 


The Forest City Life Insurance Co. 


provides plain, liberal, legal reserve policies 
Home Office, Second Floor, Trust Bldg., ROCKFORD, ILLINOIS 


























The Northwestern 
Mutual Life Insurance Co. 


of Milwaukee — 
Expenses Mortality Interest 
GEO. C. MARKHAM, President 1907 11.81 58 4.76 
A. S. HATHAWAY, Secretary 1908 10.74 59 4.84 


HE COST of life insurance depends on Economy 

and Efficiency of Management. 

IMPORTANT FACTS relating to The North- 
western’s business are shown by the following per- 


1909 10.63 54 4.85 





history of the Company. 





. A 1910 10.90 58 4.86 
1911 10.80 57 4.98 
New Business Paid-For It is capable of easy demonstration that The North- 
* ” western is the best Company to insure in. Hence it 
1907 . . ° ° ° 102,233,63 fs the easiest te sell. 
aaa em a fox Re See The Northwestern's new policy contract with 
1910 -. « « « c 119,229,233 its Dividend Options, Paid-up and Endowment Op- 
1911 ° ° ° ° ° 121,234,473 


Each year larger than any in the previous 


Commenced Business 1858 


tions, Options of Settlement and the Premium Loan 
Features. 


Issues Partnership and Corporation Insurance. 
For further information or an Agency, address 


H, F. NORRIS, 
Superintendent of Agencic. 
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FUNCTION IN BUSINESS 
POSITION OF LIFE INSURANCE 
IN COMMERCE 
Two Letters From big Firms Show 
How the Men of Aitairs View 
Protection 








The New York Life has received two 
interesting letters relating to life in- 
surance in its relation to credit and 
business. F. E. Pearce, credit man- 
ager for the Paxton & Gallagher Com- 
pany of Omaha, importers and jobbers, 
says: 

“In reply to your favor asking an 
outline of our attitude on business in- 
surance and its effect upon the credit 
of debtors, permit me to say that we 
consider this one of the essential assets 
in extending credit, not only as it 
demonstrates the customer’s good judg- 
ment and his desire to indemnify his 
estate, but for the very good reason 
that it does the latter. 

More Important Than Fire Insurance 

“In one sense of the word we con- 
sider that life insurance is just as im- 
portant, if not more so, than fire insur- 
ance covering the property of the cus- 
tomer. He may never burn out, but he 
surely must pass to the Great Beyond. 
This is liable to be occasioned through 
accident or sudden illness, in which 
event it must naturally have a most 
adverse influence on the business. The 
possibility of being confronted with 
this condition causes us to take cog- 
nizance of any life as well as fire in- 
surance carried, or the absence of 
either or both. 

“Furthermore, it is no unusual thing 
to receive or require life insurance as 
collateral on credit to be, or that al- 
ready has been, extended, and in this 
respect the policies are of inestimable 
value in the saving of a business. They 
have obtained the required credit favors 
or assistance which probably could not 
otherwise have been extended. 

“Fortunately and most appropriately 
merchants generally are recognizing 
the advisability of insuring their lives 
as a business proposition, and we be- 
lieve that as time goes on, such proc- 
ess will be more and more recognized 
and prevalent in the commercial world.” 

Letter from M. HB. Smith & Co. 

C. W. Russell, second vice-president 
of M. E. Smith & Lo. of Omaha, whole- 
sale dry goods, says: 

“We are in receipt of your letter of 
recent date in which you ask to know 
our attitude in regard to life insurance 
as a business asset, and the effect that 
it has upon the credit of persons or 
corporations carrying the same. In 
reply, I beg to say that our company 
has always been a believer in ample in- 
surance of all kinds. We believe that 
the physical property of the man en- 
gaged in business should be protected 
by fire insurance, and we are even more 
strongly of the opinion that the life 
of the business man should be insured, 
and if the insured is a firm or corpo- 
ration, that all the members of the firm 





Seventeenth Year Cleims Paid “On Sight.” 


Oldest Illinois Life Institution Writing 
Industrial Insurance 


ee ae Soo 


Globe Mutual Life 
Insurance 
Association 


OF CHICAGO, ILL. 


M. H. HOBY, President. 
FP. BARRY, Secretary and General Manager 





and all the officers of the corporation 
should carry this insurance. 
Personality of the Manager 

“The personality of the manager of 
a business is just as important to the 
business as the stock of merchandise 
or even more so. If the stock of mer- 
chandise is destroyed by fire, it can 
easily be replaced, but when the per- 
sonality of a good business man is re- 
moved by death, it cannot be replaced. 
It means to every business either reor- 
ganization or liquidation, and this in a 
large number of cases results in loss to 
creditors, which all good credit men 
take note of, and no man’s credit can 
be of the highest possible standing un- 
less this hazard is safeguarded, and the 
most economical and satisfactory way 
to safeguard this is to carry a reason- 
able amount of life insurance in some 
responsible life insurance company. 
This is especially true of young men 
just entering business on their own ac- 
count, who often start with limited 
capital and are obliged to use theis 
credit freely. They have experience, 
personality and character, and _ if 
they live are certain to be successful in 
business. The only hazard in extend- 
ing credit to merchants of this class is 
the risk of sickness or death, and if 
this is removed by a life insurance 
policy, credit men are always willing to 
grant all the credit necessary for the 
successful operation of the business. 

Weed Life Insurance Campaign 

“The different organizations of credit 
men throughout the country have for 
years carried on a campaign of educa- 
tion in regard to fire insurance and, as 
a result of this campaign, practically 
every merchant of any consequence car- 
ries ample fire insurance. 

“We-believe that it will only be a 
question of a short time until these 
same organizations will urge in the 
same emphatic manner the equal im- 
portance of insuring the brains and the 
energy necessary to the conduct of a 
successful business. 





Disregard the petty incidents be- 
tween your start and your arrival. Ey- 
ery mountain climber occasionally falls 
back. He expects to. He estimates 
his percentage of risk at the outset. 
Nobody but himself knows how often 
he misses his footing—the world only 
recalls the fact that he reached the top. 





There are things that are right to 
say—but not to everybody. 


State Mutual Life 


Assurance Company 
Of WORCESTER, MASS. 
Incorporated 1844 Burton H. Wricut, President 


Tio, Quaster 1912 lanpent of any quarter in history 
of the Company. $1,000,000 increase over 1911. 


21% Increase 1912 over 1911 ist quarter. 
33 i912 “ 1910 “ e 
54% « 





EDGAR C. FOWLER, Sebtendens of agedes 


Cedar Rapids 


Life Insurance Co. 


G00 CONTRACT 


TERRITORY 
FOR GOOD MEN 








COMPANY 





HOME OFFICE: 
CEDAR RAPIDS, IOWA 





American Central Life 


Insurance Compan y 
INDIANAPOLIS. IND. 


(Non-Participating) 
Increase over 
Condition, Dec. $1, 1911 Dec. 81, 1918 
Admitted Assets............ ..+--$ 3,204,719.34 $ 364,949.27 
Deposited with Auditor of State for 
protection of Policyholders...... 2,987,636.55 377,151.81 
Insurance in force.............. .. 30,124,100.00 3,348,023.00 


New Ins. Written during year 1911 10,857,543.00 2,971,589.00 


FORA PROFITABLE AGENCY CONNECTION 
Address H. M. WOOLLEN, Vice-President 














GERMAN-AMERICAN LIFE INSURANCE COMPANY 


OMAHA 


THE PROGRESSIVE LIFE COMPANY OF THE WEST 
Are you a winner? 
If you can and will make good, we can place you in productive territo 
Address the Home Oftice. 


MID-CONTINENT LIFE INSURANCE COMPANY 
MUSKOGEE, OKLAHOMA 


H. G. BAKER, President 


If an active Life Insurance Agent, your efforts should be associated with 
this Company. If not an active Agent, become one and see how easy it is 
to write business for the MID-CONTINENT. The MID-CONTINENT 
is licensed in Kansas, Arkansas and Oklahoma. The MID-CONTINENT 
wrote more business in its own State (Oklahoma) during 1911 than any 
other company. WRITE FOR AGENCY to 


FRANK K. KOHLER, Agency Director 


FOUR STATES LIFE 

















THE QUESTION OF THE DAY 


Concerning life insurance is not so much the age and size of the company, 
but the POLICY CONTRACT, the NET COST and LIBERAL 
CONDITIONS. 


WE HAVE THEM ALL. 


IN NEED OF EFFICIENT FIELD MEN. ADDRESS HOME OFFICE. 
TEXARKANA, - - ARK. 


WANTED 4 Two maa PERSONAL 
PR in Illinois 
|aT ONCE ODUCERS in Illi 


Special arrangements will 
be made with those who 


can deliver the goods: 


























Address Peoria Life Insurance Company, Peoria, ‘ll 


HE GREAT NORTHERN LIFE 
INSURANCE COMPANY, ténptay: 


WANTS AGENTS. All Stock and Policy Holders are live wires 
and boosters. Stock well scattered. Located in the very heart of the 
most prosperous country in the world, where money is easy and people 
want insurance. A most liberal contract to men with clean records. 
Write AT ONCE. 





THE GREAT NORTHERN LIFE INSURANCE COMPANY 
Room No. 17 Clifford Building, Grand Forks, N. D. 
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TERM PLAN IS ANALYZED 


ULTIMATE COST PROVED HIGH- 
ER THAN WHOLE LIFE 





Phoenix Mutual Life Shows That This 
Contract Only Takes Care of 
Present Needs 





The Phoenix Mutual Life in com- 
menting on the term policy says: 

Term insurance does not look to the 
future; it takes care of the present 
years only. A life insurance policy 
should not only offer protection against 
death but a substantial sum for one’s 
declining years. The worst feature of 
term insurance is that it is apt to run 
out just at the time when insurance 
protection is most needed. There is 
always a limit to the renewing of a 
term policy. It has cost more at each 
renewal for a new term of years and ul- 
timately, if the policyholder lives, it 
expires without value and the policy- 
holder is without insurance unless per- 
chance he can pass an examination and 
pay a_ much higher rate for a life pol- 
icy. The chances are that term life in- 
surance will be denounced as a one- 
sided game, notwithstanding that pro- 
tection has been given for a period of 
years. 

Ultimate Cost Is High 

“The man who takes term insurance 
at 35 and renews it, is paying at age 50 
or before more than the man who took 
an ordinary life at age 35. The first 
man probably reasoned that he only 
needed term’ protection, for in a few 
years he confidently expected to have 
accumulated a large estate. But in nine 
cases out of ten these expectations are 
not realized and even if they are, insur- 
ance for life is still eminently desira- 
ble as a bulwark against all turns of 
fortune. Protection for life is only one 
feature of the superiority of life poli- 
cies over term. Consider the nonfor- 
feiture options available in any adver- 
sity, the ready loan value and the 
greater security in every way. 

How to Save Money 

“A matter of dollars and cents will 
probably appeal more to such men than 
the question of the desirability of term 
insurance. If it can be shown that he 
will save money by taking a life policy, 
he will undoubtedly be willing to make 
a greater sacrifice in meeting the first 
premium. To illustrate: Mr. A. wants 
a 20-year term policy. He is 35 years 
old. The premium for $10,000 will be 
$162.10 and for twenty years without 
dividends, $3,242. If he will take a 
whole-life policy and pay the premiums 
for nine years, he will have paid $2,- 





478.60. Then he has the automatic ex- 
tended insurance privilege which would 
carry his policy in full force for eleven 
years and six months. For $763.40 less 
he has insurance twenty years and six 
months instead of twenty years, and 
the larger dividends which will be paid 
on the whole-life from the start will 
make the contrast still more striking. 
Met Cost and Total Cost 

“In another way the terminal cost 
may be shown, taking as below the 
10-year term and the ordinary life on 
the basis of $1,000. On our present 
dividend basis the net cost is shown 
for each year and the total cost. Simi- 
larly the net cost of an ordinary life is 
shown with the guaranteed cash values 
and the terminal cost is secured 
by subtracting the cash value from 
the total net premiums. The last 
column shows the difference between 
column 6 and 3 in favor of the ordi- 
nary life. At the end of the fifth year 
the life policy would cost less than the 
term policy on surrender and the ad- 
vantage increases rapidly after that 
year. If the term policy is renewed at 
the end of the tenth year, the premium 
and net cost would be much higher 
while the ordinary life premium would 
be decreasing each year. 

“No term policy should be delivered 
without a positive suggestion of con- 
verting it and the suggestion should be 
repeated at intervals.” 


INSURES WITH THE AGENT 

It is probably safe to hazard the 
statement that the majority of those 
who buy life insurance do not under- 
stand insurance further than the pay- 
ment of premiums and the returns that 
the agents promise them. And many of 
these sales are made on the belief of 
the purchaser in the integrity of the 
salesman and the company he repre- 
sents. In view of this it behooves the 
agent to live honestly and to impress 
upon the prospect the honorable record 
of his company’s management. And 
many a talk along this line could be ef- 
fectively emphasized and climaxed with 
photos of the president and officers on 
whose faces is written honesty. In 
other words, haven’t a number of life 
companies neglected to capitalize the 
really strong physiognomy of the men 
“on the bridge”? 








Time spent in preparation is never 
time wasted. He achieves most in 
action who has taken time to first thor- 
oughly equip himself for the task at 
and. 





Every time you take a blow you add 
to the knowledge of your weakness and 
learn of another spot to defend. 





COMPARATIVE TERMINAL COST 


Age 35 $1,000 1911 Dividend Scale 

Difference 
10-YEAR TERM ORDINARY LIFE. in favor of 
Endof Prem.minus Total Prem.minus Cash Total cost Ordinary 

Year, Dividend. Cost. Dividend. Value. (Prems.—c.V. Life. 
$11.31° $11.31 ee.” - eeeeks $23. —$12.38 
2 11.29 22.60 23.41 $16.00 $1.10 — 8.50 
11.26 33.86 23.12 30.00 40.22 — 6.36 
4 11.24 45.10 22.82 44.00 49.04 — 3.94 
5 11.21 66.31 22.51 59.00 56.55 — .24 
6 11.19 67.50 22.20 74.00 63.76 + 3.76 
7 11.17 78.67 21.97 89.00 70.72 + 17.95 
8 11.15 89.82 21.74 105.00 76.46 + 13.36 
9 11.18 100.95 21.60 121.00 81.96 + 18.99 
10 11.11 112.06 21.24 147.00 77.20 + 34.86 


*The dividend at the end of the first and subsequent years is payable uncondi- 


tionally. 





WANTED 
DISTRICT MANAGERS 
FOR SOUTHERN OHIO 


at Cincinnati, Columbus and other 
important points by 


The Germania Life Insurance Company of New York 


A Company whose conservative management in the interest of its 
policyholders is unexcelled. 
Dividends increasing yearly for the past eighteen years. 
Policies ee all up-to-date features, including ‘Disability 
ause.”” 


Assets: - . $46,786,131.91 Surplus and 
Liabilities: - -  40,259,380.22 Dividend Fund - $6,526,751.69 
Insurance in Force over $132,000,000 


LIBERAL CONTRACTS WITH HOME OFFICE DIRECT 


can be obtained by experienced, successful life insurance men. 
Address: Home ce, 50 Union Square, New York. 

















Bankers’ Life Company 


DES MOINES, IOWA 
Organized 1879 





SATISFACTORY RECORD FOR THIRTY-TWO YEARS 





A Good Company for Policy Holders, therefore a Good 
Company for Agents to Represent. 


BEATEN OUT OF SIGHT! 


Our gain in new business issued during the first quarter of 1912 was 
larger than our gain for the entire year 1911. And 1911 was one of our greatest years. 
Our Commercial policy and our new Continuous Monthly Income policy are making good. 

“Never were Massachusetts Mutual policies so to sell,” say our representatives. And back 
of policies, and lower premium rates, poe pmaee yrs me is the en Se eS 
conscientious service of the public, and a long history of unusually ial relations between Home 
Office and field force. 

ionally we have an agency opening. 


Joseph C. Behan, Superintendent of Agencies 


MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 
Springfield, Massachusetts Incorporated 1851 


The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE; NEW YORK CITY 


. PROOF OF PUBLIC CONFIDENCE 
This Company has more ijum-paying business in force in the United States 
than any other y, Gah fot enh of e last sixteen years has had more new 
insurance accepted and issued than any other Company in America. 
THE DAILY AVERAGE BUSINESS DURING 1911 
526 per day in Number of Claims Paid. 6,432 {per day in Number of Policies issued and revived for 
$1,524,268. Insurance revi $223,386 


day in New " .44 per day in payments to Policy- 
holders ‘and addition to Reserve. $128,468,73 per day in Increase of Assets. - 





























OLD COLONY LIFE INSURANCE COMPANY 


H. G. AUSTIN, President 
OLD COLONY BUILDING, CHICAGO 


A Very Special Proposition to Some Live Producing Agent to Take Charge of Some Unusuall 
OFFERS Good Territory in Illinois and Wisconsin. A Chance to Advance. . 


Address: SILVESTER SCHIELE 
First Vice-President and Director of Agencies, Home Office 
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TELLS OF MODERN WOODMEN 


Certificate Holder Comments on the 
New Rates and Possibility 
of Increase 








The following letter has been sent 
out by a member of the Modern Wood- 
men of America: 

Clarence, Mo., April 29, 1912. 
To the Members of the Modern Wood- 
men of America. 
Esteemed Neighbors: 

In the eight-page bulletin to all mem- 
bers, dated Rock Island, Ill., Feb. 21, 
1912, and signed by A. R. Talbot, head 
consul, and C. W. Hawes, head clerk, 
they say: 

“Absolutely Permanent Rates. 

“The rate question in our society is 
settled. Every benefit certificate now 
in force can be met in full at maturity, 
regardless of the date, under the new 
rates and plans. The society, for the 
first time in its history, now can give 
this positive guarantee—never another. 
change—absolutely adequate rates.” 

They quote monthly rates from age 
18 to age 54. Their table is headed: © 
“Table of Whole Life (Unchanging) 

Rates.” 

Space will not permit me to repro- 
duce the assessments they quote at all 
ages; however, I give them on basis 
of one thousand dollars for the follow- 
ing ages: 

At age 20, $0.85 per month, or $10.20 
per annum. 

At age 25, $1.00 per month, or $12.00 
per annum. 

At age 30, $1.15 per month, 
per annum. 

At age 35, $1.35 per month, 
per annum. 

At age 40, $1.65 per month, 
per annum. 

At age 45, $2.00 per month, 
per annum. 

At age 50, $2.50 per month, 
per annum. 

At age 54, $3.00 per month, 
per annum. 

From the above statements you will 
note they assert that the assessments 
quoted will not increase. To illustrate 
how their assessment rates will work 
out, they make the following statement: 

“For example, the rate for a member 
who is 30 years old at his nearest birth- 
day, Jan. 1, 1913, or at the date of his 
new certificate, and is carrying $1,000 
insurance, is $1.15. This is the rate he 
shall continue to pay each month uniil 
death, or so long as he keeps his cer- 
tificate in force.” 

One dollar and fifteen cents per 
month is equal to $13.80 per annum. 
Remember, the party is 30 years old, 
and that the money with which the 
Modern Woodmen pay their claims 
must come from assessments. By mul- 
tiplying $13.80 by 72, you will find it 
amounts to $993.60. In other words, 
the party who starts at age 30 at $1.15 
per month will have to live until he is 
over 102 years old to pay in $1,000. 

I have been a member of the Modern 
Woodmen for over seventeen years, 
and I want to assure my neighbors 
that I dislike to take issue with our 

superior officers, and my only object 
in doing so is to overcome the disap- 
pointment that is absolutely sure to fol- 
low, to those who continue under the 
new assessments. 

If you continue, do so, fully realizing 
that your assessments in time will be 
increased again. As evidence of that, 
use your pencil, and make an estimate 
(along the lines of the above illustra- 
tion) on basis of the assessments quot- 
ed for your age, as to how long you 
must live in order to pay in an amount 
equal to the face of your certificate, 
and if that does not convince you that 
your assessments will be increased in 
time, forward this letter, or the head 
consul’s bulletin referred to, to the in- 
surance commissioner of your state and 
ask him if, on basis of assessments 
quoted, the Modern Woodmen will be 
able to pay all their certificates in full, 
without increasing their assessments. 

Undoubtedly seventeen years ago the 


or $13.80 
or $16.20 
or $19.80 
or $24.00 
or $30.00 
or $36.00 


officers thought that the assessments 
charged at that time were adequate. 
They undoubtedly believe that is the 
case today, or they would not so point- 
edly assert that the assessments will 
not be increased again, but history 
proves, from a scientific insurance 
standpoint, they are wrong. The laws 
of all states regulating the level pre- 
mium old line companies also prove 
they are wrong. 

Therefore, if you continue as a mem- 
ber of the Modern Woodmen under any 
of the various plans they outline, do so 
knowing that in time the assessments 
will be increased again. Also remem- 
ber that many of the younger members 
are replacing their insurance with old 
line companies, and that this (on ac- 
count of the average age of the mem- 
bers) in a short time will increase as- 
sessments again. 

Regretting that we are confronted 
with these indisputable facts, I am, 

Fraternally yours, 
(Signed) C. B. Hamme. 
I hold Certificate No. 170945. 


The writer of the letter has made 
some fallacious statements or rather 
has ignored the interest assumption in 
his calculations. At 4 percent com- 
pound interest which is the Woodmen 
assumption, $13.80 a year would ex- 
ceed $1,000 in 33 years. In 45 years 
this premium per year would amount 
to $1,737.02. The main feature to re- 
member in taking Woodmen policies is 
the presence of the assessment clause 
which gives the order the privilege and 
power of increasing the assessments 
in case of a heavier mortality than is 
expected. 





Cooperate and assist; do not criti- 
cise and find fault. 


DIRECTORY OF 
LIFE INSURANCE 


ILLINOIS 


C J. McCARY & CO. ~ 
e GENERAL AGENTS 
The Pena Mutual Life Insurance Company 
Any Life Insurance Man not Already F with 
Our Service Should See us at Once 


Penn Mutual Policies Sell Themselves 
CORN EXCHANGE BANK BLDG. 


CHICAGO 


OME LIFE INSURANCE Co. 
New York City 
Special inducements to competent agents 
G. R. McLERAN 
General Manager Chicago Department 
Home Ins. Bidg., 137 S. La Salle St. 
CHICAGO, ILL. 
F G. HOAGLAND 
e Reorganising the State 
A few exceptional openings for live men 
First National Bank Building, Chicago 
General Agent for Illinois 
THE STATE LIFE INSURANCE Co. 


INDIANAPOLIS 























MAN & PALMER 
General Agents for Illinois 
BERESHIRE LIFE INS. CO. 
of Pittsfield, Mass. 
69 W. Washington Street 


CHICAGO, ILLINOIS 





ESSE E. SMITH 


HOW TO CONTROL AN ESTATE 


By Income Payments an Assured Can 
Protect His Dependents in a 
Proper Way 





Frederick F. Taylor, fifth vice-presi- 
dent of the Metropolitan Life, says: 

“The one thing last and uppermost 
on the mind of the man who creates an 
estate is its disposition after death. 
No one has worked and sweated and 
saved to create wealth but has not 
viewed with apprehension the ap- 
proaching inevitable transfer of the 
property to its possible dissipation by 
others. Yet nature and the laws of 
the land decree that he must relinquish 
control. He may make wills; he may 
create trusts, and yet his efforts to 
conserve his estate after death come to 
naught. It has been the rule to go to 
the limit of legality in attempted con- 
trol beyond the end of life. But with 
those who have not saved, and who 
must depend on life insurance for con- 
tinuance of home comforts to depend- 
ants, the contrary has been the case. 
From single sum life insurance benefit 
they have left money in bank with no 
restriction whatever on its use. But 
by income payments the means of cer- 
tain post-mortem control of estate are 
now provided for the man who insures 
his life. In this he is more fortunate 
than the one who has other property 
to devise.” 





Strength is accumulated energy. So 
is life insurance, each policy represent- 
ing a force that is being gathered to 
safeguard the welfare of some loved 
one when death enters the household. 


KANSAS 


H W. ALLEN 
e STATE AGENT 


THE MUTUAL BENEFIT LIFE INSURANCE CO. 
OF NEWARK, N. J. 


Agents Wanted Liberal Contracts 
Suite 303 Schweiter Bldg. 
WICHITA, KANS. 


MINNESOTA 


ITCHCOX & LEARNED 
General Agents 


Experienced Life men know Union Central Life's 
splendid record. Capable producers wanted. 


316-18 Endicott Building 
ST. PAUL, MINN. 


E. ELLIS, Manager 
© PHOENIX MUTUAL LIFE INSURANCE 
COMPANY 























419 to 423 Plymouth Bldg. 
6th and Hennepin 
Opportunity for good agents 


MINNEAPOLIS 
F. C. Butts, General Agent 


Per HANCOCK MUTUAL LIFE 
INSURANCE COMPANY 


Good Contracts to Live Agents 
502-3 Andrus Building 
MINNEAPOLIS, MINN. 


OHIO 


A. R. BRUEHL & SON 














W. 





Manager GENERAL MANAGERS 
Ordinary Department Central Department 
State of Ohio and Nerthern Kentucky 
THE PRUDERTION Rican co. H Life I C 
526 Marquette Building 18 and 22 East Fourth Street 
CHICAGO, ILL. CINCINNATI, OHIO 
SOLENBERGER Good Agents Find 


H.* 
e GENERAL AGENT 


The Mutual Benefit Life Insurance Company 
of Newark, N. J. 
Agents wanted in Central and Southern IIlinois 


607-8-9 Ferguson Building 





SPRINGFIELD, ILL. 





HE UNION CENTRAL 


LIFE INSURANCE Co. 
of Cincinnati, Ohio 


A GOOD COMPANY 





} 








Manager Wanted 


oe iss monde oe 
t+) & 
of the Middle West. A 







The Fidelity Mutual Life 
INSURANCE COMPANY 


LG. FOUSE, Pret PHILADELPHIA 








Our Men are Making Money 





We issue"a joint policy for husband and 
wife ‘that is a winner. We also have 
several other attractive propositions. 


A few'good districts still 
open in INDIANA 


The COMMONWEALTH LIFE ASS'’N 
CRAWFORDSVILLE, INDIANA 
Marshall M. Nye, Pres. Albert E. Harris, Sec. & Mer 








3 GOOD POLICIES 


1—19 Pay-Premium Saving Policy 
2—Whole Life, Premi Reduction Policy 
3—Paid-Up Addition—20 Pay Life Policy 


As well as all other regular forms 


Central States Life 


ST. LOUIS, MO, 


Capital $300,000 Deposited with State 
1300 Stockholders Sworn to Boost 


HOWARD C. BOONE J. A. MeVOY, 
President Secretary 














ROTECTION 


Pension Mutual Life Insurance Co. 
Pension Life Bldg, 
1901 Fifth Ave. PITTSBURGH, PA. 


AGENTS! LISTEN! 


Write insurance for a Strong, Growing 
Company; one that pays losses promptly. 
We never had a lawsuit on a claim. 


Then, too, we can give you personal 
cooperation. 


Decide to have these advantages « Writeus sow 
American Casualty Co; 
READING, PENN. 

Accident Health PlateGlass Burglary 








Wanted for our life department, 
District Manager for Illinois 
territory. Exceptional oppor- 
tunity for the right man. 


ADDRESS 


W. A. NORTHCOTT, President, 


INTER OCEAN 





well & General Ag 
Jew: Jour, Sonenst ents for Cincinnati, 


Life and Casualty Co. 


SPRINGFIELD, - - 


ILLINOIS 
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CANVASSING IN COUNTRY 


DIFFICULTIES AND OPPORTUNI- 
TIES POINTED OUT 





Comment on Some of the Phases of 
the Work of the Rural 
Salesman 


By J. M. HMufford, Fidelity Mutual Life 


The solicitor in the rural districts is 
somewhat handicapped. He needs 
must get in touch with his prospect, 
which takes time, and at the same time 
is more expensive than city canvassing. 
His mode of conveyance must be con- 
sidered, and the attendant cost, then 
the distance to be traveled to reach the 
prospect is another item. An agent in 
the city can reach its most remote 
parts for 5 or 10 cents, and hold many 
more interviews than the agent in the 
country. 

Difficult to Approach 

The farmer is more difficult to ap- 
proach than the busiest merchant or 
banker. He is commonly engaged in 
some pursuit that necessitates the 
agent rolling up his pantaloons and 
following him around over the farm 
for half a day. Nor does the farmer 
consider it discourteous to allow you 
to do this. He has a different concep- 
tion of politeness than does the busi- 
ness man in the city. The latter will 
give you a brief interview or indicate 
when he can spare you a little time. 
Not so the average farmer. He be- 
lieves that he is excused because so 
much depends on him in the revolution 
of the world’s machinery. I have 
traveled among the farmers all my 
life, writing insurance among them for 
fifteen years, and I find the case as I 
state it, with but few exceptions. 

Bump of Caution Eularged 

The farmer’s bump of caution is en- 
larged, and he is on the lookout for 
“the guy that wants to do him.” Yet 
he is not averse to speculation, and 
many times you hear of him buying a 
gold brick or two. 

The methods used in talking insur- 
ance to the farmer are not different 
from those used on his city cousin. 
His pride in his family and his ambi- 
tion to rank in progress with leading 
business men lead him to pattern after 
some succesful man of the city, and the 
faculty on the part of the agent of be- 
ing able to hit the hobby that brings 
the results is a happy one. 

One great advantage in soliciting 
among farmers is that most farmers 
pay for what they get, and you do not 
have to lie awake nights wondering if 
Jones is going to pay his note, if it is 
“Farmer Jones.” 

I have written almost a million dol- 
lars among the farmers, and my ratio 
of loss is far below that of business 
written in cities or towns. 

Features of the Farmer 

Nor is the farmer averse to the agent 
coming to him “duded up,” to use a 
Hoosier expression. Nor to your com- 
ing in a nice rig, or even an auto, for 
they are common among the farmers 
now. He takes pride in having genteel 
people call at his home and his wife 
looks and acts just like a city lady. 
She can address you in the choicest 
language and discuss intelligently the 
great beneficent factor of insurance, 
and its effects on society. And nine 
cases out of ten she is the key to the 
situation in getting her husband’s name 
on the dotted line. This is not so 
much the case with city women, as the 
head of the house is generally found 
at his place of business and transacts 





his insurance matters without consult- 
ing his loving spouse. 
Zesentials That are Needed 

An abiding faith in the profession, 
coupled with sufficient self-esteem to 
get the heart attuned and the head just 
enough elevated to give the air of in- 
dependence without snobbery, are es- 
sentials that one must have, and force 
enough to overcome all obstacles and 
make the other fellow think as you do, 
are tools that cannot be done without, 
and if not possessed as a natural gift 
can be cultivated until they are as ef- 
fective as the real thing, in fact be- 
come the real thing. 

Incidents in one’s own experience 
that illustrate the need of life insur- 
ance protecttion are invaluable. I 
have one incident in my experience that 
I have related hundreds of times, an 
incident showing the attitude of the 
widow, as you deliver her check, that 
tells more plainly than words the un- 
dying love of the father and husband. 
The tears that flow on these occasions 
and the tender apologetic tone of the 
recipient, who had opposed insurance, 
get closer to the heart of your hearer 
than any other thing. They make him 
“sit up and take notice.” Incidents 
will multiply, as your attention is riv- 
eted on your duty, and they will burn 
themselves into your brain as you 
warm up to the beneficence of life in- 
surance. 

Incident Is Related 

Often do I relate an incident of a 
few years ago, when I went to a nearby 
town with a nice crisp check in my 
pocket for a little disconsolate widow 
recently bereft of her husband, who 
had been the proprietor of a small gen- 
eral store. As I started toward the 
place a well dressed man stepped from 
a train and came toward me. He ob- 
served an emblem I wore, and at once 
became communicative. He told me 
he was a finance man for a wholesale 
house; that he had come over to close 
up the little store of the widow until a 
mortgage his house held could be sat- 
isfied. He was very sorry and all that, 
but, said he, “business is business.” 

Brought Light to the House 

I expressed regret for the woman 
and her two small boys. Then I bright- 
ened up and said that I had business 
with that widow also. 

“What is your claim?” said he. 

“Oh, I have no claim against that 
woman, but I have cinched her un- 
dying regard for all time, I think.” 


“What! Are you some benefactor?” 
said he. 

“I most emphatically am!” 

“How so?” “4 


“Why, I have a check in my pocket 
for that woman calling for $1,000 from 
one of the greatest financial institu- 
tions in the country.” 

“The h—— you have!” said he. 
“Life insurance, of course.” 

“You have guessed it,” said I. 

Then there was silence for a moment, 
and speaking low, he said: “Do not 
say anything to the widow about this, 
as I am not going to see her at all.” 
And he didn’t. He got a rig, drove to 
the trolley line and went away. 

Gaved the Business 

The woman received that money 
with tears streaming down her face. 
She braced up with new life, put on a 
white apron, brushed down the cob- 
webs, turned the flyspecked sides of 
the goods to the wall, added new stock, 
and has become one of the most pros- 
perous, happy and contented general 
merchants in this part of the country. 
And all on account of a small check. 





Our incomes are like our shoes; if too small, 
they pinch; if too large, we stumble.—Colton. 





The Guaranty Life Insurance Co. 








DAVENPORT, IOWA 








Life, Health, Accident S?¢cia! Coupon—20-payment and 





20-year End. policies. 


GOOD AGENTS WANTED 


INCORPORATED AS A STOCK COMPANY BY THE STATE OF ILLINOIS 





Home Office Building Cass and Ohio Streets 
CHICAGO, U. S. A. 





You Should See Our New 1912 


GENERAL AGENT’S CONTRACT 


It really talks—do you wish to hear it? 
Good territory in Illinois, Iowa, Michigan and South Dakota 


Union Life Insurance Go. 
OF CHICAGO 
: eS HOME OFFICE 


Y 1220 Stock Exchange Building 
J 





NAVA 


Live Men of Ability can secure the best contracts offered by any 
sound, conservative company to men who can deliver the goods. 


y 
p p For GENERAL AGENCY Address, THE HOME OFFICE 
EXPANSION! EXPANSION!! EXPANSION!!! 


Opening up new territory in Missouri and Kansas and offering exceptional oppor- 
tunities to local managers and general agents. 


SPEND A POSTAGE STAMP 


We have something interesting to tell you about one of the best life insurance prop- 
ositions on the market. 


PIONEER LIFE INSURANCE COMPANY OF AMERICA 


410 DWIGHT BUILDING, ss 3 KANSAS CITY, MO. 


U S S. W. Corner La Salle and Washington Streets 
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SEVERAL MEN of good address 
under a special arrangement. 
Philadelphia Life Insurance Co. 
Write Perry today. 





Midland Insurance Company 


Has first-class opportunities in Minnesota, North Dakota and Michigan for 
wideawake men with ambition to help build up a Great Company in the 
Great Empire of the Northwest. Write 

H. W. STRICKLER, President Endicott Bldg. St. Paul, Minn. 


HOME COMPANY FOR HOME PEOPLE 


Backed of character, business ability and with low administration expenses and 
rate of income from investmens, the secutity behind te pint y yh yt tt. 5 


CAPITAL $250,000. STATE DEPOSIT $100,000 
STRAIGHT PROPOSITIONS TO PRESENT—NO ESTIMATES, 


FIRST NATIONAL LIFE 
And Accident Insurance Company 
PIERRE, SO. DAKOTA 


Mr. Insurance Producer !! 
tDe Can Appreciate You! ! 








We Have a Company for the Agent. 
Salable, Attractive Policies. 


MAJESTIC LIFE ASSURANCE COMPANY 


INDIANAPOLIS, IND. 


Every Officer of the Company is an Insurance 
Producer and had Years of Experience in the Field. 





Address the Company 








